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Sellin g lvl 


MODERN CARBON PAPER 
for modern methods 


IDE-AWAKE stationers everywhere are 


O , taking advantage of MultiKopy national 


advertising. This advertising sells the use of the 


Multik 

in ¢ right carbon paper for each particular job—the 
Post, yun t Ma I (yj? ‘ . 
modern method of using carbon. And then it 
avir ' sells MultiKopy as the modern carbon paper for 
paper for modern methods use in the modern way. 


Thousands of carbon paper customers are 
writing in for Webster's Litthke Handbook that 
/ tells them quickly just which kind, weight and 


finish of MultiKopy Carbon Paper to use in 
simplifying their work. 
The missionary work—the hardest part of the 


= : selling job — is done for you. Have MultiKopy 
Carbon Paper in stock, and finish the job by 


selling your customers the type they need. No 
time wasted, satisfied customers, and more car- 


bon paper business for you. 


F. S. WEBSTER COMPANY, Incorporated 
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Carbon Papers 
A kind for every purpose 


Matti Kopy 


438 CONGRESS STREET, BOSTON, MASS. 





F. S. Webster Company, Incorporated, 
338 Congress Street, Boston, Mass 











and the Definite Selling Plan 








Gentlemen: Kindly tell me about the Webster Way 
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§ OFFICE APPLIANCES 
is a news and technical trade 
journal, serving the entire 
industry of office equipment. 
It covers the manufacture 
and distribution of office ma- 
chinery, office devices, office 
furniture, office supplies and 
the entire range of commer- 
cial stationery. Its compre- 
hensive news reports of the 
industry and its valuable 
special articles upon sub- 
jects germane to its field 
have given it unusual pres- 
tige. It serves a clientele 
composed of managers and 
agents for the various office 
machines, devices and sup- 
plies, commercial stationery 
dealers and many of the 
largest corporations in the 
United States. It also 
reaches some dealers in 
fifty-four other countries 
who deal in American office 
equipment. 


§ SUBSCRIPTION RATES 
payable in advance, in the 
United States and its pos- 
sessions and Mexico— one 
year, $2.00; two years, $3.00. 
Canada — one year, $2.50; 
two years, $4.00. Foreign, 
all countries in the Postal 
Union, the equivalent of 
$3.00 American gold for one 
year and $5.00 for two years. 
Remittances may be made 


Ppa 


a | 


the First Day 
of Every Month by 


THE OFFICE APPLIANCE Co. 


Published on 


417 S. Dearborn St., 


EVAN JOHNSON, Bs ge 








Chicago 
Cc. F. MALHOIT, Treasurer 


N A. ee Secret 


C. H. EVERLY, VP President 


C MILLER, V. President 





H.W. MARTIN, Assoc. Ed. OTTO KNEY, Asst. Ed. 


J. A. PALMER, Cir. Mgr. B.C. 


G.C. WHEELER, M 


WALLSTEN, Mgr. Copy Dept. 
anager Service Bureau 





C. H. EVERLY, Eastern Mgr 


D. N. BRIGGS, Asst. Mgr. 


1601 Pershing Square Building, 100 1 East 42nd Street, New York 








by personal checks, drafts 
on New York or Chicago, 
Postoffice or Express Money 
Orders, or in American Post- 
age Stamps or currency, if 
sent by registered mail. 


{CHANGE OF ADDRESS. 
Subscribers may have their 
mailing addresses changed as 
often as desired. In order- 
ing such changes it is neces- 
sary that both old and new 
addresses be given. 


§ No person, firm or cor- 
poration, either directly or 
indirectly connected with 
the industry the journal rep- 
resents, has any share in its 
ownership or voice in shap- 
ing its policy, which has in 
view at all times the best 
interests of the fieldit serves. 
It aims to discuss all sub- 
jects fairly, and to furnish 
its readers reliable informa- 
tion concerning the progress 
and development of the of- 


fice appliance industry. It 
will answer any questions 
germane to its field to the 
best of its ability, and it 
asks its readers in all parts 
of the world to aid it with 

inquiries and suggestions, to 
which it will giv give prompt 
and earnest consideration. 


{ CONTRIBUTIONS are 
invited upon any topics of 
interest to this trade. All 
accepted manuscripts will be 
paid for at space rates. Un- 
accepted manuscripts will 
not be returned unless post- 
age is enclosed by the sender. 
Correspondents should give 
their names and addresses, 


{ ADVERTISING RATES 
upon application — only 
articles of office equipment 
or directly related products 
eligible. 

§ Entered as Second-Class 
Matter, July 8, 1905, at the 
Postoffice at Chicago, 
under Act of March 3, 1879. 


{ “Office Appliances” is reg- 
istered in the United States 
Patent Office, Washington, 
D.C. 


§ COPYRIGHT. Contents 
covered by Copyright, 1928, 
by The Office Appliance 
Company. 








Vol. 48 


DECEMBER, 1928 


No. 6 











ee Pe - CLASSIFIED Woodstock Plans Sales Meet at 
; ( See ; also” Mes cinepe Dint ‘rs Accounting Machines .......205 New Orleans ..... ated” tate Noll 
Gecicamiionm 4h ve Adding Machines ............198 Meaty Program for Commercial 
ai : Sr sana Business Opportunities. 8, 197 - at 70 
= ——— ENTS Catalogues _.211 pa Fréres, Ltd., Opens 
irthdays 162 Exports E32 ew TO cessvccccvcesesesss 
ing B = 15 nines 219, 220, 223 eb - - . Distribution of Metal 
excuse 8, Please! . 42 Furniture - ; 201 _ | EUET ESTE TTT 78 
Guest Book 137 House Organs 211 Miss Bredt ‘Wins “The Coach” 
= tings Dinners Conven- Loose Lea 2 y : 197 GE ep ebanesretesecdedwus owe 94 
. ions oe oat: . 44 Other Machines .. 198 Beall Made Burroughs Manager 
fi ntings- -The I uge of Progress 9 Patents : 8 at DEGMEOOROET occ ccccecnses 
Ne w Machines and Devices 24 Pens and Pencils. i 194 Sheaffer Places Two New Men 
News and Miscellany 36 Ribbons and Carbons 206 in Territories ................ 97 
se r gam. In e - + > Aaa tates 205 Wert Se Manager by 98 
Sse way 64 tationery : . .193 5. . s Sompany Seectcers 3 
Solzagundi an Typewriters 202 —_ _ — Heads Rotaprint 
eddings 162 nee a WGI :cdnpeccchicenscas 98 
FEATURES 242] Buchanan Stationery Company 
Announcement 11 —_— — Receives Charter ............ 106 
Consolidation of Shipments—in- ae Texas House Celebrates Twen- 
dustry’s Latest Written Lithographing Company ..... 19 tieth Anniversary ............ 109 
Especially for Office Appli- Domesticating National Adver- Hanson Desk Company Takes 
ances ty Walten Pawestt 13 MMOD yb lec, ee 29 Larger Quarters ............. 113 
P. D Wagoner on 3usiness Chair Pads Relieve Jurors’ Sikes Company Opens Perma- x 
Outlook ** 16 Fatigue—By Doris Wilder 23 ne nt Exhibit at Atlantic City.117 
Watch Your Step—By M. L Discounting Alibis — Reprinted Wirtz Buys Coe Book Store....121 
5 Hayward i 16 from the Addressograph-er 17 Hitcheock in Dallas Division 
Greetings from The Stationers A MISCELLANEOUS P for Multigraph Aneto ataay Bg Ls 134 
PR ae nt 17 Federal Trade Commission Ap- vi Pen Company Adopts 
7 ISP CE proves Typewriter Practice... 28 “G c ransportation .......... 144 
President and Vice Pres Chicago Business Show a De- :. O. E. C.”" Expands at Port- 
FU dent of the United States 10 cided Success ........ a a ae _jand tense eens tees eceeeeeeees 162 
RNI rt — OFFICE 10 Stationers Corporation’s New Farnham Store No. 2........... 170 
ome | a the Advantages of Steel Dé ccthusheebaateenius ie Chicago Salesmen Visit Royal 
Sh 10 Holmes of Mississippi in New POG .s cn ceneecusenesucnn -+ 176 
MER ‘ ‘HL. ANDISING Quarters 41 New Company Organized by : 
J Dollars from Displays Ellis Adding Type writer Sold to OS WOE ps Sktb wen xesuet 183 
ritten “wt ay for Office National Cash ¢ 41 L. T. Trudel Organizes New 
Apatiances by tichard C W. W. 8S. Carpenter with San- a Serer ere Fes ay 184 
ase tees 18 ford Fifty Years ' 42 Roberts Typewri ‘ 
‘ .~ ene Record—By A : s Fine New Evansville Store 62 Takes mht pend ompany 
Matt 1eWS Manager Sta- Addressograph in Fine Offices Chicago Stationer Ss ur v i Vv es 
tionery Department Hall at Pittsburgh ...... . 69 rr F 190 


fs) 





j- 








ba 








Ge 


Page 4 OFFICE APPLIANCES For December, 1928 








A 
Accounting Devices Co 
Acme Card System Co 
Acme Staple Co..... 
Add-A-Unit Partition Co. 
Adjustable Table Co 
Aigner, G. J., & Co 
Ajax Time Stamp Co 
Aladdin Dry Stencil Corp 
Allen & Co : 
All-Steel-Equip Co 
Alma Furniture Co 
American Clip Co. .66, 207, 
American Electric Co 
American Embossing Co 
American Lead Pencil Co 
Amer. Multigraph 8. Co 
American No. Machine Co 
Amer. Paper Goods Co 
Amer. Writ. Mach. Co 
Ames Safety Envelope Co 
Ames Supply Co 
Argus Mfg. Co 
Arlac Dry Stencil Corp 
Art Metal Construction Co 
Atlas Staty. Corp. 
Ault & Wiborg Co., The 


Aurora Metal Cabinet Wks 


Aurora Steel Products Co 
Auto. File & Index Co 
Auto Pencil Sharpener Co 
Autopoint Co 
Auto-Typist Co 
Azora Rubber Co 

B 


Balto. Index Mfe. Co 
Bankers Box Co 
Barr-Morse Corp 

Bates Mfg. Co 

Beach Publishing Co 
Bellamore, D. H 
Bentley & Gerwig 
Bentson Mfg. Co 

Berger Mfg. Co. 
Bettcher Stp. & Mfg. Co 
Boorum & Pease Co 
Bridgeport Pen Co., The 
Bristow, Stanley R 
British Stationer 
Brown, L. L., Paper Co 
Browne-Morse Co 
Buckeye Rib. & Carb. Co 
Bump Paper Fastener Co 
Buro-Bedarf-Rundschau 
Burroughs Add. Mach. Co 
Bushnell, Alvah, Co 
Bushnell Mfg. Co 
Business 

Business Aids Co 


c 


Canode Ink & Off. Sup. Co 


Carpenter, BE. W., Mfg. Co 
Carter’s Ink Co 

Central Paper Co 
Clarotype Co., The 
Clemetsen Co., The 
Collier-Keyworth Co 
Colonial Chair Co 
Columbia Rib. & Carb. Co 
Columbia Steel Equip. Co 
Colytt Laboratories, The 
Conrades Mfg. Co 

Cook, C. A., Co 

Cook, H c.. Co 

Corona Adding Mach 
Corona Typewriter Co 


Corry—Jamestown Mfg. Cp.2 


Crocker Chair Co 


Crown Ribbon & Carb. Co.22 


Currier Mfg. Co 
Cutler Desk Co. 


D 


Davenport-Taylor Mfg. Co.222 


Deflance Sales Corp 
Derby, P., & Co., Inc 
Detroit Metal Spec. Co 
Dick, A. B., Co 
Dictaphone Sales Cp 


Diebold Safe & Lock Co.171 


Diemer, John F., Co 

Dietz, The J. F., Co 

Downey. The C. Ll, Co 

Dur-O-Lite Pencil Co 
E 


Econemy Seat Co 
Elliott-Fisher Co 
Emerson Electric Mfe. Co.‘ 
Empire Chair Co 

Englewood Desk Co 











advertisers and 


These advertisements present the prod- 
ucts of the leading manufacturers in each 
division of the industry. Because of the 
ground for honest differences of opinion 
the publishers obviously cannot under- 
take to guarantee transactions between 
customers. They do, 
however, offer their service in resolving 
between advertisers 
and customers, which result from rela- 
tions established through the journal. 


any disagreements 


Erskine, W. W : 219 
Esterbrook Steel Pen Co. .229 
Evansville Desk Co 158 
Eveready Mfg. Co . 228 
Excelsior Ink Co 233 
Fe 
Faber, A. W . 228 
Faber, Eberhard ..177 
Faries Mfg. Co . 209 
F-B Mfg. Co 196 
Featheredge Rubber Co 201 
Featherwt. Eyeshade Co 227 
Feldmann System Mfg. Co.107 
Filing Equipment Bureau 76 
Force, Wm. A., & Co .103 
Fox, Geo. E., & Co 191 
Free Hand Binder Co 195 
Fritz-Cross Co., The 73 
Furnas Furniture Co .209 
G 
Gardner, P. A., Lthr. Wks.231 
General Eclipse Co oocnae 
General Firpr. Co . -82, 3 
General Office Equip. Corp.124 
General Pencil Co 1035s 
General Typewr. Exch.. 204 
Globe-Wernicke Co cock < 
Goes Lithographing Co....174 
Graff, George B., Co.......221 
Gunlocke, W. H., Chair Co.187 
Gunn Furniture Co., The. .105 
Guth, Henry IL., Assoc 193 
H 
Hahn, Arthur W 23 
Hammermill Paper Co 60 
Hanson Bros. Scale Co .231 
Harter Corp., The 226 
Harvey, Fred W., Co 199 
Hellesoe, Hans H . 233 
Heyer Duplicator Co — 
Heywood-Wakefield 211 
Higgins, Chas. M. & Co 230 
Hoffman, L . 226 
Hoosier Desk Co ‘ .161 
Horn, W. C., Bro. & Co 231 
Hotchkiss Sales Co 94 
Hunt, C. Howard, Pen Co. .183 
Hutcheon Bros 188 
! 
I. D. L. Mfg. Corp ~ +195 
Ideal Linoleum Top Co. 230 
Ideal School Supply Co 214 
Imperial Desk Co . 185 
Imperial Mfg. Co .218 
Imperiai Methods Co as 
Imperial Steel Cabinet Co.200 
Impvd. Boehner Binder Co. 233 
Indiana Desk Co 142 
Ink-Out Mfg. Co 212 
Int'l Visible Systems Cp 150 
Invincible Metal Furn Co..141 
Irving-Pitt Mfg. Co 239 
J 
Jamestown Metal Desk Co.120 
Jamest'n Metal Equip. Co.186 
Jasper Chair Co 146 
Jasper Desk Co 146 
Johnson Chair Co 118, 19 
K 
Kay-Dee Co 140 
Kiggins & Tooker Co 227 
Kihn Bros 188 
Kobler & Co Ine 23: 
Kohthaas Co., The 126 








Lamb, Geo. L 
Lawrence, B. E., & Co 
Leipzig Trade Fair 
Leopold Desk Co 


Listo Pencil Corp 
Lloyd. W. G., Co 
Loose Leaf Metals Co 


Luther Ink & Stp. Pad Co 
Lyon Metal Products, Inc 


M 
Macey Co., The.. 
Manifold Supplies Co 
Marble & Shattuck 
Markilo Co.. 


McGill Paper Prod., Inc... .2: 


McLeod Furniture Co 


Meilicke Systems 


Meilink Steel Safe Co 
Metal Office Furn. Co 
Meyer & Wenthe 
Miller Bros. Pen Co 
Milwaukee Chair Co 
Mittag & Volger, Inc 
Mohler, A saad 
Mon Bureau 
Moore Push-Pin Co 
Multipost Co 
Munson Supply Co 
Murray Publishers 
Mutschler Bros. Co 
Myrtle Desk Co 

N 
Nardi Mfg. Co . 
Natl. Blank Bk. Co. 
Natl. Business Show Co 
Natl. Fiberstok Env. Co 
Natl. Vule. Fibre Co 
Neidich Process Co 


Neva-Clog Products, Ine 
N Y. Silicate Book Slate 


Co 


Northern Corrugating Co 


oO. K. Mfe. Co 


Old Town Rib. & Carb. C 


Onken, The Oscar, Co 

Orpin Desk Co. 

Orthwine, R , 

Oxford Filing Supply Co 
P 


Pacific Carb. & Rib. Co 
"arker Pen Co 


Peerless Carb. & Rib. C 


Peerless Ink. Corp 
Peerless Key Co., Inc 
Peerless Wire Goods Co 
Pelouze Mfg. Co 
Phillips Rib. & Carb. Co 
Pierce, S. K., & Son Co 


Pittsburgh Tw. & Sup. C 


Polar Mfg. Co 
Polk, R. L., & Co 
Portable Adding Mach 


Premier Metal Products C 


Pureell, E. E 


Quality Park Envelope C 
Queen Ribbon & Carb. C 


Quigley Furniture Co 
R 

Readeasy : 

Regal Typewriter Co 


189, 90 
Lincoln Rubber Key Co 


bo to 


=~} = 63 68 tS 


| ee | 


— 
iw 


Reiner’s Rotaprint, Inc....155 
Reliable Tpr. & A. M. Co. .230 
Remington Rand Bus. Svce. 50 
Remington Typewriter Co.. 50 
Roberts Num. Mach. Co. ..204 
Roberts, Weldon, Rub. Co 55 


Rockwell-Barnes Co. ......174 
RodCompressor Corp 187 
res 232 
Royal Typewriter Co...... 164 
Ss 

Sainberg & Co., Inc.......228 
Sanymetal Products Co... .222 
Schollhorn, Wm. Co........ 90 


Searles Elec. Weld. Wks.. .213 
Seneca Falls RL & Blk. Co.213 
Sengbusch S-Cl. Inkstand. 95 
Service Steel Prod. Corp. .194 


Sesamee Co., The .......-.. 64 
Shaw-Walker Co........ . 127 
Sheaffer, W. A., Pen Co.86, 7 
Shelbyville Desk Co........133 
Sheppard, C. E., Co...... 156 


Sherman-Manson Mfg. Co.217 
Shipman-Ward Mfg. Co... 63 


DT: sdéenneesenadbesane 66 
Silverglo Lamps, Inc. ..176 
Simonson, R. A., & Co.. 229 


Smith, L. C.-Corona Tws.. 71 
Smith Noise & Shock Elim.230 


Smith Tw. Sales Corp 202 
Smokador Mfg. Co., Inc 77 
Speed Key Mfg. Co 233 
Staedtler, J. S., Inc..... 230 


Standard Mailing Mach. Co.175 
Stationers’ Loose Leaf Co.113 
Staty. Export & Import Cp.209 


Steel Bound Box Co 143 
Steel Equipment Corp 79 
Stewart, R. A., & Co 157 
St. Johns Table Co..... 117 
Storms, TE. BE, CO..ccc.cc ken 
Sundstrand Add. Mach 124 
Sun Rubber Co., The . 185 
System Bindery, Inc 198 
T 
Tate Exposition Co.. 180 
Tell City Desk Co : 137 
Terrell's Equip. Co.... » 112 
Thayer Telkee Cp. 165 


Therman Leather Gds. Co.195 
Thompson Time Stamp Co.228 


Tip Top Mfg. Co... 227 
Todd Co., The .... 121 
Toledo Metal Furniture Co. 56 
Triner Sales Co....... 226 
Triner Scale & Mfg. Co 214 
Trussell Mfg. Co... 68 
Turner & Harrison Pen Co.229 
Tuttle Press Co ‘a 196 


Underwood Typewriter Co 
Back Cover 


Union Ribbon & Carb. Co.231 
U. S. Envelope Co.... . $l 
U. S. Lace Paper Wks 196 
U. S. Pencil Co ‘ ; 213 
U. S. Tw. Ribbon Mfg. Co.226 
Universal Fixture Corp 210 
Vv 
Van Dorn Iron Works 11 


Van Valkenburg, L. D., Co.228 
Vernon, S. E. & M... 57 
Victor Acceptance Cp 198 


Victor Adding Machine Co. 8 
Victor Safe & Eqp. Co.. 232 
Vidaver Letter Opener Co.214 
Volger, B. G., Mfg. Co 157 
w 
Wabash Cabinet Co 97 
Wiugemaker Co. . 130 
Wark-Beacon Steel Fur 
Co . 194 
Watson Mfg. Co 148 
Weber, F., Co.. . 170 


Webster, F. S., Co : 2 
Weeks, Frank A., Mfg. Co.229% 


Weigel, E. O., & Sons 31 
Weis Mfg. Co..99, 100, 101, 102 
Western Furniture Co 218 
Weston, Byron, Co 230 
Wholesale Typewriter Co 81 
Wiggins, John B., Co 221 
Werwre OO cesvas . 131 
Woodstock Typewriter Co.241 
Wrenn Paper Co...... 162 
Y 
Yankee Paper & Spec. Co. .21/ 
Yawman & Erbe 111 
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Adding Machines. 
turroughs Adding Mach. Co.240 


Corona Add. Machine 173 
Elliott-Fisher Co... 124 
General Office Equip. Co 124 


Portable Adding Machine Co.173 
Reliable T. W. & A. M. Co..230 


Sundstrand Add. Mach 124 
Vietor Add. Mach. Co 85 
Adding Machine Rolls & Paper. 
Central Paper Co 215 
Rockwell-Barnes Co 174 
U. S&S. Lace Paper Works 16 
Yankee Paper & Spec. Co 210 


Adding Typewriters. 
Burroughs Adding Mach. Co 240 


Elliott-Fisher Co 124 
Reliable T. W. & A. M. ¢ 230) 
Remington Tw. Co Mw 


Underwood Typewriter Co 
tack Cover 

Address & Memo Books. 

Kiggins & Tooker 227 

Vernen, 8S. E. & M a7 
Adhesive Tape. 

Quality Park Env. Co 191 
Adhesives. 

(See Inks, Adhesives, et« 


Arch and Clipboards. 


Free Hand Binder Co 15 

Globe-Wernicke Co... 153 i 

Rockwell-Barnes Co 174 
Bankers’ Note Cases. 

General Fireprooting Co 82 3 

Globe-Wernicke Co 153, 4 

Van Dorn Iron Works Co 115 


Billing Machines. 
Purroughs Adding Mach, Co.. .240 
Elliott-Fisher Co 124 
Remington Tw. Co Mw 
Underwood Typewriter Co 
Back Cover 
Binders, Catalog and Periodica! 


American Clip Co 06, 207, 208 
a a 
Y. Silicate Book Slate Co.227 
Blauk Books. 
Boorum & Pease 235 
Nat'l Blank Book (» 6 
Rockwell Barnes Co 174 
Blanks for Bonds and Stocks 
(joes Lithographing Co 74 
Kibn Bros Iss 
Blotters. 
Wrenn Paper o 162 
Blue Print & Plan File Cabinets 
All-Steel-Equip. Co 23 
Art Metal Construction (C 67 
General Fireproofing Co R2 > 
Globe-Wernicke Co 153, 4 
Lyon Metal Products, In 108 
Van Dorn [ron Works Co 115 
Yawman & Erte 111 
Bond Boxes. 
Corry Jamestown Mfg. Corp. .200 
General Fireproofing Co SZ 3 
Globe-Wernicke Co los i 
Ste Equipment Corp 7 
Book Cases. 
All-Steel-Equip. Co 231 
Globe-Wernicke Co 153 4 
Gunn Furniture Co 105 
Macey Co ‘ SS 
Premier Metal Products Co.. .216 
Van Dorn Iron Works 115 
Weis Mfg Co 99, 100, 101, 102 
Yawman & Erbe 111 
Bookholders. 
American Clip Co 66, 2°7, 208 
American Electric Co 222 
Book Rings. 


Carpenter, E. W., Mfz. Co. .230 
Bookkeeping Machines. 


Burroughs Add. Machine Co...240 
Elliott-Fisher Co 24 
Remington Typewriter ¢ nM 


Underwood Typewriter Co 
Pack Cover 


Box Files. 
General Fireproofing Co S2 3 
Globe-Wernicke Co 15 4 
Bronze Signs, Emblems & Plaques. 
Davenport-Taylor Mfg. Co 223 


Bulletin Boards. 
New York Silicate Bk. Slate 


Co 227 
Univ. Fixture Cp. 210 
Business Shows. 
Leipzig Trade Fair 166 
National Business Show Co 248 
Tate Exposition Co 1S0 
Busses. 
General Firerroofing Co a2 4 
Macey Co The SS 
Teledo Metal Furt ( mi) 
Calculating Devices. 
Meilicke Systems 196 
Calculating Machines. 
urroughs Add. Mach. Co 40 


Portable Adding Machine Co. .173 
Reliable T. W & A M. Co..2 
Calendar Pads & Stands. 
Defiance Sales Corp 
Lawrence, B. E., & Co 
Weeks, Frank A.. Mfg. Co 
Carbon Papers. 
(See Ribbons and Carbons.) 
Card Cases, Pocket. 
Gardner, P. A... Leather Wks.23 
Improved Boehner Pinder Co.‘ 
Wigg'ns, The John P.. Co : 
Cash Registers. 









Portable Add. Mach. Co 173 
Chair Irons. 
Pettcher Stp. & Mfg. Co 232 


Collier-Keyworth (Co 200 








Classifications 











et Pads ond C.shions. 


Crocker Chair Co 


Heywood-Waketield 


Wark-Beacon Steel 
Check Protectors 
7 Ww 


Coin Bars, Trays = Wrappers. 
L, 2% 


Ameri an Clip Co 





Copying , & Supplies. 
Yawman & Erbe 


Furnas Furniture 


Meyer & Wenthe 


Desk Pendinge-Letters 
American Clip Co 

Desk Signs and Fobists. 
Davenport-Taylor Mfg. Co 


For the benefit of the subscribers the 
lines advertised are ifi 
f requirements 
modern business office are represented. 
Should subscribers be interested in any 
article of office equipment not listed 
here, they are cordially invited to com- 
the i 
the 





.232 
. 201 
..191 
-149 
-228 


185 


192 
. 203 
197 


100 
152 
206 

73 


.187 
.-2il 
.146 
, 19 


195 
100 
217 


. & 


Me 


1u4 


230 
121 


126 


205 


208 
200 


‘210 
216 


a 


106 


191 


185 


191 


149 


22s 
191 
230 
140 
228 


130 


208 


222 


191 


information will 
be promptly and cheerfully furnished 
without obligation. 





Desk Work | Distributors. 


Nerthe ‘rh ¢ ‘orrugating Co. 


Art Me tal © onstruc tion Co. 


Corry Jamestown 
Cutler Desk Co... 


Gunn Furniture Co., T 


Jame stows Metal Desk Co.... 


“Equipment Corp. 


Western Furniture Co. 


Dictation Machines. 
Directory Boards. 


Display Fixtures. 


Multigraph Sales Co.. 
( ‘anode: Ink & Office = 


Heyer ww. ‘tase 
Peerless Ink Corp. : 
Tpr. & Supply Co. 


Emerson ters. 
Envelope Sealers. 


Standard Malling } Mac h. 


Paper Goods Co.. 
Safety Envelope 


222 


, le 


191 


53, 4 
. 231 
239 
134 
228 
, 232 


...178 
. 67 
129 


on 
~ 
me 


.. 53 
200 
167 


Duplicating Machines & Supplies. 


202 


-128 
wo 
—- 


220 


. 06 


58 
219 
S4 


--229 


227 
1 


220 


qreney Park Envelope Co..... 
. SBS. Envelope Co........... v1 


menoae Celluloid. 


SEED “GD. cckedvececedecees 


Eradicators. 


Carter's Ink Co............665 38 
Ink-Out Mfg. Co...........05. 


BORED BOOB, Gdeonecscccecseces 220 
Faber, Eberhard ............. 
D. Wis Bee Me ncecce coctuces 228 
Roberts Weldon, Rubber Co... 


Exhibitions. 


Leipzig Trade Fair........... 
National Business Show Co.. .238 
Tate Exposition Co........... 


Eupenee Books. 
Beach Publishing GR wccoscese 227 


Defiance Sales Corp........... 


lay | BUS Wee Obese cccwscs 


D. Lo Mfg. Corp pecccesseee 


Eyeshades. 
Featherweight Eyeshade Co... 


File Boxes, Collapsible, 


Bankers = Minu suchdcceae uM 


File Boxes, Metal. 


Auto File & Index Co........ 
Kay-Dee Co., The............ 
Northern Corrugating Co...... 
Rockwell-Barnes Co.......... 


File Cabinet Compressor. 


Rod Compressor Co........... 


Filing Cabinets, Cloth Goveret, 


Diemer, John F., (Oo......... 
Globe-Wernicke Co........ iss. 


Imperial Methods Oo......... 
MERORF GOs, “Tee occcveccdecves 88 
BOMOR BG Gieoecccs sectouce 22 


Filing Cabinets, Metal. 


All-Steel-Equip. Co. ......... 2. 
Art Metal Construction Co... 
Aurora Metal Cabinet Works. . 
Auto File & Index Co......... a 


Bentson Mfg. Co........... 
Berger Mfg. Co.......... 


Browne-Morse Oo.........+«+. 123 
Columbia Steel Equipment Co.132 
Corry-Jamestown Mfg, Corp.. .200 
General Fireproofing Co... .82, | 
Globe-Wernicke Co........ 15k 
Imperial Steel Cabinet Co..... 
Invincible Metal Furn, Co.... 
Jamestown Metal Equipt. Co. .1! 
mass OO, Tbe rvccscndccoos 1 
. £ S, eee 
Metal Office Furn. Co....... so 
Premier Metal Products Co “<a 


Service Steel Products Corp. . 
Shaw-Walker (d.........0.+: 
Steel Equipment Corp... . 
Terrell’s Equipment Co : 
Van Dorn Iron Works Co...... 
Watson Mfg. Co.... oeaeke 
Yawman & Erbe ........ 

Filing Cabinets, Wood. 
Aute. File & Index Co 


Browne-Morse Oo. ........++> 
Gilobe-Wernicke Co........ 158, 4 
Imperial Methods Co......... 


cS. aay 
Shaw-Walker ‘ oneesbe 

Wagemaker Co.............. 
Weis Mfg. Co...99, 100, 01, 


Yawman & Erbe ............ ll 


Filing Supplies. 
Aigner, G. J., & Co 


American Clip Co..... 66, 207, 2 
Balto, Index Mfg. ©o......... 
Browne-Morse Co.........+++. 


Filing Equipment Bureau 


General Fireproofing Co... .8% 
Globe-Wernicke Co........ 153, 
Imperial Methods Co,........ 192 
Invincible Metal Furn. Co... 


Maser Ga, Tee siccvccbisoses 8S 


McGill Paper Products, Inc 


Oxford Filing Supply Co..... 
Quality Park Env. Co........ 
Rockwell-Barnes Co. ........ 


Simonson, R. A., Co.......... 
Steel Equipment Corp......... 
Wabash Cabinet (o......... 0) 
Weis Mfg. Co....99, 100, 101, 102 
Yawman & Erbe............. lll 


Fountain Pens. 
Carter's Ink Co..... 


Hutcheon Bros. ..........655. 


Parker Pen Co.......... b 

Sheaffer, W. A., Pen Co... 
Furniture Polish. 

Globe-Wernicke Co 1 


Van Dorn Iron Works Co..... 


Gold Pens, 

Weigel, E. 0., & Sons... 
Gold Camping 

Aigner, iy, Ge Gers 
Greeting Cards. 

Murray Publishers... 
Gummed Cloth. 

Aigner, G. J., & Co...... 
Index Card Signals. 


Gl te “Ge Gs ccaccaboent 2 


Graff, George B. Co.... 
Macey Co., The......... 


Moore Push Pin Co..........2% 


Index Tabs 


Aigner, G. Bes @ OGiies scucce 
Balto, ppten —_- Geese sven 


Cook, H » eke cngocesaaia 
Globe-W a. ia r ise«se 153, 
Mohler, A. 





ate 
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The rate for 
Classified Advertisements 








| WANTS and 


is eight cents a word, 
Minimum charge, $1.60. 





MECHANICS WANTED 
WANTED Typewriter Mechanic, must have experience on all typewriters, 
mimeographs and adding machines, in a small town near Detroit. Ad 
dress H-SS care Office Appliances, Chicago 


SITUATIONS WANTED 
RETAIL STATIONERY SALESMAN, with ten years’ experience in all 
branches, including store manager, with a leading Chicago Stationery 
concern Has specialized in loose leaf, and is a junior accountant, skilled 
in laying out ferms and systems Address: K-), care Office Appliances, 
Chicago 


in office equipment, desires change 


SALESMAN ten years’ experience 
Would like charge office furniture department, stationery or furniture 
house in east Best references Address X-142 care Office Appliances, 


Chicago 
SALES EXECUTIVE with ten years’ experience in office equipment busi 
ness who has handled advertising buying and sales; has thorough 
knowledge of filing equipment, systems and supplies, and furniture, in 
cluding some interior decorating, is now managing sales department of 
large concern, desires to make a change. Well known in industry and 
ean give best references Box Y-4 care Office Appliances, 1601 Pershing 
Square Bldg New York 


SALESMEN WANTED 


SALESMEN handling office supplies, printing, embossing, lithographing or 
kindred lines to sell highly profitable side line in Chicago or elsewhere 
Address V-53 care Office Appliances, Chicago 

REPRESENTATIVES WANTED by New York manufacturer newly 


patented carrying receptacles, handled by office supply, department stores, 


et Commission E-19S, cere Office Appliances, 1601 Pershing Square 
Bldg New York 

SIDE LINE OF MOTO-RECORD for auto expenses, et for salesmen 
visiting stationers. State territory, et« Wintertield Co., St. Paul, Minn 
WANTED--Side line salesman to sell desk spec lalty to stationers Com 
mission basis Mention territory, et« Weinman Bros 21 S. Wells St 
Chicago 

YOUNG MEN TO SELL window and regular envelopes. Every office a 


prospect Protection, experience unnecessary, full or part time. Transeo 


Envelope Co M42 Kimball Ave Chicago. 
WANTED 
population 
SALESMAN 


Experienced Ediphbone salesman for progressive city of 225,000 
Address M-56 care of Office Appliances, Chicago 


WANTED—(Ome with general knowledge of office stationery 


filing devices and complete office equipment lines. Good, permanent posi 
tien with merited advancement. McNamara Office Supply Co., Des Moines 
lowa 

STATE MGR.—Marvelous invention seals 3,000 envelopes hourly! Sells 
$4.50 only; equals work expensive electric machines. Offices buy 1-100, Ex 
lusive trial offer Write quick! Rede 14 B, Winthrop Bidg., Boston. 
MEN WANTED--Who have had some selling experience preferably in 


office appliances or filing devices, who have some knowledge of accounting 
and office procedure Give past experience Address P-70 care Office Ap 
pliances, Chicago 

MARCHANT CALCULATING MACHINE COMPANY, Coiumbus, Ohio, 
agency is open due te promotion Real opportunity for seasoned man 
who knows the game. and will WORK No floaters Apply Cincinnati 
District Office, 404 Hazen Puilding 

WANTED SALESMAN—(One who has had factory school training in visible 
index stationer in prominent southern city Give full ex 
perience and references in first letter, own handwriting Address L-5S, 
eare Office Appliances, Chicago 

WONDERFUL NEW SIDELINE sig commission with order Sell 
printing for every business at half price. Copyrighted illustrations free. 
Just take order We do the rest Pocket outfit free. Salesmanager, 1522 
Wells-Van Buren Bidg Chicago 

OFFICE APPLIANCE SALESMEN-—-To handle exclusive 
specialty of a Chicago manufacturer in the larger cities 
repeat business easily worked up among banks and offices 
basis Exclusive territories granted to the right men 
eare Office Appliances, Chicago 


systems by 


sales on a file 
Tremendous 
Commission 
Address -7S8, 


OUR TWO HIGH-GRADE TYPEWRITER SPECIALTIES can be sold by 
typewriter salesmen, repair men, supply and specialty salesmen This 
is a golden opportunity for any salesman calling on office trade Terri 


tories are being allotted now Write for details and selling plans. Ad 


dress K-51, care Office Appliances, Chicago 

WANTED-—Salesman by one of the leading larze manufacturers of office 
furniture and equipment to sell the dealer trade Filing Supplies exclus 
ively Central territory Must be experienced. Permanent position. Ref 
erences requires (;ood oppertunity for right man Addreas J-5) care 
Office Appliances, Chicago 

WANTED City Salesman for Wood and Steel Office Furniture by well 


established mpany in Southern city of 200,000 population State in 
first letter lines that vou have sold and give references All replies as 
to references strictly nfidentia Good opportunity for real energetk 
salesman of ability and character Address S-S9, care Office Appliances 
Chicago 


DISTRIBUTOR IN) METROPOLITAN DISTRICT and large adjacent ter 
manufacturers’ lines of Metal Office Equip 
campaign beginning Jan. 1, 1929, and desires 
with successful record We require men 
Exceptional opportunities for 


ritory f one f the leading 


ment is opening active sales 
to add several experienced men 


for both Stock ami Contract work sales 


men wil receive first territoria assignments Address Equinment & 
Supply Company N \ Life Ins. Pldg ol Madison Ave., New York 
‘ ty 


Savings Bank Opened in Mexico 


Commerce Reports] At the Second National Bankers’ Con- 
vention held in Mexico City last August, strong recommenda 
tions were made that banks and banking institutions be author 
ized to operate savings departments. In accordance with this 


action, Article 7 of the general law of credit institutions was 
modified by presidential decree of August 25, 1928. This decree 
permits, with certain restrictions, banks and banking institu 
tions to conduct independent mortgage, finance, fiduciary and 
Savings departments : 

The Banco Nacional de Mexico recently obtained a license 
to operate a savings department, with a minimum capital of 
250,000 pesos independent of the capital of the parent insti 


tution was the first to be established It is understood. 


This 


DISTRIBUTORS WANTED 


SALES ORGANIZATIONS WANTED in large cities; new office specialty, 
telephone dial protector; sure sale on demonstration. Saves purchasers 
many dollars. Pan-American Clearing House, 33 West 42nd S8t.. New 
York. 
MANUFACTURERS’ AGENTS wanted to call on wholesale and retail 
commercial stationers and office furniture dealers to handle on commis- 
sion basis, a line of chair cushions and desk pads. National Office Spe- 
cialties Co., 1627 N. Wells St... Chicago, IM. 


AGENTS WANTED to handle complete line of Loose Leaf Binders of all 
description; post binders, ring books, sheet holders, etc. Our factory 
equipped to handle orders for catalog covers including embossing and air 
brushing. Sell direct to user. Exclusive territory. Good proposition to 
the right men let us know what territory you cover. Federbush 
Brothers Loose Leaf Co., Inc., 160 Varick St., New York, N. 























FOR SALE AND WANTED TO BUY 

ELLIOTT- FISHER billing and bookkeeping machines bought and sold. 
Maloney, Gilmore Co., 508 8. Dearborn, Chicago. 

NATIONAL CASH REGISTERS, all styles, sizes, bought, sold and ex- 
changed. We can save you money. mg | Kass, Inc., Cash Register 
Systems Experts, 640 Broadway, Cor. Van Tromp Street, Albany, N. Y. 
ELLIOTT-FISHER machines bought, sold and Teeter-Warsh 
(o.. Plankinton Arcade, Milwaukee, Wis, 

FOR SALE, ROTAPRINT—We have discontinued our printing department 
and offer our practically new Standard Rotaprint, fully equipped, at a 
very good price. Textile Machine Works, Reading, Pa. 














rebuilt. 








LINES WANTED 
ESTABLISHED FIRM distributing office specialties, covering several 
southern States wishes to add another meritorious appliance to its line, 
where repeat business can be established. Address, P. O. Box ' 
Atlanta, Georgia. ul oe ‘ 
SALESMAN six years on territory desires line or lines selling either 
direct or through dealers for Arizona, New Mexico and west coast old 
Mexico Commission basis, exclusive lines only—twelve years in office 
specialties Box X-02, care Office Appliances, Chicago. 
SALES OFFICE desires lines on an exclusive basis, strictly commission, 
for state of Georgia Are organized to handle lines sold direct to retailer 
er consumer References gladly furnished as to past record. Address 
O-88, care Office Appliances, Chicago SS 
CHEAP LINE OF DESKS or other office furniture line wanted by sales- 
metropolitan territory. Equipped to 
in the New York market. Has 
Address W-54, 











man already selling chair line in 
warehouse goods so that can compete 
a wide acquaintance with all dealers in New York City. 


eare Office Appliances, Chicago. : ives Ss i ce 
STAMP AFFIXING MACHINE—National Distributor wants pract val 
postage stamp affixer which can be manufactured at low cost. Would 


purchase outright or market on mutually acceptable basis. Other small 
office appliances wanted for national distribution. N-75, care Office Ap- 
pliances, Chicago 


LINES WANTED, ABROAD 
& GIORGIO—VENICE—Special organization type- 
house established 1866. Particular interest given 





ITALY—DAMIANI 

writers and supplies 
to portable typewriter a " 
EXCLUSIVE REPRESENTATION FOR SWEDEN— Experienced, financially 
responsible and reliable company wants to hear from manufacturers of 
specialties for filing, bookkeeping and office equipment (not furniture). 
Address: Iduns Tryckeriaktiebolag, Stockholm, Sweden. 














MANUFACTURER OF STEEL EQUIPMENT _ id 
MANUFACUTERER OF STEEL EQUIPMENT, fully equipped to make 
special steel office, bank or factory equipment, in any wood grain fin 
ishes Let us estimate. Loewy, 27 W. 24th S8t., N. Y. C. 


BUSINESS OPPORTUNITIES n 
~ store doing a business of $75,000 to $100,000 
city. Reason for selling, other interests 


Address A-51, care Office Ap- 





FOR SALE--Stationery 
yearly in a prosperous western 
which require entire attention of owners. 
pliances, Chicago : “. Z 
SMALL WELL ESTABLISHED Typewriter Business in excellent location 
with good surrounding territory for sale cheap. Address T-57, care 
Office Appliances, Chicago sf 

ESTABLISHED EXCLUSIVE OFFICE furniture and eulpment business in 
excellent trade center desires to add office supply department and wants 
Address F-75, care Office Ap- 








manager of experience and some capital. 
pliances, Chicago 

FOR SALE 
western city of 500,000 


interest in going office supply business in mid- 
Established 5 years in the heart of office build 








Controlling 


ing and retail store section. Wonderful opportunity for a progressive 
stationer Very reasonable; requires $12,000 cash, balance terms. Ad- 
dress W-55, care Office Appliances, Chicago. > 


TYPEWRITER EXCHANGE IN Texas--sunny south Established over 
located in the best and fastest growing city in the southwest 
health For further information write Albert 
Worth, Texas 


22 years; 
Owner retiring account 
Griffith, owner, 411 Main St., Ft 


however, that other banking institutions will avail themselves 
of the privileges granted by the decree. 

American manufacturers of posting equipment, records and 
other essentials to the efficient operation of savings banks 
should find a widened opportunity in Mexico. 

ee 


First Quarter Imports Into Shanghai 


The first three months of the year indicated Shanghai imports 


were as follows: Typewriters—(1927) 3,214 Hk. taels; (1928) 
18,062 Hk. taels Stationery—(1927) 378,461 Hk. taels; (1928) 


The exchange on Haikwan taels was $0.69 
$0.70 gold in 1928, first quarter. 


taels. 
first quarter; 


212,387 Hk 


1927 


gold in 
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Business Opportunities offered, the addresses of which can be obtained from Office 
Appliances, 417 South Dearborn street, Chicago, Ill 
n ’ n ° clio } Clara street ites sig- 
These are inquiries from subscribers desiring lines, catalogues Seventry, England. H. Elliott, 13 Clara street. writes sig 
 - Th aun tanatht lage readianiionmen i bh nifying interest in establishing connections with manufacturers 
ey ‘ ” He proapectsa or ma ‘tae ‘rerTs and joooers of office equipment to repres¢ nt them in England and Europe 
We have no direct knowle dge of Mr. Elliott He describes him 
Wanted Abroad self as a keen business an with organizing ability. and a good 
Buenos Aires, Argentina.-Fernando Pugliese, Calle Rivadavia merchandiser Has id a varied experience; the past six years 
659. wishes to receive offers from office equipment manufac- he was general manager of a motorcycle company He is 
turers in the United States whose lines do not conflict with thirt nine years o knows European languages, and has had 
inks, fountain pens and pencil sharpeners, which he distributes extend travel experience all over Europe 
Mr. Pugliese represents two important American manufac . _ 
turers in Argentina and Uruguay He active has a wide Wants Here at Home 
acquaintance and sellir connections among all the larger Buffalo, N. Y (j,eorg' \ Payne metal office itfitter S90 
stationery and book stores Main street s interested in a line of steel transfer files and 
Cali, Colombia, South America.—Teofilio Marinez, of T. J steel shelving His organization travels the territory adjacent 
Martinez & Company, a joint stock company, is making an to Buffal and also tl Chicago territory, from an office in 
intensive study of the office equipment field in order to make Chicag Manufacturers desiring to establish distribution or to 
selling arrangements for exclusive agencies with manufa« strengthen their representation in either or both territories are 
turers At present he is in New York His organization is nvited t communicate 
modern and excellent, with adequate technical staff Corre Dayton, Ohio.—The Larry Bloss Company manufacturers 
spondence should be addressed to Mr. Martinez care of the agent West First street, wishes to make a connection with a 
Remington Typewriter Company 374 Broadway New York manufacturer of light gauge steel lockers and light gauge steel 
N . with carbon copies and duplicates of catalogues and helving, to meet competitive trade in his territory He has a 
other printed matter sent to the Cali address. Mr. Martinez has good following, and has been in business many years 
represented more than ten years the Remington Typewriter Fort Myers, Fla.—Frank Kellow, Kellow’s Stationery store, 
Company and The Dalton Adding Machine Company He has 2114 Henry street, wishes to receive catalogues and other sales 
the exclusive agency for the Remington Cash Register Com- literature from manufacturers of office equipment and supplies 
pany, and represents The Globe-Wernicke Company and The and wholesale stationers 
Toledo Metal Furniture Company and other manufacturers of Metropolitan.—A salesman handling a chair line in the metro- 
the United States politan district of New York desires a medium priced desk line 
Cologne, Germany Met G. M B. H.,. Industriehof, seeks or other office furniture items He is equipped to warehouse 
additional lines fror manufacturers of lines allied with its goods for his manufacturers so they can compete in the New 
present facilities who wish established representation The York market He is a wide experience with all dealers in 
company selis mailing room machines and juipment Its sales New York City Address W-54, care Office Appliances, 417 
staff’ covers all of Germany Several erences have been South Dearborn street. Chicago, Ill 
tay y . , 
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1668269 aE 
? 
No. 1,667,744—Loose leaf binder; patented May 1, 1928, by No. 1,667,917—Machine for copying by the hektograph prin- 
Frank C. Skiles of Chicago, Ili. Serial No. 321,012 ciple; patented May 1, 1928, by William Erastus Williams, Wil- 
No. 1,668,004—Combined telephone typewriter; patented May Het i., assignor to Ditto, Inc., Chicago, ill. Serial No. 
1, 1928, by Alexander Vermes and Mende! Rubin, New York, N 18,326 . 
Y Serial No. 92.975 No. 1,667,979—Loose leaf binder; patented May 1, 1928, by 
N 1.667.773—P oo t . M ‘ Henry C. Miller, Milwaukee, Wisc., First Wisconsin Trust Com- 
1928. 'b gon @ - ~~ or patented me , pany of Milwaukee, executor of said Henry C. Miller, deceased, 
a ve > ic ‘eo. he oY Atay mY Seri fr assignor by mesne assignments to H. C. Miller Company, Mil- 
ypewriter Lompany, inc., New York, - seria 0. 57,84 waukee, Wisc. Serial No. 40,313. 
No. 1,668,069—Loose leaf binder; patented May 1, 1928, by No. 1,668,194—Typewriter platen; patented May 1, 1928, by 
Charies C. Gruhler, Fort Thomas, Ky. Serial No. 173,456. Charles T. Dickey, Elizabeth, N. J. Serial No. 647,437 
; ; ‘ 16. Century endar. | stias fred G. F. Kurowski, Brooklh - -* 
4 Ss . : . - . ° ne : 
The Recent Patent W. Schlusing. New York. N.Y. Filed ssigt to 1 rwood E Fisher 
I mt 192¢ Granted May 22, 1928 Com} vy. New York, N. Y¥ rpora- 
Copies of patents herein listed can be t Serial numt 063 tion of Dela Filed Mar a4 
tained from the Cor isstoner of Patents 67 43 Card As Clemens H nted May 2 -* oe A per 
Washington, D. C., for ten cents each in é er cl £ I Filed August 6, 695,509 
cash, postofice money rdera or certified ‘ Granted May 22. 1928 Serial num- 1,670,647 Lacking ngue ‘ elope 
check Stamps and personal checks not r 127.57 is M er tr klvr N. ¥ issignor 
accepted a7 ’ Advertising nov ty Earl R t Westerr } velope ( rporation, 
’ aor om 2 1! FE d October 4 Brooklyr N y a rpora f New 
1,670,108 Automat rriage-—returrt Gr ted May 22. 1928. Ser num-— York Filed April 28, 1927. Grat i May 
mechanism Fred x« W. Bernau, H } ’ 22, 1928 S« number 187 ‘ 
side N j ssignor to |} s Adding 41 . — a oO I 1.670.7 Des set Carl H ‘ - 
Typewriter Compar Newark J 4 — _— - ~ - 7 - -shener 1 7 
. P " nie x I F } ruary 2 
corporation of New Jersey Filed Oct ' ant st Louis Mo., assignor to Granted May 16° S. ber 
ber 16 1926 Granted Mav 15 1098 Buxton & —y mine il Siat a- aan ' ave . 
: ’ _ : 4 Company, St lis, X a cort i- - . 
Serial number 14 ” Mteaow | i November 4 h 49 b et. John Q Sher- 
1.670. 12% Typ writing ¢ Teas ‘ Granted May ° 1 S Ser nun jar Daytor ‘ , I January < 1924 
A. B. Smith, Stamford, C issignor to 146,078 ranted May 22 28 Seria ber 
Underwood Elliott-Fisher Company. New 670.421. Typewriter telegrap! Frank . yor Bir a. ii mei Satie i 
York, N Y a corporat ? f Delaware Pearns and Lawrer E. Gotsc? ‘ > —s . ~ ~ = . . b> _-—- 
Filed September 3. 1924 Granted May . 1] ——erm te tmaee a Lelar d _A P? ps R ester N ae 
1s 1928 Serial a . : 2 i “a £ . t < a izn—- Filed November 2 a8 Granted May 
ve : al ; ments te. Wire Transmitt e < rpora- 9 1928 Serial number 150.237 
1,670,145 Lap tabi Frank Henry | . a corporation of Dela- 670,829. Loose leaf tinder. John G 
Farrington Rirming? Ala Filed ware ‘ y 16, 1926 __ Granted May Smart Winnipeg Man'‘toba Canada 
March 21 19: Granted Ma, 1928 Z 1928 Serial numbe 122.915 Filed Nove ber ¢ 192 Granted May 
Serial number 17.41 ri I Typewriting machine Al- 2 1928 Serial number 748,162 
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A Page Dedicated to Progress 


Principle is defined in the dictionary as the fundamental truth of all things. 
True progress consists in getting these truths into consciousness, whereby 
thoughts, words and acts are directed in accord with principle. 


UNIVERSALITY 


By Robert Whitaker 
In every man the web of life repeateth 
The story of the race; 
In every hour, the passing moment meeteth 
All being face to face. 


\like our yesterdays and our tomorrows 
Are of the one great sea, 
The time we measure with our joys and 
sorrows, 
That is, eternity. 


Nothing begins in what we call beginning, 
Nor endeth with the end; 
Something of good there is in all our sin- 
ning, 
\s light and darkness blend. 


The always and the everywhere possess us: 
The whole shapes every part; 
The things that bruise us and the things 
that bless us 
Are from one common heart. 


ne common heart, of Nature, or of Being, 

Of Cosmic Drift, or Will: 

One is the universe, beyond our seeing, 

Bevond our good and ill. 

* * * 

“It has been a common apprehension 
among men who have doubted the validity 
of religion, that if a dread of a future judg- 
ment was taken away, or the fear of hell 
removed, mankind might relapse into law- 
lessness. Even superstition was a prophy- 
lactic, men have urged, since its rewards 
and punishments stirred the selfish multi- 
tudes to obey the law.”—C. F. Dole. “The 
Ethics of Progress.’ 

* * * 

“Each is building his own world. We both 
build from within and we attract from with- 
out. Thought is the force with which we 
build, for thoughts are forces. Like builds 
like and attracts like. In the degree that 
thought is spiritualized does it become more 
subtle and powerful in its workings. This 
spiritualizing is in accordance with law and 
is within the power of all. 

“Evervthing is first worked out from the 
unseen before it is manifested in the seen. 
in the ideal before it is realized in the real. 
in the spiritual before it shows forth in the 
The realm of the unseen is the 
realm of cause. The realm of the seen is 


material 








the realm of effect. The nature of effect is 
always determined and conditioned by the 
nature of the cause.”—From preface of “In 
Tune with the Infinite,” R. W. Trine. 

ee 8 

“Divine order is as certain and unfailing in 
its operation as are the chemist’s formulas with 
which we are so familiar. 

“A train wreck kills a score of passengers, 
and man questions divine order. The use man 
makes of the law brings upon him this or that 
consequence, good or bad, but always the con- 
sequence is in divine order. In other words, 
every law, even divine law, has a sanction as 
well as a reward. It has one effect for its 
observance and another for its nonobservance, 
else it could not be a law. All effects are in 
divine order, even though they do not seem to 
be very orderly to man’s unenlightened vision. 
If I toss an egg upon a bed or a pillow, it does 
not break; but if I toss it upon a stone, it 
breaks. Each effect is in divine order. If I 
turn my talents to one use I reap misery; if I 
turn them to another use I reap happiness. 
Each effect is in divine order. There is a 
divine purpose, a lesson for some one to learn, 
in every so-called tragedy.”—Unity. 

* * ~ 
“Persevere” 

“Ah, brother, hold fast to the man and awe 
the beast; stop the ebb of thy soul—ebbing 
downward into the forms into whose habits 
thou hast now for many years slid. As near 
and proper to us is also that old fable of the 
Sphinx, who was said to sit in the roadside and 
put riddles to every passenger. If the man 
could not answer, she swallowed him alive. If 
he could solve the riddle, the Sphinx was slain. 
What is our life but an endless flight of winged 
facts or events? In splendid variety these 
changes come, all putting questions to the 
human spirit. Those men who cannot answer 
by a superior wisdom these facts or questions 
of time, serve them. Facts encumber them, 
tyrannize over them, and make the men of rou- 
tine, the men of sense, in whom a literal obedi- 
ence to facts has extinguished every spark of 
that light by which man is truly man. But if 
the man is true to his better instincts or senti- 
ments, and refuses the dominion of facts, as 
one that comes of a higher race, remains fast 
by the soul and sees the principle, then the 
facts fall aptly and supple into their places; 
they know their master, and the meanest of 
them glorifies him.”—Emerson. 
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In the ‘**Peace on Earth, Good Wil to Man”’ spiru of the coming 
Christmas anniversary we make of these types messengers to bear our 
qood wishes to friends in ¢ very land of whatever race or creed. May 
the new year bring your good in full measure and in that which is good 


lor you may you find the fulfillment or your hopes. 


Announcement 


ITH the present number of Office Appliances is merged The American 

Stationer and Office Manager, acquired by purchase. 

fhe American Stationer is the oldest publication in the stationery field 
in the United States. It was started by Howard Lockwood as a department 
in his Paper Trade Journal in 1872. Two years later it was brought out as 
a separate journal by the same publisher, becoming one of the Lockwood 
group which ultimately consisted of The Paper Trade Journal, The Ameri- 
can Stationer, American Mail and Export Journal, The American Printer 
ind Lockwood's Directory of the Paper and Allied Trades. 

In 1897 the Lockwood publications were separated from the printing 
part of the business, and, with the exception of The American Printer, which 
was sold to John Clyde Oswald, were sold to Colonel Charles H. Jones and 
his brother, George W. Jones, both of whom passed away several years ago. 

The brothers Jones were experienced publishers in the daily newspaper 
held, George W. Jones being an able business manager and Colonel Charles 
H. Jones a brilliant editor hey had for a time published the Jacksonville, 
Florida, Times-Union and were associated in their respective capacities on 
the Post-Dispatch of St. Louis. owned by the late Joseph Pulitzer. In 1893 
and 1894 Colonel Jones was editor of the New York World. He was credited 
with writing the free silver plank in the platform of the Democratic national 
convention in Chicago in 1896, which nominated William Jennings Bryan for 
President of the United States after his famous “Cross of Gold” speech. 

\fter the death of George W. Jones, who survived his brother but a 
few years, the Lockwood business was taken over by Mr. Leslie R. Palmer, 
a capitalist who had a considerable investment in the enterprise. A few 

ears later it passed into the control of Mr. George S. Macdonald, who is 
now president of the company and from whom purchase of The American 
Stationer was consummated in November. Journals in other fields have been 
idded to the Lockwood group by Mr. Macdonald, and a desire for the more 
intensive cultivation of these new fields is one of the reasons for disposing 
of the older publication, which several years ago slipped from its commanding 
wositior 
Within the last ten vears there were merged with The American Sta- 
tioner The Office Outfitter, a monthly started in Chicago in 1908, and The 
Office Manager, a publication of more recent origin. 

For its first thirty-five years The American Stationer was the dominating 
publication in the field. It was issued weekly and presented the news of the 
trade throughout the country, the correspondents in special news centers 
being young reporters mostly on local dailies. In the early years several 


ell kno traveling men supplied weekly letters, one of these who signed 
himself “Yenlo” being the late George Olney—“Uncle George” of fragrant 
1emory—the signature being his name in reverse. 


[he Lockwood Press, occupying a six story building at West Broadway 
and Bleeker street, was for many years one of New York’s conspicuous print- 
ing and publishing enterprises \ssociated with the Lockwood Press for a 
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short time was the late Andrew Geyer, who started his own journal in 1877 
and laid the foundation for the successful business now conducted by Andrew 
Geyer, Inc. With the Press for a longer period was the late Thomas Walden 
and his son, Charles Walden, Sr., the latter now president of the Walden Sons 
& Mott publishing business in the stationery, paper and printing trades. A 
prominent member of the Lockwood staff was the late William M. Patten, 
founder and publisher of Paper and Press in Philadelphia, and held in grate- 
ful remembrance by the writer of these lines for inspiration and for first 
training in the business of publishing. 

From 1896 to 1907 inclusive the present editor of Office Appliances was 
employed on the Lockwood journals, one year of that term of service having 
been under the presidency of Mrs. Howard Lockwood, now deceased, and the 
remainder under direction of Charles H. Jones, since deceased, by whose in 
struction he opened a western publication office in Chicago in 1900. 

Connected with the Chicago office during the same period was the pres- 
ent associate editor of Office Appliances, and for two years of the period the 
now eminent newspaper correspondent and lecturer, Mr. Junius B. Wood, 
whose syndicated writings appear in many leading metropolitan dailies, was 
m the staff of the western office. Mr. Wood was at that time a reporter and 
special writer on the staff of the Chicago Record-Herald. In 1907 he covered 
the stationers’ national convention at St. Paul for The American Stationer. 

lhe impression persists in the mind of the writer that Mr. Emerson P. 
Harris, founder of the Harris-Dibble Company, was connected with the Lock- 
wood Press under Howard Lockwood, the founder, as manager of a journal 
later discontinued. The Harris-Dibble Company are brokers in newspaper 
properties. They negotiated the sale of the Lockwood business to the Jones 
brothers. Later they brought about the sale to Mr. Macdonald, and were 
igents in the most recent transaction affecting The American Stationer. 

In the thirty-five years during which it held the commanding position 
imong the trade press of the stationery field, The American Stationer ren- 
dered invaluable service. It upheld the best traditions of the business and 
stimulated its progress. Its decline started about twenty years ago when 
it failed to catch the spirit of the times and interpret new conditions which 
were bringing great changes in the nature of the business. It was during 
this period that a new journal, Office Appliances, introduced into the field an 
entirely different idea and an altogether different program of service and 
usefulness and thereby won the lead. 

By the merger of the two journals their service becomes welded at that 
point in their history where the newer one with a more appropriate program 
took up the constructive service that the older one had carried on for more 
than a quarter of a century. It was at that point in the history of the sta 
tionery business that inventions, new processes, customs and practices 
effected great changes in the business, extended its boundary lines and made 
it one of the great divisions of the office equipment industry 

In bringing the two journals together, the service of Office Appliances is 
extended through the additional distribution to subscribers to the older pub 
lication. There is also secured a continuous record of more than fifty vears 
through which is disclosed the evolution of the business from its small be 
ginning to a great industry that functions as an economy for business of 
verv kind and extends its service throughout the world 

[he merged journals typify the spirit of the industry—useful, « 


tive, progressive, endut Ing 


To Subscribers to The American Stationer 
and Office Manager 


he remainder of the term of vour subscription to the American St 


| ‘ 
tioner and Office Manager will be filled with copies of Ofntce Appliances 
monthly. We express the hope that you will find the journal of such 
und value that you will be disposed under the circumstances to transfer your 


illeg~giance trom the old triend to a new. On page 6 vou will find a notice 


of our service bureau through which we trust we may have the opportu 


to be useful to vou 
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Consolidation of Shipments—Distribution’s 
Latest 


By Waldon Fawcett 


WISTING and squirming to cut costs, the imag- 

ination of the distribution doctors has been 
caught by their own special version of the merger 
mania. ‘Traffic managers, transportation executives, 
and packing specialists are joining hands to take a 
leaf from the book of the bankers who have been 
busy lately, pouring competitive business concerns 
into a corporate melting pot. As its latest hope of 
escape from the charge of extravagance, Distribu- 
tion will try consolation,—specifically, consolidation 
of shipments 

This innovation in distributive practice is of espe 
cial interest to the office equipment trade because it 
concerns particularly small articles or items packed 
in small lots. For that matter, the whole scope of 
this new movement to lump merchandise units for 
long or short hauls, is embraced in less-than-carlot 
consignments. A double saving is possible, how 
ever, in the case of articles which not only save 
fare by traveling in a large party, but likewise econ- 
omize on wrappings and containers, thanks to the 
assured protection and care en route to market and 
avoidance of rehandling in transit. 

rhe spirit of combination and cooperation, that 
bids fair to revolutionize distribution, first made 
itself manifest in the various schemes for consoli- 
dated retail delivery service which have made their 
appearance this past few years. As our readers 
know, the essence of this idea is joint delivery by 
several stores in the same community. Usually the 
consolidated delivery is operated by an independent 
corporation in which the participating stores may 
or may not be stockholders. The consolidated de- 
livery furnishes city and suburban deliveries on a 
more frequent schedule than the average individual 
store could maintain and the cost of this outside 
delivery service, in terms of average charge per 
package, is often less than half the expense of deliv- 
ery handled by the store. 

Exemplifying this same idea in a much more 
ambitious form is distribution’s latest,—consolida- 
tion of shipments. The fundamental idea is not 
From time out of mind, householders, mov- 
ing from one part of the country to another, have 
endeavored to hook up with others with whom they 
might share the freight cars chartered for household 
effects. Later, we have beheld the long-distance 
motor trucking companies developing their systems 
for “return loads,” even if it be necessary to collect 
+} 


new 


lem pecemeal. 
Providing a Suitable “Container” 


Consolidation of shipments, in the perfection in 
ial 


ch it is now visualized, waited upon the pro- 
sion oO “consolidating container.” It is obvious 
that if small lots or miscellaneous consignments 


the same destination are to gain time 
ind save money by not breaking bulk between fac 
store, some vehicle must be provided that 

hold the units together and stow them snugly 
nto minimum space. The first thought with refer- 
ence to this bunching of less than carlots was of its 
iobbers, wholesalers, 


Se] yilities tor shipments to 


etc. Evolution of the idea speedily brought it within 
range of the retailer who carries a diverse stock. 

Initial attempts to dodge rehandling and cut load- 
ing and unloading costs took the form of the “con- 
tainer car,” so-called, which was greeted with en- 
thusiastic acclaim when it made its appearance sev- 
eral years ago, but which has not lived up to early 
expectations. The first conception of the container 
car was that of a huge shipping case or van body, 
virtually of the dimensions of a box car, which 
would be loaded with goods at a manufacturing 
plant or other appropriate source, transported to 
the rail terminal or steamship dock and there swung 
by a huge crane into the hold or on the platform of 
a flat car. The reverse process would be followed 
at the end of the journey. 

It is not safe to assert that the ill-starred con- 
tainer car may not yet find a field of usefulness. 
For the time being it is being overshadowed by a 
later version of the same idea which, being more 
mobile or more versatile, is better adapted to the 
needs of the forces of business that stand to gain 
most by pyramiding their shipments. The new 
alternative is a small edition of the container car 
known as the “consolidating container.” Funda- 
mentally, the consolidating container is a glorified 
shipping case of staunch metal construction, so that 
it may bear the shocks and strains of travel, and 
standardized in dimensions so that a set number 
(say twenty) of the containers will fit tightly into a 
standard railroad car. 

The mode of operation is in line with the proce- 
dure above sketched. A consolidating container is 
loaded with freight at the office of a shipper; is 
transferred by truck to the railroad yard, there to 
take its place in a box car or open car alongside 
other containers laden with similar goods or with 
merchandise of different character, but billed to the 
same destination. The saving of time by the process 
is a consideration. Even more impressive is the 
saving in expense. Transfers by hand in loading 
and unloading are cut out and most of the damage 
to goods that is the penalty of rehandling is done 
away with. Incidentally, here is found fresh in- 
surance against pilferage. 

It may at once occur to the prospective shipper 
that the necessity for obtaining return loads for 
the consolidating containers is a problem. Actually, 
this will not be the shipper’s worry. Should the 
express companies take on the containers,—and 
they most certainly will if the express business is 
taken over by the railroads,—it will be up to them 
to keep the containers occupied going and coming. 
Pending that provision, plans are in the making for 
servicing arrangements, under railroad auspices or 
otherwise which would relieve shippers of all re- 
sponsibility as to the return trips of containers 
without assessing against them any charge for the 
movement of “empties.” 

Some “Loose Ends” Still to Be Picked Up 

\s in the case of any innovation of radical nature, 
there are a number of loose ends to be caught up on 
this program of consolidating less-than-carlot ship- 
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\dvo- 


mere 


ments. For example, there remains to be 
out a systematic pick-up and delivery service. 
cates of consolidation insist that these are 
details. In proof they point to the plans of the 
Pennsylvania Railroad for consolidating container 

York and Philadelphia districts 
special motor trucks will 


service in the New 
In the “terminal zones” 
operate as collectors and distributors of the stand 
ard pressed steel containers, each of which have a 
cubical capacity of 440 feet and a carrying capacity 
of 10,000 pounds. Since the railroads are the spon 
sors of the consolidating container projects thus tar 
launched, it is natural that the first thought, as to 
this “canned” merchandise, is in terms of rail trans 
portation for the long intercity hauls. Presumably, 
a parallel development will enlist the consolidating 
with motor trucks, as long-dis 
motor truck expands and the 


container tor use 
tance freighting by 
new ideals of local warehousing are realized. 

\kin to the consolidating container as a 
for massed shipments routed to destination in group 
formation, is the skid platform. It has a twin in 
the skid stock box. Unlike the solidating con 


\ ehi le 


tainer the skid platt rm or sto« k be x isnota novelit 
Its claim to a place in the news arises trom the new 
use which has bee found for a familiar utility of 


skid 


used for handling goods at 


commerce For years on end platforms have 


irTiOous points in 


been 


the industrial scene, where the trafic did not stify 
a full-fledged “industrial railway.” On the long 
stretches of manufacturing plants, public ware 
houses, freight houses, railway and steamship termi 
nals, much of the fetching and carrving has been 
done by the movable platforms mounted on skids 
or legs 


nceived their 
a scheme of transportation couched in 
units, they turned to 
complement of the 


When distribution reformers 
dream ot 
terms of large, 


the skid platform as a 


standardized 
worthy 


consolidating container that was to be rhus, while 
the pressed steel catch-all receptacle is just emerg 
4 hen a fretier Ve €d I F rié) d 


ing skid plattorm 
has already come into extensive use for the amal- 


\dmittedlv the skid 


gamation of small shipments 
does not offer to fragile or lght-packed 


from the experimental stage, the 


plattorm 


goods the same protection that is available in the 
metal container But. for goods to whic it 1s 
adapted the skid platform offers all the savings in 
the costs of handling, loading and unloading that 
are claimed for the consolidation technique in its 
various forms. Furthermore, the skid stock box, 
a plattorm with closed sides and ends, serve ny 
purposes as effectively as the full fledged metal 
ntainer 
Success for any version of shipment consolidation 


will depend to a considerable extent 


interchangeability of equipment. This is 


trom the outset in the case of the 


metal containers 


which have been so fashioned that multiples will 
ht in the various types of railway cars which may 
be used to convey assembled containers. In the 
case of skid platiorms it has been necessary to bring 
about standardization because there had been no 
nationally recognized dimensional standards for 


skid plattorms or for the hand and power 

used to handle them. 
Dazzling its listeners by 

savings estimated at from $200,000.000 to $500,000.- 


lift trucks 


t 
] } es h] 
i the promise of possibie 


OOO in the handling, loading and unloading of goods 
that might be shipped on skids, the U. S. Depart- 


nent of Commerce drew t] e mm inufac tur 


ers of skid 


trucks into conterence with shippers, carriers and 
warehousemen he net result has been the adop 
tion of uniform clearance dimensions for skid plat- 
torms—two heights and one width between sup- 
ports [his is but a beginning in Governmental 


participation in what is to untold as a continuing 


er load- 


+ + 


project designed not only to bring about fast 
ing and unloading of merchan 
more surely maintain the steady flow of merchan- 
dise that is so im 


iperative in this age of frequent 
and hand-to-m: 
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Advertising Without Cash Outlay 

N ADVERTISING organization in the East 

offers to manufacturers an “opportunity” to ob- 
tain productive advertising display in exchange for 
merchandise. No cash required. No expense to 
the manufacturer other than the cost of the mer- 
chandise to be exchanged for advertisements in pub- 
lications best suited to the distribution of the goods. 
Compensation to the agency to come from the pub- 
lisher, says the announcement. 

The scheme of trading merchandise for advertis- 
ing has been tried out before with not wholly happy 
results. Publishers who enter into such contracts 
must sell the goods. As purchasers, dealers particu- 
larly, prefer for good reason to deal with the manu- 
facturer—the publisher must sell at cut prices. lhe 
manufacturer thus finds himself in competition with 
his own goods. Moreover, the publisher in the sell- 
ing market is likely to be in competition with other 
manufacturers who advertise in his journal. 

We know one instance in which a manufacturer 
spoiled a good account by such a trade. The manu- 
facturer’s representative called upon an old cus- 
tomer at the time when he would have, under or 
dinary conditions, secured the season’s order. The 
dealer was not in the market. Had a big stock of 
the goods. The representative feeling sure that the 
goods he had supplied earlier in the year should 
have been sold by that time pushed his inquiries and 
learned that the goods had been bought at a less 
price from a publisher who had taken them in trade 
The manufacturer's representative went forthwith 
to the telegraph office and wired his house to with- 
draw all trades for advertising and to pay cash. Fol- 
lowing this wire was a letter of explanation. 

<--> 


Mr. Hoover's Journey 
EWSPAPERS have given many columns of 
space to the journey on which President-Elect 
Hoover has embarked to the countries of Latin- 
\merica. It is appropriate here to make mention of 
this event because it is the first time that a president or 
president-elect of the United States has embarked upon 
so extensive a tour outside his own country. The trip 
has a definite purpose and is official so far as a visit 
of friendship can be, for the government has placed at 
the disposal of Mr. Hoover and his party the battle- 
ship “Maryland” for the going journey and the battle- 
ship “Utah” for the return journey up the East coast. 

The trip started at San Pedro, Calif., on November 
19 and the itinerary will include visits to all of the 
major republics in Latin-America and will end on Mr. 
Hoover's return either to Miami or Key West, Florida, 
where he will probably remain until shortly before his 
inauguration on March 4. 

During the course of his journey, which will require 
some weeks, President-Elect Hoover, of course, will 
make many speeches and will become acquainted with 
the leading men of the countries visited. It has long 
been his desire to visit the countries of South America 
and this is the first opportunity he has had in the 
course of his busy and useful career. Mr. Hoover 
expects to learn at first hand the problems which con- 
front the countries of Latin America, to get a correct 
view of the conditions in those countries and to learn 
the sentiments of the people and something of their 
industries. Such information will be exceedingly 


valuable to him during the next four years. He is 
already well acquainted with European countries, their 
business and their politics, and this trip is taken to 
round out his information of world affairs and to 
cement the growing friendship between the countries 
of North and South America. The results of this 
journey from a diplomatic and trade standpoint are 
expected to be far-reaching. 

The people of this hemisphere are profoundly inter- 
ested in Mr. Hoover’s journey and entertain the hope 
that his trip will be without unpleasant incident and 
that it will accomplish everything which he intends. 

<> 


A Suggestion from Tennessee 

WELL-KNOWN typewriter dealer in Tennessee 

sends us a letter on the exhorbitant tax rate which 
dealers, including office equipment men, must pay in 
that state. The present tax rate on dealers in towns 
of sixty thousand or more in Tennessee is said to be 
$450 a year. When individual companies have more 
than one place of business in the state, they are 
assessed this amount for each place. This writer states 
that several of the large office equipment manufactur- 
ing companies, however, are said to be paying one tax 
in one city only, yet are permitted to sell in any city in 
the state. If this is the case, the discrimination ap- 
pears to be unfair. He says that he also understands 
if a dealer’s typewriter or office machinery sales do not 
exceed twenty-five per cent of other merchandise he 
may sell per year, he is not liable for this tax. If so, 
the typewriter and adding machine dealer, he believes, 
should form a partnership with the groceryman or some 
other merchandising business of large volume. 

(Jur correspondent suggests that dealers and manu- 
facturers get together and send representatives to 
Nashville next January when the legislature meets. It 
would be possible, perhaps, to have a tax adopted 
which the merchant, dealer or agent could pay based 
on the amount of business he did in the state per year. 
To the small dealer this would not be much, but to 
the large dealer or branch the tax would be heavier. 

Some time ago Orrice Appliances referred to the 
matter of the tax on dealers in Tennessee. Apparently 
the present law was not well considered as to its possi- 
bilities and should be materially revised. 

<---> 
Commission Approves “Rebuilt” and “Overhauled” 
Definitions 

N ANOTHER page is a statement from the Fed- 

eral Trade Commission outlining the proceedings 
at the Conference held last August in Cleveland be- 
tween the National Typewriter Dealers’ Association 
and two members of the Commission, at which the 
meaning of the words “Rebuilt” and “Overhauled” 
were defined as applied to typewriters, adding and cal- 
culating machines, duplicating machines and bookkeep- 
ing machines. 

These definitions were first published in Office Ap- 
pliances for September last in the report of the annual 
convention of the National Typewriter Dealers’ Asso- 
ciation. 

These definitions have since been affirmatively ap- 
proved by the Federal Trade Commission. No one 
engaged in repairing or rebuilding any of the kinds of 
machines mentioned need longer be in the dark as to 
what constitutes unfair trade practice with regard to 
them. The definitions must now, in good conscience, 


he accepted by all rebuilding shops. 
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Greetings from the President 


Ihe old year draws to a close with its rewards and its disappointments. My 
hope is that it has been a profitable year for all our members and for the trade at 
large. As we take stock of the results of the year’s activities let us be firm in our 
resolve to profit by our past mistakes and make the New Year a more pleasant and 
a more profitable one. 

The Christmas Season brings out the best there is in us. There is more of 
charity, of friendliness, of faith and of love. Let us grasp and hold to the senti- 
ments throughout the coming year. Let us be a little friendlier, a little more charit- 
able, a little more considerate of the viewpoint of others, a little more inclined to 
pull together for the good of all. The opportunity ts ours to build up our National 
Association or to weaken it. In making our choice it ts well to remember the 
famous words of Benjamin Franklin: “We must hang together or we will hang 
separately.” 

Your Association needs your active and outspoken co-operation to insure its 
continued service to the industry. The manufacturer, the jobber, the dealer and 
the field member, all have their share of the work and of the responsibility. There 
is room and work for all, and I firmly believe more can be accomplished through 
all united in one Association, striving towards a common goal, than could ever be 
accomplished through separate and possibly antagonistic organisations. The 
dealers desire the manufacturers and jobbers to make money and prosper; the 
manufacturers and jobbers heartily and openly reciprocate this sentiment. There 
is no conflict of interests here. In fact, I feel the interests of all our members are 
so closely knit together that they cannot be separated except by destroying the 
whole fabric. 

lhe administration of your newly elected officers will, we hope, be constructive ; 
working for the betterment of conditions, especially of employes and our smaller 
dealers. We will seek particularly to build up our regional meetings. At these 
conventions we plan to have separate meetings of the different groups, such as 
manufacturers and dealers. These groups will freely discuss the problems peculiar 
to their territory. Following in the line of “Better Business Methods,” we will 
stress “Simplification and Elimination of Distribution Wastes’ and “Better Retail 
Selling.” There is much room for improvement in these fields. We can hardly 
expect better “Gross Margins” ; we are getting a fair gross margin now. But we 
can and will realize a larger “Net Profit” through simplification of lines, elimination 
of wastes and better selling methods 

And now at this joyous Christmas Season I wish you one and all the merriest 
and happiest of holidays and in the years to come health and prosperity. 

Sincerely yours, 
CHAS.M.MARSHALL, 


President, National Stationers Association. 


William G. Arnold Passes tioners’ Association, in order to conform to the new 


of the parent body. It was also decided 


B. Dick Company, passed away November 





29 a Chicago He joined the company in 
wees » are his widow. Mrs. Marion E. Arnold, sociation on the night of that date. The following com- 

ie Rusene. of Rocky River. Obic mittees were named to take charge of these affairs: 

Mr. A demise occurred as the last forms of this ional meeting—F. D. Sargent, chairman; Chester Don- 
canes 4a ne. We olan a more extended mention « nelly, Clayton Marsters and A. L. Russell. Annual dinner: 

. Reaseneiney Seininth R. F. Clapp, chairman; W. H. DeRouville, C. 

Oscar Hakes, Gordon Mesick, George 
, , , ; Hurlburt 
Capital District Stationers Elect Officers At the finish of the business meeting, newly elected Gov- 

\t ial election of officers held on Wednesday, ernor Sargent of Region No. 2 gave a 
Noven he following were elected for 1929: Presi account of the recent convention at West Baden and also 
dent, Ke rallien of Stetson-Fisk, Inc., Albany, N. ¥ outlined the plans of the National Association 
ital tai Skinner of Albany; secretary, Edwit coming year. Mr. Sargent ended his talk with 
Houriga H. Smith Paper Company, Albany; treas plea for new members in the National Association 
rer, Edward Hurlburt of Burroughs Adding Machine — 
Compa xecutive committee: Fred Mullit Electrotypers Raising a Research Fund 
hairmar Sargent; W. H. DeRouville; Clayton E Che International Employing Electrotypers’ Association 
Marsters, a Albany, and R. J. Loy of Cobleskill is raising a fund to carry on a two-year program 

At this meeting vas voted to change the name of the search. The committee has raised $12,175, and $8,000 addi- 
ASS it k t ts former title, Capital District Sta tional is needed to complete the proposed financing. 





regional meeting of District No. 2 on Thursday, February 
7, and it was voted to hold the sixth annual dinner of the 
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More Dollars from Displays 
By Richard C. Walter 


ET STORES always have crowds around their win display and found that in a tow: 


25.000 people there 


dows. Baby chicks, rabbits and puppies impart motior were 372 passers-by per hour. That means over thre 
and life to the display and it is amazing how few sta- thousand in ten hours and over one hundred thousand 1 
tioners fail to realize the importance of motion and to a month The seventy largest newspapers in the United 
utilize it in their windows States charge $4.00 per thousand circulation per pag \t 
| 


[he displays that SELL merchandise are the displays this rate a window with one hundres 


' ‘ ' rel + y Pe no Think . +} } next time 
that DRAMATIZE the story behind the goods displayed so 8 worth over $400 a month. Think of that the tim 


that the public stop, look and buy Dramatizing the mer you give free space to circus posters and local theatrica 
chandise in the show window (or in the store) does not ant ncements Guard your window space jealous! and 
mean the application of “stunt” methods. It means using use it to display YOUR merchandis Ss wort eal 
the principles of the stage or screen to present vividly and mone} 

irrestingly the sales argument or selling thought back of Another feature of window display that is important 1s 


the article you are selling rIMELINESS Overcoats don’t sell in July nor straw 
“ , f net , ‘ hats in January When the United States fivers were 
e are ving m arf izwe of constant <« nee an age o 
eee , assembled for the great Aeronautical Exposition in Los 
mechanical refrigerators, telephotography and _ television B, .om — : 
Angeles in September many stores cashed in on the event 





vitaphone and movietone, new things treading on the heels , ; : 
; , The exposition attracted over two hundred thousand peopl 
of things not et old, the eve, ear and emotions of the 
, . os , 
. , during the week it was staged Temporary bleacher seats 
public being assailed day and night as never before. After . 
, j ' 1 j were erected t take care of the crowds and the seats were 
dark the downtown district of any city is a blaze of myriad ; 
: , , none too soft Schwabacher-Frey Stationery Store took 
lights, a glory of mingling colors and ever changing ele« 
ace. ol ; , , advantage of this fact to advertise pneu ic cushions I 
tri Sig? while the windows of the big department stores s : F ; 
4 , tL. 1 , “er their window was placed a wax dummy of a woman dressed 
unfold with unforgettable beauty the whole wondrous story . 
;' : , es , in the latest sport clothes and on a chair beside her sat a 
of modern merchandising This bewitchery of light and : : 
"1 ' , | chap who de mk nstrated the cushions He Kept up in 
color calls to every e! and im direct competition with , é : 
; . ; imaginary conversation with the wax figure and s show 
YOUR wind displays ere - 
was a masterpiece of pantomime When a sufficient crowd 
he conventional wit ~ dist is longer effectir 
| ( il play n neer effective had ; ected. he we uld take one of the fi Ide d _ . ¢ 
4 ‘ ; 1] } | ; 7 
You m et more « rs trom each display You mus 
1 r i pla f his pocket it up and det strate how 1s use 
sot only hold out bait to the window shopper You must 
not only | ou idow shopper ou mus , . 
, During the demonstration he would pick up a numb t 
HOOK hin ' , , 
snow cards vit il incements ¢ the { é thes 
The window 1 t ttract and in el to act ! , 1 wl read 
of goldish in th ow window will attract attentior Powerful Window Cards 
Me e will st K at it, but the direct tre-u [his pneumatic cushion is just the thing vou need for 
betweet a gold fish display ar d YOUR merchandise But those hard bleacher seats Buy one now and be comfort 
suppose you take a 3x ird and write on it with a broad ible. Easily inflated.” 
ne | | ’ . ; 7) or " ’ ‘ ‘ " 
pomntes nis Ca . ritte with Higgins’ Water Numerous other messages were shown in rotation to the 
proof Ink,” and suspend it in the fish bow! to emphasize interested sidewalk audience and mat cush Ss were 
the waterpt yualit f Higgins Ink, that would add purchased 
sales power to motion and get definite results. You have Another method of window strategy consists it ottine 
DRAMATIZED the idea of waterproof ink in a way that the customer into the picture—makineg him a participant in 
people can understand vour little drama. rather than a mere observer he n 
Along with the dramatizing of the article displayed we ment u do that the display ceases to be a mere Sean 
- : . hi ne lic 
must have DEMONSTRATION Chis type of display It becomes human. Consider the pulling power of wv . 
not only adds to the dynamic power of suggestion, but pos cut-outs showing life size ures using different pieces « 
sesses the additiona af untage of showing the product ih ce equiy ent [Thev are realistic because the ses ing 
‘ fer ‘ } ry! , he ‘ ‘ 
actual use How effective such a display may be was represent another human being delivering a essag t 
hs } ’ r ‘ "7 ; " | ‘ ; 
proved y the H. 5. Crocker Company of Los Angeles the passer-by Among the manufacturers who use life-size 
‘) , } ; vf ’ senilay +t } r ' ' ‘ ‘ , 
who staged a tk a pen display in their windows In ut-outs are the Fiberstok Envelope Company, Parker Pet 
the center of the window was a pretty girl who kept up a Company, Yawman and Erbe Manufacturing Company. and 
continuous conversation with the sidewalk crowds througi Irving-Pitt Manufacturing Compan’ The Globe-V 
a window-phone, while she demonstrated the various fea Company. and others 
tures of the pet In the background of the window was at Probably less than half of the buvers of . 
assembling machine in charge of a young man who actu und stationery make their purchases when the ‘ 
ally “built” a fountain pen out of parts right in view of them compels a purchase The larger half buv bs ated 
the prospective us é During the ten minutes that ot attractive window displays that REMIND ther 
T? ' , ‘ } eIman\ > nen re «ol hy ‘ 
| stood in front « that Ww ow three pens were d l at need Therefore. change vour d S| lavs ter L. ‘ 
, ' 
display was paying for itself It was helping get more timely: demonstrate vour merchandise d al sieeve 
customers into the store and undoubtedly changing the buy the prospect how the goods will SERVE him and save his 
ing habits of many of then Che actual unit of sale from tine ind n ne 
a display may be small, but the real purpose of display is > 


to wet the new ustomer t come into the store and make Brisbane Printer and Stationer Moves 
a PERMANENT customer out of hin Repeat sales are W. R. Smith & Patterson. Ltd.. Brisbane. Austral 1s 


what build business, and your windows should sell more moved from Adelaide street to Marshall street Valley 


| / 1 
mer indise tl il } your other torms t dve rtising | uf new premises ~ i 1 de T tw story ildit eg vit i] 
together necessary facilities and personnel of an up-to-date stat 
| | ’ | 9 e "T*} 
The Window Display Advertising Association made a ery and printing establishment The company’s service 
survey last year to determine the actual value of window extends to all parts of Queensland 
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Our Stock Record 


By A. S. 


Matthews, Manager, Stationery Department, The Hall 


Lithographing Co., Topeka, Kans. 


Nott The following ts mbination stock 


1 description of ac 


mventory abstract, price and dis- 


ney consumption record, 

unt record and data sheet, especially designed for an out-of- 

cum stationery department, operating entirely by mail and 

rough weling salesmen, with neither cost nor selling price 
marked mo ods 


N PRESENTING to our f:1 
Hall method 


iends in the trade this descrip 


tion of the of stock recording we made no 


to list down small related sections of stock consecutively 
by location and create sheets, giving the stock on hand in 
the ©. H. for the month in which the start is made and 
at the same time putting on the sheet as much of the two 
bottom lines as possible at the initial writing, only fixed 
information being typewriiten, the balance in pencil. Should 
salesmen call during the creating of the record, or should 
certain stocks need checking, these checkings can be 
worked in with the general systematic checking and these 














assertion that it is a panacea for all ills. We do not sheets created at once. 
believe it will fit any other organization without modifica- Indexing of Shelves 
tion. We offer it only in the hope that here and there Let the south side of the balcony serve to illustrate. All 
some idea may benefit our friends. The primary purpose iers of bookcases on the south side were marked with a 
On ee ara acs conto eo 
- — wuar, Februar ” hor neo y daret) = (Seutember| Octeber  ecember | 
a + eee ete “! D ¢ ) ware 
at Par. & 4 |) Pur.j0. BE) Pye fer ai Pe aj her. 2 wr « hr lo “alae . &.)Pur te wfree 
> . +—==+ + .— S— —e— + 5 een onl : ; + 
i 
a | | | 
* + + + -—+ pb - + t + ~ : 
192 a a 
= va sh ad ‘as oi?! es 
> + + + + + + + + — + + + + + + + 4 + — 
° & ole | % : oe Bw 
> > > . > + . + + + . aa wee eS ae ee ee 2 — 
se i 
} 1} | }—+—}—}__+ ms 
-_— ; + + + | 
sas ; | j 
- > - + > > . : +--+ - . 1 > + > > 7 + -4- -4 
1984 | mm 
+ + $4 + + + +——4—_4 _4__, +4 + + + + + ; 
a ; | 
+ + + - - - > + - + + + + + + ; 
4s | / 
atest Price vad wee oy Sree . ° t Trans. & Ant. Rete or Percent Source : ’ lewetten c 
Ne. 925 4 Preight Paid joodries 8 | 
, — - m 4 4 a 4 
hh he 
» & P tte e.oter hande—erey Pries in House = 8 
STOCK RECORD SHEET USED BY THE HALL LITHOGRAPHING COMPANY TOPEKA, KAN 
SAS This s ple record system is factor in the efficiency with which the company operates. 
$s sys saw , ecord of all items we stock or golden rod tack one-half inch in diameter, reading “BS.” 
rchase, w é e house, for the taking and Each tier is designated by a letter of the alphabet, and the 
g nual inventory [he secondary purpose is a cupboards underneath by the double letter. These tacks 
use record and « | together with other valuable are white; thus the first tier is BSA and the cupboard below 
t is BSAA. Experience showed that stocks in shallow 
rhe equipment consists of seven 15-inch visible record shelves and the bins below are not related, hence the stocks 
lers of 2\%-inch capacity with flexible covers, in a rack in each run separately. The use of the double letters for 
lesigned se with flexible covers, permitting reference the bins put them in a group by themselves in the book. 
entries without removing the binders from the rack [he stock in the bookcase BSA was first carefully ar- 
sits on a table sufficiently deep to afford handling ranged by classes, or by manufacturers. It was listed on a 
. binders at f Che index consists of heavy single sheet and that sheet was completed by adding sup 
e shee‘s ith l-inch celluloid insertible tabs for major plemental information which was to go on the record sheet. 
sions, supplemented by buff index sheets with tabs of \fter the record sheets were made out for each item all 
GLS384 for subdivisions of the major divisions. The the missing information was found and added and the sheet 
sheets are 4 ches 10 inches, tumble form, with filed in the binder 
cul visible record ( The sheets and indexes Let us examine the sheet in the illustration: The item 
rranged in the record exactly as the stock on the is a well-known staple. At the time the record of this item 
shelves. separate k eing provided for our actua was created in June of 1927, the stock on hand was 45 Ibs 
I { led f r tual ted J f 1927, tl tock hand 45 It 
sical divisions: |] (North and South), Walls o Then tollowed various checkings and purchases until at 
Stock Room (North, East, South and West), Tiers in inventory time there was a stock of 60 Ibs. on hand, costing 
Stock Room, designated consecutively, and Floor Spaces 8lc a pound, with an inventory value of $48.60. The figure 
ited consecutive I lesignations are marked by of 8lc in the last column is the price which prevailed at 
id-head t tacks the close of the year, though the current price of 72c in the 
S ure st vorke it as conditions permit lower right-hand corner shows the price has been reduced 
xpeditiously, systematically, etc., as possible, and when during the year. Then follow subsequent checkings and 
established it is s é maintain and invaluable in purchases during 1928. The “Used” and “Purchased” col- 
benefits ensuing. One way to work would be umns for 1927 on the left-hand side cannot be figured be- 
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ventory purchases for the first 
At the close of 1928 the 


1927 inventory plu 1928 


the 1926 i and the 


cause 


ve months were not recorded 


Used” will be in s purchases in 


the 


less the 1928 inventory 
In using this re d inventory, the ume as for check 
ing stock thie ok 1s taken directly te the shelves, where 
the items are in the same order as the sheets in the book 
, 


Stock on hand is recorded in the proper “Inventory’ col 


umn on the right-hand side, expressed in the unit in the 
lower left-hand yrnet which the Price in House” in 
the lower right nd corner is based Che rest is simply a 
matter of figuring The Accounting Department multiplies 
the quantity by the unit price and extends it in the lower 
part of the last lumn as “inventory value” and in the 
uppel! halt that ice opies i red the final price at that 
time so that each vear’s final unit price is recorded and the 
Price in Hous 5 ged from time to time as purchases 
indi ate | vive 1 Tal gible inventory to he hled ror audit 
ing, an adding ma e strip properly headed is taken tor 
the ilue « thre eets under each 1 17oT guide and pasted 
consecutivel ! regular inventory sheet Then on a 
sheet on the t taken a tally of the lump value of the 
heet under ca major guide making a total for each 
hook Chet ther i final recap sheet showing the value 
of each book, the total being the value of the inventory 
This may seem a little complicated, but in practice it ts 
extremely simple lust enter the inventory, figure it and 
the job is done There ts practi illy no writing and no 
prices to hunt 
Latest Price List 
V} Space i ible t note the nut ver and date of a 
manutacturer price list, as received from time to time and 
filed Che question often arises, “Is this their latest price 
list?” It is not always best to throw out previous catalogs 
and in mat insta < keep i hile t everal recent issues 
tor reterene ! id tems 
Che “list rice il discount ire not only necessary as 
the rst step it irriving at tacior cost plus freight, to 
arrive at Price in He but they serve as a quick check 
on prices or subsequent list and discount invoices, tor 1t 
“list” and “discount ire the same, we know, without 
figuring, that “Price in House” is the same. “Selling price” 
is used nly vhere t is desirable to record this, especially 
f “list price t “se g price ere is no established 
“| t cf ‘ ri ! tl ( is¢es ~ where 
pront wed ft ow s t was iched 
tate od , eted 2a cent of - 's 
price All i yuld be t Dt c be 
cause this ere rhea sal ICS xpet 
re t . ( ( th ile et The 
! ! t ‘ m list ce 
bu . \ . cK cl urged et Sh u d there 
be juatl ‘ t t lisco t, the \ ced et pri 
; 4 ere? ‘ ‘ . . < 
? ‘ 
Transportation and Amount, Rate or Per Cent 
[ t eight . $ t k 
ine that mie re dless of Vv I r emerge 
or t | e! ire received the mount 
te tiona hased P commodity, 
For instance il te rder trot j be t Dent 
son's vartous lines 1 show that figur net voice totals 
against freight lls a fair transportat iverage is 5% of 
net tactory cost | certain comn lities the fre ht rate 
per 100 Ibs. may be sufhcient or 1 the matter of cas 
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freight per case may be most easily and equital hgured 
Che “source” is valuable where some commodities may be 
ought from any number of places, or the source kely to 
be torgottet 

The “locatior is where the merchandis« s ] ited in the 
establishment We have North and South balconies of 


yookcases with projeciing cupboards below 


is Balcony North, Tier “A’—the cupboard underneat 
being BNAA 

TI sheet 1s good tor fhilteen years a line to the ve 
Che sheets are tumble turn for right side use at times 


[The final year on the obverse side (1933) is repeated 
the everse side to carry over the rst hree « s 
eference during 1934 if desired 

Signals (Grafico non-projecting ire used t cate 
direct shipments,” “odds and ends,” “items not t ve re 
plenished,” et The listing of direct shipments, especially 
lines not stocked at all, indicates clearly the items wl 
might be properly stocked and the quantities to be ordered 
Che “direct sh pment’ sheets are located in the binders 
where the stock would be if it were on the shellt Items 
having no similar stock are classed under a major tab ot 
“none Valuable items kept in the safe, or in office desks, 
etc., are classed under a major tab ‘odd. 

\ subject index has been made for reterence to the record 


ft the stock. Standard 11x8'% price book sheets are used 
giving shelf locations, arranged in double columns, and 
each sheet is put in a celluloid envelope, and each set ts 
held together by small book rings. 

All entries of stock on hand are made direci to the book 


check 


Where thes« sheets 


or ar transferred from silicated sheets which are 


made up tor expediency 


ire made up, ¢ nly items desired stock are listed 
\l purchase entries are made trom the invoices it which 
time prices, discounts, etc., are compared Notations of 
orders to be placed can be made in the “Purchased” col 
umn for convenience in compiling the order. When the 
nvoice comes, a check mark is put alongside the entry 
When the entire entry is made from the invoice, the qua 
tity and check mark are both put in at the same ( 
Chere ts no such thing as the “average s 
problem in a stock form except for small or inexperienced 
stationers. Others of us will each wish « 5 1 forn 
designed in accordance with our ideas, peculiarities i 
tions, et This form meets ours 
e criticism it may have, even for us, is that like 
the perpetual inventory (which ts kept up t te) 
ind unlike the complete monthly checking and ordering 
lat ve must depend on the stock getting the 
Ssaies il ll i betore we check stock i d | 
We dismiss the “perpetual inventor t tai 
t that s its maintenance is not worth th t \s 
De A ‘ nce sa d l Ca ve tte rds 
" ‘ ¢ pav tor ther ( that 
‘ the ‘ air nis ‘ t < t é 
; ’ awat 1 judged was ‘ 
t ce oe 
(in the t ck o i ‘ 9 < . 
personnel does ¢ permit this. Even « , 1 ; ry 
\\ st use our force as caliers ind borrow writ s m 
ther departments which do not ve invert ries 
We submit our sheet and plan without a g 0 
clusi ‘Yr omission of matter, but will welcome suggestions 
or queries It is « u soluti n’ ar 1 mav have s e teature 
or features of benefit to the followers the ~ ro- 
easion the world 
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DISPLAY OF THE BIRMIGH 


AUTUMN WINDOW AM 
ALA DISTRICT OFFICE OF REMINGTON RAND 
BUSINESS SERVIC! INC The display ip wit the 
om Ys nationa erTtisingk progran 


Victor Official Must Sport Brown Derby 


e dejected looking gentleman resembling Douglas 
MeL vho ma e seen wandering about Chicago with a 
de pon his head, is none other than A. W. Hitch 
} les prot iweT f the Victor Adding Ma 
e ( inv, ( Car 
Mr. Hitchcock ts one e vast army of voters who bet 
Wise t t Al Smith’s candidacy But 
Mr. Hit ck’s case sually sad in that he must for 
tw ve derby which is plainly of a 
Hit k t kva Hansard, who is 
ge t ganizatiot1 So eager was 
Hansard Mr. | cock to carry out the terms ot 
bet, that he ught the derby himself; and he had some 
It sec c it shade in Chicas s hat stores 
\ H s ber ments on his 
é ( it athe eptical of the 
$ I H T it this r £ severai 
i 1 d Mr. Hitchcoch as nobly 
excruciating 





WINDOW 
STAEDTLER, 
WINDOWS OF THE GREGORY, MAYER & THOM COMPANY, 
Display was arranged by F 


DETROIT 


IN¢ 


DISPLAY 


. 


OF 
NEW 


EDWARD Y. HORDER, AS- 
SISTED BY HIS THREE 
YOUNG GRANDSONS, LAYS 
CORNERS TONE OF NEW 
HORDER BUILDING AT 
QUINCY AND JEFFERSON 
STREETS, CHICAGO, ON OC. 
TOBER 31. The problem of 


keeping three active boys quiet 
all at once was insurmountable. 
Several “‘shots"’ were taken and 
the resulting pictures pieced to- 
gether. On the left we observe 
J. Goodman, Carl Carlson, 
H. G. Horder, Mrs. E. Y. 
der, R. V. Nimmy, W. L. 
ing and the boys—Edward 
Robert Horder and Frederick 
Seymour, Jr.—who appear to be 
looking at themselves standing 
in front of their grandfather in 
the center In the center are 
the boys again in the same or- 
der, and behind them is E. Y¥ 
Horder. On the right are Ed- 
ward Shapiro, A. J. Krelle, Ar- 
thur Mueller and Harry Hegg 
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PENCILS MADE BY J. 


MARS . 
CITY, IN ONE OF THE 


YORK 


Lennenbacher and at- 


acted much profitable attention 


\ 
rH 
iE 
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HITCHCOCK 
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IN 


Pl 


PROMOTION MANAGER OF 
COMPANY, CHICAGO, 
HIS “BROWN DERBY.” 


SALES 
MACHINE 
TTING ON 
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Domesticating National Advertising 
By J. fa Reed 


Some one always has to pioneer. It is easier to follow 
than it is to lead. Experiments cost money. Besides, they 
may fail. Let the other fellow try it first, is the common 
practice 

And so the Ivan Allen-Marshall Company, Atlanta, Ga., 
steps out lo pioneer Perhaps. But more particularly 


to get business which might go to the other fellow—if the 


other fellow acted first 
capitalize 
work tor 


is going to 
to make it 


\llen- Marshall Company 
going 
going to get out of national advertising 


The Ivan 


on national advertising Is 


them. They are 


what the advertiser intends they business. They are 


shall 


going to make national advertising pay dividends direct 


he Atlanta ce 


advertising 


sales mpany is domesticating national 


advertising means making it easy 
where 


Domesticating national 


for the consumer to buy—letting the consumer know 


products in which he may be interested, as a result of 
national advertising, can be secured 

Will the plan succeed It will Unless every other 
dealer competitive to the Ivan Allen-Marshall Company 
does exactly the same thing, at the same time and with the 
same degree of efhciency 


The company is making an experiment in so far as its 


own business is concerned and perhaps in so far as the 


It is spending $27,000 
to let those in 


majority of stationers are concerned 
in a direct hook-up with national advertising 


its trade territory) know where they can buy specin¢ 


products 


There is nothing new in the idea to tie up with national 


advertising. Campaigns by large national advertisers, where 


the product is sold through the dealer, have sought local 


tie up by the dealer It has been looked upon as the most 








for the Office! 


) Our Store, ot © Merete &. & 
; located enim « redeue of 
" her @ 
Bernas and Office Bwktings of Ai 
aot 


| Complete Supplies 





\TvandllenMarshall@. 


__ af 40) Marietta St. ~ ~ 


important link in the chain. Getting this local co-operation 
has been the bugaboo of many campaigns 
turers have gone so far as to pay for local newspaper adver 
ott dealers—just 
consumer 


booklets. 


manufacturers in Many instances 


Some manutac 


even to the extent eaturing local 


for the 


tising, 
Sampling, win- 


direct 


to make it easy to buy 


dow displays, folders, display cards, and 


material to the consumer 
have the limit to 
these have been put in stock by dealers. 


gone merchandise their products after 


advertising, The Ivan Allen- 


said to be adopting department 


In domesticating national 
Marshall Company may be 
They propose to run a series of newspaper 
Atlanta 
advertisements will be 


store methods 


advertisements in papers. Three papers will be 


used, one each day The uniform in 





Office Equipment of 
National Prestige 
“Dick's” 
Mmvegraph ond Mimemscope Th 
Gomme Dre Daplecaveng 
armel ond Ind 
JOHNSON’S 
ess fw the Onfiee 
E. FABER 


Premenls Preteddirrs, Rutrinre Ram 


F asery 
DIETZ 

Weeks, Tahlen Pec Offer Se 
CARTER'S 


Indy Mucwoge Type rates Ruthon 


Carhon Pave Foumcam Pen 





We PLAN for 
YOUR Expansion, TOO 


We install storage equipment according to blue 
prints, approved by our customers. You wil find 
such definite planning saves space, time and labor 
in stockroom, warehouse or toolroom 
Your future expansion with the growth of 
Atlanta 1s considered in such a plan because Lyon 
~ Droog ond Steel Shelving does not become obsolete but can 
be added to, without loss, whenever you need 
greater storage facilites 
For any of Among the many installations we have made are 
those for Swift & Company, The Pullman Com 
our 16 Telephones call pany, Atlanta Baking and General Electric. Let us 
WALNUT 0800 put the ability and equipment that satishes others at 
work on your storage problem Come in or phone us 


Ivan Allen-Marshall Co. 


Manufacturing Stationers 


Marietta and Forsyth Streets 


NATIONAL 
Loewe Leaf Dewwes, Vislile Reverd 
Mao. tome F geepeme 
Ring Rend Rewmnd Rowd 
ART METAL 
Word: Largea Maker: Steel Off 














size, three columns wide and nine inches deep Che size 


is sufficient to practically dominate the page 


Eight items will be featured. Each advertisement will 
feature one main product and mention briefly several other 
lines carried. The company intends to let their trade ter- 


products of Dietz, Dick, Johnson, 


National, Art Metal, K & E, and 


ritory know where the 
E. Faber, 


others can be obtained. 


Lyon, Carter, 


Stationers, as a class, have not gone in for extensive 


local Some may hold to the idea that they 


that these 


advertising 


control their customers customers could not be 


induced to trade elsewhere. Some may even agree with the 


retailer who said ‘Il don't need to advertise—everyone 
knows I'm here 
Granted that a store may have its list of customers 


everything—can 


They car It is 


customers who depend on the store for 


customers be attracted elsewhere 


done 


these 


being every day 


\ store can grow only through two ways 
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By Actual 


Calculation 


he “DIETZ” DESKS that have 
$ IVAN ALLEN-MAR 





ec 
SHALL CO were lined up end on end, 
they would reach from Five Points in 
Atlanta, to Stone Mountain, Georgia, 


' eS away 


or Thirty-Two 


Years 


“DIETZ” DESKS have been the most 
popular Desks among the business men 
the South 


The early type was the “roll tor with a 
multitude of pigeon holes and compartments 
large, massive Standing desks for bookkees 
cg. with drawers and shelves galore. Then 
came the low Banker Rol! then the 
tops and now the sanitary flat 
t for every purpose; for the President, 


Clerk, Ster 


grapher, and all 


“DEITZ™ has met every changing style and 
< j nd without sacrificing quality, 
t et the requirements of business 











more goods to present customers; (2) Getting more cus- 
tomers. A remain fairly constant. 
But what about the new Who's getting it? Is 
the store that is making itself known throughout the com- 


store’s clientele may 


business? 


munity, or the one remaining silent and waiting for the 
drop in trade, growing? Has local advertising, domesti- 
cated national advertising, anything to do with this? 

Selling more goods to present customers is one of the 
Getting the busi- 
Pulling 


results possible from local advertising. 
ness of newcomers in the community is another. 
customers from competition is another. 

The Georgia concern is adopting department store methods 
to the extent that it will feature nationally known products. It 
is not its purpose to use leaders or cut prices to induce 
customers of his competitors to come into the store to buy 
the specific article advertised, and with the hope of selling 
them something else. It is simply taking advantage of an 
And its value lies, to a 


Why? 


Because if every other stationer did exactly the same as 


opportunity overlooked by others. 
considerable degree, in doing it first. 


Mr. Allen, with the same degree of efficiency, none would 
profit. The combined efforts would tend to neutralize the 
individual efforts 

A ten-dollar hat at half price may be an immediate and 
But 


featured the same hat, the same day, 


temporary business getter when featured by one store. 
if every other store 
at the same price there would be no gain for any individual 
store 

Mr. Allen has adopted department store methods only 
to the extent of capitalizing on nationally known products. 
Metropolitan department stores probably are more keenly 
There is a 
hold 
So keen is this competition that a certain city 
advertised 


competitive than any other type of retailer 


continual contest for new customers—and to those 


they have 
meet the 
items It 


department store now guarantees to 


price of any other store on identical seeks to 


hold customers from leaders. 


being attracted elsewhere by 


This pioneering, if it may be called that, of the Ivan 
Allen-Marshall Company is a sound, logical step in good 
merchandising. It will strengthen the advertising of the 
manufacturer and possibly supply a very important link 
in the sales chain. If it brings the prospect to the store it 
will have accomplished much. 

Domesticating national advertising—helping national ad- 
vertising get its feet on the ground—may prove a life-saver 
for many stationers. It should prove profitable to all who 
adopt it. First, because only a given number, at best, will 
adopt it. Second, even if all dealers did the same thing, it 
then becomes a matter of relative efficiency in doing a 
good job. 

-— 


Chair Pads Relieve Jurors’ Fatigue 


By Doris Wilder 
The west side court, Denver, Colo., was hot. It had been 
hot the day before. The prospect was that it would be 
hot the day following. And the day after that. 


A man in the fourth row yawned. A man in the back 
row slept, unabashed. A woman gave a quick, rasping 
little cough behind her hand. There was a restless move- 
ment through the audience which had perceptibly thinned 
since the trial for conspiracy, fraud and obtaining money 
under false pretenses of the Blank Investment Company 
had opened several days before. 

“Let’s get out of here,” a stout traveling salesman who 
had dropped in, hoping for excitement, proposed to his 
companion. 

The jurors looked enviously at their retreating backs. 
They were tired. They perspired. But they were hired. 
Duty demanded that they should sit on those hard, straight- 
backed chairs. They could not escape. Voices of the law- 
vers sounded like the annoyed buzzings of gigantic flies. 
The witnesses seemed to drone. Much of the evidence was 
as monotonous as baked beans on a camping trip. To 
be sure, occasional startling disclosures were followed by 
rapier-like interrogations on the part of the attorneys. 
Then the jurors would elongate their spines and thrust their 
chins slightly upward and forward in an attitude of resur- 
rected attention. But when the dull statistical reports set 
in once more, they slumped again. More than one of the 
harassed jurors, suffering the almost intolerable discomfort 
of unyielding wood, thought to herself: “Never mind all 
that; let’s vote right now and be done with it.” 

Frank Varney, clerk of court, noticed the squirmings 
of the jurors on the hard, hot chairs. He noticed their 
restless shiftings of position as they sought to alleviate 
sticky sensations. The warm, varnishy smell, through the 
close air of the courtroom, was growing worse. He pitied 
the jurors. He remembered how he had threatened not to 
show up at his lodge again until the lodge-room benches 
were cushioned, and recalled the improved fraternal spirit 
which the carrying out of his suggestion had effected. 

Ha! 

Why not cushions for the jury chairs? The case seemed 
likely to drag on indefinitely. Surely if the men to whom 
the evidence was being presented were made comfortable 
they would be enabled to reach a more equitable decision. 


An idea! An inspiration! 


Mr. Varney got in touch at once with C. G. MacDermed 
& Co., 1627 Lincoln street, Denver. Mr. McDermed rushed 
an order through from the Featheredge Rubber Company, 
Chicago. 

And now jurors at the west side court are “sitting pretty” 
on sponge rubber chair pads, and the ends of justice are 
being better served. 
































NEW MACHINES 
and DEVICES 























Ohmer Cash Register Ihere are 350 different types and styles of Ohmer cash 
rhe Ohmer Fare Register Company, Dayton, Ohio, old registers hey are finished in a wide range of colors, as 
and well-known manufacturer of indicating, recording and follows Black, crystalline black, crystalline aluminum 
printing fare registers for transportation service, has put mahogany walnut, Zanzibar green, atoll green, crater 
on the market the Ohmer cash register. which is said to smoke, Falina brown, moonstone and gold crystallin 
have many distinctive features ———— 
It is small and light, and can be readily moved from one Acme Card System Makes Wage Scale 
part of the counter to anothe mn a moment's time When Acme Card Syster Company, 116 South Michigan 
venue, Chicago, IIL, has developed a wage rate scale f 
convenience in figuring payrolls in factory and office It 
employs Acme cards, 5x5 inches, showing earnings fron 
ne to seve! nine hours, with quarter-hour fractions, at 
rates trom thirty cents to $1.00 Che gures are easily 
read, and arranged for the rapid compilation of wage eart 
gs by individuais There are fty cards, on each side 
‘ ire the recessaryv re idir zs tora s ngle wawe rate 
rl Ac e wage s ile is furnished complete with a con 
act tray and cover for $7.50. Its small size and thinness 
permits filme in desk drawer or letter fle when not is 
se. Business houses which have installations of Acme card 
Say ed 7S | 
NEW OHMER CASH REGISTER 
an amount is registere: i dual indicat plain white 
heures is visible or sides of the register When more 
than one sale ot the s ¢ amount is mad that is neces 
sary is to press the electric button once tor each sale Ni 
resetting of levers is required and no repeat key is needed 


The sl 


izhtest move 

making registratior 
or the removal of the 
tain the imduicat 
Upon this curtai t 
words Not nNewgistere 
provided ior exposing 
amount and immediate 
it When the flash is 
not yet been register 
is to register the sal 

\ printed receipt 1 
sak The data Dr ted 
action is also print 
locked the reg 
on the ledge pr 
$09 9900 99 ‘ 

Levers re sed to 
| ic] cle k | T ‘ 
registet s | Kee rf 
serted Lhe Se ! 
‘ illy puts t 
bility of the clerk 


desired If Sp ed, | 
cators and ind ‘ ad 


Tt ih 


ent of any ot the levers before 


moving of the spacing device 
( rk identification key causes a cur 
ght opening to automatically drop 
ere ppear in large red letters the 
This “Not Registered” flash is 
ul ittempt made to register one : ata Ad 
set up another without registering ACME WAGE SCAI 
iew, any amount indicated has systems can obtain the cards only at 
e only way to clear the flash in some Acme iy with space ava 
This novel arrangen t will appeal t 
e customer is made with each ul ystems as an unusually ec 
the receipt cerning the trans BI lat il t Ss tof vuring wages wit 
t detail sip which is kept securely AcCeSSOT jut 
nt t e tor the gures to he posted —$—_—_—<g—__ 
ted total of ll the Saies up to “Fag 
t sucl te : s desired N { Ine $0)7 
cate amounts ft be registered Paul Mint ! nutacturers rag 
vith il 1¢ t cation key. The ‘ ch delivers iwarette on the mat 
st peratior unless the kev is it A vraceful met ntainer. richlw f 
the key n ti register mech: t s t vl 9 
we 6 dition 1 fixes the respons wable cos 
rinting his number on the record holder and two cigarette rests The r 
operated or motor driven as twent mpartments, each for 
ghts for illuminating the visual ind whic s delivered 1 convenient pos 
tes are furnished the side f the de ( 





S450 ¢ g ft cards 
} | 
ibie tor hittv cards 
many users Acme 
i ne¢ S I d 
if t t ff 
Kerage Q St 
nove esk lity 

slat war 
l ‘ CVE 

' 

shed in « lored ac 
ttes r spens¢ 
es < tray to} 
ting drun tains 
a lua cigarette, 
" tre » « } nner 
‘ irom i pper n 
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“Fag” is finished in brilliant red, yellow, orange or 
green, with black trim. Should the proffered cigarette 
be declined, a push on the lever returns it to its place in 
the drum. 

——. 
Sague Inserting and Mailing Machine 

Che Sague inserting and mailing machine, manufactured 
by the Inserting & Mailing Machine Corporation, 11 Park 
Place, New York, N. Y., gathers from one to eight enclo- 
sures and inserts them in an envelope. This intricate ma- 


chine is mechanically perfect and is guaranteed to make 

















SAGUE INSERTING AND MAILING MACHINE 


correct insertions Envelopes are fed automatically, the 
machine opening, filling, sealing and stamping or govern- 
When the ma- 
will auto- 


stuffed 


ment imprinting them as they pass through 


chine is set for a certain number of inserts, it 


matically stop if an incorrect number of inserts is 
into an envelope. 

Each envelope as it passes through the sealer is counted. 
All hoppers are adjustable to accommodate different sizes 
of enclosures or envelopes. The maximum size envelope 
is a No. 10. will take 
that can be No. 10 


up to one-quarter 


that can be handled The machine 


enclosures of any size placed in a 


envelope. It will stuff to any capacity 
inch thick. 

The normal operating speed of the machine is 3,000 to 
The machine illustrated is approximately 
seven feet long and thirty inches wide. It is four feet six 
little vibration to the machine 


3,600 per hour 


inches high. There is very 


when in operation and very little noise. 


>_> - 


New Dating Stamp Has Ingenious Ink Reservoir 
Charles Sumner DuBelle of 768 West Fourth street, Wil- 


liamsport, Penna., has invented a dating stamp having a 


netal impression plate with metal type inked by means of 


rollers, one of which consists of a felt covered ink reser- 


voir, the inner core being made of brass or other non 


having da 


when 
felt, 


ssed by means of a sleeve arrangement 


corrosive metal, series of fine holes which 


opened permit the ink to flow into the surrounding 
but which may be cl 
the tube 


The 


is relatively 


fitting imside actuated by a mechanism at one 


end thereof felt covered roller bearing the ink reser- 


ur than the two rollers which pass 


larger 
type as the plunger is pressed downward. All 
three rollers are in contact so that each of the smaller ones 


larger one. 


over the 


receives a moderate supply of ink from the 


The smaller rollers, as the plunger is depressed, pass 
across the surface of the type, inking it and getting out 
of the way as the type faces are further depressed toward 
4 milled nut at one side of the 


This 


the point of 
lifts the rollers from contact with the type. 


impression 


machine 


is intended to be actuated when the machine is not in 
use and to prevent the flattening of the rollers by long 
continued pressure against the type in one spot. 

In operation, after the reservoir is filled with ink of 
any desired color and the user wishes to start printing, he 
presses the end of lever R shown in the diagram against 
its spring S until the hook T slips over the end of lever 
R, which pulls that end of the reservoir slightly apart 
from the reservoir until the ports in each end meet, when 
the ink will commence to flow through the felt spool cov- 
ering and by the action of the machine will convey it to the 
type. When the flow of ink is sufficient to meet require- 
ments, the user releases the hook T and the action of the 
spring S against the lever R pushes that end of the reser- 
voir into the other end, closing the open ports and stopping 
the flow of ink. When the felt spool or spools are once 
thoroughly saturated with ink, the machine may be used 
for a considerable time without re-inking. The movement 
of the reservoir is controlled by gears, or they may be 
permitted to run freely over the type. There are other 
methods of governing the flow of ink included, we under- 
stand, in the claims attached to the patent on this machine. 

While primarily Mr. DuBelle’s invention was intended 
for use on dating and numbering machines, it has been 
found to be equally well-adapted for use on check protec- 
tors, adding and calculating machines, etc. 








oY a 











NEW INKING APPARATUS INTENDED FOR USE ON 
DATING AND NUMBERING MACHINES 

Mr. DuBelle is desirous of getting his machine on the 
market and is prepared to entertain propositions from man- 
ufacturers equipped to turn out dating and numbering 
machines. oes 

Rollers Optional on “Y and E” Tranfer Cases 

The Yawman and Erbe Manufacturing Company, Roch- 
ester, N. Y., has devised a roller attachment for its trans- 
fer cases which is optional with customers. These rollers 
are riveted to the top of each corner in the back of the 
drawer. 
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Coin Trays Added to “Steel-Strong” Line 
zee GC. E 941-47 Clark 
cinnati, Ohio, has brought out a line of coin trays for the 


Downey Company, street, Cin 


use of bank tellers and others having charge of quantities 








of fractional coins The trays for the different denomina- 
STEERL-STRONG COIN TRAYS—Nested, ready 
for storage in the vault 
STEEL-STRONG COIN TRAYS—Showing five 
tray of different denominations in the 
sheet steel lift pan 
ete 
«al y/. 
42) 
ee 
INDIVIDUAL STEBL-STRONG”" TRAY 
_— Showing reinforcement at ends 
tions are uniform in overall dimensions, permitting stacking 
and convenience handling Each tray has a label on 
the end stating the capacity and values of a full tray of 
its denomination. Sheet steel lift pans holding five coin 


led 


trays are provided for use in transporting to and from the 


vault These trays can be nested to any practicable height 
required. The individual trays are enameled with a double 
used in 


Chis 


coat, the colors corresponding to the color scheme 


the company’s “Steel-Strong” line of coin wrappers 


makes identification of trays easy, and shows graphically 
when coins are not in their proper tray Tellers can deter 
mine quickly the value of wrapped coins in the vault 
guided by the distinctive colors of the trays, and the 
wrapped coins which they contain 

The individual “Steel-Strong” trays are 3%4x11% inches 
the lift pan 1144x1734 inches 

> 
New Visible Equipment 

The International Visible Systems Corporation of Cin 
cinnati, Ohi s offering a new visible card record equip 
ment said to embrace radically new features Che equip 
ment was invented by Stanley B. Freiberg, a mechanica! 


ess executive of Cincinnati 
offers 


engineer and busi 


The cabinets which the company are in their out 


ward appearance similar to those in general use, but in- 


corporated in their construction are certain distinctive char 
acteristics. A cut-away section is shown herewith present- 
de- 


the 


many of these features in detail, such as specially 


the 


ing 


signed channels supporting shelves which separate 


trays one from the other, so formed as to embrace a vertical 


supporting member to prevent sagging or crushing the 
lower shelves or channels here is a tray track whereon 
the tray travels in its movement into and out of the cabinet, 
permitting the extreme rear end of the tray to project 
bevond the front of the cabinet when the tray is in its 
working position [his tray track extends around three 


sides of the tray and is prevented by a positive latch from 


extending beyond the desired point when in a forward posi 


tion. It lhkewise acts as a bumper for the tray when the 
latter is returned to its in-cabinet position 

Che cabinet body is die-cut and die-formed, as are each 
of the other units going into the make-up of the equipment 

Che tray is likewise a single die-cut unit, die-formed and 
spot-welded where the formed parts meet. The card sus 
pension consists of a single piece of flat spring steel 
threaded into Square die-cut holes at the top of the card. 


Along each of the ins‘de rails of the channel side n 


cut 


of the tray are a series of notches evenly placed down 





4 CUT-AWAY SECTION AND A VIEW OF THE COM 
PLETE CABINET USED IN THE NEW VISIBLE CARD 
RECORD SYSTEM MANUFACTURED BY THE INTERNA 
TIONAL VISIBLE SYSTEMS CORPORATION 
the length of the tray, and into this series « tches is 
fitted the steel suspension, thus giving to each card a posi 
tive position in the tray and producing a positive uniform 
margin of visibility on each card. 

The corporatior also presents a mechanical shiftit g ar 
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rangement which is effected by a steel rod running the 


entire length of either side of each tray and having slots 
cut into one side that permit the entering of the card sus- 
pension it is desired to shift, yet allowing the others to 
retain their existing positions 

The tray embraces a double cover plate that permits of a 


perfect lay-back of the cards in the tray regardless of which 


tray is considered or of one angle at which it may rest 
with reference to the cabinet as a whole This double 
cover plate lhkew‘se permits the return of the cards to 
their normal position without any other manual operation 


when the tray is returned to the cabinet 
The 


type ot loc king bar, 


hold. 


lock 


ositive in its operation and firm in its 


cabinets are equipped with a Yale and a new 


Label holders and tray pulls are of bronze and the 


cabinets are offered in green, walnut and mahogany and 
in the various standard sizes 
_ 
The Sheet-Feed Rotaprint 
Reiner’s Rotaprint, Inc., 1 Park avenue, New York, 
N. Y., has just put on the market a new sheet-feed ma- 


chine to supplement their line of lithographic machines for 
office use. The sheet-feed model is a radical departure for 
Rotaprint, which heretofore has used roll stock only. 

The 


space of 


compact. It floor 


when not in 


new machine is very requires 


sixteen by twenty-two inches use, 


and a space five feet square is more than ample for opera- 


tion. 
The automatic sheet-feed handles any size sheet from 
four and a half by five and seven-eighths inches to nine 


stock 
It requires no adjustment 


by fourteen inches, and any weight from thirteen 


pounds to two-ply cardboard 
nor make-ready for different thicknesses of stock, and regis- 
tration is close enough for any ordinary two-color job. It 
Rotaprint will do—reproduces 


does everything any other 


office and factory forms, letterheads, charts, diagrams, pho- 


tographs, line drawings, maps, et 














THE SHEET-FEED ROTAPRINT 


Chis newest Rotaprint introduces economical production 
of 4,500 impressions per hour, and 
The 


also are 


of small runs, at a rate 
room than a typewriter stand 
and the 


p no more floor 


automatic, impressions 





PINK LUMBER CRAYON 


ALSO MADE IN 


“— => ms 





NO. 4 DIXON PINK LUMBER CRAYON 4 new item in 
the Dixon crayor ! which makes a clear mark, legible on 
dark, rough surfaces neluding stee Has a wide field of 


se for indicating grades of imbet 





Addressograph’s Latest Duplicating Machine 

In addition to its present broad line of addressing, list- 
ing, embossing and duplicating products, the Addresso- 
graph Company, Chicago, IIl., now announces another office, 
store and factory time and labor-saving device—a high- 
speed office duplicating machine to be known as the Model 
D4 Dupligraph. 

This latest Addressograph 


product is a simply con- 


structed, flat-bed duplicating and printing machine, de- 
signed particularly for office, store and factory use. In 
keeping with the modern trend of Addressograph prod- 





THE ADDRESSOGRAPH D-4 DUPLIGRAPH 


ucts and other similar office appliances, the Model -D4 
Dupligraph prints through a ribbon. Its versatility and 
flexibility, however, lie in the fact that it can quickly be 
converted into a printing machine which prints direct 
from standard printer's ink. 

An important feature of the Dupligraph, one that will 
appeal to users of duplicating machines and to others who 
can find economies to be derived from using it, is the 
printing principle employed for duplicating letters, bulle- 
tins, notices, etc., through a ribbon. When handling this 
type of ribbon work, the Model D4 prints from embossed 
metal “letter-plates” made of a special zinc-alloy com- 
position. 

These Dupligraph “letter-plates” 
inches—with 


are letter width—eight 
and_ three-sixteenths each plate having a 
capacity for eight lines of typewriter style type. With a 
standard Graphotype—another Addressograph product used 
for embossing metal Addressograph address plates—any 
clerk can quickly emboss the copy for bulletins, letters, etc., 
on one or more Dupligraph “letter-plates.”. When com- 
pletely embossed, these plates are firmly locked into place 

This printing bed is 
letter can be removed 
printing bed, or single 


on a rigid, flat, steel printing bed 
removable, so that the complete 
machine intact on the 
“letter-plates” slipped out for changes or corrections. 
With the “letter-plates”’ in position in the 
machine, a ribbon is quickly drawn into place covering the 
embossed plates. The ribbon spaces or 
moves automatically after each impression, which insures 


from the 
embossed 
portion of the 
uniform inking and color in each letter or bulletin. 


provide a simple, quick way 
etc. 


Dupligraph “letter-plates” 
of making letters, 
When words are misspelled or wrong characters embossed, 
the operator “back Graphotype and 
embosses the correct character right over the wrong one. 
may be 


changes in bulletins, price-lists, 


simply spaces” the 


partial changes, single “letter-plates” 
(Continued on Page 157) 


In case of 
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Trade Commission Approves Typewriter Practice 


Trade Commission Approves Typewriter Practice mission, and are more or less familiar with the procedure and 
. ; a - ad . the purpose Possibl ere , @ anme hare . on ' 
The Federal Trade Commission, Washington, D. ( es Diy th may b me here who are not 

familiar with conferences of this nature and 1 wish that we 


issued a statement covering the trade practice conference had plenty of time so that we need not hurry along: yet I feel 
of the rebuilt typewriter industry This gives official rec that there are some things in connection with the conte rence 
ognition to the resolutions adopted by the meeting of the that | should call to your attention and emphasize 

National Association of Typewriter Dealers. The first is that I want you to understand that this confer- 

A second trade practice conference was held for the Rebuilt ence is called at your request It is not imposed on you by 
Typewriter Industry, at Cleveland, Ohio, August 22, 1928, at the Federal Trade Commission. There was what was thought 
which EF. A. MeCulloch,. Commissioner of the Federal Trade to be a large majority of those interested in this industry who 
Commission presided assisted by M Markham Flannery asked for the conference The commission, therefore, called the 
director of trade practice conferences conference and has sent a commissioner and the director of 

The conference was attended by members of the industr) trade practice conferences, Mr. Flannery, on my right, to 
who conduct about fifty per cent of the volume of business in issist you in finding out what you want to do and help you 
this field and comprise about five per cent of the industry ir to accomplish your desires in eliminating any unfair methods 
numbers of competition found to exist in your industry 

The conference previously held for this industry on February 


“We re not here for the purpos f probing ito vour 
17, 1920, defined the term “rebuilt"’ as applied to typewriters : Ai i = 5 I mae a 


secrets or your business, or to dictate to you or censor your 

The industry, according to the application for the second estteticn ta ony Was We are here merely for the purpose of 
conference, considered that 

“* ©* © The term ‘rebuilt’ has been used 

very loosely to cover typewriters which have 


a 


aiding you in the formulation of a set of rules and regula- 


tions which will eliminate any unfair methods of competition 
which may exist in your industry We assume, of course, that 
been repaired as well as those which have beer 


entirely mad ver accord! iT 4 0 the highes a , mu , com improper eth S in existence or you 
it : ade ove P ; r t t t at be some Lh t eT method I t 

standards.” would no be asking for a conference We have a 1 official 
Sti ar¢ r r ff 

I s his | s Ss f th tern hat } T eT ' he ser ” repo , tin anc ‘ “anscript , ie 
t wa to correct thi OOo use oO e ‘ } li ie e¢ I I n bd 4 i a trar rij of the 


. a proceedings will be available if you desire it There is a con- 
conference (of August 22, 1928) was desired 


tract with the stenographer, as with the Federal Trade Com- 
In addition to typewriters, the resolutions adopted on August 
22, 1928, were made applicable to adding machines, duplicating 


machines, bookkeeping machines and calculating machines 


mission, to furnish stenographic copies at a stipulated price. 
I don’t remember what it is, and there is no obligation on 


your part to get a copy unless you want it The commission 


P 0 nee conve ° » cinnesten was 
After the conferen had nvened Mr I I Kinnest« fernishen th stenographer go vepest the meetine. free of ans 


po secre y Oo e conference Commissioner McCul- , 
appointed cretar f ti nferen mmiss ‘ < charge to you, but of course if you want copies of the report 
loch then briefly outlined the purpose and policy of the com 


; you will have to pay for them 
trade practice conferences as follows 


miesion with reference t 


While it is assumed that everybody here is connected. with “Last night I had the pleasure of looking over the proceed 
the National Association of Typewriter Dealers, membership ngs of your association last year I read it with a great deal 
in the association is not essential to participation in this con- of interest and I infer that you are having some difficulty with 
ference. This is a conference of dealers in and manufacturers the questions that are to come before this conference toda. 
of typewriting machines regardless of membership in any ¥rom the discussions in that meeting it seems to me that you 
association, and we want everybody who participates to be have two propositions to deal with, if there has been no chance 
registered in the sentiments from those expressed a year agi 

Inasmuch as you have a chairman who is sent here to you 
and a secretary whom you have selected from your own asso In the first place, you seem to want a definition of ‘rebuilt’ 
ciation, this seems to effect an organization and we will treat typewriters as distinguished from merely ‘repaired’ typewriters 
the conference as duly organized If lam wrong in my conception of what you are after, I stand 

“IT think you have heretofore participated in one of these corrected 


e auspices of the Federal Trade Com (Continued on Page 140) 


conferences under t 


Eastern Stationer on the Outlook 


Louis C. Geils, President, Stationers’ Association of New York, Makes 


Suggestions 


Now that the people of this great Republic have decided our membership will be found in the list of subscribers 
who shall be their President for the next four years, we Our selling prices are too low, and some of us also need 


can agam return to our bencl so to speak, advice as to merchandising and cutting our 
| “Sey } 


and teel that this country is ready tor eve Te a overhead if these two extremes can be met 
* 


} our profits will increase 


wreater things thar nave ilready Cel ic 


In closing, I might state that our industry 
] 


complished 
Socaking of our own line of business. ! is somewhat different from most lines, be 
believe we have a very bright future. and cause the personal touch is so essential 


already here in our city, the co-operative We cannot afford to lose our individualits 
spirit among the dealers is very noticeable in our business, as that in a sense is our 
stock in trade. 
There is room for improvement, and it 


‘ 1, . ] " . } ‘ ; 
will be our earnest desire to help the mem What we mostly need is to ave good 


judgment to apply to sound knowledge—to 


bers of our association to solve their prob 


lems One of the outstanding features at know our costs, and to have the nerve t 
the convention at West Baden was that met ask a living profit—price cutting in the long 


‘ ‘ . . " » « } . —~ . 
chants were ready to have their business run is ruinous and nobody succeeds. 


methods examined by a scientific process Cooperation is making headway and I am 


through the Harvard Bureau of Research looking forward to better and more profit 





and I am certain that a large percentage of LOUIS C. GEILS able business for the coming year 
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Representatives of office equipment concerns abroad, visiting the United States, are cordially invited to make the offices of 


this journal their headquarters. 


The staf at the main office, 417 South Dearborn Street, Chicago, and the staff 


at the branch in charge of C. H. Everly at 1601 Pershing Square Bidg., Pershing Square, 42nd St. and Park 


Ave., New York, will be happy to be of any possible service. 
are not so many as at Chicago, there will be found the same desire to serve. 


While the facilities at New York 
United States 


manufacturers or their representatives traveling abroad are cordially invited to call 
upon Office Appliances’ London correspondent, Mr. W. Teignmouth Shore, 
18 Templars Avenue, Golders Green, London, N. W. 11, England. 
Mr. Shore's knowledge of the office equipment business and 
its possibilities in Great Britain makes his counsel 


valuable to those 


desiring to 


cultivate 


the British Market. 


LONDON NOTES AND NEWS 


By W. T. Shore, 18 Templars Avenue, Golders Green, London, N. W. 11, England 





Norte. 


Mr. W. T. Shore, whose address is given above, is the authorized subscription representative of Orricz 


APPLIANCES in the British Isles. New subscriptions should be sent to Mr. Shore. Renewal orders should be 
sent to OFFICE APPLIANCES’ home address, 417 South Dearborn street, Chicago, Illinois. 


London, November 2, 1928. 
EFORE I shall be writing to you again Christmas 
B will be gone. So here's, from us all to you all, our 
very best wishes for a very MERRY CHRISTMAS. 
May you be filled physically and mentally with all good 
things. On the twenty-fifth we here shall be thinking 
and drinking (I am not trying to make you 
best of for- 


of you there 


envious!) your very good healths. The very 
tune to you all, say we all! 
<-> 

On the whole the “autumn season” has been satisfac- 
tory and promises well for the future Affairs are still 
on the upgrade and steady and strong effort will keep 
them there. That is what I gather from many friends in 
“the Trade.” 

To vary my search for knowledge, I had a talk the 


other day with one who is neither English nor American, 


but hails from Switzerland: he is one who knows the 


office appliance trade from A to Z, and is fully acquainted 
with both the American and the British business tem- 
perament. He was quite hopeful of American prospects 
here, but agreed with my oft-expressed view that a diffi- 


culty that Americans had yet to overcome was the not 
understanding that the business temperament here is not 
the same as it is on your side of the little ditch and that 
there is an easily reached limit to the absorption here of 


He said: 


re-organization, 


American methods. But he was quite hopeful! 
spreading here, called 


a first plank in its programme cutting 


“There's a disease 


which includes as 
down expenses of production by means of the best ma- 
chinery and the most efficient methods. is still 
away behind, but she is catching up, and won't be stopped. 
A new generation has arisen that knows not father—when 
father was for many years stag- 
nation. methods are dying; new, 
when good ones, are Then, bar loose-leaf 


England 


stops the There 
It is vanishing. Bad 
very healthy. 


way. 


sritish have to buy foreign 


material and machines, the 


goods for their offices; have to now and will have to do 
But America is not the only 
exporting country on the map! There are Germany, 
Switzerland and so forth. America had better remember 
that. A very big point, when we are consideriag the 
point of view here, is the lack here of real business educa- 
tion. The English are making, and seem to be inclined to 
go on making, a very big mistake in neglecting business 
training. Here when I engage a girl or a clerk I have 
almost always to train him or her. In America and on 
the Continent I can always get a school-trained youngster, 
who knows the job he takes on. That's stupid of Eng- 
land; and the sooner she sees that it is stupid and stops 
being stupid the better for her.” 

All of which is true and all of which is helpful knowl- 
edge for you. 


so for a long time to come. 


+> 

A Bill has recently been introduced to Parliament which 
of you. Whether it will become law 
remains to be seen. But its provisions show that at last 
Englishman are at any rate beginning to realize that their 
offices are as important as their factories and that their 
clerks and so on deserve as much care and attention as 
their factory hands. 

The substance of the Bill follows: 

Every office as defined by the act shall be kept in a 
It shall be free from effluvia arising from 
any drain, etc. It shall not be overcrowded, shall be ven- 
tilated in a sufficient manner, shall be adequately lighted 
by both day and night, shall be provided with an adequate 
supply of pure drinking water and sufficient measures shall 
be taken both by day and by night to secure and maintain 
a reasonable temperature in each room in which any per- 
son is employed. 

The second paragraph provides the manner in which 
treatment to be followed with walls and the cleaning of 
floors and windows. 


will interest many 


cleanly state. 
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Ur. CHARLES M. MARSHALL, President 
National Stationers’ Association of the United S 

/ uld mot b alle » perfor f ’ ask than , on f y l 
of? Stationers’ A cs i Great B un and I i, messag fia and 
our American contrere 

The representative from the National Stationers’ A stion of America / ha sstted ‘r "- 
vention Aave been men of sterling worth and true ambassadors im seeking " 7 i 
feeling existing between the two Engli peaking nat 

l 1 ur gre gret that d unat nd a presenta i i "m2 
uu Baden, bu ‘ p nd g 4 

7 ; 
Tr ‘ n, p im expr for { 2 ’ \ ’ 
- fo ft , be Va u A bu man and r { 
s America, for, in , ] j , 
a marnhkis 
G. STEWART VIVIAN 
( - - Sta 7 ation of G Britain and Is 





Hands Across 





‘ re wal VIA | S 
a 
the sea 
‘Vf ( requ } iN ( 
N/a , ; Britain and I 
iy f z f f al ? i ; 
r f . " oh ; md é ner 
" i n an age of nd en the force i Nature are the servant 
mer ‘ , wer s vrerult under mding, and ti ta , , & ; Be wn and 
Ireland and of the Us 4 States of America are participants in progr and 
Wu : fend ft ‘ ' Great Britain and Ireland ur @ : pf 
’ le and ‘ ha ” for progre im every rthy endeavor 
HAS. M. MARSHALI 
P ler \ nal Stationers’ A ation of Ls i Ss CHARLES M. MARSHALL 
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An office is deemed to be overcrowded if the number of The act is to be carried out by local Sanitary authorities 
cubic feet of space in any room bears to the number of Provisions are made for complaints, for fines, appointment 
persons employed at one time therein a proportion of less of inspectors, prosecution of offenses, etc 
than five hundred cubic feet of space to every person The expression, “office,” is defined to mean any roon 
Offices occupied day and night shall have one thousand suite of rooms or premises wherein persons are employed 
cubic feet of air per person, or where the floor of an office to perform clerical, professional or technical duties wholly 
is more than five feet below the surface of the footway or in part in any capacity. The term “employer” is also 
of the adjoining street No underground room shall be defined, likewise the term “occupier It is provided that 
used as an office unless so used at the passing of the act, in ofhce shall not be deemed to be ventilated in a sufficient 
subject to the qualification that an underground room shall manner unless the air therein is completely changed twice 
not be used as an office after three years from the passing every hour while the persons are employed therein 
of the act unless certifed by the sanitary authorities to be Che foregoing is a brief resume of a very thorough piece 
suitable for that purpos« Provision, of course, is made for sf legislation which should be of great service to the healt! 
ippeals t ourts of record from the decision of sanitary of office workers in the United Kingdom 
authorities Ir sions are also made for structural alter You will find some food for thought therein. possibly, 
ations and the division of expense between landlord and some hints that will help vou to realize that England is 
tenant. Specific directions are given for installation of sani not America 
tary conveniences and lavatories and it is provided that = 
every office in which fifty or more female persons ar Marchant Exhibit in Poland 
ordinarily employed or in attendance must be supplied with Marchant calculating machines. made by the Marchant 
a suitably equipped rest room for the use of such persons Calculating Machine Company, Oakland, Cali were ex 
Sufficient means of escape from fire must be installed, and hibited recently at the Northern Exhibition held in Wiln 
it is provided that doors of offices are to open from the Poland Bracia Hohn i Sk-a, Marchant distributors for 
inside. It is also provided that doors must not be locked poland, prepared the display and were awarded a gold 
or bolted in any manner so that they can not be easily medal in competition with other calculating machines ex 
opened from the inside No person under sixteen years of thited 
age shall be employed in an office and no young person a 
shall be employed continuously for more than four hours J. Lecher in Charge of Underwood Elliott Fisher 
without an interval of at least one hour for a meal No European Distribution 
young person shall be employed during the night or on Phe interests of the Underwood Elliott Fisher ¢ pal 
Sunday Accidents and unforeseen emergencies are excep n Continental Europe have been placed in charge of ] 
tions to the foregoing Lecher, vice-president of the General Ofhce Equipment 

Provisions are made for the notification of the sanitary Corporation, New York, N. \ vith headquarters in Bask 
authorities of those taking offices, for the registration by Switzerland Announcement to this effect wv recently 
the employer of persons employed, the cleansing of the made by C. Stevenson, export manager of the General Othe: 


offices, et I quipment ¢ poration 
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Frenchmen Awake to Value of Office Machines 





Special Correspondence to Office Appliances 


Paris, France, November 1, 1928 


HE witty were once sought out for evening parties 


dinners, or to come to 


odd 


1achines who gets the honor oi 


left vacant at 


when the man was required. 


invi.ation, if indeed his name does not 


gure high on the original list. People want to consult 
about the latest make in cars, but still more about the 
ssibilities of silent typewriters, or what he knows ol 

e very complicated ut urgent, question of where a 

i e teletype can be seen and what is the latest report 
on the subject of the possibility of photographing tele- 
¢ s etters for transmission by wireless or otherwis¢ 
Whichever method of getiing information across th 
Atlantic, across continents is adopted, it is certain that the 


very est typewriter 1! ist be empl ved, for seconds art 
g g ea s way and another, while the 
exira-speed typist will be able to command her weight 
g é a] diamonds 

No one knows exactly what developments may be mad 
the teletyvpewriter t present it is regarded as some 

c re g to t! real of tairy tales. rather than t 

aul life, | ill who have not seen it at work Bus 

ss ‘ however if very anxious to learn and uwus« 
( é getting news from some other man who is 
t “ While distrusting the reports of salesmet 

ke the nsidered opinion of someone whx 

ichine, the experience of newspapers who have 

idopted one into their establishment, for somehow the 
Stock Exchange has great confidence in the newspaper, 
what ts good for a great daily is also good enough 

the Ordinary erchants follow suit; many wh 
tested that their particular kind of business was not 
suitable for anything of the kind gradually fall into line as 
they see the wonderful work turned out by the competitio1 
1 I f labor and friction 

W hile iny firms are adopting all kinds of office ap 
es, a g ted up with record speed, a great man 
re, in France particularly, are hanging fire They feel 
hev would like things t e a little further on before they 
mselves i this reason tail to decide 

i tie ~ mm sense i! this some countries are 
ted wit the hal waiting to see which way the 
~ < e ¢ v themselves o one type t 
‘ la S ‘ es they save money by this 
st ve \ ener they find themselves up 
‘ sa ‘ to deal with it. In just this 

sis France is finding the average 
‘ se unequipped with labor-saving 
' ; The variet f labor, the rise in wages owing 
creasing st of living, has only just begun 
gi é bilization of the French franc, 

d has already, in Belgium, led to the re 
lishment ot wor nstead of loc al. prices, tor all 
s of immediat nd urgent use. such as edibles. 
As rices ris ( nomies in labor must be effectuated. 

s : nch firms are looking about 

s é é - staffs without imperiling ‘he 
‘ It is then th prospectuses 

ga g supply firms e sought 
ec ¢ averly ked t 1 lop 

At \ Ss are over these s ps te 

shutt ~ e men returning 1 1s 
“ 1 Sale | is we I] 

k « ispla ul metimes 


Sixth Berlin Office Equipment Exposition 


A Few Additional Notes on An Important Show Reported 
in Office Appliances Last Month 


Some special features are worth mentioning in connection 
with the Berlin International Office Equipment Exhibition, 
showing the great endeavors to keep step with the develop- 
ment of the world’s speeding business. It is not only that 
the trade arranged this exhibition, but the exhibition was 
largely supported by official and semi-official circles. Many 
German government officials were highly interested in tak- 
ing the best advantages of the inventions and improvements 
offered and shown by the office appliance industries, Offi- 
cial buyers from home and abroad were guided by a special 
committee especially appointed to take care of this work. 

“ae 








BERLIN BUSINESS SHOW 


There is a called 
fur Wirtschaftlichkeit” (RAW) giving instructions and in- 
formation to government employees. The German State- 
(said to be the largest undertaking in 


SMITH PREMIER 


EXHIBIT AT 


semi-official body “Reichskuratorium 


Railway 
the world) sent many of their officials to study the Berlin 
sketch 
applying modern office machines by 
The German 


Company 


office equipment exhibition. A showing the im 


provements made by 
the state railways was shown to the public 
Reichspost, the German Financial Ministry, and the German 
Ministry of Justice sent their officials to study labor and 
time saving appliances 


Several public lectures referring to economical office 


work were given, one by Professor Moede, speaking about 
fundamental suggestions of good office work: Reichsbahn 
rat Dr 


German State Railway and Director Singer speaking about 


Couve speaking about office reformation with the 


spare work with the bankers 

rhe ing. Hamburger and Dr 
Piorkowski, Berlin W. 8 Leipzigstrasse 115/116, arranged 
several lectures for typewriter dealers and stationers, work 
ing the National 


Dealers and National Association of 


institution of Dr Curt 


Association of Typewriter 
Their aim 


together with 


Stationers 
how to 


is to communicate actual knowledge when and 


employ special machines or special work and quality of sup 
plies. As they are regularly in actual touch with big houses 


and having showrooms where modern office machines can 


be seen they are in a position to teach and explain the 
right use of the machines required and communicate this 
knowledge to typewriter dealers and stationers. This espe 
cially refers to the more costly machines, i. e., high priced 
machines must be put in a place where they may be fully 


use 


bookkeeping machines are only ot 


emploved costly 
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AT THE EUROPEAN CHAMPIONSHIP TYPEWRIT 
ING CONTEST MAGIC CITY PARIS, OCTOBER 7 
192s Corner devoted to Dictaphone operators one of 
whom Mille Petit won a speed rize in the Perfect 
Correspondence test 

in a place where a special lot of book entries must be 
done, etc. [Through this institution dealers or their em 


ployees without being trained in one of the special sales 


organizations tor special machines may have the oppor 
tunity to acquire the knowledge necessary to understand 
the functions and to learn the special uses the machines ar‘ 
intended to serve E. R. B 
> > > 

\ special exhibition was arranged called “Vereinheit 
lichung and Wirtschaftliche Verwaltung im Biro (Unifi- 
cation and economical office work) he following public 
bodies and associations worked together: Deutscher Nor 
men Ausschuss (DNA)—Standardization Bureau-Ausschuss 
tur wirtschaftliche Verwaltung (AW V)—Committee for 
economical administration; Keichs-Ausschuss fur Lieferbe 


(RAI National Committee for Delivery Con 


dingungen 


ditions Gesellschaft fur Organisation (GfurO) Several 
' ' 5 } 
lines of standardization were shown to the public, pointing 
out the economical profits of standardization and unification 
+ . . 
Another kind of pr oting organization is the “Deutsches 
Institut fur wirtschafthche Arbeit in der Offentlichen Ver 


eC onomical 


waltung (DIWIW German Institute for 

work in public administration Their public information 
office gives service to the Union of German Towns. Some 
of their work consists of film pictures showing letter filing, 
typewriting, duplicating, turniture, model offices, et« Dur 
ing the exhibitor instructive lectures for ecor nical ad 
ministration were held 
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other the Berlin 
ofhce equipment exhibition were arranged from the Reichs- 
(National Association 


Several meetings bringing visitors to 


verband der Biiromaschinenhandler 


of typewriter dealers), Reichsverband der Btiromaschinen 
handler (National Association of Stationers meeting of 
the Elhott-Rapid salesmen, Reichsverband der Schreib-und 


Vervielfaltigungs-Biros (National Association of type- 
writing and duplicating offices), Wirtschaftliche Verein 
igung der Kohlepapierfabrikanten (Economical Associa 
tion of carbonpaper manufacturers), meeting of German 


Diplom-Merchants, visit of the Chambre Syndicale de la 
Mécanofgraphie, Paris, their members arriving in an aero 
plane, ete 
- 
Change in Sales Organization at Aruba 

Che business of Mr. J. M. Debrot, manufacturers’ rep 
resentative, Aruba, Dutch West Indies, has been merged 
into a new company, Hart, Debrot & Company. Mr 
Debrot has been representative of the Woodstock Type 
vriter Company several years; the new organization will 
continue the Woodstock representation as well as other 
lines of office appliances 

> 
Smith & Corona Branch at Liverpool 

Che L. C. Smith & Corona Typewriters, Ltd., has orga 
ized a branch at Liverpool, with Alfred Pleasance as man 
ge! Mr. Pleasance has been conducting an agency for 
the Smith and Corona typewriters at Liverpool several 

irs In arranging for the intensive cultivation of the 
Liverpool market the company dispensed with the agency 


sc} 
ine 


establishing a direct br 
ae 


Swiss President Visits Office Equipment Exposition 


connection, 


\ great deal ot interest was manit sted t thre Inter 
nationale Bureau-Fachausstellung’—the rst exhibit of its 
kind in Switzerland—which was held in Basle from Sep 
te ber 29 to Or tober 15 The tw lara ] i ls of the Mus 
termessegebaude, which was built for the Swiss Industries 
were occupied by the approximately 180 exhibitors 

On Wednesday, October 3, the show was visited by the 
President of Switzerland, Dr. Schulthess, and the delegates 
t the Swiss Government Che president expressed nis 
satisfaction at the splendid organization of the exposition 
ind the variety of the products shown American ofhes 
equipment in general was one of the main tactors. Our 

ture shows the Swiss president having the latest Under 


vood bookkeeping-machine explained to hin 
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EUROPEAN QUOTA CLUB CONVENTION OF THE G. O. E. C., HELD AT BASEL, SWITZERLAND, 


SEPTEMBER 29 LAST.—The first arrow points at M 
E 


Eylar, Vice-President in charge of sales of the G. O. 


C., and the second arrow on the right, at Vice-President Lecher, European Director. 


G. O. E. C. European Quota Club Convention 

rhe European Quota Club of the General Office Equip- 
ment Corporation, New York, N. Y., held its initial meet- 
ing September 29, 1928, at Basel, Switzerland. Ninety-nine 
quota-makers were present. Sixty guests attended, among 
whom were the American Consul at Basel, the editor of an 
English magazine called “Efficiency,” several other trade 


paper men, and a representative from the Italian Depart- 


ment of Commerce rhe following European dealers of 


Underwood typewriters were present as guests: Mr. Truni 
ger, Barcelona, Spain; Messrs. Bardin, Ferrer and Darm 
stadt, Paris, France; Mr. Cesar Muggli, Zurich, Switzerland, 
and Mr. Brendle, Berlin, Germany 

From every angle the convention was a success. The 
attendance was good, the spirit was enthusiastic, and the 
results were and are favorable. A unique feature of the 
program was an address by P. D. Wagoner, president of 
the Underwood Elliott Fisher Company, and president of 
the General Office Equipment Corporation. The words of 
the address were recorded on a phonograph record in New 
York City, September 7, 1928, and mechanically reproduced 
at the Basel convention September 29. The address is 
here yiven 

“When such men as 

the continent to formulate plans for the common good 


to exchange ideas, the bonds of friendship are strengthened 


gather together from all parts 


ind success to each individual comprising the G. O. E. C. 
Europeat organization 1s assured success tor an organiza 
on is measured by the success of the individuals who make 
up that organizatiot 

“I see more in this nvention than a meeting of busi- 
ness associates; I see another forward step towards han- 
dling the economic problems of the world on the basis of a 
friendly and sympathetic international co-operation 

More heartily I congratulate the convention on its fine 
enthusiasm and high ideals Your record of achievement 
gives me pride in the present and great hope and confidence 


the tuture of our enterprise, which, as vou know, has 


embraced the Underwood [Typewriter Company in its ever- 
broadening field of service to world commerce. accounts 
i al 


ive a keen appreciation for the work of the members 


e European Quota Club, and send my warmest felicita 
ns. May you rapidly increase in numbers and thus exer- 
se a powerful influence upon our European activities. De 
ted, as you are, to the advancement of better and more 


gressive business methods, your field of opportunity is 


imited in a world only too glad to accept a! d reward 
se who lead the way to achievement 
| ¢ ac! al d eT member rt our E Pp ganiza 


tion I give my warmest thanks for the splendid work you 
have already accomplished, and my heartiest good wishes 
for the successful accomplishment of the still greater work 
before us.” 

C. Stevenson, export manager of the General Office 
Equipment Corporation, prepared an address and sent 
copies to the convention. J. Lecher, vice-president of G. O. 
E. C., in charge of European activities, read the speech, 
which was translated and re-read in several foreign lan- 
guages for the convenience of the delegates. 

Mr. Stevenson’s address was one of greeting and con- 
gratulation. He said that the first meeting of the European 
Quota Club shows what men can do when they are brought 
together with high ideals and high purposes, and demon- 
strates that unity of thought and unity of action overcome 
all obstacles. 

Mr. Stevenson referred to the time when the entire Euro- 
pean business of G. O. E. C. did not equal the present sales 
of any one European dealer. People said that the market 
for American machines in Europe was small because Euro- 
pean conditions were so different from those in the United 
States 

“In those days of doubt,” Mr. Stevenson said, “we hap- 
pened to have in Europe a man of great vision and com- 
mercial imagination—our vice-president, Mr. Eylar. He 
met here in Switzerland another man of vision and imag- 
ination in the person of Mr. Lecher. These two men were 
inspired by the keen foresight and imagination of still an- 
other man—our president, Mr. P. D. Wagoner. They knew 
they would require a crew of loyal and steadfast men, and 
inspired by the faith they had, they were able to inspire 
faith in others. As a result of this, men were chosen first 
in one country and then in another, and gradually the ship 
was manned by such splendid and sturdy sailors as we see 
today in our general dealers in all the countries of Europe. 
As time went on, we were joined by the Sundstrand organ- 
ization and new strength and new courage was added to 
the old. Now we rejoice in forming an association with the 
Underwood and in the fact that some of the Underwood 
people are attending this meeting.” 


For the loyalty and sturdy assistance of the European 
dealers, Mr. Stevenson expressed the gratitude of the home 
office He greeted particularly the Quota Makers, and 
expressed regret at his inability to be present at the con- 
vention and personally to greet his old friends from Austria, 
Belgium, Holland, France, Germany, Czecho-Slovakia, Fin- 
land, Poland, Italy, Spain, and Switzerland. He congratu- 
lated the Quota Makers on what they had done and wished 


them Godspeed. 

















Page 34 OFFICE APPLIANCES For December, 1928 














SOME SPECIAL ATTRACTIONS AT THE SHOW Left to right: Todd check signer for signing payroll and dividend 
checks being operated at the rate of 7,500 signatures per hour Miss Irma Wright, world’s amateur champion typist, giving a 
demonstration of speed typing in the Underwood booth Miss Donna Faby, attired in the long skirt and wasp waist line of 
“way back when,” adding on a machine of a quarter century ago, while the modern flapper, Miss Gertrude Kennedy, jauntily 
manipulates a Burroughs machine that will add, subtract, make the totals and balance the books with a few touches of keys 


Chicago Business Show a Decided Success 


Business [Exposition Held Last Month Breaks Records in Number of 
Visitors, Number of Exhibitors and Variety of Products Displayed 


VER 100 exhibitors, the largest number in the history asked, and the questioners did not leave until they were 
of the Chicago show, displayed their products at the satisfied that they understood thoroughly the product and 
Chicago Business Exposition, held in the Exhibition _ its applications 
Hall of the New Stevens hotel, Chicago, November 12 to This vear a new dailv time schedule was tried and met 
17, 1928. Visitors, not 1o be outdone in the matter of with success. The hall was open from 11:00 a. m. to 9:30 
breaking records, thronged the hall in greater numbers p. m., instead of from 1:00 p. m. to 10:30 p. m., as in 


than ever before F 
former years. Visitors were particularly satisfied with the 


A new color scheme was used in the decoration and 
iP new arrangement Many found it very convenient to visit 
arrangement of the hall. Buff and green on a background ‘ Ss 7 oo, . , 
the exposition “before lunch [The new schedule also 
of burnt orange gave sparkle and life to the signs ove: . 
seemed to have the effect of distributing the attendance so 
every booth Exhibitors aided in producing an attractive 
, that the stream of visitors was more regular and constant 
effect by touching up their booths with individual decora 
tive schemes that involved every hue in the rainbow Thousands of visitors from outside of Chicago were in 
n " . ‘ ) art 71 " . »< > c ~< 
Interest on the part of visitors was one of the primary attendance. From all parts of the Middle We t executive 
characteristics of the show. The timid person, who walks came to see the latest developments in office methods, 
circumspectly down the center of aisles, stealing only sur equipment and devices and to compare them with those 
’ used in their own establishments 


reptitious glances at the exhibits so as to avoid being 


; 


ensnared in the nets of high-powered salesmen, was it Following a usual practice, each day of the week was 


the minority Che booths were invaded, questions were lesignated for some special activity. Monday was set 
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apart for commercial school students and teachers On 


that the officials 


a.tend the 


special invitation also sent to 


Cook L ounty, 


day a Was 


of Chicago and urging them to 


show for the purposs getting acquainted with the latest 


methods in vogue and the devices used in simplifying oithce 
routine and procedure, to aid them in the tremendous task 
of keeping city and coun‘y records. Tuesday and Thursday 
were given over to Dusiness executives Special executive 
tickets were necessa © gain admittance on those days 
Wednesday was a intants day Friday was set apart 

r office emploves, stenographers and clerks Saturday 


. 


*<« 


A GROUP OF BUSINESS SHOW EXHIBITS Ton, left to 
ind Burroughs Adding Machine Company Bottom: Dictaphone 
. Renawien 

The largest space was occupied by the Remington Rand 
Business Service, Inc., each unit of the organization having 


1 


that blended in as a harmonious part of 
bank 


showing how 


i separate display 
exhibit \ 


the boot}! 


model was installed at one end 


for the purpose of the products 


of the different manutaciuring divisions of the organization 


can be used to completely equip a bank 

lust to the lett of one of the main entrances was the 
Underwood booth \ special feature of the display was a 
huge book with automatically turning pages on which were 
written and pictured the seven stages of writing history 
At staied periods, Albert Tangora, World’s Champion, and 
Miss Irma Wright, World’s Amateur Champion typist, 
gave exhibitions of speed typing 

In addition to large displays of Elliott-Fisher and Sund 
strand machines, the General Office Equipment Corporation 
exhibited the Recordak, a product of the Easi:man Kodak 


Company This machine was attached to a Sundstrand 


adding machine and made 


check as it 


a photographic imprint of each 


was recorded on the adding machinse 


Among the other exhibitors who had large and particu 
larly interesiing displays were Addressograph Company, 
demonstrating the new D4 Dupligraph; International Bus 
iness Machines Corporation, showing especially a new 
direct subtraction and class selector tabulating machine, 
ind aé self-regulating time clock svstem: and the sur 
roughs Adding Machine Company, exhibiting the new 
Burroughs electric calcula 


»? 


Results 
As 


one exhibitor expressed it, “Business shows are like every- 


Exhibitors are well satisfied with the show. 


obtained are commensurate with the effort put forth. 


thing else—you get out of them what you put into them.” 
Apparently, exhibitors put a lot into the show this year. 
Many new products, some displayed for the first time, 


were featured by Acme Card System Company, Address- 
ograph Company, Aluminum Company of America, Ameri- 
can Multigraph Sales Company, Arlac Dry Stencil Com- 
File & Barrett Adding 


Lanston Machine Company, 


pany, Automatic 
Machine 
Russell F 


Index Company, 
division, Monotype 


Bi-twell Pencil Company, Bircher Com- 


Baum, 


— * 


O GRAPH Comp “7 , 





E°«*'? 
e 





right: Woodstock Typewriter Company. Addressograph Company 
Sales Corporation, Russell E. Baum and Alum.num Company 
pany, Burroughs Adding Machine Company, A. B. Dick 
Company, Dictaphone Sales Corporation, Thomas A. 
Edison, Inc.; Error-No, Inc.; Felt & Tarrant Manufactur 
ing Company, General Office Equipment Corporation, 


Hedman Manufacturing Company, Illinois Bell Telephone 


Company, International Business Machines Corporation, 
International Postal Supply Company, Marchant Calculat- 
ing Machine Company, Monroe Calculating Machine Com- 
Meter 


Business 


Posiage Company, Postindex Company, 
Rand 
Smith & Corona Typewriters, Inc.; 
The Todd 


Triner Sales Company, Typographic Machines Company, 
Wittliff Furniture Brace Com- 


pany, 
RodCompressor 
Stand- 
Company, 


Remington Service, Inc.; 


Company, L. C 
ird Mailing Machines Company, 
Varityper, Inc.; Vivid, Inc 


pany, and others 


Show Company executives present during the week in 
cluded President Frank E. Tupper, Secretary Edwin O. 
rupper and Western Manager Charles H. Hunter. 

Office Appliances extends its thanks to ithe Amberg File 
& Index Company for the steel filing cabinet loaned to us 


during the week. 


BUSINESS SHOW EXHIBITS DESCRIBED 


COMPANY, Chicago, Ull.—The reg- 
visible record equipment, including cabinets, 
the new Flexoline was displayed. The 
two and three line indexing. Because 
changes can be made, it is being 
companies in all parts of the coun- 


CARD SYSTEM 
Acme 


ACME 
ir line of 
ecard books, 
Flexoline is 
of the 


adopted 


! 
I 


tubes, and 
used for one, 
with which 


by large telephone 


Spee d 

















try In lists of from 1.000 to 900,000 names, any 


name can be locate« 


The Flexoline is one 
which postings can 
of the exhibit 


ADDRESSOGRAI 
made a comprehens 
ucts, including 
Dupligraphs, in botl 
as well as many aut 
made of the 
eloping 


latest 
sales fron 


Control Another 
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i in an average 
of the few one 


made direct 


H COMPANY f 


ive showing of 


hand operated 


omat machines 


individual standard Ns 66 addressing 


of less than nine seconds user of smaller lists the new Nx 


ine indexing systems fror heavy-duty foldins 


ng machine for of 


4. O. Meyer was in charg: 


office folding equipment, the 
hicage mW The company Lever Compotype were also shown 
s increasing line of prod- the printing Multieraph 


Graphotypes, Cardographs and one sheet being placed in printing 


and motor driven models prominently displayed W 4 


\ complete showing was mechanical supply department, was 


he Addressograph for de division manager. and the entire C 


netimes called Customer present W ¢. Dunlap. vice-president 
of the research depart K AY | Winger assistant sales dir 
lating particularly to the tising, were in attendance 








Multier 


of printing and typewriting Multigr 


Kevbos 


which absolutely 


a one 


OMPANY, ¢ 


designed for the 
addresser and a 


The regular line 


ogether with small 


Compotype and the 


suction feed for 


prevents more than 


time was 


manager of the 


F. M 


s force were also 


Boughton 


charge of sales, and 


arge of adver- 


w I lemor 

sir ks fe 
with 
! ‘ f payvre l 
fe celling 

labels et 

y harge 

£ I See 


AUTOMATIC FILE & INDEX COMPANY, THE, Green Bay 
! ] é teel filing equip- 


i@SkKSs Automatik 
systems several 
abinet finished 
fror t he con- 
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BARRETT ADDING MACHINE DIVISION LANSTON COOK COMPANY, THE M. B., Chicago, Ill.—Beaver brand 
MONOTYPE MACHINE COMPANY, Philadelphia, Penna ribbons and carbon papers were displayed. President W. Cary 
See G. L. Rogers Company.) Lewis was in charge 

AUM, RUSSELL E Philadelphia, Penna The new 1829 
| direct mail Baum folder equipped with the new Baum air COOPER, R., JR., INC., Chicago, ll.—General Electric re- 
was displayed Because of its exceptional speed, over frigerators and water coolers for offices were displayed, The 
ina 4 and folds per hour. the new folder attracted the water cooler, which can be connected with any drinking water 
ail of visitors it can be adjusted to make fifty different system, filters the water and keeps it constantly at a tempera- 
kinds « folds, either one, tw« tl ree or four folds in one ture of fifty degrees Fahrenheit H. G. Frazier was in charge 
ration The machine iaranteed for a life-time of serv- 
One f the folders exhibited fed two sheets at a time, RALPH C. COXHEAD CORPORATION, New York, N. Y.- 
ate them and folded them all in one operation \ com- (See G. L. Rogers Company.) 

natior { ichines fed blank sheets, printed a letter on them 
ind folded them in one operation at the rate of 6,000 per hour DALTON ADDING MACHINE COMPANY, Cincinnati, Ohio. 
cago Manager J. L. Pa vas in charge (See Remington Rand, Inc.) 
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THE PHOTOGRAPHER GETS SOME GOOD VIEWS.—The three illustrations at the top show booths used by the Rem- 


ngten Rand Organizatior The center picture is of a model bank. complete in every detail. Bottom, left to right: Biltwell 
Pencil Company, Chicago Journal of Commerce and Thomas A. Edison, Incorporated. 
BILTWELL PENCIL COMPANY, New York, N. ¥ showed DANDY SEALER CORPORATION, Pittsburgh, Penna., 
the Biltwe mechanical pencil, the main features of which showed the Dandy envelope sealer. The Horn slip-sheeter was 
reakabl rr n attractive lors; fitting also demonstrated Treasurer E. |. Burget was in charge 
eel karat gold | te three action mechanism which : Bd nie 4 c ; , ‘ 
oc ; dt onienin td tel The pencils are imprinted DAYTON SCALE COMPANY, New York, N. ¥ (See Inter- 
: national Business Machines Corporation.) 
d f dv« née es > R Rodriguez was it 
ree DEFIANCE MANUFACTURING COMPANY, Orange, N. J 
I CHI COMPANY ~ THE. Rocheste N. ¥ 4 con (Se Monroe Calculating Machine Company.) 
plete f f Lightning letter openers, both power nd hand DICK COMPANY, A. B., Chicago, UL—On display here were 
ng machines powell nd hand the Edison-Dick Mimeographs, Autoslip interleaver, Mimeo- 
el F in sorting ¢ lipment were } v1 Chicago cope, and Mimeotype dry process stencils The Mimeograph 
\ t. Gedd vas in charg Sales Manager process was demonstrated and the new screen plates for 
rN the he ‘ lice was als n attendance shading effects were introduced The exhibit was in charge 
of E. B. Terry and H. R. Williams of the main office, and Gus 
ses * MPANY i ind, O : ks \ — Dankert, manager of the Chicago city office 
‘ x r ' + f ) na re ‘ ’ 
co ee paso: ia re we “ see DICTAPHONE SALES CORPORATION, New York, N. ¥ 
‘ HW Law. ¢ sco district man The latest model No. 10 Dictaphone the latest model B-10X 
P Dictaphone transcriber and the new Dictaphone’ Precision 
, Shaver, with twenty-one exclusive features, were shown The 
I Rint Hs A! Ni MACHINE COMPANY Detroit space iver cylinder rack and the latest traveling service 
M ’ port e electi : lator was den strated Dictaphone, especially equipped for use on trains and in hotels, 
i luded the regular ne of vere a hown. The Bristolphone talking motion picture was 
Bur g } ! ng nd ilk ting ma ised to demonstrate many executive uses of the Dictaphone 
| k ke gon } vritet Chicago District Manager A. E. Blackstone and his assistant, 
gn é ul F. S. Moyer, were n charge of the exhibit Bevan Lawson, 
< ' ne executir iles manager of the company, was in attendance as 
\ : ’ i artment la er officials from the general offices and factory 
ge DO,MORE CHAIR COMPANY Elkhart Ind Do/ More 
OF COMMERCE. « , This re health chairs were shown in various types, covering 
— +} matter illustrating th hens ever) seating need of the office and factory wed Black, 
; . thee eet director of sales, was in charge 
i P " , d reculart: EDIPHONE, THE.—(See Thomas A. Edison. Inc.) 


4 Hartley f the ad t ne department ' harge EDISON, THOMAS A INC Orange N. J., demonstrated 











Ge 


executiv and 





secretarial model Ediphones, embodying several 


warning bell for the dictator whict 


dictate 


new features neluding a 


when the lever is in any 


for re 


will prevent his dictating 


other but the correct position rding, and a new and 


improved arm on the secretarial model Ediphons Manager 


J. D. Pahiman was in charge Edwin ¢ Barnes was also in 
attendance 

EGRY REGISTER 
complete EGRY line was 


folder, fold pack or roll type 


THE Dayton Ohio The 
EGRY Com-Pak 
Com-Pak record register 


COMPANY 
exhibited 
EGRY 


mani 


fold pack type ERGRY 1uditor-cash drawer register EGRY 
credit system iutographic register supplies whicl include 
register ind’ billing machine stationery stands binders, et 
Central States Supervisor J. R. Gabell was in charge assisted 
by Chicago Sale Agent M 4. Summey and H. H Landis of 
t? bome fTiee 

ELLIOTT ADDRESSING MACHINE COMPANY, Cambridge: 
Mass.. showed the various models of addressing machines built 
by the Elliott Company and several models formerly manufas 
tured by the Ra |! Addressing Machine Company Featured 
especially was what is said to be the only hand automatic 
envelope feeding addressing machine an electric model of an 


% 


Various 
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automatically feeding envelope addressing machine 


: 


stvies of addressing machines with automatic selector regular 


line of addressing machines, stencil cutters, payroll machines 


check writing machines and record control machines, equipped 


for both mechanical and visual selection Chicage Manager 
Joseph Taxis was in charge 

ELLIOTT-FISHER COMPANY THE, Harrist x Penna 
(See General Office Equipment ‘Corporation.) 

ENDORSOGRAPH COMPANY INC Philadelphia Penna.., 
demonstrated the Endorsograph which electrically and auto- 
matically endorses checks with rapidity and ‘ iracy and 
stacks them uniformly as they are endorsed Cjeorge Is 
Kumpf, president of the company was in « ire I’ J. Clark 
was also in attendance 

ERROR-NO CHICAGO COMPANY, Chicag I showed the 
regular Error-No in all sizes with attachments f the Under 
wood fanfold and bookkeeping machines They liso featured 
a new device known as “Accuracy which can be applied to 
the Elliott-Fisher in all sizes; the Remington-Wahl; the Hol- 
lerith key punching machine; Powers key punch, and Bur- 
roughs checkwriting and bookkeeping machines A new desk 


(Continued Page 118) 





ATTRACTIVELY 


Corporation 


SIX BOOTHS 
General Office Equipment 
Incorporated 


Bottom United 


ARRANGED Top, left to pan 
our ne Machines Ire The Eery Register ¢ mpany and \ 


‘ompany and 
rityvper 


ight: Stromberg Electric Con 


Office Appliances Guest Book at the Business Show is on Page 179. 


October Meeting of San Francisco Association 
Francisco Typewriter Dealers’ 


The meeting of the San 
held October 


Re ( kn at 


was well attended 
Beckman-Hollister Com 


talk on 


His address was so much appre 


Associatior late im very 


r. H 


pany 


president of the 


Ine business engineers, gave an interesting 


Business 


“Personality in 


I made to have it repeated, and 


ciated that an appeal was 

Mr. Beckman will add to his coming talk some remarks on 
“Meeting Competition C. E. F. Russ, district manager 
of the Roval Type writer Company In and president ot 


the association, was in the chair 
At the 
and the evening will be given over to entertainment 
>_> 
Parker Christmas Advertising 
] st'mulate 


next meeting all business will be dispensed with 


holiday 
been put into operation by 
Wisc. 
in 290 newspapers at frequent intervals 


being 


\ tremen advertising program to 


trade for dealers has recently 


the Parker Pen Company, Janesville The campaign 


includes advertisit w 


until Christmas. Full page advertisements are used 


in thirty-five big metropolitan papers 


The campaign covers the entire Parker line, with special 
Parker Duofold De 


desk sets, and Parker Duo- 


advertising on each of the tollowing 


Luxe pens and pencils, 


fold knife sets 


Parker 


Special dealer advertising helps tor Christmas have also 
been prepared, including a window display designed by 
Norman Rockwell, circulars imprinted with the dealers’ 
name, and newspaper advertisements, electros or mats for 


WW hich are turnis ied tree These helps can be secured bv 


the advertising department, The Parker Pen Com- 


Wis 


writing 


pany, lane eville 


> 


Downey Advances John P. McKenzie 

The ( | Downey 
moted John P. McKenzie to be 
Mr. McKenzie has been with the company six 


work gives him charee of . 


Company, Cincinnati, Ohro, has pro 


department 


His new productior 


years 


of coin wrappers, bill straps and the complete line of “Steel 
Strong” bank supplies 








ue 


Stationers Corporation New Store 


The November, 1928, issue of the San Diego Magazine, 


published by the San Diego Chamber of Commerce, San 
Diego, Calif., carried illustrations of, and a story about 
the beautiful store recently opened in San Diego by the 
Stationers’ Corporatiot Che new store is located at 1030- 


1 
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product of the Horder traffic department and was designed 
by men who understand the subject exceptionally well. 
This traffic service department will supply to shippers 
and receivers of merchandise an accurate, up-to-date traffic 
service. After four years of intensive study and experi- 
ment, the Horder organization has devised and perfected a 








STATIONERS CORPORATION NEW 


40 Sixth street, in the business district of the city 
The Sat Diego Magazine proudly asserts that the store 
is exclusively a product of local industry. The “unit” shelv 


ing, lighting fixtures, electrical systems, elevators, decorat- 


ing, metal fire doors, signs, and hauling, all were provided 


by San Diego concerns 
The two rooms of the store, one of which is devoted 
entirely to books and social stationery and accessories, are 


turnished throughout in southern gumwood At the rear 


the other room, which contains the fountain pen, office 


equipment and supply, school supply and commercial sta 


tionery lines, is a wide mezzanine gallery for the office 
force The basement is used for an office equipment display 
room and the storeroom and shipping room 


With the opening of its new store, Stationers’ Corpora 


its already widely varied stock, a line of fine 
to the 


tion added to 


fhee furniture, including period suites. In addition 


have been established 


EF lizabet! an, 


store 
which Tudor, 


display rooms at the quarters 


in two other buildings is Itahan 


| 


and Early les of period furniture are shown 


ane 
Horder’s Announce a New Service 


learned in 


American sty 


Horder’s Inc. of Chicago. having conduct'ng 
organiza 
department, put this 


added it to the 


their own business a great many things about the 


tion and conduct of a traffic have 


knowledge into practical form and have 


already considerable number of business-building services 
which they offer to their trade Th's new service and 
equipme t pertair to trans rtatior The service 1s the 


STORE AT SAN DIEGO, CALIF 

singularly comprehensive, accurate, efficient and simple set 
of methods for shipping control. Without going into the 
technical part of the new department which is offered the 
trade, it is likely that the following synopsis or analysis 
of the service w'll be sufficient to stimulate the interest of 
more about it: 


those who wish to know 


i. 
every phase of a dealer's shipping problems. 

2. It includes complete information regarding all rout- 
ing, the cheapest and the quickest, and all alternatives. 

3. It gives absolute accuracy in routing either inbound 


supplies exact and correct information covering 


or out-bound freight, or express 

4. It enables one to know exact rates at all times, 

5. It helps one to give the best service and delivery, at 
the lowest cost, to all customers. 

6. It assists in promoting harmony and good will with 
the carriers. 

7. It reduces the cost of handling shipments. 

8. It entitles the user to free expert advice on the most 
effective methods of handling overcharge, or loss and dam- 
age claims 

9. It instructs one on the best methods of keeping your 
shipping records 

10. It assures the use of the general services of expert 
traffic men at all times 

The forms used in the service have been worked out with 
great care and are operated with as much simplicity as is 
consistent covering the subject. A recent c’rcular gives a 
description and pictures of the different forms used. 
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Some Advantages of Steel Sh 


Brief Suggestions as to the Major and Minor Merits of Sheet 


Steel Shelving in Store and WV arehouse 


stationery and othes 


Maloney & 


commercial 


stevens, Lompany 


suffered a fire in their basement storage 
rear t their store nu la Salle street Phe 
y, was confined to a comparatively small area 
awe, much of which was due to water, being 
es con pared to what it might have beet 
re favorable to the spread of fire One 
i acts brought t connection with this 
t would probably have been much mors 
~ . storaws eC “\ ste aid 
rs ste shel £ ike 1 clan that it ts 
waa t re but they claim that it 1s a 
t ma cases it will keep a small fre t 
‘ y cont re laze t i 
are mmot acl wood mbustibl 
reac ‘ tron fi - | ce ling especially 
pp t ve | e dr as it sually 1s 
ms artitic ll eated or impregnated 
ad dies rotected rust b ot < 
il ! tantanec go d tor i hire T it ‘ 
d is e1 Steel shelving 
‘ ther hand re se t 1 te und tier 
nre ca tant : i ral upward course 
‘ ‘ re hel s ft tect 8 ¢ nite ts eve 
irat ely destructive The ates shely 
f is ‘ i is the fl r conti es ft supt rt 
tent ire not combustible tive resulti 
cally « hundred percent Its contents 
< wi helter kelter on the floor but 
‘ as the steel stack rei S uprisz t 
cives ire ke ided wit apecr it rean pa k 
e degree tection for the spread 
cit ft . elf wi d ow il d I ght cast 
sect ! rming a ¢ ed space vith littl 
siderations w Id iid tor pick hat 
re I ther irticles, even t clot 
Some Other Considerations 
the other adv tawes ot steel shely i 
tollows 
Ste shelving a t hts never warp 
il lis to ¢ eat: k s¢ I r & to ¢ 
rhe hand of time asses light over its 
leaving no marks of decay Its strenet 





elving 


s the sam esterday, today and tomorr 
Lost Steel sheiving ¢« i averawe cost 
1. but the } h } ; ‘ 
i woot pu the ease vit whic it may 
Imost anyone with a few tools brings dow 
( sh pping st is also moderate lt ot 
iterial cost 1s somewhat more than that « 
, , 
ection cost 1s less because the case 
ne has to have the services of a carpent 
erso!l skilled n the use t Is d these 
c high 
] 1 ; 
Flexibility Steel shelving car e exten 
, , sy 
ther units sections and it can be readi 
ice to place It can be moved in sections 
r can be taken down and moved Chere 
r splintering, but a clean, workman-like jo 
Cleanliness The smooth, hard painted or 
! Lasts shies -ol ninimiun 
ice ste Kt Cical Ww a minimutl 
s ‘ shing An otled or moistened 
e dust stantly and its surface its not har 
t st go throug i re t <« mes t 
ithe i 1 itt s ae | es 1t aS @g 
he) | ‘ | Steel sheives re rese 
. space The t reinforced s} 
‘ 
Strenet | vill susta ; 
‘ res J I Vi ad a 
es vertak« ue <a 
ntents 1s ‘ ds without r 
ut i efinishe it 
icit e genera 
in te the things ’ 
antl the | 
Ne it stacks neg ( irTanre 
d cit ness 
i I cl ‘ the steel shelves \ ct Ww ¢ 
! . k wit i 
t : - > t st el ‘> J > t ‘ ~ 
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i e' r t t mer ts whose s 
shelves the st ‘ ke ‘ 
j j j ‘ 
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<r? all ‘ TY << the t stec shel es 
] ! ; , 
end space rigidity \ 
= . P fos 
( i! sta ate TTi¢ side ati s \ 
af { ne ardl re ? rst . < 


el 


st while 
rads, the 
but the 

| ’ 
> « Viti 
+h, 

rLEie€ 
i enters 
idding 
ed trom 
ly set up 
eplitti 
eled sur 
work It 
removes 


yy water 


Ca 
new 
; 
Kes 
S 1 
Acs 
na 
ins 
satile 
1 + 
( 
ve 
_ ‘ 
if 
‘ 
] 
i¢ 
ce 
= ‘ 
' 
cnes 
twe 
. 











% 





al permanence of steel usually precludes a second 
4 lo avail one’s self fully of the advantages of metal shelv 
d ing it should have a metal back enclosing the shelves at 
the rear, only the front being open to the air he cost is 
, greater, but the advantages are obvious. In case of mod 
erate fires it is hard for flames to spread in semi-enclosed 
metal shelves. There is no draft and each shelf or com 
) i aartment is a unit in which fire will smoulder but can blaze 
ery little 
—_ 
l The Dollars and Cents Value of Appearances 
Melvin, Roberts & Horwarth, 164 South First street, San 
lose, Calif., have an efficient and well equipped furniture 
}| department that says prospects, “Let us prove that ap 
| pearances do count \ free office planning service is 
. offered and tour model offices are maintained for the pur- 
— 
se of displaying different furniture arrangements, and to 
é prove the content that appearances count. In the 
er 1928 issue e house organ published by the 
irticle i ire that stresses the value of! 
earances It is g ere ul 
eve Ik social, commercial, industrial 
tik ! ippeara s count Who questions the 
n ‘ rect t the attractive package the im 
sing I g sely or unwisely, the worl] 
ges pearances 
As soc estige : re er a correctly ippo ted 
es siness s arked by the dignity « 
tings Che sensible jusIness executive realizes that 
: e must | k lik the home of a modern, progressive 
s r sines ler to impress his custon 
, wiete ofa at he is ome ' foremos 
S¢ S ne MUISINESS 
( t ‘ set e tor select g shings 
etl the nality of the orga t in its 
. . ! ispec ¢ ything depends the size 
) f bus . type of cust ers it serves 
\ Y t 1s i {) e Plar neg ct ikes it a 
. r t sele cles rt urnituré ind i inw< 
en s , ul that the executive surrounds him 
self with that contidential atmosphere, the engineer is 
sed t mplete detachment from distraction, or, 
ecessitvy demands, the thee combines executive efhiciency 
ith easy facilities for communicating with the office staff 


General Office Appearance and Arrangement 


L the pearance and arrangement oi the general ofhee 

ec portance ith that of the executive quarters 

Truly m e¢ expense should be spared in the selection 

( able vente lesks, chairs and other furniture, 

. gs ive a we recognized influence upon the 
kmans ‘ ees 





HOLMES 


WIS 
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foot of floor space is valuable—a sketch should 
be made indicating position of windows, doors, etc., and a 
rough outline formed of the daily routine of the office. 
Then with bits of paper or cardboard representing chairs, 
desks, files and other articles of furniture, an Office Plan- 
ning Service man can go over the situation, advising and 





Every 


suggesting the arrangement necessary to obtain the best 
results. 

Thus each employee is placed to the best advantage with 
relation to every other employee, and the rent item of 
overhead distributed in proper proportion to its earning 
power. 

Manufacturers today recognize the importance of 
viding special styles of chairs, desks and filing equipment 
to care for every possible demand. This helps the office 
planner to provide a tall backed chair for the tall man, a 
massive table for the executive, easily operated filing cab- 


pro- 


inets for the clerk, and so on, down the line. 


— =>) ——— 
Holmes of Mississippi in New Quarters 
T. C. Holmes, president of Holmes of Mississippi at 
Jackson, is justly proud of the new quarters which they 
have recently taken in that city. The display of office 


furniture is notable. It enables a visiting business man to 


visualize how his own office ought to look or how it will 


look if turned over to Holmes for transformation. 


The displays in this capital store are in the form of 
office suites, arranged with artistic taste and consummate 
skill, so that the prospective buyer feels as if he were 
walking through a series of well-appointed offices. There 


are six distinct suites or offices, each fully equipped. Every 


thing is there, including furniture, rugs, draperies and every 
accessory that makes for the completeness of a first class 
office Kach built-in office represents a distinct period or 
as the Gladstone, Colonial, the Beau Geste and 


the to the more popular 


style, sucl 


other various units from finest 
priced equipment 

During the week October 24, Mr 
house, inviting all the business men of Jackson and vicinity 
ake 


he picture of the interior floor arrangement does not do 


of Holmes kept open 


to m it a point to see the display. 

it justice because it was impossible to show the partitions 
that The floor 
arranged that a prospect can begin with the highest priced 


» between each suite of furniture. is so 


o 
»‘ 


matched suites, showing the complete equipment from rugs 
go the moderate 
Holmes says that he knows of no city 


then down to more 


Mr 
in Jackson's class having a store that affords business men 


to pictures, and on 


priced outnts. 


a better opportunity to make a selection from a big range 


of qualities and prices. Service facilities are also excep- 


tional 








MISSISSIPPI 
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Le 








| 
| 
. 
| 


able Activities 


in Every Section of the Field. 


Ellis Adding Typewriter Sold to National Cash 
The Ellis Addi Cvypewriter Cor inv of Newark, N. | 


was recently ibsor lhe | by the N ito! il ash Re vister (om 
pany of Dayton, Oh It is stated that under the plan 
sale to ‘ mhrmed it an ¢« irlvy meet wy of the director 
t the ( ne ny } lders the te! thousand 
shares of Ellis stock will receiv« ipproximately $400 a 
share It . rst d tha i t wentyv-five per cent 
the shares are held by four or five persons in St. Louis wl 
were connected with the compat irom its early days 
lames Nicholso 1 dry goods commission broker of St 
Louis, w wa ne f the principal St. Louis stock 
holders, and a director ot the company, related that the 
mach ¢ was nvented early uu he present century by Hal 
Ellis. a St l_outs lawver, whose spare time was devoted 
to the invent calculating machanisms Ellis inter 


ested St. Louis capital and in 1904, with additional help 
from New York, raised sufficient money to organize a 
company The first model was built by hand in a small 
plant at Bridgeport, Conn. Subsequently the company built 
a factory at Newark, N. |. Since its organization the com 
pany has grown and its product has become well know: 
throughout the country It is stated that there are repr: 
sentaiives in twenty-five cities After a tew vears Mr 
Ellis sold his patents to the company and moved to Paris 
where he cde D 1913 The company was directed trom 
New York 

The National Cash Register Company, with its immense 


] 1; 


sales organization, will be in an admirable position to dis 


tribute the Ellis machine J | 


Underwood-Elliott-Fisher Liquidates Debts 


The New York Sun of Ocober 9, 1928, carried a report 
to the effect that the Underwood Elliott Fisher Company 
New York, N. Y., has liquidated $500,000 notes payable, and 
is now entirely without bank loans Che company started 
the vear with $3,620,000 bank loans and assumed $125,000 
additional loans with the acquisition during the period of 
the assets of the Underwood Computing Machine Com 
pany. It therefore paid off $3,745,000 of floating debt dur 
ing 1928 without any new financing. Current liabilities have 


been reduced more than $5,000,000 since January 1 


The excellence of the general financial condition of the 
company is reflected in the third quarterly financial report 
that appeared in the Wall Street Journal of October 29, 

l 


1928 he net earning per share f stock in the quarter 


nding September 30 was $1.24 [he earning per share for 
the preceding quarter was $1.07, and for the first quarter 
the vear, $1.86 The consolidated income per share for 
the first nine months of 1928 totaled $4.1 
> 
Earnings of National Cash Show Increase 
National Cash Register Company, Dayton, Ohio, accord 
ng to the Wall Street Journal of October 3 ts tor 
ne months ended Se] tember 0, 1928 i ns idated net 
t of $5,219,899 after depreciatior tederal taxes ete 
ere leducted \ ch is equivaient, u ‘ irticipating 
ns of the shares, to $3.43 a share earned n con 
ned 1.100.000 shares * common \ st k re 400.000 
shares of commor B stock The earning per share tor the 
rst nine months of 1927 was $3.11 
H. Barringer, vice-president and general manager of 


the company, says, “The company is in good financial 


condition, with no tunded debt, outstanding bank loans, or 
notes payable From the factory standpoint, we are em 


ploying more people at the present time than we ever 
lid in the manutacture of National cas! ; 
> 
Art Metal Net Profits Less Than Last Year 
\ report in the Wall Street Journal of November 1, 1928, 
tates that the Art Metal Construction Company, James 
wn, N. Y., showed in its financial report tor the quartet 


ending September 30, 1928, a net profit of $65,614, equiva 


lent to twenty cents a share (par $10) earned on 320,570 
shares of stock This compares with $153,822 or forty 


eight cents a share in the preceding quarter and $70,023 
or twenty-one cents a share in the third quarter of 1927 

The net profits for the first nine months of 1928 totaled 
$392,171, equal to $1.22 a share, against $430,188 or $1.34 
a share for the first nine months of the previous vear 

an 
American Writing Paper Report Shows Big Gain in 
Earnings 

In the New York World of October 29, 1928, it was re 
ported that the American Writing Paper Company, Hol- 
voke, Mass., in its nine months’ statement, dated September 
30, 1928, showed net earnings of $243,221, as compared with 
$104,702 for the same period in 1927 


Business conditions in the industry have been normal,” 


said Sidney L. Wilson, president of the company. “The 
better showing we have made has resulted from economies 
arising from our plan of rehabilitation and greater sales 


effort. Better conditions in business are expected.” 















Page 43 OFFICE APPLIANCES For December, 1928 


W. W. S. Carpenter with Sanford Fifty Years 
W. W. S. Carpenter, president of the Sanford Manutac- 
Ill., has been connected with 


turing any, Chicag 
the company fifty years November 22 this important an 
versal is commemorated informally and quietly \ 
dson desk set graced Mr. Carpenter's de sk, and beau 
fic wers be toke 1 ed the good wishes ot the organization 
The most significant presentation was a grouped photo- 
graph showing the portraits of sixteen of the “old timers” 
the Sanford staff, which picture also included two recent 
ews ctory building, and the factory staff 
Mr. Carpenter joins e Sanford Manufacturing Com 
: when a f eleven vears, serving under W. H 
Redington, | He has witnessed remarkable developments 
the industry, and an expansion to whicl s efforts 1 
a erialls 
eS d Manufacturing Company of tod: sa long 
ance the modest industry developed by the Rhode 
sland che ist Whose ime still titles the company The 
early owners of the business visioned the importance and 
advantages of Chicago as a shipping center, so the budding 
str $ ed to the voung city aside Lake Mich‘gan 
oa 


Henry Fera Convalescing 
Friends of Henry Fera will be glad to know that he ts 


mproving in health Mr. Fera left for Europe in July, 


und in August was stricken very ill while abroad It was 
ecessary to come back to this country before he 
ad rex ed | Ss str gt 

Mr. Fera ts w at the home of his sister, Miss Ella 


Fer 5] East Ninet second street, New York, N . ¢ 


tly after the first 


He hopes to be back at his desk short 


t 


The Graft-Underw 


> 
Graff-Underwood Company Changes Name 


mpany, ( dge, Mass., an 


Graff Company, the original name ot the con 
onnected with 


is entire holdings having been purchased 


The ar ncement states rther that Leland S. Graff 

a ( harl ~ VW | ipma}! long associate d with the co pany, 
é et elected members of the board I directors 

tor’ eneral ofthces « the company rematt 


tact 


54 W as} rn ave! Cambridge, Mass 


ae 
Parker Pen Shares Offered to Public 


inf re ise snares il The Parker Pen ¢ 
| . Y \\V s dicate of s ent houses 

SO00 « < ; < k ave bee tt ed to the 

lic. These shares rchased outright from W. 1 
| t S ‘ t surer ¢ the compat ‘ s mi g 

Cal t does t ese t ew 

incinez t but reveals ) tor the 
retire t S ires Iss es i ( it $5] 
O00 are to be retired | vy, 1929. leaving comm 
S k ] S g r ts There e1 bonds 

bank 

| ; cipa . - 

( st« Mor x ( TT i i arte & 
Cx I S & Compa A. G. Becker 
& { S t S53. ¢ ‘ “ 

ted o f ac Sin Fx oe 4 ; ate f 
S250 a S ate 

( vas ae 18 2 if 

‘ = 21.000. with $500 ‘ t The 

’ aS Ss present impressive r yrtions 

it of ear gs. Si the mpa embarked into national 
advertising na large scale 1920 its expansion has been 
re rkabl In addit to the factory at Janesville, plants 

: erate Tor ( ida, and Heidelburg, Germany 


D. H. Bellamore Returns from Abroad 

D. H. Bellamore, one of the officers of The Mosler Safe 
Company, Hamilton, Ohio, returned from an extended trip 
abroad on October 23, 1928. Mr. Bellamore left the United 
States in May, stopped a short time in Paris, France, and 
then proceeded to South America. While sojourning in 
that continent, he visited Montevideo, Uruguay; Santos 
and Rio de Janeiro, Brazil. He returned to Europe in 
August, visiting London, England; Paris, France; Geneva, 
Switzerland; Milan, Italy; Lisbon, Portugal and Vigo, 
Spain. 

Besides being an officer of the company, Mr. Bellamore 
is foreign sales manager. He reports that business con- 
ditions were excellent wherever he went, particularly in 
Europe. He speaks most favorably of the opportunity for 
American manufacturers in Europe in certain lines of office 
furniture and supplies. 

While abroad Mr. Bellamore was successful in appoint- 
ing agents in those countries where the Mosler Safe Com- 
pany had not been represented 

os 


Excuse Us, Please! 





Wrong Set for Mr. Little 

In the November issue containing the report of the sta- 
tioners’ convention, it was stated that in recognition of his 
services as chairman of the convention committee and of 
the sincere labors put forth to make the convention a 
success, Ed. L. Little, sales manager of the Wabash Cab 
inet Company, was presented with a beautiful silver pitcher 
This was a mistake. Mr. Little received a handsome 
Waterman desk set, while the silver pitcher went to retiring 
President Woodson P. Waddy in recognition of his eff- 
cient and successful administration. Of course, we realized 
that Mr. Little deserved a silver pitcher and so we “gave” 
it to him, not being near enough to the speakers’ table to 


see quite all that transpired there. It is suggested that Mr 


Waddy, with the consent of Mrs. Waddy, of course, present 
the silver pitcher to Mr. Little and that the desk set be 
given to some one of the several more or less worthy 


present at the convention We ain't namin’ no 


scribes 


names 


> 
We Claim too Much for a Friend 


In the November issue, in making comment on the 
enterprise of Gevyer’s Staiioner, Office Appliances said 
It is stated that this is the first time an airplane has been 
used by a trade paper to accomplish the prompt delivery 
of its publication.”” Such was the fact insofar as the “ii 
is stated” is concerned. It has been so stated and at that 
time Office Appliances knew nothing to the contrary. How- 
ever, three weeks earlier, the Insurance Field delivered iis 
by airplane when the National Associa- 
tion of Insurance Agents met in West Baden. The Insur 


were delivered to the convention on the 


convention dailies 


ance Field dailies 
same afternoon right after adjournmen: 
> -—— 


The Name Is Barnett, Not Barrett 

213 of the September issue an item under a 
Tacoma, Wash., date line gave the name of the Barnett- 
Dieter Company as the Barrett-Dieter Company, and the 
name of H. D. Barnett as H. D. Barrett. Our apologies 
The new company is the Barnett-Dieter Company, not the 
Barrett-Dieter Company, and Mr. Barnett is not Mr. 
An item on page 119 of the August issue gave the 
company name as 


Barrett 
names correctly, but presented the 
Barnett-Dieter and Company. There appears to be little 


room left for additional errors 
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Meetings--Conventions--Dinners 


Office Equipment Institute Meets in Chicago new profit 1.1 per cent. This was the highest expense 
The regular quarterly meeting of the Ofhce | juipment gure for retail business except that of the retail jewelry 
Institute was held at the Drake hot Chicago, IIL, Nove trade om ered by th Harvard Bureau i “se avers 
ber 8 and 9, 1928 Among the « panies represented at gation of different industries during the past twelve years 
} nT } ; . | ' 
the meetina vere \ddressos rap Lompal A Cc} Cak , er ; ' — es , ite —a os whe lepa 
Amberg File & Index Compa Chicago; American Sales ey — ae _ oe a oe cane Cen 
Book Compat Elmira, N \ \ B Dick Compar ee — — ™ 
Chica Dicta ne Sales ( ration, New York, N. ¥ s cde strated the 192 vestig the 
L)itt< Ine ( hicawe C,eneral Ofhes Ek quipment Lorp i ue siness tf $300,000 i r ove i iene 
tron New York N \ Internatior il Lime Recording percentage t pront and a lowet percentag t 
Divisior Internationa Business Machines Corporatior uSsiIness don It was also shown that thet ighet 
New York N \ Kee LLox Mar facturing Company ratio of salar ind wage expense n larger cities and the 
Rochester N \ National Casl Register Company same was true of delivery expens« It follows that the 
Dayton, Ohio; Postage Meter Company, Stamford, Com firms that have the best profit showing are usua ose 
Stromberg Electr ( mpany (Chicago: Globes Register vith the lowest expense 
( mpa { 1! it Ohio ind Internat nal Bus ess Ref neg the new investigat | t $ take 
Machines ( rat New York, N. \ ip the stud t the cost « ng business w e it was 
C leme t | esident ot t | ite presides it i { Tt 1 192% il d to wet the eturns trom t Sa r rms 
satinds, St, Ai Mente Uiteihtic ceanstary tak TL 1, Wes submitted them for 1926 and also to get new returns 
vl i ‘\ i ipsent Fed t is also proposed t ike 1 r : d con 
© DRS Pe a ar Sei | “ld Sioront iris figures showing a break-d salaries ar 
nhase .f w > om oment : Som: she « ine \ls i compariso!l rt i 1 ‘ s ving 
jects consider ere, “Wher 1 Wher ld We Ri ‘8 elated to the invested capit 
cruit Our Sales ( r—!l t Here to Sta What new investigat calls t é ng out 
Does It M For Conditions Today perly qualified met stu siness methods and 
Vocational S Lor ‘ 1929 Budgets, What es t the best st ces and t ‘ ; stances 
Percentage » ist Are \ Aiming | i rte s work has neve een pre | I rtaken 
Acvertis \ riations ‘ rvard reau a ri o t ‘ . th 
The anent < r ; qt ment sideTfa r nterest 
that ‘ ‘ tal ‘ it t T i M Nalr I ice i ca i ne wl " 
oa . . i ind « eciall i s¢ the gures 1928 w te a let same 
} . consider p c scre " ‘ vhicl S¢ 
, OF " on ‘ irs 
‘ ( M ; »y) Ic) er “ \ t s 
i. T ‘ 
New York Stationers’ Association . 
‘ 
t } \l , ex 14 
] ) { ( ‘ ] : 
\ ; ‘ 
| » 
( led ¢ t er the R 
t ‘ rT s * | 
re if $2,174.7 
, ¢ { le ViceNai , 
t i I iN 9 ‘ 
a ‘ ' 
‘ nve rl 5 ess ' 
Research | sling enpeis t He s , ) 
< w ‘ | tir est : s : t st 
re " e lett ] st $11,000, whuicl \ es teme \ Vi the 
‘ et it eT 1 tacturers ( ti ~ . Vas ft x 
‘ ’ the sale ‘ . Tr y ‘ 
of $10.00 «¢ 
ere this 7 thre rst being < { S : \ uar 
the « ~ the hwures l th 1928. as well a ? the ] ers ; 1 he ot 
the addit ew wures W e secured in the Ast er ‘ ] ‘ t Eddie Gas ete 
Sarre mat : " ' SS, (hn | P Se neo ft irt ' ‘ , Tw . k« e 
investigat I \ | . tre i $4,000 ( ll Tea eC SeK i \ KCe 
tor thre senading I lv t met te st | . ale i able 
ess methods and es as the 1 then ' , 
e preside Is : ‘ the dir r ‘ the 
Mr M \ alt ‘ cwe the ast estigation Sa \ gw the stat ners > ire Clul vl \ 1] c c d r ‘ gnt 
average RTOS argin at that time was 33.4 per cent of net November 2 it the Level | b, Seventy-secor street 
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REGIONAL MEETING OF BERLOY AGENTS HELD AT PHILADELPHIA, PENNA, OCTOBER 15 


AND le 1928 The men, as numbered, are (1) H. Segal, National Furniture Co., Philadelphia, Pa.; 
(2) A. E. Phasey, Business Equipment Co., Lancaster, Pa.; (3) C. T. Hirsh, Business Equipment Co., 
Lancaster, Pa.; (4) G. H. Kilian, Business Equipment Co., Lancaster, Pa.; (5) F. J. Dietrich, G. Win- 


neberger & Son, Philadelphia, Pa (6) H. B. MeMaster, Berger Manufacturing Co., Canton, Ohio; 
7 J eirman Berger Manufacturing Co., Philadelphia, Pa.; (8) W. L. Helfrich, W. L. Hel- 
‘ l wn, Pa.; (9) H. P. Zurn, Trimmer Printing Co.. York, Pa.; (10) A. M. D. Holloway, 
Berger Manufacturing Co., Philadelphia, Pa (11) C. E. Baxter, Lafayette, Ind; (12) Charlies Johnson, 


a 


Berger Manufacturing Co., Philadelphia, Pa.; (14) C. M. Falconer, Falconer Company, Baltimore, Md.; 
(15) F. P. Dodd, Falconer Company, Baltimore, Md.; (16) L. H. Herman, York Office Supply Co., York, 
Pa (17) S. R. Horn, York Office Supply Co., York, Pa.; (18) H. R. Gilson, Berger Manufacturing Co., 
Philadelphia, 1 (19) F. E. Smith, Berger Manufacturing Co., Philadelphia, Pa.; (20) R. W. Me 
Nasby, Berger Manufacturing Co., Baltimore, Md (21) J. J. Weis, Steel Equipment Service Co., 
Scranton, Pa (22) Morris Scheinfeld, Berger Manufacturing Co., Philadelphia, Pa.; (23) J. R. Simmons, 
S kett—Fiske ( Washingtor dD. Cc (24) E. M. MacCoy, Stockett-—Fiske Co., Washington, D. C.; (25) 
i I Stouffer I I Stouffer Co Waynesboro, Pa 
Philadelphia Berger Agents Meet This meeting was the beginning of the “Beiter Mer- 
aia i ‘= ae ee chandisinge” movement which the association is inaugurat- 
oe Moll Pitintclaiin Benen (Clctaher if ing, and the atiendance was satisfactory. It is expected 
22 For = wenticaias namie i ee ars = that much interest will result as the movement gets under 
meeting wat 
ce 9 f thy ret a news reached <> —__-- 
ng room in the Adelphia hotel that the Graf Zey Pittsburgh Office Appliance Managers 
r' ty m taree minutes n her way Che Office Apphance Managers’ Association of Pitts 
Sat. DUSINCSS Wes ous burgh, Penna., opened the autumn season with enthusi- 
=—r , the nug istic and helpful meetings. Each Friday the organization 
7 d by 4 gathers at noon, except on the first Friday of every month, 
. f the when evening meetings are held 
etter aS Ss \t a recent noon session, Joseph P. Arthurs, Pittsburgh 
sides ‘ listributor of “F & E” checkwriters. wave an address on 
teducing Territories and Increasing Sales.” Jecause Mr 
v ere entire!) Arthurs has been increasing sales during all his business 
: age! the agency div life, he was well equipped to speak on the subject. Every- 
g Lo! ' ton, Oht ted the address and most of those in attend- 
> Phil ta nee ined in the chorus of discussion that followed. 
eer : - 
C.F. Baxter. speaking Chicago Marking Device Men Meet in November 
: ets e Stamp Manufacturers’ Club, Inc., held its November 
et g the iwenty-first, at the Bismarck hotel, Chicago, 
ere Following an excellent repast, the meeting turned to 
Ber] t regular order of business. \ representative of the 
¢ \lerchandise Mart was present to explain the plan of the 
- ( ilding on the north bank of the Chicago river, be 
Connecticut Valley Stationers n Wells and Orleans streets, and to show the progress 
Stationers’ Ass tion met on Ire made on the construction of the building An 
S M location is provided for light manufacturing, and 
R us scusse Rurt B the Chicago branches of manufacturers distributing 


evening 1 s and merchandise into adjacent states 
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Monroe High Point Club Convention Recreation was furnished in various torms \ sports 

The High Point Club convention held at Orange, N. J. Committee, consisting ot ¢ R. Britten, Alan Dow: O.G 
by the Monroe Calculating Machine Company this fall Clarkson and R. M. Brandeis, had arranged a mplete 
was an event long io be remembered It was attended by program of activities, with many valuable prizes, so that 
men who sold thet quota or more " period of twelve every man was able to follow his tavorite sport \Mlany also 
months, this being the qualification for admission to the enjoyed horseback riding and a trip on the 5 Mr 
clul This year the honor of membership carried with it Breeding’s speed boat. Golf was the mosi popular game 
Mr. Monroe's invitation to attend a week's conference at in which E. W. Clede of Fort Worth, Tex., carried away 
friarcliff Manor N \ Shortly after meeting at the first prize P. B. Newell of Allentown, Penna., took first 
personnel department at Orange, salesmen and district prize in the bowling tournament, and also second prize 
manage ere divided into groups of six or eight, each tennis, the first tennis prize being won by P. D. Williams 
under the leadership one of C. R. Britten's committe In swimming in the large outdoor pool, G. B. Larser 
met [he morning was spent on a tour of all parts ot the facoma took the two hrsi prizes 
plant Vite lunch at ihe cafeteria the tour was completed Che onvention came to an end n Sat da oO 
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T CLUB AT BRIARCLIFF MANOR, NEW YORK, HOME OF J. F. MONROE N 
. : . I Pp 


MEETING OF MONROE HIGH POIN Tl 
(1) I I Britte J (2) S. H. Billington, Jr., (3) L. D. Greason, (4) F \. Wagner, (5) McAvoy, (6) W. R. Cummings 
(7) A. H. Grease (8) O. C. Weyand, (9) M. A. Fenstermacher I Paul Pale, (11) A. S. Thomas, (12) H B. McGrath, (13) R 
M. Brands i4) W. R. Gingala. (15) W. F. Barklage, (16) R. K. Blaisdell, (17) R. H. Blondin, (18) A. H. Ridgley, (19) H. E 
Duniap, (20) ¢ M. Cottrell, (21) } M W hite (22) J. «. Lyman, (23) D. B. Grahan (24) C. W. Keller, (25) I L. Broome, 
26) P. R. W ‘ PrP. BL Newe (Z8) P. Vreeland, (29) R. Templetor (30) G. A. Staniar i) E. E. Phinney 2 WwW. S 
Sanger (33) A. W Fletcher (34) H \. Dankel, (35) J Atkins 6) W R. Bruce, (37) M. N. Wright, (38) G. R. Curtiss 
(39) I E. Krackenberger, (40) R Bard, (41) F. M. Smitl #2) P. C. Read, (43) F. W. Marsh, (44) Mac Harrell, (45) G. A 
Pres 46) G. B orby. (47) G. ¢ ) ‘ is) E. H. Sneder (49 D>. D. Richardsor (50) L. C. Nixon, (1) P. W Moseley 
( ( I Sta ») BB. SE MeCra i G \ Jenser ( . a Andersor (56) R. D. Bryar (57) F. M. Zelinsk (58) T 
) (Sullivan I’ Donaghey 60) W e McEvoy (61 K et S. Howard, (62) R \ Walters (63) <A R Connabl 
(i44) EL. W. ¢ j ‘ ©. Monr > az % Harris, ( J Vi H 6% H. W Ryan, (69) O. G. Clarks ri Ss. |} 
Stuart (Tl j “ ' (72) J. H. Haves ’ G. B. Larsor yy Shwed 75) A. J. Zonnevylle (7e } H oway 

J I ‘ \ R. I W } Roehm. (80) Le j - < ‘ a Ormal <9 W | s rs 
. s M 
’ . 1) : the Ca at Equipn ent Cor ‘ ‘ et ‘ New Y ~ 
| ra \ < eve i led t ee pu ied et ¢ i < ( 
a¢ ‘ i Da ‘ ‘ 1 ~~ \¢ | Aanquge Vas Z i 
par . vA ickawt eda irava tha H \ l e omecers < I28 H ( 
passe it \ \ k } x ‘ kwa < ~ | \} L-« \\ e 9 <t 
| wrchift M \ ; the ‘ g \I eside R. H. Hal ure ‘ Ne 
M I ‘ 1 ‘ i 1 t s e« S . H \\ k " s 
wert | | é W. R. Cum wee 2 0 é N 
Breed nd R. D. Br 1 Ww. G&. 4 wie. icte is toast eo) 
master. Briarcliff M vas eal spot for holding a Safety in the Far South 
( en \l ernit the antarcti expeditior ; ( ‘ 

The m e ft te is ed t classes I ext s t i Sale the - 
it wl ! Wa t KS vantages thre tne s i ipers ¢ the \ } la el 
M res t < led é . a . NX ‘} B it re \ < ‘ ‘ é 
, 4 

* ik \ } 
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M. & V. Standard Products 





The Better Value in Typewriter 
Ribbons and Carbon Papers 


OMPETITION is so often wrongly 

confounded with price-cutting. 
Price-cutting, which is really the death of 
trade, should never be confounded with 
real live, healthy competition. This ap- 
plies very keenly to our industry. The 
dealer handling our goods saves himself 
much worry in trying to compete with the 
most inferior lines on the market. 


Quite a while ago we decided that, in 
making our goods distinctively different 
and having in mind quality only we could 
create such a standard as would enable 
the dealer to build up a most satisfactory 
and profitable business on the actual qual- 
ity of the goods and, in this, they are 
greatly aided by the fact that the user is 
becoming more discriminating and knows 
what represents a good typewriter ribbon 
or a good sheet of carbon paper. He is 
interested in the work it does and is sat- 
ished only with such results as may be 
obtained from goods of a recognized 
standard. 


The dealer and consumer alike, there- 
fore, should examine very carefully into 
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VU. & V. Lines The trade-mark 
give the service that makes ‘come 
that satisfies back’ customers 
go oo oe oe eS eS 252525 seo oo eo eo esos eseSe5eS 








the merits of our goods, as it will solve 
every problem that may confront them in 
the use of these two very important arti- 
cles. Our goods are made to serve every 
purpose and each one exactly. The steady 
growing demand for the higher qualities 
is certainly most gratifying and, also, 
as establishing the correctness of our 
principle. 


In addition to the standard lines of 
Typewriter Ribbons and Carbon Papers, 
we manufacture inked ribbons for any de- 
vice using them and in any degree of ink- 
ing required. We make a carbon sheet 
for every possible purpose for which car- 
bon paper is used, also in any weight, in 
any finish from the soft finish of the pen 
carbon to the extra fine hard finish of the 
higher grades of Typewriter Carbons, 
yielding the maximum number of copies 
per sheet—a character of copy that is ap- 
preciated by the most discriminating user. 
Copy of our price list, which we will 
gladly mail to anyone, will quickly show 
the large variety we are making in all of 
our various lines. 








MITTAG & VOLGER, Inc. 


Principal Office and Factory 


Branches: 


NEW YORK 


261 Broadway 


MINNEAPOLIS 


PARK RIDGE, N. J., U.S. A. 


BOSTON 
115 Federal Street 


LOS ANGELES 


102 San Fernando Bldg. 
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CLEVELAND CHICAGO 


} 
| 
(406 So. Main St.) 
SAN FRANCISCO ST. LOUIS 
326 Erie Building 205 W. Monroe Street Sth and Pine Sts. 


591 Mission Street 


AGENCIES ALL OVER THE WORLD 
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New York Stationers Final Golf Tournament 


t rnament ¢ the Stationers Golf 
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CARBON PAPE 
TYPEWRITER Ril 


*‘The Line that can't be matched” 















































































































































A line which has both quality and individ- 
uality, variety enough for every requirement 
and manufactured with the greatest care. 


Manifold Supplies Company 
188 Third Avenue 








BROOKLYN, cstationt2) N. Y., U. S. A. “>. 
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. ++ Ten names — significant, honorable, implying 
staunch integrity, commanding loyalty and respect. 
Ten leaders —individually dominant in their chosen 
fields —welded now for signal service to the busi- 
ness of the world ... Remington Rand groups vast 
resources in methods, materials and men, makes 





them accessible for every business enterprise . « . 


Profit by the massed experience of Remington Rand. 
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Buffalo. N.Y 
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Philadelphia Stationers’ Annual Banquet 














Che Philadelphia Stationers’ Association has resumed its 
er « of holding annual banquets Che initial 
nquet « the new era was held in the Clover room of 
Bellevue-Stratford hotel, Philadelphia, Penna., Thurs 
day evening, October 25, 1928. It was given in honor ol 
Francis B. Irwin, president of the association, in an effort 
express appreciation tor is long service of ten vears 
secretary ’ ear as acting president, and two years 
pre sident of the local association and rovernor ot the 
! Distr t ot the National Stationers Association 
Ninetv-eight wuests were present At the president's 
le were the following celebrities ( D. Brewer, A. 
nerant Cc) S ? (sarvil ( has M Marshall | rancis 
Irwin, W. H. Brooks, Sr.. Mayor Harry A. Mackey 
f Philadelp! Woodson P. Waddy, M. W. Byers, J. G. 
ullett. ind | d vard | | ttl 
has. A. Connell, for eight vears treasurer of the Phila- 
Iphia ass ition, was presented with a Hamilton watch 
is a toke f appreciation from his fellow members 
| e€ mi: r of "} ilade ly a was introduced al d resp nded 
by Saving t t he considered it a mavors duty t vreet IS 
personally a structive associations, and that he espe 
cially wanted to pay his respect to the Philadelphia Station 
ers A <sociatiot ' 
Addresses were made Woodson P. Waddy, Charles M 
irshall. | n G. Hullett, Mortimer W. Bvers, and Charles 
; H . ‘ . 
pe 1928 is drawing to a close—1929 is 
. . , in. The new year will 
North Eastern Pennsylvania Stationers’ Club i about » beg , , 
Fae Marth Enctern Peansdivein Siiilonan incest ae ' start with everybody going after busi- 
ler Scranton, Penna.. on November 13. There ' ness harder than ever before. 
~ won attendance f members and representatives ot ‘ 
bers d two visitors were present. Edward Moore ; Office Furniture retailing is a highly 
E. e | son Manufacturing ( ny, competitive field. The dealer must— 
‘ Mass e regular business routit e was } if he is to get the business—give his 
ed ~ was exh ed the tT it ° 4 
. ee — ; customers good merchandise with the 
ers ss { I e Ir ng e Sta ° . 
i lin ties ; best possible service. 
al j 
D. eer ' ; les : The ENGLEWOOD Line will 
e was show corating dows. This was help you. 
ve tor t re ( \ | | Moore ‘ ' 
De \ =: 4 re —stronger construction 
Wi $ e also de strated the method of 4 —better finish—genuine DUCO 
re ‘ ‘ vv ¢ s i le W and ' 
* ' —neater appearance 
ks ' “ ‘ wre ' —increased turnover 
< ? tT ' . 
. ' —prompt shipments 
j og ‘ i Zt VZV ‘ ' 
‘ = al i —unexcelled rail connections 
. ; —competitive prices 
.M.S s’ Annu 2” ' 
H M Storms A n ial Hallowe “3 Party —EXCLUSIVE SALE. 
e Annual H ‘ e ¢ party ot the H. M. Storms Com 
' 
— Uctober 0, I5m, = pene supper wef The ENGLEWOOD Line merits con- 
SIN é Ing nd impromptu . . : 
; sideration in your plans for 1929. The 
Che 5 tecenniidine: Besant adil time ene new Brochure and prices will be 
O-Lanterns ther Hallowe’e: xings Much } mailed on your request. 
et rt . ( eC ‘ rat 1 for the iT r ne con ' 
' iratior 1 con t 
derable cr t “ Thre t \ ing ladies the rganization ‘ 
the 1. M. Storms Company number about viner-ve | ENGLEWOOD DESK CO. 
recident nd Mr ertrand Paradise were present, as 
vas also V. S nes, sales manager W. J. Backus, Allan 5820 Lowe Avenue 
x Henr (cerher and ] Smith represented the sales 4 
ran ‘The reduosestatin’ of Olds aes Wen Chicago, IIl. 
Y ind atten 
€ part vas donated | the company to the employees © iain eel -G 
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How to increase 
your sales of 


Copying Pencils 


HE indelible feature of a 
good copying pencil 
makes it universally useful. 


Develop your copying 
pencil business by suggesting 
their usefulness to every cus- 
tomer—and by concentrating 
on the sale of the superb 


VENUS 
COPYING 
PENCILS 


HE VENUS has utmost 

salability on account of 
its famous name and superior 
appearance—utmost useful- 
ness by reason of its un- 
equalled quality. 


There is a VENUS Copying 
Pencil for every requirement. 


No. 165 medium —unexcelled for general use 
Recommended for signing, 
correcting and writing let 
ters that are to be copied. 

No. 168 hard —the finest for manifold in- 
voicing and duplicating 


No. 166 medium—with point protector. 


No. 162 hard —with point protector. 
No. 171 medium—with mouthpiece. 
No. 170 hard with mouthpiece. 


No. 130 medium—with mouthpiece protector 
No. 148 medium—wicth gilt tip. 


No. 167 medium—with point protector, pock- 
et size. 


No. 137 medium—with combined detachable 
point protector and pocket 


clip. 


VENUS 
Super Copying 
The highest standard of at- 
tainment in Copying Pencils. 


No. 214 Medium 
No. 215 Hard 


See that you are well supplied with 
VENUS Copying Pencils, and 
write us for free display material. 


American Lead Pencil Co. 
500 Willow Ave., Hoboken, N. J. 


De. omober. 1928 : 
- 


of both the factory and office forces, who in turn made 

all the arrangements and took care of the entertainment. 
a 

Boston Stationers’ Association 


Waldo H. Rice, president of the Boston Stationers’ As- 
sociation and official delegate to the National Stationers’ 
Association Convention at West Baden, made his report at 
the meeting held November 19, 1928. Because he was soon 
to leave Boston to take up his work as general manager of 
the National Association, Charles P. Garvin was the guest 
of honor at this meeting Among the speakers who ex- 
pressed appreciation for the work Mr. Garvin had done in 
the Boston territory, was Robert Myers of the Eaton, 
Crane & Pike Company, Pittsfield, Mass. Mr. Myers also 
of the New England 


spoke of the ideals and ambitions 
Club to help business in New England 


I rave le rs’ 


The next meeting of the association will be held in Jan- 


uary, 1929. Plans are being made for the annual banquet 
to be held February 4, 1929, at the Hotel Statler in Boston 
It is expected t No. 1, 
of the National Association, will be held on the same day, 
t the Boston Chamber of Commerc 

Dictaphone Sales Meeting at Chicago 


7 18 | y Dictaphone 


that the regional meeting of Distric 


\ sales meeting was held November 1 


managers of the Chicago district Che sessions took place 
at the Palmer house, at the close the Chicago Business 
Show ~ - Blackstone, manager of the Chicago district 
nd Bevan Lawson, executive sales mat int nducted the 
neetings 

In attendance were: W. P. Minor, manager at Milwau 
Ket with two salesmen ly \ Tavlor and J. K. Wright: 


George Beck, South Bend, Ind.: J. F. Andrus, Fort Wayne, 


Ind; R. E. Masterson, Springfield, Ill; W. W. Burnham, 
Davenport, Iowa The meeting was informed that the 
recent Chicago show gave the a aoe eile iia 
ld the Che talki esenting de , 
i great h 
> 
Portland Stamp Club 
s Club « Portland, Ore ( H 
Otto Hillrud, secretary and treas 
. ‘ isit recent] fens Mr eT wns f the 
S ( \\ \ | rT] 
\ ) k 
| < | ‘ i sim 
’ S 
a 
Rhode Island Stationers’ Association 
Nove r 5, 1928, the Rhode Island Stationers’ Associa 
I, idence | \\ 4 P f 
e | S ers’ As g all that 
k é e Nat ul S s A ( \ 
it W ace 1 
> 
Royal Sales Meeting at Chicago 
\W ! n, general sales manager of the R val Type- 
er | i Inc., held a brief sales conference at th 
Chicag fhee November 11 He took advantage of the 
gathe g congratulate the Chicag rgal its 
excellent sales record for October 
Mr. Larsen was in Chicago during the course of a tri 
which included Minneapolis, Kansas City and other central 
maetene, oldies 
- — 
Kansas City Office Appliance Managers 
Some new names have been added to the membership 


r of the Office Appliance Managers Association of 
it Mo Among the new members are L. 1 
as recently organized the Office Equipment 


Lompany 16 West Ninth street, Kansas City N I Shep 


. who h 
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““ClemcoGlide’’ Typewriter Desk with panel removed showing simplicity 
of mechanism and ample knee room for the operator 


It's The World’s Best ‘Center Drop’ Typewriter Desk” (NS 


) 
The Office Furniture Dealer Without the “ClemcoGlide” in Stock 
Is Handicapped and Not Offering the Public the Limit of Service 


lhe confident, emphatic manner in which “‘ClemcoGlide’ Representatives can 
ike the quoted statement to typewriter desk buyers will more than half close 





‘It? e sale 
SIR 4 
; You can “go the limit” in talking ‘‘ClemcoGlide.” The following many 
meritorious, exclusive and easily recognized features ‘“‘Back you to the limit.” 
1. Easy to raise and lower. Lift the lid only half way. 
2. Prevents tearing and soiling ot clothing. No exposed metal parts, 
3. Strong platform frame support. Only two parts. 
"Ale 4. “CLEMCO” Tie Rail. Keeps pedestals in alignment. = | 
2 5. Ample knee room. No other desks have it. oy 
6. Ball bearing wheels. Smooth, easy, cushion-like operation. NS 
7. Rigid, vibrationless platform. Locks automatically. 
Og 8. “ClemcoGlide” stops the drop and saves the typewriter. AG 


uy 
U 


Write’and Let Us Give You COMPLETE INFORMATION. 


THE CLEMETSEN COMPANY 


Chicago, Llinois 





3403 West Division Street 


am 
& 
= Makers of a Complete and an Exceptional Line of Desks and 


> Fine Office Suites for Business, Bank and Professional Use 
= BS 
; ys 
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“We want t npliment you both as to the effectiveness 
of vour method of adver ng and selling, and to the 
wality Liberty Storage Box We have subjected 
¢ samy} nt us recently to a ry strenu- 
“ 1 m petition th our former storage box, and 
are frank admit that it proved superior by a large 
margin an / a” aif fhe Price »?f our previou 
andard 


(Signed) EDWIN C. REBHOLZ, Purchasing 
leens, Vational Spun Silk Co., 


Inc., N York 


Here’s Why LIBERTY Boxes Sell Faster 


19 STANDARD SIZES A mar 
Lette: No. 11—12 10x24 OR over eight years, LIBERTY Collapsible Storage Filing Boxes 


ae or Lege eae have been leaders in their field. During all these years, without 
yh eee - oo sok exception, each new 12-months has established a new sales record 
Voucher “ 7—@ x 4%u24 1928 will establish another all-time high-water mark. Why? 

Tabulating Cards “ 19— 7%x 35x18 

Document « jets aehale The answer is because LIBERTY Boxes are better in quality and give 
3x 5” “ 17— Sx 34x24 better service (read Rebholz's letter); because they are nationally ad- 
3a © to 6 2 ames vertised; and because the Banker's Box Co., Inc., stands squarely behind 
5 x 8".... “ 16—8 x5 x24 every one of its distributors, helping them in every way possible to 
8% x 5% 6— 84x 5% x24 . aS 

8% x 7” “ 18— 84x 7 x24 build sales and profits 


tee EL Th COLLAPSIBLE~ 
Storage Filing Boxes 


+e+e¢ 





Now is the best selling period of the year—transfer time. Many of our 
leading distributors are selling thousands of LIBERTY Boxes every month. Our 
co-operative selling plan will help you also to make surprising sales and profits. For 
the money invested, you can easily make LIBERTY Boxes one of your best paving 
lines. Write at once for full particulars 





WRITE 

For Our 
SALES 
PLAN 


Quick action is 
necessary to 
make the most 


This offer is to rated stationers and _ of transfer 
time. Mail the 


other office supply dealers. Ask for eaupen new. 
our special co-operative plan to-day. 














Please send us full details of your co-operative selling plan on 
LIBERTY Boxes. We are interested in handling your line 












Dealer 
COLLAPSIBLE~ || _ 
otree 
torage Filing Boxes — 
Supreme in Convenience and Economy Cit y State 


BANKERS BOX COMPANY. INC 


RAND MSNALLY BUILDING — CHICAGO, ILt. 


O. A 
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Woldon 


ard. local manager for Ditto Systems, Inc., and C. D 
Walker, manager of the Woodstock branch at Kansas City 

As the taking in of new members indicates, the organiza- 
tion is growing rapidly The officers for this year are 
F. L. Maines, district manager, Elliott Addressing Machine 
Company, president; F. C. Gould, branch manager, L. ( 
Smith & Corona Typewriters, Inc, vice-president; S. B 
Shields, branch manager, A. B. Dick Company, secretary 
treasurer; and E. H. Vincent, sales agent, International 
Time Recording division, International Business Machines 
Corporation, and J. L. Wenzel, Wenzel Office Equipment 
Company, directors 

> 
Surprise Party Given John Gicnella 

The employees of Charles M. Higgins & Company, 271 
Ninth street, Brooklyn, N. Y., gave a surprise dinner to 
John Gianela, production manager of the company, on the 


twenty-fifth anniversary of his connection with the firm 











JOHN GIANELLA 


he affair took place at O6cetjen’s restaurant, Flatbush 
avenue and Church street Brooklyn, N \ n October 4 
1928 Tracy Higgins, general manager of the compat 
acted as astmaste 

T he wuest ot honor was esented Ww S< reg ! 
lubs |} nis ellow en l ees aS a toke tne esteem 
Joseph J]. Connelly, ass t manager, ma t speech 
( presentat 

(;uests outside the organization included Mrs ohn Giat 
ella, mother of the guest of honor, and Mrs. Tracy Higgins, 
vite of the gentleman wi acted as toastmastet 

7 


L. C. Smith & Corona Dealer Conferences 
L. C. Smith & Corona Typewriters Inc., Syracuse, N. ¥ 


ntly completed a series of dealer sales conterences 
whi were held in several of the principa ties the 
{ ed States is coast 
\ Sa incis< Cali he « ere < vas het the 
St. Francis hotel, October 29 to 31 The final meeting of 
‘ series was held it the [ nion league ( lu { hicago, 
iring the week of the ( azo Business Show More than 
100) me vere present eager t take advantage of the*® 
rti ‘ ve al e bus 
‘ < rt 4 eK 
All the meetings we easant a 1. The spirit 
ir? evailed a eas ere excl ger and prol 
s dis Ss Fa rrit ganizat 
lose 1 eve i attending the 
c ces vere N rt! 
‘ 
oe 


Connecticut Valley Stationers 


rsye KV il Bus ess Vas e topic assigned t Burt 


? 
} farnecwortl + + : ting ¢ ¢} 


a { e< ‘ / Connecti t Valley 


uw 
uw 


World's Quc 


“88 STYLES” 


For A Quick Turnover 


—Our Useful Suede Eraser 
Effectively Eradicates Ink 
or Pencil Marks. 


Never be “Just Out” of 
Weldon Roberts Suede 


Erasers. 
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A business aid to 
personal efficiency 


Shorter working days demanded among office 
workers everywhere—the office boy wants to 
see the ball game—the stenographer has a 
date for the matinee—the senior clerk wants 
to fix up his house or garden—the vice presi- 
dent to shoot a little golf. 

BUT, the same work has to be done. More 
production per hour, more constant, unre- 
lenting effort—and with ordinary equipment, 
the human system cannot hold the pace. 
From a health and personal efficiency point of 
view, the office chair is most important. 
Leading authorities on health agree that or- 


dinary chairs often produce nervous dis- 
orders. They do not support the body 
properly. 


The UHL “Postur-Chair” is a positive aid to 
personal efficiency and good health because it 
encourages correct sitting posture. It is the 
result of years of research work by a body 
of nationally known physicians, surgeons, 
hygienists and other experts known as the 
American Posture League, the recognized 
authority on Correct Posture, in collaboration 
with our mechanical engineers. It is the only 
steel chair approved by this body. 


The UHL line offers opportunities to live dealers 
Catalog and details will be sent on request 


The 
Toledo Metal Furniture Co. 


1420 Hastings Street 
TOLEDO, OHIO 


UFIL 
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Stationers’ Association, held at the Worthy hotel, Spring- 
field, Mass., on Wednesday evening, November 21 

[his was the initial meeting of the association's “Better 
Merchandising” movement, which is expected to stimulate 
business in the Connecticut Valley through increased appre- 


iation and better understanding of management 


> - 
Stationers Square Club Holds Dinner Dance 


On November 23 the Stationers Square Club held a din 
ner-dance at the Level Club, Seventy-third street west of 
New York City. 

Louis H. 


splendid committee in carrying out the details 


Broadway, 


President Tavernier was ably assisted by a 


Harry G. 
Meyers headed the Ticket Committee and it was through 
his efforts that so many tickets were disposed of 


Music for the furnished by the famous 


Wright 


evening Was 


Wuintette—the colored jazz orchestra which per- 


formed so well at the Stationers’ annual banquet at the 
Hotel Astor last January 
During the evening several prizes were given to the 


ladies. An and pencil 


set dot ated by 


ong these prizes were a beautiful pen 
the L. E. Waterman Company, a large box 
donated by White & Wyckoff; an Ideal 
donated by the Art Steel Company, 


of writing paper, 
personal letter file, 
and about 
White & Wyckoff Company 
A telegram 


tion and one 


or seven writing pads donated also by the 


it : 
i Six 


organiza- 
Aaron 


from a prominent member of the 


who has been very active in past years, 


Gottlieb, expressed regret that he could not be present 
during the evening. 
A, delicious turkey dinner was served, after which danc- 


joved until a late hour 
a 


Kansas Book Dealers’ Association 


ne was et 


The 1929 convention of the Kansas Box Dealers Asso- 
ciation will be held February 18 and 19, 1929, at the Hotel 
Kansan Roof Garden, Topeka, Kansas It will be the thir- 
teenth a al « venti ‘ the association, and as it will 

< sess r w tive ec re tf the Kansas Legislature 

] ck Ss expe ‘ € erest % i d ha € tar 
eat £ es : Ar re lares eadquarters a 

eing made s s¢ sccomn ate ‘ -< e her 
ired ms expected to displ e1ir rod sa 
vent Dis 1 space ~ < vided wit cos ) 
e manu? er or lisher 
> 
Anniversary Party in “U-Need-Me” Office 

Miss Ida McKay, assisted by her associates in the office 

Geo. | Fox & Company, Chicago, celebrated the fifth 
" sar g Fox " y ber 11 
\ rt che was s ‘ ‘ » which 

e ¢ executives were v f i ratively 

‘ s c t s \l ss McKa Ss st erTrea deai 

ex ins ¢ i s field Miss M N Ss I \ 

inager rder c s is a vide 
uintance with commer stat ers a thtters. A 
inge d Ke aked \ Miss McKay s mportant 
i ea c the I s I took 
4 ‘ > 
_ 
Activities in District Number Nine 

Lee Col f E. L. White & Compa Ft. Wortl 

x., has appointed lieutenant governor of the Nint 
D Nat aul Stat s Ass 

Plans ] T ‘ c et g to 

é Ma I W ging trot 
t oy ex ed ( Tex is 
Travel ( ‘ ‘ g ll be ge r more 
é Siast ; the é el ist vear 


{ae 





‘a 
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ROYAL LOOSE LEAF ASSORTMENT 




















The New 


ROYAL LOOSE LEAF MEMO 


is here! 


See the improved 3 and 6 ring metal 
mechanism and real genuine “Tufhide” 
cover. Furnished in an attractive cabinet 
for your counter. 


1. One dozen assorted standard sizes, end and 
side openings, with extra fillers. 


2. Or, you may order any one size or filler 


separately. 

















E. @ M. VERNON, INC. 


SIXTY-FIVE DUANE STREET 
NEW YORK, N. Y. 
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NATIONAL ASSOCIATION NEWS | 


Information Concerning the Activities of The National Stationers’ Association 








OFFICERS: 
nia (ra { la id \f ( onvwer. Feu i b ice p? sidcut, \ } ] Ciry, V/ Arthur | \\ alker. 


' 


Charles M. Marshall, /’reside: ftla ! 
Third Vice-President, Minneapolis, Min William E. Smith, Fourth Vice-President, Chica lil ( \. Stott, 7reasurer, 


REGIONAL GOVERNORS REGIONAL GOVERNORS 





District No. 1. Samuel B District N 4. John D No. 3. Ernest I » N . F ' 
Areas rhs oC « Mansot Ps y & Buck Haze Lockw Ha ipmar Helwig-Chap 
‘ BRostor Vasa ¢ ‘ New Orleans, La Pte. & St y ‘ Atel ar ‘ Portland Ore 

son, Kansas 
his ‘ | ~ 

D N Distr . Edward I D N a = Meus c ; 
aone. Dp , “. ¥ Little Wabash Cabinet Wilson. Wilson Sta A Los At "Calif , 

~ Wabash. ind Prte. ¢ Houstor , - 

Dist i Y ' G District No 16 Fred B District N l J Ss 
Hullett Ba e Office D ¢ N Clim Cody Abernathy, C. F. Hoe Luckett, Vawte Luckett 
Supply ( I ‘ ‘ I ( j S Dubuque Blank Book « Lith Ltd I nt Ont 
Mad lowa ce Denver Col Canad 


SECRETARY'S OFFICE—4! Park Row, New York. GENERAL OFFICE and INFORMATION BUREAU~—493-405 Conway Building, Chicago 


Subscriptions Coming in for Business Research Ceneral Manager Garvin with a beautiful ostrich leather 
Drive riet cast W H. Greenleaf next presented an address 
Pres t M i the National Stationers Associa stressing the affection which the Boston group entertains 
tion states that the responses so far received for subscrip toward Mr. Garvin and their regret at his leaving, and on 
tions to the proposed survev to e made to the Harvar | behalf of tne association presented Mr Garvi with ai 
Bureau of Business Research are most ecouraging and it electri Telechron cathedral clock Chis concluded the 
di ate t! at mie mi cTs t the asso ito! ire keenly intereste formal part or the evening s program 
Manv subscript Ss are cme received for trom one to te! Che general manager was als the rec‘pient of consid 
units at $10 eacl Che work of getting in these subscry erable attention from other organizations in which he has 
tions is being handled by a competent committee of dealers cen prominent. On Friday, November 16, the sales man 
and manufacturers. headed by W. Neill Stewart of Dallas agers of the Boston Chamber of Commerce gave a dinner 
who 8 alse re ver of the executive ommittee of the n honor of Mr. Garvin at the Engineers’ Club and pre 
associatior sented him with a beautiful humidor with a gold plate o1 


t} top ' ribed t} he: he ishe 
, . e t ens ed with thetr best wishes 
It is plar ned to make the proposed Harvard Bureau r« oe : 


search work even more helpful to individual stationers tha: On the following Wednesday at the meeting of the 
heretofore Rotary Club of Boston, Mr. Garvin was elected to a life 
- honorary membership and presented with a silver member 

> : : . ship card in a leather case suitab nscribed lso solid 

N. S. A. Executive Committee and Governors to Asses 1 leather case suitably in ed, also a solid 
silver Paul Revere pitcher tray and pair I andlesticks 


Meet ie 


enscr:bed as a memento of the occasion 


President C. M. Marshall of the National Stationers’ Asso 


. . : On November 24 ust previous to his departur ie the 
ciation has called a meeting of the Executive Committee J ' : : parture tor the 


West, the people in the office and factory of F. S. Webster 
& Company and from branch offices in New York, Phila 


lelphia and Pittsburgh, presented Mr. Garvin with a beau 


and the Regional Governors to be held in Washington 
D. C., January 14 and 15 at the Mayflower hotel. This will 


be an important conference at which the year’s work of , 
tiful Hamilton white gold nineteen-jewel wrist watch. Mr 


the association will be mapped out 
Quartz, tactory manager of the F. S. Webster Company 

he Executive Committee consists of President Marshal! presented Mr. Garvin with a fine traveling clock in at 
and former Presidents W. P. Waddy and W. Neill Stewart ostrich leather case. the clock made of gold. enscribed 
Secretary M. W. Bevers and General Manager C. P. Garvin with his best wishes It is interesting to note that Mr 
will also be present, and it is hoped that all the governors Garvin when he first went to work for the Webster Con 
will attend pany was under the direct supervision of Mr. Ouartz 

> * eee ‘ 

Boston Organizations Bid Farewell to Garvin New General Manager in Chicago 

At the meeting of the Boston Stationers’ Associatio1 Charles P. Garvin, newly appointed general manager of 
held at the Boston Architectural Club on Monday evening the National Stationers’ Association. accompanied by Mrs 
November 19, there were about one hundred stationers pres-  (Garyin and Thomas Groom. governor of Regional District 
ent, including the delegation from New York; from the No. 1. arrived in Chicago on Monday. November 26 
Connecticut Valley Association: Rhode Island, and one mat : 
from Lewistor Maine Waldo Rice presided over the : oo and mare ery ax oe tet —, at the 
meeting. Short talks were made by C. K. Wadham o — rs Beach hotel. He wv take formal charge of t! 
Z. & W. M. Crane. Mr. Wadham having been connected association work on December 1. 
with the stationery and fine paper business for over fifty The time of the removal of the general offices to Wasl 
vears Mavor Bauer of Lynn also spoke Mr. Rice gave ington is still uncertain Che association hopes to dispos« 
a report of the convention at West Baden, at the conclu- f its lease at a comparatively early date This lease runs 
sion of which report Robert Myers of the Eaton, Crane & to May 1, 1930, and permiss‘on has been obtained from the 
Pike Company outlined some of the purposes of the North building to sublet the offices \ suitable tenant to suc- 
eastern Travelers’ Club and on behalf of the club presented eed the National Association has not vet been found 
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|| | CRYSTALLIZING AN IDEA 


| Many a brilliant idea goes to waste because there is 
not at hand a speedy and inexpensive means of putting 
|| it to work. The Mimeograph is a great crystallizer of 
| ideas. It does a big job quickly, simply—and at small 
// cost. The man who has one in his office, factory or 








// schoolroom easily focalizes his inspirations, for he has 
// under his personal supervision the efficient equipment 
| necessary for dispatching to all of his objectives his ideas 





| and convictions. The Mimeograph is capable of turning out, 








in every hour of the working day, thousands of well printed 
bulletins, form letters, instruction sheets, questionnaires, 
charts, maps, plans, etc., easily and at almost negative cost. 
That is why it is an effective unifier of organization and a 
crystallizer of ideas. Get particulars today from A. B. Dick 
Company, Chicago—with branches or dealers everywhere. 


MIMEOGRAPH 


LPL SJT iN Dm, 
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No. 6 of a series presenting the sales possibilities in Hammermill-N ational 
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i fast-moving combination 
joined to speed up sales- 


Books. 





been successfully marketed for 84 
years. “Nationals” are not only 
favored by the buying group but 
they also have consumer accept- 
ance which has kept them mov- 
ing off dealers’ shelves with speed 
and profit. 

The binding materials, the 
metal mechanisms, steel hinges 
and rings, behind which is a long, 
successful manufacturing experi- 
ence, assure National binder satis- 
faction every time. 

Then comes the question of 
paper. National, desiring to con- 
tinue its policy of “perfection” 


HAT combination is Hammermill Ledger which it pledged in advertising, sought a paper 
and National Loose Leaf and Bound strong, durable, and uniform enough to match the 


same qualities in National Loose Leaf and Bound 


National Record-Keeping Equipment has Books. 


They chose—Hammermill 
Ledger. A paper with a long 
record of manufacturing experi- 
ence behind it; a reputation for 
consumer satisfaction and a 
preference due to long continued 
advertising. 

Now that these two popular 
numbers are sold together, they 
offer double value, double quality, 
and consequently double salabil- 
ity. Buyers recognizing both 
o aiechiat MME Subiee tet: famous names in the one product 
keeping forms printed on Hammermil Will not hesitate to buy. You'll 
Ledger. find it easier, and more profitable to 

sell the fast moving combination 











y\AMME RM) Lg 














LEDGER 
National 


Loose Leaf and Bound Books 
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Royal Portables Shipped on Graf Zeppelin 
As a result of an order received from Freund & Company, 
Munich, Germany, by Graf Zeppelin mail, the Royal Type- 
writer Company New York N Y 


shipped three Royal 


table typewriters on the Graf Zeppelin when it made its 


The total shipment weighed fifty-two pounds At the 
regular charge of $5.00 per pound, the total cost of trans 
portation amounted 

\ photograph showing E. Henningson, forwarding agent, 
Lakehurst, 
N. ], was radioed to the consignee by the Royal Typewriter 


Company \ few days later, the machines were safely 


delivering the cargo t he ship’s captain at 


delivered to Freund & Company 
a —— 

Broadway Limited Equipped with Dictaphone 

Dictaphones have been installed as part of the regular 
equipment of the Broadway Limited, the Pennsylvania 
Railroad's crack train running between Chicago and New 
York, so that it is now possible for the business man to 
carry forward his work while traveling, as if he were in his 
own ofnce. 

There are two Dictap! ones in each section of the train, 
whether it runs one, two or three sections, and each machine 
may be used in the club or observation car or moved t 
any section or compartment, as the passenger chooses. The 
machine can be transported easily and is simply plugged 
into a light socket on the train for operation 

Free service for traveling users of the Dictaphone has 
been paying heavy dividends in good-will, created by a plan 
originated by the Dictaphone Sales Corporation. This is 
how it works; Any owner of the Dictaphone may have 
free use of a machine wherever he may be when traveling. 
Chere are Dictaphone branch offices in some 200 cities of 
the United States and Canada, and in every important 
trade center abroad The traveler simply telephones the 





PASSENGERS ON PENNA. R. R. MAY DO BUSINESS 
WHILE ON WAY BETWEEN NEW YORK AND CHI 


AG) I s is regu r equipment on the Broadway 
] rv nd esther ' } wr - ¢ } 1 hine + 
ca ) e¢, and within a our of wo the nacnine $s in 
s ~ tel re inv other place e wishes, witl 
it ex a } ] i ce ot | e D ta] h 
] 1 “* , 
1! j ve r ioca I ( nis dictat or will 
ike « g " g s linders to his me ofhce in 
é S y Ma g Cartons [his service makes it 
‘ ‘ } r | ; | 
Ss ‘ cle Is W KR a S ¢ ‘ otf 
Tl 5 e details the dav's activities are tresh in 
s nd ihe cy ders the t script ma be sent 
i ¢ ce s 5 \ rk Is <« ple ter al d 
n v he é r Ss ce itter s stead 
be * d f t d ill i ( ce itter Se vera! 
S iv elapsed and t s have pee! gotter 
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“TRANSFOUR” 


A Revolutionary Idea 
in Carbon Paper 











or 
i Sih Wits ? 
é4/ ART 
Sev \ck 
























No. 1. Very tough, clean and 
durable—exceptionally fine for 
one copy at a time. 


No. 2. Standard, clean corre- 
spondence carbon, for use up to 
4 copies. 


No. 3. Medium weight and fin- 
ish—designed for clear mani- 
folding up to 8 copies. 





No. 4. Featherweight—for heavy 
manifolding of more than 8 


copies. 


" this manner the typist 

s equipped to perform 
efficiently EVERY mani- 
folding requirement within 
the range of typewriters. 


Write for dealer proposition 


Neidich Process Company 
Burlington, N. J. 


“The Line of the Lowest Ultimate Cost”’ 
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DO NOT BUY 
CUSPIDORS 


UNTIL 


YOU HAVE 
SEEN OUR 
CATALOG 


Send for a copy today 


Detroit Metal 
Specialty Corp. 


1651 Beard Avenue 
Detroit Michigan 
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Fine New Evansville Store 
recently moved 


into a new office supply store They announced their re- 


Guthrie & Company of Evansville, Ind 


moval with a proclamation handsomely printed on a sheet 
of heavy bond paper with a picture of “ve ancient bell 
ringer’ or town crier in the margin The proclamation 
said 

“Hear ye, hear ye, all ye busy folk. Guthrie & Company 


announce their removal to their own new business home 





a” _| 


NEW STORE OF GUTHRIE & CO., EVANSVILLE, IND 

Inset in the upper left hand corner shows Mr. Guthrie 
at his desk in the private office Top picture is a view 
of the main floor on opening day. giving a hint of ths 
arrangement of show cases, steel shelving, etc. The cen 
ter picture shows the walnut and mahogany room, and 
the bottom picture the oak furniture roon Steel shelv 
ing and other steel fixtures were made by Art Metal 

Construction Co 





Vendome hotel, 


Evansville’s 


at No. 210 South Third street, opposite 
and invite you to attend the formal opening of 
office supply and equipment house October 12 and 13 \ 
hearty welcome and a pleasant surprise await you Take 
notice.” 
Fred W 
years ago, carrving with him the idea that this is a day 
He had had twenty-five years of experi 


Guthrie came to Evansville from Chicago nine 
of specialization 
ence in office systematization work and considered him 
self thoroughly familiar with the needs of the business 
man His judgment has since been proved to be sound 
The new store into which this company moved a few 
weeks ago is a three-story building which will be devoted 
to office supplies exclusively, affording the company an 
opportunity to take care of a business that had more than 


<5 rt 
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We Have No Secret Process: 
“It’s How Well We Do It” 








Here is Exactly How We 
Semi-Rebuild Underwoods 


*DISMANTLING AND CLEANING 
All machines are stripped to the base and thoroughly 
cleaned and all old varnish and transfers removed. 

*ENAMELING 
All machines are given a heavy coat of enamel and baked, 
new transfers put on, varnished and baked, inspected 
and oiled. 

*RE-TYPING 
Every type bar and type is inspected and all worn type 
and type bars replaced. 

*PLATING 
All nickel parts receive a heavy coat of plating with a 
copper base. 

*SKELETON CARRIAGE ASSEMBLY AND 

ADJUSTMENT 
Carriage is assembled, including new platen and feed rolls, 
all necessary adjustments made. It is then sent to the 
Assembly Line to be fitted on machine. 

*BASE INSPECTION AND ADJUSTMENT 
Machine is thoroughly inspected and adjustments made on 
key levers and sub-levers and all key levers have to be 
adjusted to a standard tension. 

*FIT SEGMENTS AND BARS 
Bars are fitted to the segments and sub-levers adjusted to 
the bars. 

* ASSEMBLE AND ADJUST 
Bell rack frame, front rods, banking stops, ribbon mech- 
anism, tabulator, etc., are fitted and adjusted. 

*INSTALL CARRIAGE FRAME 
Carriage is assembled, adjusted, and put on machine. 

*KEY LEVER LOCK ASSEMBLED 
Adjust Key Lever Lock, banking, adjust back spacer and 
set two color. 

*SPOT SKELETON CARRIAGE 
Carriages are spotted, motion, two color, ribbon reverse, 
and shift adjustments are made. 

*LINE SPACE LEVER 
Cylinder scales, tabulator, line space lever and space bar 
are adjusted. 

*KEYBOARD 
Every machine has a new keyboard. 

* ASSEMBLY INSPECTION 
All machines are inspected and a bonus is paid for good 
work. 

*SHIPPING 

¥ Every machine is polished and carefully packed. 


Semi-Rebuilts go through exactly the same process 
as 100°,, Rebuilts, EXCEPT THAT WE DO NOT DO 
THE FINAL ADJUSTING, ALIGNING OR FINAL 
INSPECTING. 




















Semi-Rebuilts 
are ONLY 
For the Dealer 
Who Now Does 
His Own 


Rebuilding or 
Adjusting 


The following 
new parts, in 
addition to. re- 
placing any other 
defective or worn parts, are 
always used: 


New Keyboard New Right Knob 


New Shot Pad New Type 
New Feed Rolls New Ribbon 
New Scales 


New Space Bar New Drawbands 
New Platen New Rubber Cover 
New Variabie Knob New Rubber Feet 


Other Shipman-Ward Services 


100% Fully Rebuilts Installment 
100% Re-Building Financing 
Rental Underwoods Welding Service 


Selected Rough 
Underwoods Underwood Parts 





Write Today For Our New Complete Price List 
SHIPMAN-WARD MFG. CO. 


ESTABLISHED 1892-36 Years Servicing the Dealer 


1779 SHIPMAN BUILDING 
4401 RAVENSWOOD AVENUE 


CHICAGO, ILLINOIS 
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SESANIEE 
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THE MODERN LOCK 
THAT NEEDS NO KEY 





SESAMEE-PROTECTED OFFICE EQUIPMENT NOW AVAILABLE 


sisting of those thousands of discriminat- 

ing people who during the past three 
years have become enthusiastic users of Sesa- 
mee-equipped luggage, padlocks, security-boxes, 
and motor cars. 


r | SHERE is already a cultivated market con- 


The Sesamee lock banishes all key worries as it 
operates without a key. The lock opens only 
when the owner flicks the wheels to his secret 
combination. It takes but an instant to set any 
desired combination—a number having a 
special meaning to the owner alone, such as a 
phone number, address or birth date. This 
one combination can be used on all of his 


Sesamee-guarded articles. The lock is easily 
operated in the dark. 

A Sesamee lock is operated or the combination 
changed only by the person knowing the pre- 
vailing combination. 

Manufacturers, dealers and customers who are 
finding key service an ever increasing source of 
trouble and expense will readily appreciate the 
value of Sesamee. 

Sesamee, the modern lock that needs no key, is 
being adopted by progressive builders of good 
equipment who recognize it as the certain uni- 
versal lock of the future and the most convenient 
lock of today. . > . . > 








Name of Firm 


Wood & Steel Equipment Division 
rTHE SESAMEE COMPANY 
Hartford - - Connecticut 
Please send me more information about + 
locks for yarious types of office equipment 





Attention of 











Locks for 











Loc Locks on Cash 





Cupboard and 


Cabinet Door Locks Metal Locker Doors 





ks for 
Personal Letter Files and Security Boxes 








4 ae 
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grown the old headquarters Mr. Guthrie purchased 


outg 


the building outright, remodeled it completely and redec- 


] 


The first floor is devoted entirely to office supplies of the 


we orated it, installing new furniture and fixtures. 


maller type These are so arranged that the customer 
an see them and get near the goods they want to pur- 


1K , 

A chase, because Mr. Guthrie believes that the best way to 
i 44 sell small articles is to give the purchaser an opportunity 
> | am 

4 to select what he wants and take it away with him if he 





wishes. There are sixty-three feet of counter space on 
one wall and twenty-four on the other. There is also one 
row of open shelving Metal is used in shelving and 
counters where possible. Indeed, the fixtures of the entire 
store are of steel, giving a practical demonstration of its 
value in store equipment 

The second floor features walnut, mahogany and steel 
office furniture, while the third floor carries furniture in oak. 
The furniture is arranged in complete suites, making har- 
monious groups 

Guthrie & Company are to be congratulated on the com- 


—_ 
r pleteness of their new store and the excellence of its 
; appointments 
— > — 
New Company in Visible Equipment Field 
Under the department of New Machines and Devices is 


description of a new product in visible equipment which 
eing put on the market by the International Systems 
Corporation of Cincimnnats 
The inventor of this new type of equipment is Stanley 


B. Freiberg. a mechanical engineer and business executive 


has become president of the corporation, which is a 
this field 





Many of Your Customers 


will accept the invitation of our December Ist 





ion nea — —_ . - ; , . 
eee ~ —- a ayn ee Saturday Evening Post advertisement which 
a wit oe marketed through & direct sales | reads: ‘‘Let the nearest Sikes dealer show you 
rganization of trained systems men, the general sales man hairs that 4 , ly h oes : 
are ager being J]. Groves Cohen, who has a national reputation chairs that are ‘seen but not heard. 
of in this field Headquarters will be in Cincinnati Mr. 
-he Cohen is already engaged in assigning territories Among SIKES COMPANY PHILADELPHIA 
some of the well known system experts who have recently Chairmakers for 70 Years 
joined the International distributing organization are Ray When in Atlantic 


City visit the Sikes 
Permanent Exhibit 
in the Boardwalk 
National Arcade, 


_ is B. Larter of Los Angeles; E. H. Heineman of St. Louis; J The Nationally 
od “ Weming t Bostor and ( I M<« Kee of Cincinnati Advertised _¥ 
ni- I is planned to open offices in ail the principal cities of | (tia aina aun 








nt : Deliveries will start immediately. Tennessee Ave. and 
) ' “pit 2 : the Boardwalk. 
> Australian Stationer Visits Chicago 
W. T. Stafford, of Stafford & Company, Ltd., stationer 
é 21 Wellington street. Sydney New South 
W les visited it Chi ig ( ring November He returned 
‘ i ii land 
H - 
ik re ( ty \ i lifters re 
“ i rf s ade ] rv | c al d 
| I \ ds l i ‘ d 


rs 


Bee. 
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ACCO 
CLAMPS 


Absolutely 
ustproof ! 


Yes. there is a rustproof 
clamp—it is guaranteed to be 
rustproof in any climate—and 
it is the ACCO! 


ACCO Clamps, come in 
14", 24" and 34% jaw widths 
and are made with a hook in 
the handle for hanging. They 
are durable, serviceable and 
mechanically perfect. And 
their grip increases as the 
jaws open—theoretically and 
actually the best principle for 
clamp construction and use. 


THESE FEATURES 
WILL HELP YOU SELL 
MORE ACCO CLAMPS. Be 
sure that you stress them. Be 
sure that you display them. 


AMERICAN CLIP COMPANY 
Beebe Ave. and William St. Long Island City 


Canada: 
Acco Canadian Company, Ltd. 
454 King Street W. 
Toronto 


Argentina: 
Fred Berg & Co. 
448 Sarmiento 
Buenos Aires 


Europe: 
Acco Company, Ltd. 
18 Whitefriars Street 
London, E. C. 4 








The Chicago 





In additior 
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Chicago Office Appliance Managers Elect 
Office Appliance Managers’ Association held 
November at the 


its annual election of officers twentieth 
Hamilton Club The new president is A. I Blackstone 
district manager of the Dictaphone Sales Corporation 4 
L. Davis, Chicago manag iT e Address gra ( 








1 EF. BLACKSTONE W I I Y 
\ I DAVIS 
pat elected vice president, and W \ 
berg | wX ndex ¢ ompany was elects eas 
urer 
The ex ommiitte e associa \ as 
1e board trol | w sis e ne 
neer Wil Eisma Nelson-! int ( e 
ring side and ( | Have la i g Ma 
chine or a divis t he | it i | ess 
Machines Corporatio 
During the seas 1928-1929 e€ as " expects 
meet ever week \ rogram is ked ( 
which calls for a talk or some othe spe i alte 
nating with opet run eetings The a ut 
look for the Car 138 attractive 
oan 
“Stationethics” Has a New Editor 
William H. Greenleaf The Carter's Ink Company, 
Boston. has succeeded Charles P. Garvi is eadrt sta 
tionethics.” the organ of the Boston Sta ers A ati 
While Boston stationers reer the eparture e Ga 
vins, they rejoice the advancement w! " ‘ 
Mr. Garvin 
“Bill” Greenleaf ‘s a worthy successor in the editorial 
chair He is a man of wit and resource, a cle writer, 
a student of affairs and a forceful and interesting speaker 


“Bill” is a good 
We shall add 1 more, for 


‘ 1 
would 


these qualities 
of the 
nd 


sense term 


spare 


and we | 


is our Ire 
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LUXURY. For the prospect furnish- 
ing a luxurious executive suite, Art 
Metal offers the de luxe "2900" line 
desks. The rich simplicity in de- 
sign ... the warm finishes of brown 
mahogany or American walnut. . . 
the cast bronze hardware . .. ail com- 
bine to give a dignified beauty unsar- 
passed by any other desk on the 
market. Style 2941 is shown above. 


~ 


~ 


ECONOMY. The Ars Metal "1500" line 
desks appeal to the man who wants maxi- 
mom value at minimum cost. Art 
Metal facilities alone make possible 
many conveniences that are generally 
found only in much higher-priced 
desks. Style 1560 F. B. is shown bere. 


UTILITY. Efficiency and durability characterize th 
desks of the “3900” line .. . make them the out- 
standing value for general office ure. Maximum 
convenience is achieved through exclusive refine- 
ments of design. The generous use of reinforce- 
ments insures rigidity and raggeduers . . . and 
the handsome wood grain or olive finishes will 
mot crack, peel or chip. Style 3940 illustrated. 





No DESK SALES LOST... 


with these three lines in stock 


Beauty for the exec- They cover every market ... Hoon, Bal ade 

utive suite ... utility come in the 

for the general office offer ° style for ae ae and “3900” sel 
..economy forthe ...and they’re priced to attract And flat desks 


close buyer ... no are available in all 
matter what a cus- close buyers three lines. 
tomer’s need may If you need in- 
be, there’s an Art Metal desk to fill it. formation on any of these lines of Art 
Bon cover every market and every = Metal Steel Desks, or if the Art Metal 
. and they're made for every franchise in your Ce 
e, too. Ty writer desks may write x a 
puro in the “3900” and “1500” struction Company, Jamestown, N. Y. 


Ars (VY 


Steel Office tree 


JAMESTOWN ~ NEW YORK 
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, ) 
{ Tj GENUINE t () 
y lyissell An ouncements , 
\ | 
\ () 
>» | An~w FEATHERWEIGHT Ring M 
> | fa ing Memo Y 
* y 
stamped with GOLD substitute 
; | X 
( has been added to our line. Covers of red, blue ) 
| - . . j 
and black Fabricoid,embellished with checker- y 
board design stamped in non-tarnishing gold Yj 
ae ee ve ¢ 
substitute. Metal back plates are finished in 
} : < 
Duco, matching the color of cover material. 
‘ 4 
, Y 
They have attention value; buyers like {) 
them: customers like them; they strike a new ; 
note in Ring Memo Book decoration. Suit- ) 
< i , | | 
\ able for small gifts, for prizes or personal 1 MK 
\ VY 
use, this style is proving popular in stores \ 
rering to an exclusive patron is well a Display Carton No. 37-4 contains 30 books 
a ng to ¢ c e patronage as well as : 
‘ c 5 I ‘ assorted 2 of each color in each of the five sizes 4 
those appealing to a varied clientele Price com ple te $11.70 list y 
Black & Geo Red & Gold Blue & Geld Srze of Sheet Cover witt } \ 
J Number Number Namber edge first »s Sheets 
130-1©& 130.2¢ 40.430, x 2 Ss 5s { 
\ Loose LEA TMARY 131-1G 131-2G 31-3G x 30 } | 
on ws a 132-1G 132-2G 32-3G x 40 / 
| 7. 135-1G 135-2G 45-3 > xs 50 {) | 
1438-1Gs 138-2) 58.405 j x sO K 
\ 
i Books packed 6 in a box, any assortment of colors. K 
| . } 
" Faint ruled sheets fur nished unless otherwise Specified. f 
<) i 
’ "4 
. {\ ii 
Fass SELLING, popular priced loose leaf books of real } \ | 
\ ; . } 1 

A - merit. Fabricoid covers in black, red and blue; neat 

’ border design blind stamped around entire margin. The | 
word Diary or Addresses stamped in gold substitute on x | 
| Carton No. 35 front. Outside metal back finished in Duco, matching the \ 

Y .f Contain 4 each black, red and color of cover material. Sheet size 5 x 3 in., side opening \ 

blue Diaries. Total 12 books Each Diary page has three dates and Spaces for ap 
Dote rb ¢h. 00 : 

\ Price per carton, $6.06 pointments, record of events or memos; adaptable tor any | J 
\ ‘ year; its use may begin at any date without waste of sheets \ 

( SE LEAF ADDRESS Bow i Ad: re pr . 

\ ies -3 engages on apes Shee . for Address Books are f rinted for name, ad- | 
y | dress and telephi ne number: space for five addresses on | 
VY } each page. 50 sheets in book: enough for 500 names. 

y In either book the sheets may be removed or new filler | 
/ i inserted by opening the rings; a perpetual up-to-date 
" record without dead matter. 

\ Diary iddress Books Cover and sheets 

\ No. 609Z1-D Black Covers No. 609Z1-A complete, each . Or 
‘ No. 60972-D Red , No. 609Z2-A Books packed list ; 

\ No. 609Z73-D Blue No. 609Z3-A 6 of one color in a box | VY 

) 
j 7 P + > } 

Carton No. 36 Trussell Manufacturing Co. | 

V Contains 4 each black, red and blue >3 > . . : —e 
23 to 29 Cottage Street Poughkeepsie, N. Y. k 

\) } Address Books. Total 12 books. § £ epsie, i Y KN 
(> Price per carton, $6.00 Prices subject to usual discount Ma 
°, : 12a z 4) 
(5 < } 
ne . = = = - ~ a Y 
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Addressograph in Fine Offices at Pittsburgh 

Several months ago the Addressograph Sales Agency at 
Pittsburgh moved from 208 Fourth avenue to 108 Smith- 
held street, where about 3,000 square feet are occupied. In 
planning the new layout special attention and effort were 
made in connection with the demonstrating room. Dis- 
trict managers of other office appliance manufacturers at 
Pittsburgh say that it “is a knockout.” In this room are 
every product made by the Addressograph Company for 
display and demonstrating purposes. The arrangement ts 
attractive 

About forty persons are engaged with the Addressograph 
Sales Agency, which renders sales and service to about 
fifty-one counties The office is an excellent example ot 
th 


re consistent use of steel for the equipment of offices 


When moving to the new location all old furniture, bins 
ind other utilities were discarded and replaced by steel 
quipment 

2 | 


Visions Future for Aluminum Furniture 


The American Welding Society held its annual conven- | 


tion at Philadelphia some weeks ago. One of the speakers | 
was D. C. Giles, chief engineer of the Fusion Welding 


| 


Company, Chicago, who predicted an expanding field for | 


fice and household furniture made of aluminum 


rhe aluminum furniture, with its joints welded, will be | 


uch lighter than wooden furniture,” 


said Mr. Giles. “Re- | 
ent experiments reveal that the metal will readily lend 
tself to any color stain or paint, and can be made to appear 


to a much better advantage in the home than a large per- | 


entage of the modern furniture The new process is being 
ised in the manutacture ot fhee fturniture, and is now 
eing adapt d t rdit iTy he seho d pieces “ 

ee 


North Side Desk Company Opens Store 
Che North Side Desk ( ompany has been opene d at ol¢ 
North Clark street, Chicago, Ill, by B. Blumenthal He 


ad been engaged in the household furniture business, and 
sensing the possibilities of a commercial furniture store n 
the district north of the Chicago loop, disposed of his 


household lines, and prepared to cater to the office trade 
The store occupies two floors and two basements, each 
50x110 feet, with an extensive display of wood and steel 


furniture on the first floor [wo commodious display win 


dows afford space for handsome office arrangements \ 
wide range of qualities is available to customers of the 
North Side Desk Compa s well as an extensive line of 
lesk accessories 
-_ i 

Woodstock Plans Sales Meet at New Orleans 

The Woodstock Typewriter Company, Chicago, Ill, is 
going to reward its leaders trip to New Orleans early 


next year, when t metropolis offers recreational! 


teatures denied northerners at that time All that the 
W oodst: ck man has to dk st e one of the three leading 
branch managers, district managers, distributors or branch 
salesmen \ sales contest extending through October, 
November and December will determine which members of 
the domestic sales organization will be present at the sales 

nference at New Orleans uinuary 11-12 The highest 
percentage of auot W turn the trick 

a 
British Oliver Typewriter in Production 

The factory « the Oliver Typewriter Manutacturing 
Company at Croydon, England, is now in production, sup 
plying machines for the domest ind overseas trade Che 
company was organized in May. 1928, to manufacture and 
sell the Oliver typewriter. long eading machi | 


American and foreign mark 


g larkets | Cable Address: Dictaphone, N. Y. 


e on Tl | GRAYBAR BLDG. 
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They can’t hel 


liking it! 





“iY secretary or typist will prize the new 
Model 10 Reproducing Dictaphone. It not 


only looks better in its new dress of attractive 
colors but combines new mechanical features 
which make it exceptionally convenient and rapid 
to operate. 

There’s the Automatic Voice Repeater, for 
example, that leaves hands absolutely free for typ- 
ing. Never was voice reproduction so clear and 
exact. All in all a more congenial and efficient 
seryant for the business woman scarcely can be 
imagined.—Try it! 


Dictaphone Territories Still Available 


Some desirable sales territories are still open for ag mapa representa- 
tives. Rapid increases in Dictaphone sales at foriegn trade centers indicate 
that modern business requirements are world-wide and the value of The 
Dictaphone is being recognized everywhere. These ficlds offer money- 
making opportunities of exceptional promise 


DICTATE TU 


TAE DIC TAPAUNE 


etG. U.S. PAT OFF 


and double your ability to get things done 
DICTAPHONE SALES CORPORATION 


NEW YORK CITY 
Code: Bentley 














mus TABLES 








OFFICE APPLIANCES December, 1928 


SAMSON 


are built for your 
most exacting trade 





Impressions made on visitors go | 


| 


a long way toward moulding | 
good-will for an institution. The | 
effect is far reaching. This is 
why leading institutions the coun- 
try over give careful thought in 
the purchase of equipment. They 
know that the equipment reflects 
the character of the institution. 


SAMSON Tables have that much 
desired tone of quality, perma- 
nence and character. The dealer 
who handles the line does so with 
the secure feeling, which comes 
from confidence in his product, 
that SAMSON Tables will be a 
lasting tribute to his judgment in 
recommending them and to the 
judgment of the purchaser. 


An inquiry will bring you the 
complete story of the SAMSON 
line and what you can do with it. 


Mutschler Brothers Company 
512 Madison Street 
Nappanee, Indiana 


Meaty Progam for Commercial Educators 
The National Commercial Teachers’ Federation will hold 
its thirty-first annual convention at Hotel Statler, Detroit, 
Mich., December 27-29 inclusive. The program provides 
for general meetings, departmental sessions and round table 


discussions. 

Thursday, December 27—Federation meeting. Registration, 
$:30 to 4:00. 9:30 to 12:00, in ballroom—Orchestral music and 
community singing; invocation; address of welcome by Frank 
Cody, superintendent Detroit Public Schools; response; presi- 
dent’s address by C. T. Smith (Kansas City Business College), 
Kansas City, Mo.; address, Dr. M. S. Rice, Detroit Metropolitan 
M. E. Church; 8:00 p. m., in ballroom, musical program, re- 
ception and dance. 

Friday, December 28—9:00 to 4:00, registration; 9:30 to 12:00, 
orchestra and community singing in ballrom; address by Judge 
Alfred J. Murphy, circuit court of Michigan; business meeting 
and election of officers; announcements; 12:00 noon, federation 
luncheon in ballroom. 

Saturday, December 29—9:00 to 4:00, registration; 9:30 to 12:00, 
orchestra and community singing in ballroom; address by John 
A. Reynolds (vice-president, Union Trust Company), Detroit; 
business; 6:30, federation dinner in ballroom, music, entertain- 
ment, address by James Schermerhorn (writer and lecturer), 
awarding of 100 per cent certificates, inauguration of officers, 
adjournment, dancing. 

Private Schools Department 

Thursday, December 27, 1:45 p. m., in banquet room—S. J. 
Shook, chairman of sessions (Topeka Business College), Topeka 
Kans.; “Building Prestige and Profits for the Private Commer- 
cial School” by Dean W. Geer (Dean W. Geer Company), Osh- 
kosh, Wis.; discussion; ‘“‘Separating the Sheep from the Goats,” 
by Paul Moser (Moser School), Chicago; discussion 

Saturday, December 29, 1:45 p. m., in banquet room—"New 
Ideas and Ideals in Business” by J. IL. Harmon (president, 
Bowling Green Business University), Bowling Green, Ky.; dis- 
cussion: “A Test Program in Bookkeeping in Private Schools” 
by Paul A. Carlson (State Teachers’ College), Whitewater, 
Wis.: discussion 

Public Schools Department 

The keynote of the two sessions of this departmental is: 
Elementary Business Training, its Present Status, its Recog- 
nition, its Operation. 

Thursday, December 27, 1:45 p. m.., in ballroom—Llioyd L 
Jones (Baldwin-Wallace College), chairman of sessions, Berea, 
Ohio; “The Background of the Elementary Business Training 
Movement” by Paul S. Lomax (New York University), New 
York, N. Y.; “Short Unit Courses in the Elementary Business 
Training Program” by Wm L. Moore (Longwood Commerce 
High School), Cleveland, Ohio; “What I Want My Stenographic 
Students to Know when They Come to My Classes” by Miss 
Minnie E. Vavra (Vocational High School), St. Louis, Mo.; “‘LEco- 
nomics, Business Information and the Junior Job" by J. O. 
Malott (United States Bureau of Education), Washington, 
D. C.; “A Testing Program in Elementary Business Training” 
by Paul A. Carlson (State Teachers’ College), Whitewater, Wis 

Saturday, December 29, 1:45 p. m., in ballroom—‘‘What I 
Want My Bookkeeping Students to Know When They Come to 
My Classes" by Leslie M. Hazen (Shaw High School), East 
Cleveland, Ohio; “Typewriting as One Development of Ele- 
mentary Business Training’’ by Mrs. Frances M. Butts (Busi- 
ness High School), Washington, D. C.; “The Office Managers 
of Cleveland Demand a General Clerical Course in the High 
Schools” by C. R. Metcalf (The Oster Manufacturing Company) 
Cleveland, Ohio; “The Present Status of Commercial Education 
and the Need for Elementary Business Training” by E. W 
Barnhart (Federation Board for Vocational Education), Wash- 
ington, D. C.; “Opportunities for the Contract Plan of Assign- 
ment in Elementary Business Training Courses" by C. M 
Yoder (State Teachers’ College). Whitewater, Wis 

Shorthand-Typewriting Round Table 

Thursday, December 27, 3:30 p. m., in ballroom—C. A. Mce- 
Kinney (Winfield High School), Winfield Township, Kans., 
chairman of sessions; “A Scientific Method of Teaching Short- 
hand” by Miss Gertrude Beers (University of Nebraska), Lin- 


coln, Nebr.; “What Shall We Do to Help Our Stenographi 
Misfits?" by Harold George (High School of Commerce), De- 
troit, Mich “Standards for Shorthand Transcription” by J. G 
Kirk (director commercial education). Philadelphia Penna.; 
“Tests We Give Our Stenographers" by A. Douglass Jamieson 
(vice-president, Union Trust Company), Detroit, Mich.; speech 
and demonstration by expert shorthand writer; discussion 
Saturday, December 30, 3:30 p. m., it ballroom—*Type- 
writing Tests—Diagnosis, Remedial, Practice’’ [speaker to be an- 
nounced]; “A Report on a Study of Errors in Typewriting”’’ by 


Miss Ruby M. Stone (Monroe High School), Monroe, Mich.: 
“How Can We Reduce Clerical Labor in Teaching and Not Re- 
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CORONA 


Or 


Christmas 


ORONA’S popularity at Christmas 

time is easily explained. A million users 

know Corona’s convenience—its durability 
its down-right usefulness. 

This will be Corona’s biggest Christmas. 
The attractive Duco finishes at no extra 
cost—the gracefully compact design—the 
big machine features all combine to make 
Corona the best buy in all the portable 
held. 

Display and sell Coronas for Christmas! 
LC Smith & Corona Typewriters Inc 


Established 1903 
racuec. N. ¥ Sales offices in principal! cities of the world 
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How much safe business are you passing up? 
Every prospect not sold is lost profits! 





Thousands of sales are lost every 
week because the product or the 
price is not exactly suited to the 
customer. What share of these 
lost profits are you paying? Every 
sale you lose means that you sac- 
rifice a percentage of your other 
profits to this oftimes needless 


loss. 


. Meilink dealers (and there are 
hundreds of them) enjoy greater 
sales, more widespread distribu- 
tion and increased profits because 
of the completeness of the Meilink 
and Hercules line. These dealers 
know they make more sales with 
less sales resistance because their 
lines of safes (Meilink and Her- 
cules) are built in every practical 
size and the quality is backed by 
Meilink, the pioneer steel safe 


builder. 


Better Protection 


EILIN 





Dealers can correctly answer 
any safe demand with the right 
safe for the need with the Meilink 
and Hercules line. Meilink dealers 
have the largest and most complete 
line (thirty-four sizes) of steel 
safes manufactured. These thirty- 
four sizes comprise complete 
lines of “A” and “B” labels and 
also include the eleven sizes of 
Hercules safes — a guaranteed 
one-hour safe that retails for 
less money. Hercules sizes and 
quality make them ideal for retail- 
ers, professional men, also offices 
and stores in fireproof buildings. 


There are still a few cities in 
which we are desirous of making 
connections with a live dealer. If 
you are organized to cash in on a 
line of safes such as ours, we will 
be glad to hear from you. 


The Meilink Steel Safe Co., Toledo, Ohio 





)22 
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duce Efficiency by Miss Mina Bearhope (DeKalb High School) 


DeKalb, Tl ‘*Typewriting Tests—Letter Writing, Billing, as 
Well as Speed’ by Miss Mina Hubbell (South High School), 
Omaha. Nebr.; “Office Standards and Their Significance in the 


Teaching of Typewriting™” by Mrs. Frances Moon [Butts (Mc- 
Kinley High School), Washington, D. C.; speech and demon- 


stration by an expert typist; discussion; announcement 


Business Round Table 


Thursday, December 27, 3:30 p. m., in Henri Il room—C. D 
Moore (Langley High School), Pittsburgh, Penna., chairman of 
sessions: “Selling Salesmanship™ by Charles R. Dubbs (head 
of the commercial department, Sharon High School), Sharon, 
Penna “The Relationship Existing Between a Pupils I. Q 


und His Ability to Grasp Commercial Subjects’’ by Miss Wera 
Nathan (Central High School), Kansas City, Mo 

Friday. December 28, 2:00 p. n in banquet room ‘Available 
Helps [publications and other material] and Suggestions for 
Their Use in Teaching Commercial Branches" [speaker to be 
announced ] ‘Teaching Business English and Correspondence 
Effectively by J. Walter Ross (Houth High School), Pitts- 
burgh, Penna Value of Thorough Understanding of Commer- 
cial Law. Business Organization, Beonomics, Advertising, etc., 
as a Background for Bookeeping {speaker to be announced] 
business meeting; discussion, J. O. Malott 


Penmanship Round Table 
Thursday, December 27 op. m n banquet room—R. H 
Reed (Ferris Institute), Big Rapids, Mich., chairman of ses 
sions; “Some Phases of the Teaching of Penmanship in the 
Private Business School Today by T. W. Wauchope (Albany 


Business College), Alban) a, “Some Handwriting Problems 
ff the Supervisor” by Miss Lena A. Shaw (director of hand 
writing, Detroit Public Schools, Detroit, Mich.; Transfer of 
Power in Penmanship by E. E. Magoon (Findlay College) 
Findlay, Ohi« Stimulants” by H. H. Meaney (Grand Rapids 


Commercial College), Grand Rapids, Mich Exhibit of Orna 


mental Penmanship and Flourishing, Penmanship Scrap Books 
Old Texts. Penholders. et: 

Saturday. December 29 op n Henri Il roon The Law 
f Habit Applied in Teaching Penmanship’’ by W. D. Chamber 
in (commercia educator) Detroit Mich Reminiscences 
y Francis B. Courtney Detroit, Mich “My Penmanship 
Teachers b Ee E Gaylord (commercial educator) Reverls 
Mass Penmanship and Something Else” by Frank A. Krupp 
Interstate Business College), Fargo, N. Dak election of of 
icers for 192% innour ng winners in various exhibits 

College Instructors’ Round Table 

Friday, December 28, 2:00 p. n n banquet roo Catherine 
F. Nulty (University of Vermont) burlington, Vt chairman 
f sessions; theme Problems f Commercial Teacher-Training 
Institution Curricula for Training Teachers” by E. J. Black 
stone (head of commercial teachers’ training, University of 
lowa), lowa City, Iowa The Improvement of Methods Courses 
for Teachers of Commercial Subjects’ by E Ww Barnhard 
(chief commer! al educatior Service Federal Board for Ve 
ational Training, Washingtor D. C.; “Practice Teaching n 

Commercial Subjects t Charles A. Murray (critic teacher in 


ommercial subjects, Indiana University) 
Saturday, December 29, 2:00 p. m., in banquet room—Them«e 
“How Can We Improve Our College Courses in Business Sub 


jects Catherine F. Nulty Hiow to Improve College Courses 
in Business Administratior by Leverett S. Lyon (Institute of 
Economics). Washington. D. ¢ The Content and Method of 
the Colleg: by Roy B. Kester (school of business, Columbia 
University). New York, N. Y¥ 4 New Day for Secretarial 
Science’ by Miss Flora Elder (assistant professor of secreta 


rial science, Syracuse University), Syracuse, N. Y 
Stenotype Teachers’ Round Table 

Held in conjunction with the N. C. T. F. by the Stenotype 
division of LaSalle Extension University. Chicago, Ill 

Friday, December 28, 2:00 p. m n Henri II ballroom—Henry 
Hirschman (Davis Business College), Toledo, Ohio, chairman 
of morning session; ‘““The Two Critical Weeks in Stenotype” by 
Miss Jennie Mayfield (Okmulgee Business College), Okmulgee, 
Okla “When and How to Develop Speed by Mrs. Margaret 
Davenport (Capital City Commercial College) Des Moines 
Iowa; “Materials and Methods for Advanced Discussion” by 
Miss Katherine La Forge (Detroit Business University), Ds 
troit, Mich discussion 


Saturday, December 29 * p. m., in ladies’ parlor L 
Tull (The Business Institute), Detroit, Mich., chairman of after 
noon session Enrolling Stenotype Students’ by R. M. Utter- 


back (Utterback’s Business College), Danville, Ill.; discussion 
“The Stenotype Department”"’ by Bruce F. Gates (Gates Busi- 
ness School), Waterloo, Iowa; discussion; “‘Stenotype and Mod- 
ern Business by C. C. Short, Youngstown, Ohio: discussion 

The secretary of the National Commercial Teachers’ Fed 
eration is ( M. Yoder, State Teachers’ College, White- 
water. Wis 


“SIT UP” 
easily -« 





is No. 100 Stenographer’s Chair (swivel) 

genuine Spani 4; leather uphol fering, new 

Spring seat, Rubroid oil-le casters, standard 
ercen finish; height 17” to 114". 


Individually 
Adjusted 


so that the worker is comfort- 
ably seated and supported in 
the correct posture. It 
costs no more to correctly 
seat your office or factory 
workers, and it pays big divi- 
dends in increased efficiency. 


EF Ec 
“Scientifically Correct Chair” 
Dealers write for 

information 


The Fritz-Cross Company 
MANUFACTURERS 
Guardian Building 
Saint Paul, Minnesota 








$$$ 
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erry Christmas 


to Dou 


T is our sincere wish that 
the Holiday Season will 
remind you of many 
reasons for happiness. 
We hope that yours will 
be the kind of Christmas 
that brings joy to the heart 
and peace to the mind. 


cAnd may Dew ‘Years 
find you looking confi- 
dently forward to a year 
of good business and 
prosperity. 





Munson Supp_ty CoMPANY 


348 Hudson Street 
New York 


ee 
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Court Legalizes Machine Tax Billing 

Mechanization of public office work has not made the 
progress that is noted in the offices of private business. 
Granting the efficiency of machinery, it lacks the voting 
power of countless male and female clerks. The aversion 
of political chiefs to labor saving machines extends to efforts 
to block progress by legal action. The Supreme Court of 
the State of Illinois has upheld the office machine in public 
work, in a decision rendered against George F. Harding, 
treasurer of Cook county. The county had installed ma- 
chines, but Harding, in 1927, attempted to divert the work 
back to hand methods. He planned spending $300,000 to 
transcribe tax bills by hand and typewriter. The county 
board refused to appropriate funds, and ordered the treas- 
urer to use the addressographs, adding machines and stamp 
affixers which are a part of the central tax division’s equip- 
ment. The county treasurer filed suit on the point of the 
county board’s authority in providing the equipment and 
personnel for this work. The Supreme Court replied in the 
injunction suit brought against Henry A. Zender, superin- 
tendent of the county public service department, stating: 

it was an act of good sense to authorize the organ- 
ization of the central addressograph and tax machine divi- 
sion—and an act within the powers conferred upon the 
county board by the legislature.” 

The central addressograph and tax machine division has 
been doing most of the work of the tax assessors, county 
clerk and county treasurer several years. 

One group of sixty-seven girls and seven supervisors has 
replaced 400 to 500 men employed five months a year by 
the county clerk, 400 to 800 employed four months by the 
county treasurer, 250 employed three months by the asses- 
sors and 150 employed three months by the reviewers, an 
average of about 500 for the year. The saving since 1923 
has been around $1,000,000 annually. 

—_ i a 
Granger Fréres, Ltd., Opens New Store 

Granger Fréres, Ltd., an honored stationery institution 
of Montreal, has opened a new store at 54 Notre Dame 
street, West. This is half way between Notre Dame church 
and St. Lawrence boulevard, identified by an imposing sign, 
“Granger.” The company’s old store on Place d’Armes 
wes destroyed by fire some time ago. The new premises 
are much larger, and furnished with modern equipment. 
Customers find the same courteous service from the old 
employees, with merchandise well displayed. All necessary 
space has been provided for the different departments, well 
stocked with representative commodities. The warehouse 
space has been doubled 

The stocks of this store are widely varied, including 
stationery and office supplies, books, religious articles, 
French literature, religious, Canadian, technical and classical 
books, school furniture and equipment, perfumes, leather 
goods, smallwares, toys, sports goods, decorations, sou- 
venirs and many other lines. Printing and bookbinding are 
among the activities of this business. These different lines 
are the basis of the reputation of Librarie Granger Fréres, 
Ltd., known as the unique store where one can find every- 
thing in the stationery and book lines 

BH 
Office Machine Exports “Arrive” 

Tabulations of United States exports by various organiza- 
tions usually include a listing of “twenty leading exports.’ 
In 1927 for the first time typewriters, adding machines, cash 
registers and other office machines made the “twenty lead- 
ing exports,” showing a sales total of over $44,000,000. 
Usually this group has been somewhere in the second 
twenty 

— 


Don't talk about your abilities Demonstrate them.—Office 
Topics (Baker Printing Company) 
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ERLOY 
he Valuable Franchise of the Industry 
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We made these promises 
fo all Berloy Agents 


To increase their. sales without adding a dollar to 
their overhead. 


T o train their sales force at regional meetings held 
regularly from coast to coast. 


To provide and mail effective advertising regu- 
larly to all their prospects. 


To stimulate aggressive selling by providing ef- 
fective sales inducements. 


To provide Sales Manuals of seasoned sales in- 
struction on all Berloy products. 


To provide a systematic sales procedure to estab- 
lish each Agent prominently in his territory 
through the application of the famous “16 
HOURS EACH WEEK PLAN.” 


To give each Agent the most complete line of steel 
equipment by adding shelving and lockers. 


To give the maximum discount for exclusive rep- 
resentation and the greater profit thereof. 


To establish a closer relationship and complete 
confidence in the Agent’s territorial rights. 


To stand back of and unconditionally guarantee 
every item sold through our Agents. 


Berloy has fulfilled each and every one of these 
fundamentals in the establishment of Agent con- 
fidence, Agent cooperation and Agent volume. 


The realization of these prime factors in the 
growth and development of our Agency organiza- 
tion has placed the BERLOY FRANCHISE in 
the coveted position of the industry. 


Our nearest representative will give you the facts. 


THE BERGER MANUFACTURING CO. 


CANTON, OHIO : BRANCHES AT 
Atlanta Houston Milwaukee Roanoke 
Boston Indianapolis Minneapolis Rochester 
Chicago Seshennniiie Montreal San Antonio 
Cincinnati “ - Newark, N. J. San Francisco 
Columbus Kansas City - New York Seattle 

Dallas Long Island City Philadelphia St. Louis 
Detroit Los Angeles Pittsburgh Toronto 


EXPORT DEPT., 516 W. 25th St., New York City 
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Over 1000 Different FOLDERS 


a greater variety of styles, grades, 
colors and weights than in any other line 








You can fill any folder requirement 


with F. E. eo folders 





Folders, folders, folders—jute, mar 7. pr olders with Tang faste 
ers, F. E. Bee-line fasteners or "Ei ve type fasteners ;—System folders 
of every description; patented Triphop Dul ee d Lock-Label 


metal, celluloid or colored tips 


34 options as to style, 29 as to grade—a total of over 1000 cor 
binations with which vou can land your prospect’s order 
whenever he needs folders, no matter what the kind 
And that’s not all—a a ity of over 1,000,000 folders 
per week at our factory guarantees prompt —_— 
1 teature as remarkable as is the scope of the 
Hine e itselt There is no line of folders « yn the 


my lete as the F. E. Bee-lir 


Filing Equipment Bureau 


*{INCORPORATED}- 


F. E. B. Building, 27 Melcher Street 


BOSTON, MASS. 
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Discounting Alibis 

An Inspirational Article Selected from the 

Addressograph-er (Addressograph Company, 

Telling What a Sales Agent Wrote to a 
Salesman. 





\ sales agent writes to one of his salesmen working in 
4 provincial territory: 

“Sorry to hear from your letter that conditions in your 
section are the worst they have been for years. 

‘I’m glad you wrote us, though, because I’m more than 
anxious to give you every co-operation, as it is to my own 
nterest to see you get over the top. 

‘Just let me give you one little tip in your territory 

“Conditions are always ‘the worst they have been for 
years. Yet people are still eating, sleeping, wearing clothes, 
riding in automobiles, having babies, and using all the 
things which, indirectly, make it possible for us to sell 
\ddressographs. 

“You will hear that stuff in any farming country. If it 
sn't hoof and mouth disease, it’s a dry spell. And if it isn’t 
that, it’s too much rain. So close your ears to that sort of 
stuff, for you'll always hear it Yet year after year, we 
have managed to sell our quota in that territory. 

“I know you're not looking for ‘standardized sales argu 
ments,’ yet I cannot refrain from saying this: 

“To a business man who uses the stock phrase, ‘condi 
tions are poor,’ as an excuse for postponing the installation 


f Addressograph, my reply is essentially: 


‘What have poor conditions got to do with 
this proposition, except to mean that you 
need it more urgently now than you would 


if conditions were good” 


‘You've got to take the upper hand with these prospects 
and tell them what and when they should buy. Not let 
them tell you! Remember that you know more about 
our proposition and what it will do than any prospect. 

“Especially is this true with retailers, who are among 
vour best bets now in your provincial territory None of 
these fellows is very high powered, and they are all more 
wr less bewildered. In the first place, they are not making 
the money justified by their investments and risks. Then, 
n one hand, they have ‘experts’ telling them, ‘Keep your 
stocks low and secure more tunover’—while other experts 
are saying, ‘Hand to mouth buying is killing the retailer 
Keep your stocks up.’ Then to top it off, Montgomery 
Vard opens up a retail store across the street! 

Salvation Comes from Salesman 

‘These fellows need someone like you, and I’m not 
oshing, to come along and take their precarious situation 
n hand and show them the way out, forcefully and with 
ut equivocation. You'll not only sell equipments with con- 
sequent profit to yourself, but you'll actually help these 
retailers. In fact, you may save their lives. And the same 
s true essentially of prospects in other lines of business. 

“But don’t forget that you have to do the talking to put 
this over. And you want to talk just a little louder and 
aster than the fellow you're dealing with 

‘To be frank with you, my idea of selling Addressograph 
n any territory boils down to this: Where there exists or 
an be created a logical application for Addressograph prod- 
icts, there is only one real reason for not getting the 


‘I did not sell him!’ 
‘Embellish it, dress it up, twist it around—it’s still the 
same old reason! 
“I'm not making any excuses for writing this rather 


preachy’ letter, as I mean everv word of it And I would 
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New Model 4 


at a NEW 
Low Price... 


ERE’S a new item of 
proht for you! New 
Model 4 at $7.95 (west of 
Mississippi $8.45) meets the 
demand for a genuine 
Smokador at a lower price. 
Model + has all the practical 
conveniences of the original 
Rock-a-by model—and new 
features all its own. An 
easily removed, quickly 
cleaned glass receptacle in the 
base catches litter as it drops 
down the hollow stem—an pgoget 4—New semi- 


-_ Seite and As , rocking Smokador at a 
exclusive, patented Smokador a ee 


oint. he base is igh; one snuffer-grip and 
selling pe ame I : match-holder on tray. 
sSemi-rocking—returns to up- = Easily cleaned, ected 
. ~ receptacle in base.Six colors. 
right position from a 45 de- Price $7.95—West of Mis- 


issippi, $8.45. 
gree angle. Serr 











Now— with this new Model 4—you can supply a 
Smokador for every purpose—to fit every purse. 
Mail the attached coupon today for full description 
of this new model, as well as others in this profitable 
line. SmoKkapoR MaNnuractuRING Co. Inc., 
Bioomrietp, N. J. 

















Model 1—Original rocking model 
also known as Rock-a-by Smokador. 
Weighted, rounded base brings it back 
to upright position when bumped into. 
Tray fitted with om match- 
box holder on handle. Eight colors. 
Price ee Lae of ississippi, 
11.00. 


Model 2 (shown at right) — 
Smokador de Luxe—Semi- rock - 
ing—lItalian design—six colors. 
Snuffer-grips on tray; cigarette 
and match-box holder on handle. 
Litter drops down stem into a 
protected mason jar which can 
easily be unscrewed, emptied and 
washed. Price $13.00 -West of 
Mississippi, $13.50. 


Model 3 (not illus- 
trated) differs from 
Model 2 in having a 
flat, non-roching 
base. Price $12.00— 
West of Mississippi, 
$12.50. 


NC k d 
REG. U. S$. PAT. OFP. © 1928 smco, inc 


The Ashless Ashstand 
Won't SPILL—Wen't SMOKE—ODORLESS—EASY TO EMPTY 


“I 





Send me ful! particulars on the Smokador line 


SMOKADOR 
MANUFACTURING Firm 
CO., Inc. By ‘ 
Bloomfield, N. J. Address " 
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Send for 
SPECIAL OFFER 


on 


AUBBER 
COVERS 


Agencies Open for 


Smith Premier 50 
PLATENS 
PARTS 


For ALL MAKES 











“INVINCIBLE” PLASTIC TYPE CLEANER 


SUPPLIES 


BLIC INK PADS—PARTS 


TYPE WHEELS 
Send for New Price List No. 92 











TYPEWRITER 


ROUGH - PREMIER 
& A. W. M. CO. GRADE 








AMERICAN 
WRITING MACHINE 
COMPANY 


449-455 Central Ave. Newark, N. J. 


and 
23 Principal Cities 
Established 
1880 
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not talk to you this way if I did not know that down 
underneath your slight preliminary discouragement you feel 
the same way about it. 

“Make your own conditions! 

“When you're good and mad over getting this letter, go 
out and call on some prospects.” 
> — 

New York Merchants’ Association Year Book 

A highly valuable classified directory of the most im- 
portant business interests in New York City is found in the 
annual Year Book of The Merchants’ Association of New 
York, which is now being distributed to members. The 
book contains the names of 6,302 individals, firms and cor- 





porations affiliated with the association, classified accord- 
ing to trades, industries and professions 

About 1,000 of them represent industries having their 
executive offices or plants in other cities than New York 
and branches and distributing agencies in the latter city. 

Because trades, industries and professions related to each 
other are grouped together, the Year Book's classified list 
is highly valued for reference purposes. The classified list 
is generally regarded as a highly selective and valuable 
arrangement of those prominently identified with the trades, 
industries and professions doing business in and from New 
York City. 


The seven service bureaus maintained by the association— 
Foreign Trade, Traffic, Legislative Service, Anti-Litter, 
Industrial, Convention and Research—are shown to have 


been of special service to members in 16,904 instances. The 
wide scope of the association’s work may be judged from 
the fact that during the year the various departments han- 
dled 154,934 pieces of first-class mail, an average of approx- 
imately 500 pieces a day 

The book contains 335 pages and carries reports of the 
president, the secretary and the various bureaus and com- 


mittees of the association 


_ : 
Merchants Urge Use of Wooden Boxes 
Stationery and office equipment have a great barrier of 
sales resistance to surmount in the lumber producing regions 
of the Pacific Northwest if they are not shipped there in 


boxes. Few of the residents in those sections will 


wooden 
buy anything that has not been shipped in wooden con- 
° - rf 


tainers. 


Merchants at Silverton, Ore., as well as in many other 
cities in the lumber sections, stamp their goods with this 
request ‘In order to insure the arrival of this order in 


good condition PLEASE SHIP IN WOODEN BOXES 
This condition has been brought about by wooden box 

promotional activities of the Loyal Legion of Loggers and 

Lumbermen, an organization of logging ar lumbering em- 


loves, in order to arouse the enthusiasm of the public to 


’ 
the importance of the lumber industry to the lumber pro- 
ducing sections \ large percentage of the residents there 
e dependent upon the lumber industry, they pointed out, 
and the | é ndustr tur s depend upon the 
amount of lumber sold that sen t boxes The 
people have een drilled the tl ght t t it is their 
luty and their business t te sive use 
“ xes 
> 
Pittsburgh Distribution of Metal Equipmen 
C A. Schatzman, who has been active in the distribution 
t eta nee e ment the Pittsburg district the 
ast te ears s ow gS at i & Weller, Inc 
704 Clark g. fitts re ie He has the direct 
Tac age , r The Di a te & I K Compan 
\ le te e of Diebold products is splay in the 
Clark k reg Aas we is the meta li yr « lupment of 
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ELL your customers the idea of transferring their 1927-28 
correspondence now. It will prepare their filing equipment for 
the business of the new year and you will be rendering a service 
and increasing your sales at the same time. 

The new Security Steel Transfer Case is featured by exclus- 
ive improvements— four rollers for easy drawer action—27% 
inches of filing space for convenience and economy—but read 
the detailed description and you will be convinced of its value 
and its sales success. 


STEEL EQUIPMENT CORPORATION 


NEW YORK - PHILADELPHIA - NEWARK: BOSTON - NEW HAVEN - CHICAGO - PITTSBURG 









The Equipment 
that Never 
Wears Out” 





Pe 


s 





Largest available storage space: 27 

inches of inside drawer depth. 

Continuous heavy steel frame, oxy- 

acetylene welded. 

Heavy gauge channel in which drawer 

rollers operate. This also adds to rigi- 

dity of case. 

Over-lapping extension of leg plate to 

take up extra leverage when drawer 

is open. 

Two rollers on case to assist in drawer 

operation. 

Two rollers on each drawer for easy 

operation in all positions. 

Rolled edge, reinforcing drawer slides. 

Steel lip for extra reinforcement and 

dust protection. 

%. Flange on each side of 
drawer under which case 
roller travels. 


10. Drawer remains horizon- 
tal when fully extended. 


(2 
4 
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The “Secret” of 


Steelcase Desk Success 


is actually no secret at all. Dealers everywhere are learning 
that. Steelcase Desks with their neat trim lines, their 
patented features of design and construction, their attractive 
finishes and favorable prices permit them to meet compe- 
tition on every score with an ample margin of consumer 
acceptance always in their favor. 


Many of the country’s largest offices use Steelcase Desks- 
and are steadily adding to them. Our dealers find that the 
Steelcase line is unusually well adapted to the complete 
furnishing of both large and small offices. The Steelcase 
franchise is valuable: you owe it to yourself to learn its 
advantages. Write us now. 


Metal Office Furniture Co.,Grand Rapids, Mich. 
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Salmagundi 


Fifteen Years Ago 


High Lights and Glimmers from the Pages 
of Office Appliances as Noel Approached in 
the Year 1913 


\ project was announced to establish an office appliance 
mart on the sixteenth floor of the Commercial National 
bank building, Chicago—now the Edison building. Space 
and office facilities were offered to manufacturers desiring 
representation in Chicago 

“Salesmanship in the Store” indicated the advantages 
enjoyed by the store salesman over his brother working 
outside. [The store salesman has more of a seller's market 
than the man calling in stores and offices for his business 

“Science in Ofhce Management” was an extended extract 
from an address before the Ad-Sell League by W. L 
Chandler 

The new factory of the Elliott-Fisher Company at Har 
risburg, Penna., was illustrated 

The application of intrinsic merit was discussed in an 
article by Charles Meilink, president of The Meilink Man 
ufacturing Company i! Quality and Its Effects on 
Business 

Henry A. Maddox, Manchester, England, contributed 
“Points About Carbon Paper.” 

The Shaw-Walker Company had completed a large addi 
tion ti its plant at Muskegon, Mich., designed and 
equipped for the production of steel office furniture 

A business show was scheduled at Hartford, Conn., Jan 
uary 26-28 inclusive in 1914 

The Boston show of the Annual Business Show Com 
pany was scheduled for April] 2-8, 1914, inclusive 

Toronto was to have its second annual business show 
April 23-29, 1914, inclusive 

The Loos Leaf Ledger Shop Vas eSta ished at New 
Orleans by Peterlin & Company 

a 
Insulation Drying Tests by Standards 
The United States Bureau of Standards has inaugurated 


esearch into the drying out of insulation in filing safes. 


It is working to discover the water weight loss to be 
xpected « eT term of several ears The water of crys 
tallizatior the insulating material used is calculated to 
be turned int steam whet i safe is exp sed to a hot fire 
siding in the protection of its contents The tests under 
way are expected to reveal how long this water of crystal 
lization can be expected to remain potent while the safe is 
exposed to rdinar\ working temperatures in othce. store 
or factory 

[he bureau has stated that safes put under the fire test 
soon after the nsulation has been placed lose water by 
evaporation, amounting to from 300 to 600 pounds for the 
larger safes, the equi lent f trom thirty ve ft seventy 
gall ns 

ee —_ 
A Pointed Tip 
\ Prize W re oke Printed in The Coach, published co 
peratively t Eberhard Faber, C. Howard Hunt Pen Company 
t) Sanford Manufacturing Company 
A little girl accompanied her father on a shopping trip, 


is package, the lady in charge 
of the office gave the little tot a pencil and a scratch pad 
She was silent for a moment, and when her father said, 
What do you say to t lady?" she promptly extended 


the pencil in her smal l d said, “Sharpen it.” 








No Axe To Grind 
Among Our Dealers 





Dealers in Mastergrade 
Underwoods have no axe to 
grind. No chance of profits 
getting away. Mastergrade 
typewriters make a killing 
every time. 


With a balanced stock of 
typewriters Master grade 
dealers have no obstacles. 


If your stock isn’t complete, 
or if you have rush orders, 
just remember we are pre- 
pared to ship at once all sizes, 
makes, types and serial num- 
bers, both rough and remanu- 
factured. Write for price list. 





The Wholesale Typewriter Co. 


Fxclausive Distributor of Mastergrade 
Remanufactured Underwoods and Largest 
Wholesale Distributor in the World 


428-430 Broadway New York, N. Y. 

















82 OFFICE APPLIANCES December, 1928 





* 


ie a eee - SANE A oe, 
a“ 











any 






— Se ~~ 


To the bottom of the map 
with Commander Byrd 


E shall learn more about this world of ours from facts that Com- 
mander Byrd's Expedition will bring back from the ice-bound 
Antarctic. 











The facts these brave men secure—the maps and drawings they make— 
will be a wonderful cortribution to science. These valuable documents 
deserve the best protection that can possibly be afforded. 


The Expedition will feel that its data is secure against loss or damage, 
for GF Allsteel Files and Map Cases have been selected, to give the 
best possible assurance of safety, eficiency and economy of space. 


ae 


In your own business, GF Allsteel Office Equipment will bring you the 
enduring qualities so carefully selected for Commander Byrd's Expedition. 








THE GENERAL FIREPROOFING COMPANY 
YOUNGSTOWN, OHIO 
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C. J. Weber, President, 
Weber Office Equipment Co., 
Louisville, Ky. 





“Get on the 
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At the Stationers’ Convention 
special stress was laid on the 
importance of proper salesroom 
display for office equipment. 


GF has always encouraged its 
dealers to dress up their show- 
rooms in an attractive way. 


In a recent contest conducted 
by GF, the Weber Office 
Equipment Company won third 
prize with the display shown 
here. 
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“Dealers who are not already on the band wagon should give their 
wholehearted attention—and those who are already on it should 


carry on.” 


That’s what a dealer’s committee had to say about steel desks. It 
is worth repeating here, for steel desks have come into their own. 


And in handling the GF line you have the wonderful advantage of 
selling not only the kind of steel desks you can proudly recommend 
to your customers, but also a group of products that let you fill 
every possible demand for office equipment. 


Here is a complete line of nationally advertised products bearing 
a time-honored name that of itself is a worthwhile backing for 
dealers. 


It will pay you to investigate the GF dealer franchise. 


GENERAL FIREPROOFING COMPANY 
Youngstown, Ohio 
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Its Low Price 
Attracts Trade 





Many business concerns are denying 
themselves the economies and the 
convenience of reproducing their own 
letters, forms and announcements 
simply because they hesitate to tie up 
a goodly sum in a duplicating ma- 
chine. But they'll eagerly pay 


$35.00 


for the 





- TRADE MARK - 


complete with supplies 


The Lettergraph is the equal of 
higher-priced machines in quality 
work and quick, easy operation. It is 
far simpler in design; has fewer parts; 
is trouble-free and occasions very 
little, if any, upkeep expense. It 
copies anything written, typed or 
drawn, in one or more colors, from 
postcard size to a 9x15 sheet, at an 
operating cost of approximately 25c 
per 1000 copies (exclusive of 
stationery). 


There’s a very liberal profit for the 
dealer who sells the Lettergraph— 
and a far wider market for its sale 
than on any other machine we know 
of. Stock the Lettergraph and push 
it! Display it in your windows with 
the price prominently featured. It 
will draw trade to your store. Let us 
give you the facts—and the figures. 


The Heyer Duplicator Co., Inc. 


Manufacturers Since 1903 . 


901 W. Jackson Blvd. Chicago, IIl. 




















Active Buying Season Is On 

Records of business maintained for many years by well 
known statistical organizations show that October, Novem- 
ber and December are months of golden harvest for sta- 
tioners, among other retailers. The statistics show that 
forty-four per cent of the year’s total buying is done the 
last four months of the year. The preceding eight months 
contribute approximately twenty-eight per cent to the 
year’s total. These facts make it reasonable to assume that 
the dealer will not get his fair share of the whole year's 
profit if he doesn’t get his portion of the business during 
the last four months of the year 

It seems to be the logical thing, especially for pre 
ducers with retail outlets, to exert every effort to stimulate 
trade for the dealer, to give him every advantage the seaso1 
offers, and which rightfully belongs to him. Most manu 
facturers producing for the national market, and merchan 
dising on a national scale, realize this increased consumer 
demand during the fall and winter, and work strenuously 
to cultivate the possibilities for their distributors. The 
W. A. Sheaffer Pen Company, Fort Madison, Iowa, has 
prepared a comprehensive program of sales promotion for 
its dealers. During the fall opening of school and the 
gift buying season the company is carrying intensive adver 
tising in newspapers and magazines in all sections of the 
country. Dozens of metropolitan dailies are scheduled 
hundreds of other dailies important in their individual 
fields, national fields, national weekly publications, college 
papers and miscellaneous journals with discriminating 
readers This extended schedule will be maintained right 
up to the Christmas season. 

\ powertul ally for the dealers in this campaign is 
new Sheaffer catalogue, devoted to Sheaffer trophy desk 
sets It will enable the dealer to identify his store ane 
merchandise with the daily and weekly advertising whicl 
the company will do in behalf of securing the forty-four 
per cent the stationer should show for the last four months 
of the vear 

ais 

Newspaper “Colyumnist” Makes Quaint Request 

[The La Porte, Tex., Chronicle runs a topical column 
titled “The Sidewalks of La Porte.” It included the fol 
lowing paragraphs a few weeks ago 

Arthur Brisbane, columnist extraordinary, received s¢ 
many inquiries in regard to whether he dictated his col 
that he was com 


umn, or whether he used a typewriter, 


pelled to announce through his column that he used a di 
tating machine and employed a transcriber 

“In the formation of this column we do not employ a 
stenographer, but write it on an ordinary L. C. Smitl 


typewriter No. 5. L. C. Smith & Corona Typewriters, inc 
’ 


the above and send us a ribbon lypewritet 


please note 
ribbon, not hair.” 
> 
Mill Laboratory Aids Paper Standardization 

Progress in educating users of paper in the correct sele« 
tion of stock according to the purpose, a form of standard 
ization to eliminate waste, is progressing rapidly Sidney 
L. Willson, president of the American Writing Paper Com 
pany, reports that these efforts are successful and effective 


Mr. Willson began the standardization work some time 


ago and this year established the Paper Users’ Standardi 


zation Bureau, which offered to analyze factory and office 
forms, and other documents used in large volume by busi 
ness, in order that permanent grade paper might be selected 
for the permanent requirements and that inferior paper 
might be devoted entirely for temporary purposes 
The mass of business forms received for anaylsis by the 


bureau has been large, reaching on some days as many as 
More 


5,000 different papers, all devoted to individual uses 
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,. a new low 















The regular model Victor eight-column standard 
adding machine, formerly priced at $100, is now 
offered at $87.50. 

This reduction in price is in keeping with Victor 
policy of passing along savings and economies to our 


customers in price reductions. 


VICTOR 


Standard Adding Mac hine 


PIONEER LOW-COST STANDARD 


price for the 
66, 


99 


ICTOR 


It is also in keeping with Victor history of being pio- 
neer builders of low-cost standard adding machines. 

A descriptive folder on the Victor “8” will be sent on 

request. A free trial of the machine can be easily ar- 


ranged for. 


VICTOR ADDING MACHINE COMPANY 
3900 North Rockwell Street, Chicago 


ADDING MACHINES... 
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No Sheaffer Lifetime pocket pen 
ean ever be a desk-pen. Each is spe- 
cially built for its special job. 


While all Lifetime pens have these 
points in common: 


(1) the unbreakable radite barrel 
(2) the sturdy iridium nib 


(3) the Lifetime guarantee of faultless 
performance and no repair charges 


(4) the ability to write at first touch 
and yet make easily three clear 
carbon copies 


(5) the patented lever-filler, Sheaffer’s 
own device, which insures a thor- 
oughly cleansed and filled ink-sack. 

Yet a special feed section, with me- 
chanical changes, makes the desk-pen 
a separate and distinct writing, tool. 
Thus Sheafter dealers score two sales 
where only one was possible before 
and provide for buyers the utmost in 
writin?, convenience and efficiency. 


SHEAFFER'S 


PENS+PENCILS:SKR 
W. A. SHEAFFER PEN COMPANY FORT MADISON, IOWA, U.S.A. 


Reg. U.S. Pat. Of. 
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ea sate A 5) Identify the Lifetime 
PSE Ot im ee F pen by this 

; : white dot 


The best 2ift is that | 


which serves best 


The Lifetime® pen is a fine piece of en%ineering, work. 
It is built with such exquisite accuracy, and of such 
dependable material, that it is freely juaranteed to last 
its user for a lifetime. In places of wear, Waspalumin, 
an almost precious alloy of superlative tenacity, and 
iridium, the hardest of all metals, are Renerously used. 
A magnificent enZineerin}, job—for a beautiful and 





q.\ Py appropriate pift. A gift! One that is a constant re- c 
y oo minder of the giver. And for real profit, under the ye 
A\S SUS , 2 p P ° A » AC 

) Sheaffer no-jobber plan, Lifetime has no equal. Genuine | Mey 

¥ Onyx oh 3 
7 Lifetime” pen in areen or black, $8.75, Ladies’, $7.50—pencil, $4.25 aie 


De Luxe “Lifetime” pen, $10, pencil, $5. Others lower 


Liberal Sheaffer discounts to dealers 


HEAFFER’ 


PENS: PENCILS? SKRI 
. SHEAFFER PEN COMPANY - FORT MADISON, IOWA, U.S. A. 






r York . . Chicago . . San Francisco 
Sheaffer Pen Co. of Canada, Ltd. - Toronto, Ont.—60-62 Front St., W. 
Wellington, N. Z. - Sydney, Australia - London—199 Regent St. 

—_ 











A 
ccessor to ink 
- 


X su 

= 2) cents 
We, £7 Sent 
ASS} Loom Ss 





) 
AN 

LARD 

76? a 














OFFICE APPLIANCES ecen 1928 


DAD ZA) 


SC EE DCSE DD ~< SEDGE > c= =). “= 








CEOS 


= 


| he 


Ap 





——_ 
= 4 














Se O<< aE CEP DSS FE DCE XC as OH 


yt ‘ : " TH PT | tl ili ny Ue) ee GP fT 











FACTORY MACHINERY and 
OFFICE FURNITURE 


No business executive questions the necessity for efficient factory 
equipment ; it is vital to business. And how essential to a productive 


day in the office is good furniture. 


Now, more than ever, business men are appreciating the effect that 
office atmosphere has on the day’s business. And for producing the 
right kind of office atmosphere, nothing takes the place of fine 


furniture 


In the Macey line of fine furniture, you will find a design and a price 
to suit almost anv buyer. Are you interested in such a line? 


THE MACEY COMPANY ©4N2 RaPips 


Macey also makes steel files, steel desks, 
filing equipment, supplies, bookcases, etc. 
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than 500 large organizations have had their paper require- 
ments standardized Many instances have been revealed 
where cheap grade paper that will deteriorate in a few 
years is being used for records of a permanent nature. 


has been found that paper 


More frequently, however, it 
of a superior quality is being employed for temporary office 
memoranda that lose their significance in a few days, Mr 
Willson explained. 

The work of the bureau was offered in the belief that the 
average business man ts not an expert on paper and that 
the grade of paper for business use often is selected at ran 
dom or by accident. Branch offices were established in a 
number of cities and these have forwarded papers to the 
laboratory at Holyoke, Mass., for analysis 

It is contended by the bureau that the exact nature ot a 
factory or office form cannot be determined without a chem 

al analysis, which reveals not only the kind of fibres used 
by the paper maker, but also their length and lasting qual 
ties. The bureau also has subjected paper received from 
the branches to all the standard creasing, bursting and 
endurance tests 

According to Mr. Willson, in virtually all instances wher« 

set of specifications has been prescribed for a company it 
has meant a financial saving and at the same time has given 
the company better paper for its purposes Che bureau 
1e explained, is not a sales organization, and after making 
ts analysis and leaving its specifications, it withdraws. It 
vas established on the theory that the paper industry 
would benefit by giving business the best service possibk 

the way of adapting the right type of paper to an) 


given purpose. 


= _> — 
How Typewriter Helped Canadian Women 
The Business Woman, Toronto, Canada, published “Half 
Century Onward.” This narrated the history of the 


employment of women in the civil service field in Canada 
\ single paragraph of this article indicated how womet 
tound their field broadened by the typewriter 


“Within the next five years, that is between 1884 and 


1889, the rush of women int the civil service at Ottawa 
vegan [his was contemporaneous with the bringing of the 
typewriter into general use Prior to that period, all clerical 
work had been done wit! pen; and even down to 1895 it 
vas regarded as a breacl tf dignity for a minister to send 
ut letters 1! imy ‘ t] CT TT! tnat 1! the hat d ot his privat 
secretary I still recall those davs of lett writing witl 
ache betwee S es And d 189¢ 
v fe Lord Aberdes s she 4 adition ?t the centuries 
ste vrit the { ri 
‘ eral ex | s \ 
ae — 
“It Pays to Advertise” 
(rene rgan's hit r Miss in The Chi in Daly 
Vs What s i te sé we hea that iwful 
g din, ti . it-tat-tat in s perfect 
staccato rhythm and that ceaseless pounding The dis 
r} | ‘. ’ 


vance is nothing less than Gene Morgan’s “Parker Push 


rs Waterman Wielders,” “Sheaffer Shakers” and “Type 
iter Tappers” scratching and poking out verse and wis 
iCcKS wel e t s I the midst s His 
parture “hit” us hard and we missed” him sump'n awful 
In proof of this let us swamp him with expressiot He's 
ably ace F t < g tloodes now anyvwa 
KARLOV KARLOV\ 
—— 
A Job for Ol’ Doc Osler 
Class, in “the second guess “When you need shelving, 
phone ‘Y and F.’ suggests . dvertiset hut those w 
need shelving most ill be the last in the world t isk for 
assistance 
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when transla 
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hand above 
reads: 


“I have always been care- 
ful to pick a @encil which 
aids me to wrigg smoothly, 
clearly and spe yl. Lhave 
found SEMI-H@& Pencils 
to do all these, Web that is 
why I use them. 






SEN 
HEX 


























% 


c 


cr 


<= 
Te 


‘\ 


is 
a 








90 OFFICE APPLIANCES December, 1928 


Service Pin Presented to F. J. Yawman 

The Office Specialty Manufacturing Company, Ltd., 
Newmarket, Ontario, Canada, has presented a thirty-year 
service pin to F. J. Yawman, vice president. This is a 
gold pin set with diamonds, one for each ten-year term of 
service. The pin was presented when Mr. Yawman cele- 
brated the thirtieth year of service with “Y and E.” When 
the Office Specialty Manufacturing Company, Ltd., inaugu- 








rated its service button plan, the first of these tokens was 
sent to Gustave Erbe, in appreciation of the fact that he 


i 
A High-Power, Heavy Duty was one of the founders of the company. Mr. Yawman is 


the first “Y and E” officer to pass an anniversary period 


Card and Paper Punch since the “Office Specialty” plan was put into effect. 








A powerful punch for cutting %” and 1%” 
round holes in heavy layers of loose leaf sheets, 
cards and pasteboard. Jaws 1” deep, with Ad- 
justable Gauge for uniformity. Size, 64%". No. 
140. Retails at $3.00. 


Our No. 160 Card Punch punches %" round DIXON FI. MCON-DER? TOGA 





holes 14%” from edge of card. Size 5”. Both een eee) 
punches have spring action, parallel jaws and SS ert 
full nickel finish. Retails at $1.25. oe Y. — 


- | ee 








EFFECTIVE COMBINATION OF “TI- 
CONDEROGA"” PENCIL AND “LONG 
WEDGE” ERASER.—No. 1399 counter dis- 
play furnished to dealers by the Joseph 
Dixon Crucible Company. The silhouetted 
outline of Fort Ticonderoga adds an at- 
tractive effect to the display card 
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Alert Newspaper Readers 

“Voice of the People” in the Chicago Tribune contained 
letters of interest to the typewriter field Che original 
communication and the reply are printed here 

Camp Point, HL, Oct. 11 \ news item reprinted from 
the Tribune of October 11, 1863, says, “The President has 
completed his reply to the Missouri-Kansas delegation. The 
manuscript is now in the hands of a ty] 


[ pist 
It is my recollection that a typewriter was a new thing 
at the time of the Centennial, 1876, thirteen vears after 1863. 
Please to tell us when typewriters were first used for 
business purposes, and about when was a performer on a 


TRADE MARK RE typewriter first called a typist—C. S. Boot 


STATIONERS Haha hate = MN 


‘In the Hands of a Typist,” in yesterday's Tribune, is “all 

wrong. The typist mentioned in the Tribune of October 

11, 1863, was not a typewriter operator, but as I under 

stand, a hand setter of type, called typist, or more com 
| (yt ] +1 . ] 











monly typo, in those days late years they are called 
Made by the Makers of comps, or compositors 
n 3. as no he President’s messaces were printe 
TRIUMPH EYELET PUNCHES In 18653, as now, the President's messag vere printed 
and ftranked from the government printing ofhece Hence, 
THE WM. SCHOLLHORN CO., NEW HAVEN, CONN he manuscript . oh. DP 5 One! nie ¢ th ' 
the manuscript of the President's reply » the Missouri- 
Kansas delegation actually was in the hands of a typist, or 
typo the hand con positor of the gove ¢ I ng < ce 


Sue 1. Hammon 
Which gives rise to t 
of this day has much to be thankful for, that most of his 


th ug! t tha the ‘com posit ‘ ir” 


copy comes from the typewriting machin That makes 


fast machine compositi possible 
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Made-to-order Cost 


“Envelopes to fit this catalog? 
Why certainly. We have them right 


in stock. Can deliver them atonce!” 


HAT’S what your customer /ékes to 
hear. No three weeks of waiting. No 
high-priced making up to order. 

That's the way you can fit his catalog— 
with Improved Columbian — 
Clasp Envelopes. . 

And—suggest that hell 


printing the envelope means an extra 
job and an added profit for you. And print- 
ing the ImprovedColumbian Clasp Envelope 
is easy. No dark backgrounds to overcome. 
The buff of this envelope doesn't interfere 
with your printing inks. The ink dries 
almost at once. You won't have to print 
each color twice to make it take hold. 
And keeping a complete range of sizes in 
stock is easy. Your regular 
paper merchant has Improved 
Columbian Clasp Envelopes 





get more readers for his mail- 
ing if he has the envelope 
printed. A picture, decorative 
design or a bit of text helps 
attract favorable attention — 
makes folks more eager to see 
what's inside that unusual- 


Tough paper, flexible clasp that 
doesn't break off easily, anchored 
uth 4 prongs in a double thickness 
f paper; flap - punch reinforced 
with fibre-tough stock. Name and 


in stock in thirty-two con- 
venient sizes — or, write us 
for the name of a nearby 
distributor. 


number always printed across the 

lower flap for easy re-ordering; 

thirty-two sizes right in stock at 
your paper merchant's 


UNITED STATES 
ENVELOPE COMPANY 


The world’s largest manufacturers of envelopes 





SPRINGFIELD, MASSACHUSETTS 





looking envelope. 


And don’t forget that 





With thirteen manufacturing divisions 
covering the country 


Improved 
COLUMBIAN CLASP ENVELOPES 
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TURN TIP 
PUSHES lead out 



















For Christmas! 


Dur-O-Lire 
AMBER-JACK 


at the price all can pay 


Ga ’ with 


seven 








$ 7.00 


in either 
size 








wt. features 


Here’s a pencil that every student at school or college will 
want on sight—a sparkling beauty, finished in the tawny 
amber hues of the great game-fish from which it gets its 
name: The Amber-Jack! 


Jacketed in burnished, sparkling, amber, Dur-O-Lite it has 
permanent beauty. Designed and machined with precision 
throughout, it holds leads so they can’t jiggle and slip, 
gives Push-N-Pull action, propelling, repelling and expel- 
ling the lead at a turn of the tip. 


Never before such a value at $1.00—real beauty and seven 
wonderful features that appeal to all: 


Push-N-Pull by turn- All metal to metal 








ing tip—lead is pro- contact. No binding. 

tected when not in 

use. Locked lead chamber 

Reads frem either —another exclusive as 

end of tip. feature—— you can’t CHAMBER 

wee ae af spill the leads when rt inniiiniatiaia 

Lite Barrel. Drop it you pull off the cap feature — you 
ae to erase. The lead can’t spill the 

Se a chamber is locked. leads when you 

won't break. pull off the cap 


to erase! 


Simplest of all pro- 
pel and repel mech- 


anisms. Remove tip 
from pencil body and Loads at 
see for yourself. either \ 
¢ —— 


Exclusive Dur-O-Lite 
colors and designs; - 
octagon and decagon 
(8 and 10 side). a7 


Order now and get the free Amber- ' — 
Jack display for your window and ua =e in 


counter. This is a real seller for the 
school season. Get your share of the 














DUR-O-LITE Pencil Co. 
4541 Ravenswood Ave. Chicago, Illinois 


Eastern Office: 74 Broadway, New York 
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House Organ Philosophy 
Hali trying is the secret of manv a failure Hello (The 


Office Outfitters). 


o . 
It is usually an empty head that swells the easiest.— 


Quality (Clarke & Courts) 
> 


When we have learned the art of life, labor becomes joy 


and work is play —Fritz-Cross Service. 
> > 
Be as exacting as you please, but please be fair—The 


Pencil News (Joseph Dixon Crucible Company) 
I 
» 
A man who has been captain rarely makes a good private. 
Berloyalist (The Berger Manufacturing Company) 
- _ > 
It is an established fact that women display more back 
bone than men.—Office Topics (Baker Printing Company) 
es ss 
[rue merchandising is making a profit and a friend at 
re time The Office Cat (The Richmond & Backus 


Don't go atter a triend to make a sale go after a sale 


olulu Item (Mercantile Print 


> 
Wouldn't it be fine if we elected public officials on char 
acter lines and not party lines?—Bramwords (The Bram 
wor d | Ss) 
> 
Hali the things you think matter don’t, while half thos 
you think don't matter d Faultless Loose Leaf Bulletin 
(The Stationers Loose Leaf Company) 
: > 
There is a mistaken idea around that a man should be 


paid for what he knows In reality a man its paid for what 
he does with what he knows, or that which he can get 
others to do with it Che Coach (published co-operatively 


by the Boorum & Pease Company, C. Howard Hunt Pen 


Company, Santord Manufacturing Company) 
— 
Added Life for Books and Documents 
Continental papers are discussing a discovery made by 
August Groudma " ing typographer of Vienna, who 


laims to have developed a solution which will enable paper 


withstand moisture and insects rhe qualities of this 
solution make it impossible to change printed or written 
atter which has been protected, thus suggesting a variant 
I heck protectior by rendering the entire check proof 


Paper impregnated with the Groudmann solution cannot 


be written upon with any pigment which cannot be washed 


off subsequently with benzin« [he claim is made that the 
new solution cannot be removed from paper without de 
stroying the paper itself en minutes’ immersion in the 
solution is said to suffice, after which the paper is dried and 
ready for any service to which it is to be put. Newspaper 
orrespondents witnessed tests in which red ink, paint, and 
other substances were spattered overt paper protected bv 
the Groudmann solutiot \fter cleansing with be e€ oO 
soap and rinsing in water every trace of the ink, paint, et 
was removed, and the paper retained its identit 
> 
Furniture 'n’ Appare 
The Dixonite Eddi The girls in ir office wear desk 


stockings 
Swenson: Whaddye mean, desk 
Eddie: Roll tops 


ne 
Automatic File 
sells another! 


HE exclusive features of design and construc- 

tion in Automatic Visible Vertical Files mean 

so much to the average user in speed, conveni- 
ence, and accuracy that one trial invariably leads 
to further installations. 


In a recent letter from the Central Illinois Public 
Service Company, Mr. Peterson, Traffic Agent, 
says: “We were one of the first to use the Auto- 
matic V-Expanding Tariff File. Later on it became 
necessary to have tariff files for the Southern 
Illinois Railway & Power Company, which is a 
subsidiary of this company, and I immediately 
recommended the Automatic Tariff Files. These 
were purchased about a year and a half ago. Some 
three months ago, the Springfield Chamber of 
Commerce, through our recommendation, installed 
the Automatic Tariff Files in their Traffic Depart- 
ment. Just the other day I talked with the Traffic 
Commissioner and he is more than pleased with the 
files and stated from now on he would use nothing 
but the Automatic Expanding Tariff Files and that 
is quite true with our organization.” 


Dealers find that the Automatic features of de- 
sign, construction and operation set this equipment 
apart from all other files, desks and specialties. 
Find out what Automatic convenience and visibility 
could mean to you in sales and profit. 


The Automatic File & Index Co. 
Green Bay, Wisconsin, U.S. A. 
New York Chicago Philadelphia Detroit Milwaukee 









FILESVDESKS 


a? 


Four drawer letter 
size cabinet, from 
the 4000L Auto- 
matic upright line 

















O A-12-Gray 

















Model 24—The new Hotchhiss 
Wire-Stapling Machine. Loads instantly 
with strip of 100 pre-formed wire staples. 
Binds up to $0 sheets. Easily operated by 
light pressure or « blow on the plunger. 

















For Every Business Need 


Hotchkiss has been a pioneer in the development of 
better paper fastening devices since 1894. Today there 
is a Hotchkiss Automatic Paper Fastener for every busi- 
ness need. And the Hotchkiss name and reputation are 
known throughout the world—making Hotchkiss prod- 
ucts the accepted leaders, easy to sell and profitable. 


HOTCHKISS 


STAPLING PIACHINES 


Comprise a complete line, recently increased by the 
addition of the new Model 2A Hotchkiss Wire-Stapling 
Machine. From this line your customers can choose 
just the models they want, just the machines they 
need—that's why so many leading stationers standard- 


ze on Hotchkiss, the leading paper fasteners. All sta- 
tioners are invited to write for price lists, catalog and descriptive 
circulars giving full particulars about the Hotchkiss line. Let 
us prove to you that standardizing pays 


THE HOTCHKISS SALES CO. 


Norwalk Conn. 

















Model 1—The standard universal Hotchkiss Paper Fart- 
ener Ured wherever papers must be fartened 
together. Binds up to 25 Sheets. Guar- 
non-clogging with Hotchkis: 

Staples 


antecd 
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Miss Bredt Wins “The Coach” Slogan Contest 

The judges in the contest conducted by The Coach, 
1315-29 Cherry street, Philadelphia, Penna., have awarded 
the $100 prize to Miss Cecelia L. Bredt of Chicago. Her 
slogan was “The Stationer—The Service Station for Office 
and Home.” 

Miss Bredt is secretary to F. P. Seymour, vice president 
of Horder’s, Inc. 

Nearly 25,000 slogans were received. They came from 
all parts of the United States, and from such distant places 
as Rumania, China, Panama Canal Zone and Denmark, in- 
dicating that the whole wide world was interested in the 
quest for a slogan suitable as a war cry for the stationery 
legions 

The judges who selected Miss Bredit’s slogan as being 
the most dynamic and were: F. C. Bingham 
(Boorum & Pease Company), W. W. S. Carpenter (San- 
ford Manufacturing Company), D. W. Desbecker (House 
Faber), and G. W. Scudder of The Coach. 
Blackwell-Wielandy Stationery 
was a contributor to the prize, 


inclusive 


of Eberhard 

Paul J. Wielandy of the 

Company, St. Louis, Mo., 
and is well satisfied with the results. 
a as 

Baldwin Stationery Store Relocates 

rhe Baldwin Printing & Stationery Company opened its 

new store at 331 South Wells street, Chicago, in November, 

floral 

This business is thirty years 

years the located at 316 

The new store is in the Insurance 


profusely decorated with emblems betokening the 
good will of many friends 
old; the last fifteen 
South La Salle street 
Exchange building, and has an entrance into the building 


lobby 
basement. \ 


store was 


Ample storage space for reserve stock is in the 
balcony at the rear of the store provides 
space for the business office 

used throughout 
Steel Products 


Steel showcases and steel shelving are 
store, the products of the Service 
The 


display 


the new 


Corporation showcases are electrically lighted. 


Under the space, in the rear of the cases, are 


drawers for stocks of small items. A signal system makes 


it easy to indicate low stocks, permitting the clerks to 
refill the drawers from the reserve supply. 

—_ 
Beall Made Burroughs Manager at Montgomery 


Beall has become manager of the Burroughs adding 
agency at succeeding W. S 


Mr. Beall has been manager of the 


rN 
machine Montgomery, Ala., 
Putnam Chattanooga 


agency of the Burrougs Adding Machine Company before 


this transfer. He has been connected with the company’s 


field staff the past nine years, joining the Charlotte agency 
as a senior salesman in 1919. In succeeding years he was a 
Birmingham and Atlanta, 
May, 1926 
Beall as manager at Chat 


salesman at San Antonio His 


salesman at Little Rock, 


becoming manager at Chattanooga 


Ellis, who succeeds Mr 
tanooga, had been senior 
1 establishment 


1919. He 


has continued with that agency in various capacities until 


first association with the Burroughs fel 


was as office manager at San Antonio, January | 


the present appointment. He became a specialist in 1922, 
and since then has been a senior salesman and a sales 
instructor. Mr. Ellis was a member of the AIl Star clul 


i eS 

Simplification Program on Shipping Tags 
Plans are in preparation by the division of simplified 
United 
program accomplishing the simplification of shipping tag 
adopted the tentative 


practice, States Department of Commerce, for a 
lines. A meeting of manufacturers 
A gen- 


when the 


program offered by the Department of Commerce 
eral conference is to be held in the near future, 


program will have further consideration 
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Christmas Wish: 


MAY YOUR CUP OF 
YULETIDE CHEER BE 
FULL TO THE BRIM 


MAY THE COMING YEAR 
BRING A RICH REWARD 
OF PROSPERITY > > > 


Sengbusch 


SELF-CLOSING INKSTAND CO. 
Milwaukee, Wis. 
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An exceptional 
product which rap- 
i@ly makes friends 
and proves unquestionably the justifi- 
cation ef the adoption of the SUPER 
FINE name. 


I Our No 


tional quality; long life 


excert 


292—euaranteed for 
excellent re 
sults for clear, sharp work The su 
perior of any ribbon at popular prics 
on the market today 


CANODE 


increases scope of service 


The many new office supplies recently added to the popular 
Canede line, greatly increasing the scope of our service, caused 
us to change our corporate name to the CANODE INK & 
OFFICE SUPPLY COMPANY, Inc. 

Altho operating under the new corporate title, users and dealers will find 
the same honest and liberal policy, the same quality and the same guar- 


antee of universal satisfaction that has established an enviable reputation 
for the CANODE line. 


Every item listed in our catalog is manufactured in our own plant under 
our own supervision. Every item must possess the merit required to insure 
our money-back guarantee of perfect satisfaction. 


Recently we increased our facilities to include one of the most modern 
typewriter ribbon manufacturing and multigraph ribbon re-inking plants 
in this country. This addition met with instant approval and is rapidly 
gaining favor. 


During the past seven years the name CANODE has become synonymous 
with unsurpassed quality at a popular price. Dealers tell us of their entire 
satisfaction with Canode products and their resultant profits. Write us 
for particulars 


CANODE INK & OFFICE SUPPLY COMPANY, Inc. 
3005 Carroll Avenue 


Chicago 
a 











‘Canode Superfine 











Canode Superfine 


TYPE. 
CLEANER 

















concentrates on a complete line of inks necessary 
fer the many mechanical office and factory ma- 
chines and devices Furnished in colors and con- 
sistency to meet requirements. 





This is a popular product. manufactured for 


This eaner has been known for the the purpose of keeping the type face clean 
past seven years for its exceptional qual and in perfect working condition Remeves 
ity. Performs perfectly and is the cheap all grit and positively an indestructible tool 
est product on the market today where of long life. This, with our typewriter 


quality is given any ynsideration eaner, gives a perfect job at a very low cost 








The Canode Ink & Office Supply Company. Inc., 








Typewriter carbon at a popular price for all 
classes of general work, an excellent value that 
will give maximum wear and is guaranteed not 
to smudge or blur It can be used for three 
copies at one writing. with ordinary paper, and 
five copies with onion skin paper 4 trial wil 
convince the most skeptical user of the unques 
tionable value of this product 
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CANOOE WK CO 








Semel 








CANODE stencil is distinctive in view 
of its strength and durability: its proof 
reading qualities and superior work- 
manship 
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CAN ODE 
STENCIL INK 


CANODE me coment 
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CANODE INK C® 
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Richmond Concern Shows Fine Growth 
The Richmond Stationery Company, which has been 
yperating since March 1 under that name, has made gains 
in sales each month, and is highly gratified with the results 
of its operations [his company was organized March 1, 
1928, taking over the former Richmond Pen & Stationery 
Company. which had been located at 2 North Ninth street, 


Richmond Va The officers of the Richmond Stationery 
Company are Fk. Sitterding, Jr.. president; E. L. Hub 
bard, Jr., vice-president; Morton Marks, secretary-treasurer 


April 1 the company combined its stores and factory 
in the building at 714 East Main street, adding at that 


time a complete rubber stamp, seal and stencil department. 


The company’s slogan is “Everything for the Office,” the 
stocks including fling equipment, commercial stationery 
fice furniture and rubber stamp goods. The company 


ulso operates equipment for the production of printing, 
nd lithographing 


>_> — 
Sheaffer Places Two New Men in Territories 


engraving a 


[Two new men have been added to the field staff of the 
W. A. Sheaffer Pen Company They are at work in their 
new territories, following several days spent at the factory 
Fort Madison, lowa, becoming familiar with manufacturing 


processes 


| | Mi rris has been assigned t Eastern sales territory 
with headquarters at New York City. Previously he had 
been with the Sundstrand Corporation, both as territorial 
salesman and as district sales manager in Pennsylvania 
with headquarters at Pittsburgh 

I M Collins has beer issigned to the wester! hic 


territory, relieving ]. M. Leebody, who has been assigned to 
another territory by the fountain pen manufacturer. Befor« 


joining the Sheaffer organization Mr. Collins was identified 


i me time itl the nvestment business, operating 
ig severa years Chat it\ had been his } rie etore 


> - 
Harry H. Steidle with Standards Bureau 


larry H. Steidle. Beechwood Park. Penna.. has been 
appointed assistant chief business specialist in the commer 
ial standards unit of the Bureau of Standards, United 
States department Commerce He is in charge of the 


ommercial standards group at Washington, D. ‘ 


joining the commercial standards unit Mr. Steidle was 
n charge ¢ ide r blems of the Sawdust Sales 
Company, Brooklyn, N. y¥ In a former connection with 
the national committee on wood utilization of the Depart 
ment of Commerce. Mr. Steidle had extensive ¢ tacts with 
ve tives 
an 
Novel Pencil Exhibit by Autopoint 
One ot the outstanding features of the Dallas state fair 
October 6-22, was the Autopoint display of “The Pen 
\ \ es | Ww B siness | exhibit was i inne 
i i \ \ | anklis Southwester 
representative of the Autopoint Company. An exceptionally) 
nteresting teature of the exhibit was a display of raw 
material use t he Autopoint pencil—“Bakelite” 
ywder torm, and also in moulded pencil barrels. Beautiful 
DeLuxe Bakelite used exclusively in the “DeLuxe Auto 
was also displaved: the transparent and semi 
transparent effects peculiar to this lustrous material were 
appar« i sticks i iterial show ] spida 
e well-k VA Autopoimt displa east 
his e exhibit of At ints in various stages of 
lal acted w spread attent ve UUU 
100 pl r ed s Texas state ir, and tine 
interest noted mm his booth Mr. Franklin ts confident that 
most t the visitors were ttracted bw the nove Anutopoint 
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ON SELLING 
FILING SUPPLIES 


woo 
when the 


telephone 


rings ..... 




































Opportunity hnocks/ 


Mk. ORDER TAKER picked up the phone. 
\ prospect wanted to know the price on 10,000 cards. 
Mr. Order Taker quoted a price of 75 cents a thou- 
sand. The customer said “All right”? and hung up. 
The customer had been using a high grade card list- 
ed at more than $3.00 per thousand! 


Confident that the card he was using must be 
infinitely superior to Mr. Order Taker’s card, he 
bought elsewhere altho he had intended to give the 
order over the phone. Mr. Order Taker not only 
lost a sale....he lost an opportunity. Mr. Salesman 
would have found out all about the card and its use 
before quoting....every telephone inquiry is an op- 
portunity to serve someone by helping them buy the 
right supplies for a need, not merely to quote a price. 


To Sell More, Serve More! 


The WABASH CABINET (. 


WABASH, INDIANA 


MAIL THIS COUPON 


The Wabash Cabinet Co. 

W abash, Indiana Date 19 
Please place my name on your list to receive new 
Sales Ideas, and tell me more about your plans to 
help increase Supplies sales. 





Name 


Fle ane oe PEL tN 





Firm. = 





OFFICE APPLIANCES December, 1928 


© “Doc” Hanson’s “Smile Club” 
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Much has been written about the influence for good of 


| h “EDUCA | OR” the smile in business but there are still too few people 
e who use it. At least this is what Walter Hanson, more 


‘“ ” generally known as “Doc,” a Cleveland typewriter dealer, 

Pa NEW Apsco Model for believes. So he has started what he calls the “Smile Club.” 
Kindergarten and Primary Grades As head of the organization, he is known as “Smile 
$ 50 Expansioner” and issues membership cards, gratis, to all 

with whom he comes in contact. “The Smiler’s Cheerful 


Obligations,” printed on the back of the membership card, 
are as follows: To smile every minute of the day, asleep 
or awake; To teach your friends how to smile; To smile 
regardless of opposition; To smile for folks who do not 
know how to smile; Keep smiling, then you will always 
“say it with a smile.” 

“Doc” admits that he will never have a full membership. 
but he feels that he is working for a good cause, and that 
the idea is a profitable one in more ways than one. But 
most important is that he practices what he preaches and 
A. E. D. 

Be < SRS 
Organization to Aid National Credit Survey 

The United States Department of Commerce has bee 
asked by the National Retail Credit Association to make a 
survey of the credit situation in the United States, to estab- 





always wears a smile. 


lish accurate means of determining the extent to which 
credit should be extended to individual customers. Forty- 





The “Educator” is designed to meet the nine men prominent as retail credit executives have under- 
long felt demand for a Pencil Sharpener taken to co-operate with the Federal department in devel- 
which would produce a short blunt point oping the type of information which will eliminate the 
on pencils larger than the standard present lack of reliable information. False premises are 
diameter. entertained often by credit men owing to the lack of a 

, ‘ standard to which they can work. The principal questions 
It is an all steel model with the NEW to be asked are based upon three major aan Cash 
self-centering Guide, which keeps the transactions, open credit, and deferred or installment pur- 
pencil in perfect alignment. chases. Other topics of importance relate to the monthly 


Adjustable for pencils or crayons up to balance, collections, bad debts, and the detailed adminis- 
15/32 of an inch. tration of credits. Each state of the union is represented 
in the committee selected by the National Retail Credit 


Association. 


Ward Made Sales Manager by S. D. Childs Co. 

Bernard Ward has been appointed sales and store man 
ager by S. D. Childs & Company, Chicago, Ill. He suc 
ceeds A. L. Payne, who has become sales manager for 
Geo. E. Fox & Company. Mr. Ward was formerly man- 
ager of F. S. Timmons & Company, Elkhart, Ind., spend- 
ing two years in that connection. In Chicago he worked 
three years for the Commercial Stationery & Loose 
Leaf Company Three years ago Mr. Ward entered the 
service of S. D. Childs & Company, and when the posi- 
tion of sales manager was vacated by A. L. Payne he 
was appointed to the place 

T. E. Derichs, who has been with the Childs organization 


many years, is assistant manager 





— ~~ 
John E. Wade Heads Rotaprint at Rochester 
And here is the machine with a record John E. Wade has been elected president of the Rochester 
of the LARGEST SALES in the world. Rotaprint Company, 211-12 Cox building, Rochester, N. Y 


He had been superintendent of the printing department 


The “CHICAGO” of The Todd Compeny. The Rochester Rotaprint Com- 


pany has the agency for the Rotaprint in Western New 


—T he famous Dollar Pencil Sharpener York and five counties in Pennsylvania. The office at 
It’s a great “Seller” Buffalo is in charge of John Heinike, secretary of the Buf- 

IN THE HOME falo Club of Printing House Craftsmen 
Write for Catalog Officials of The Todd Company tendered Mr. Wade a 


farewell dinner at the Rochester club when he left the 


Automatic Pencil Sharpener Co. organization. He was presented with a “Twentieth Century 


Protectograph,” and an order for lithographed checks. 


CHICAGO ILLINOIS From fellow employees came a gold watch and chain and a 


traveling bag, as tokens of their esteem 














Dealers Everywhere Say: 


“Your Campaign Plan 
is O: K.” 


Weis Monthly Sales Campaigns are proving a ‘‘hit’’ 
with the trade. From every section of the country 
comes the word that these activities are stimulating 
sales and developing customers for dealers. 


Each campaign is built around some item or items in 
the Weis Line. We supply free, such sales helps as 
window streamers, window and counter cards, sugges- 
tions and instructions for window displays, envelope 
enclosures, and newspaper advertisements to ‘‘tie in’’ 
with Saturday Evening Post advertising featuring the 
campaign merchandise. We also offer, to dealers whose 
stocks may be low, model assortments of campaign 
merchandise at low prices. 


If you have not participated in one of these special 
events, here isan opportunity todoso. A Transfer-Time 
Campaign built around Weis Index Guides is described 
on the next three pages. Read them. There’s money 


in this campaign for you. 
As 


Monroe Michigan 



































YOUR WINDOWS are 
, ‘a them to work 
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or Neat 
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This Colorful Display is Yours 


tor the 


Here is one of the most expensive displays ever 
offered in the office appliance field. We want to 
send you one FREE. 


The center panel, in two colors, is 28" by 44". 
The side panels are 14" by 28" and are in five 
colors. Actual samples of Weis Index Guides are 
attached to the panels, the whole presenting a 
most colorful and striking picture. The display 
may be used in conjunction with a Model Window 
Display (see opposite page) which we have ar- 


Asking! 


ranged for dealers use during Transfer Time, or 
inside the store. 


We want you to have one of these displays, as 
well as the other advertising helps for Transfer 
Time which are described on the next two pages. 


Use the coupon on second page following. No 
cost to you whatever—no obligation to buy. 
Mail today! Make this transfer time the biggest 
in your history. 
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Index Guides 





Any Dealer Can Install This Display 


On January 26th, 1929, right at the height of Trans- 
fer Time, Weis Index Guides will be advertised 
in The Saturday Evening Post. To enable dealers 
selling Weis Index Guides to derive maximum 
benefit from this advertising, we have provided 
this effective, colorful ‘‘tie in’’ window display 
for their use. 


This display was created for us by an expert 
window display man and the original was installed 
in the store of The McManus-Troupe Company, 
Toledo, Ohio. 


The display comes to you with all specimen 
guides attached =jnst as shown in the illustration. 


The Weis Manufacturing Company, 


Neen 
aed 





1; 


roviiviid ad 


j 
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The other merchandise displayed consists 
of over-the-counter items which, in all probability, 
you have in stock. This makes it possible for 
most dealers to cooperate in the campaign with- 
out having to buy an assortment of goods. 


The display can be erected either in a corner 
window, as shown, or in a window with but a 
single exposure. Our easy-to-follow instructions, 
sent free with the background display, cover both 
types of installations. 


Additional free material to help you sell Weis 
Index Guides is described on the following page. 
tead about it; then mail the coupon! 


162 Union Street Monroe, Michigan 














Can You Use Newspaper 
Ads and Mailing Folders 


9 


Every month we offer dealers something time- 
Those supplied Sree for 


ly in this respect. 


use in January will create business for your 


filing supply department 


‘‘The more you tell, the more you 
sell.’’ Successful office appliance 
dealers do not have to be reminded 
of the truth of this well known 
business maxim. They advertise 
consistently and never overlook an 
opportunity to obtain free material 
that will contribute to the effec- 
tiveness of their efforts. 


It is to these successful, live dealers 
that we extend this offer of Jan- 
uary advertising material—news- 
paper advertisements and envelope 
enclosures with which they can 
‘tie in’’ with our Index Guide 
advertisement in The Saturday 
Evening Post on January 26, 1929, 
and also supplement the window 
display as outlined on the preceding 
page. 


NEWSPAPER ADVERTISING 


An advertisement featuring Weis 
Pressboard Guides with Metal Tabs 


Monroe 


has been prepared for dealers’ use, 
and complete matrix or electrotype 
of this advertisement will be sent 
to you free of cost. This advertise- 
ment is effectively illustrated and 
may be used as a part of a large- 
space advertisement or as acomplete 
announcement. 


ENVELOPE ENCLOSURES 


Four attractive 8-page envelope en- 
closures in colors have been pre- 
pared for your use during the 
transfer season. These folders 
feature Weis Index Guides, Index 
Cards and Folders in demand when 
files are being prepared for another 
year’s correspondence and records. 
Quantities of these business-getters 
are available without charge. When 
ordering, say how many and fur- 
nish imprint copy. 


Use request_coupon below. 


Cte 


SS. 


Michigan 
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How many EXTRA Dollars 


will you record next year 


| 
| 


bctra Sofit—one Forces0 4) 00) 





4 i 4 4 4 


N extra dollar on your books 

for each numbering ma- 

chine sold will mean a lot to you 
this time next year. 

Start the entries right away 
by piacing your order tor the 
“Force” No. 150 numbering ma- 
chine. Selling at $8.50, it allows 
you the biggest numbering ma- 
chine profits today. An extra 
dollar above the regular profit 
on each sale! And it gives your 
trade the biggest value in a pop- 
ular-priced machine. The many 
advantages of the “Force” No. 
150 are to be found only in the 
most expensive numbering ma- 
chines on the market. 


It’s the individual dollars that 
count in the long run. Start 
making yours today by writing 
for full details. 


FORCIE 


Model */50 i a 


. 
AUTOMATIC NUMBERER ee a 
' , og ~~ FF oa 

Let us tell you about the “Force” na- i IMPROVED 
tional magaune campaign; window and ! 

unter displays, hectans he chen oe hee i] INK 
print, etc. A comprehensive Merchan- PAD 

lising Plan with valuable sale help 


a enil upon request. 


WM. A. FORCE & CO. , Inc. 
105 Worth Street, New York 
180 No. Wacker Drive, Chicago, III. 
573 Mission St., San Francisco, Calif. 
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Rudor Notion Box, Card \ Rudor Silk 

and Price Ticket Holder, _s and Handkerchief 

opening 54”—Very a Holder 
Swivel Design 





Lowest 
Priced 
Display 
Rack 
on the 
Market 














Display Rack and Carry-All 


We make DISPLAY ITEMS to meet Special Needs 





r-R ORTHWINE — 
PRICE 












Shoe Card 
Holder 






Price Card “ 

and Merchandise ~~~ »* 
Display Holder 9 \( : 
Shah 








Your Customer 


—is ever in the market for Display 
Items and Display Fixtures. So that 
you may supply his needs we have 
cataloged and priced for your conve- 
nience a complete line. You will 
want to stock many of the items listed 
as they are in constant demand and 
readily salable in any locality. Send 
for catalog today. 


R. ORTHWINE 


344 West Sth Street, 
NEW YORK 





A Line That 
Gard Stand Helps Sell 
| Your Staples 








Cap and Hat 
Display Hangers 











at —— 
DISPLAY 
CABINETS 
COUNTERS 
and 
TABLES 
Wood Display Tables with or without The Adjustit Display Cabinet and 
Shelf and Bargain Rail, any size. Counter, steel thru-out 
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Waterbury Clock Company Desk Set 

In the new desk set No. 3, the Waterbury Clock Com- 
pany of New York, 30 Irving place, New York, N. Y., is 
offering a magnificent and handsome desk accessory. The 
base, of vari-colored onyx, is sixteen and a quarter inches 
wide. On it are mounted two Sheaffer Lifetime pens, a 
thermometer, a barometer and a clock. The helmsman’s 
wheel serves to set the inside arrow of the barometer, which 

















WATERBURY CLOCK COMPANY DESK SET NO. 3 


remains stationary after being set at the same point as the 
barometer arrow. When changes in air pressure occur, 
the barometer arrow moves away from the stationary 
arrow, showing whether the pressure is higher or lower 
than at the time when the stationary arrow was set. The 
wheel on the clock serves to wind it and also to set it. The 
clock is an eight-day, jeweled timepiece. 

Set No. 3 retails for $150.00. Other sets are also made 
by the company, ranging in prices both higher and lower 
than No. 3 

= > - 

Esterbrook Show Cards Colorful and Striking 

Two show cards, featuring Esterbrook Oval Point and 
Esterbrook Falcon pens, were recently produced by the 
Esterbrook Steel Pen Manufacturing Company, Camden, 
N. J. The posters are modernistic in design and execution, 
and are highly colored in a striking combination of purple, 
blue, green, yellow and red. In contrasting shades of 
black, gray and white, representations of the pens, large 
enough to dominate each card, are illustrated. The colors 
are of pure oil paints that are waterproof, so that the 
posters can be cleaned by wiping with a damp cloth. 

The cards measure fourteen by nineteen inches, and each 


is provided with an easel 


back and a hanger Whether 
used on a counter or in a window, they are certain to 
attract attention. Copies of these cards are now being 


distributed to stationers who ask for them 


>—__ 
Royal Typewriter Co. Notes Big Sales 
W. B. Larsen, sales manager of the Royal Type- 


writer Company, Inc., New York City, states that the 
October sales report of his company notes the largest 
number of sales of any one month in the history of 
the organization. 

President George Ed. Smith gives full credit to the 
sales department for this achievement, adding that he 
thinks the sales forces in the respective branch offices are 
the best that have ever existed in the organization 

Mr. Larsen, in a letter to the sales department, expresses 
the opinion that salesmen are more and more becoming 
business men. They desire to be known as selling for the 
value given and not merely for the price. They think in 
terms of results and know that the typewriter is the most 
important machine in the modern business man’s office. 


A Better Service 
For Desk Users 
exclusively GUNN 


Made in Grand Rapids 


Help your trade to get the best results 
from their staff. Sell them the unex- 
celled service of GUNN LINO. These 
distinctive desks do more than enhance 
the office interior. They promote 
accurate vision and add to the user’s 
comfort. 






“It isn’t a 
LN" 
Unless it’s a 
GUNN” 





The Gunn Furniture Co. 


GRAND RAPIDS, MICHIGAN 


Branch Offices and Salesrooms 


11 East 36th St., New York City 
1027 So. Broadway, Los Angeles 
21 Second St., San Francisco 
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DESK ACCESSORIES 


MAKE 


SEASONABLE GIFTS 





NO. 603 DESK SET 





NO. 1250 OFFICE KNIFE 














NO. 600 LETTER OPENER WITH BLADE 








NO. 699 STEEL INK ERASER 


—S———E 


NO. 70 TVORDUR AND GOLD FILLED PEN 





NO. 303 TVORDUR BOOK MARK 


HANDLES OF BEAUTIFUL ITVORDUR 


Jade—Amber—Onyx—Red and Blue 
Will Pack in Individual Boxes 
Quotations on Request 


THE MILLER BROS. PEN CO. 


305 Broadway Meriden, 
i Bo G Conn. 
Formerly 


THE MILLER BROS. CUTLERY CO. 
ESTABLISHED 1863 
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Unusual Catalogue of Accounting Machines 

The accounting machine division of the foreign depart- 
ment of Remington Rand, Inc., has issued a mechanical 
accounting catalogue, edited under the direct supervision 
of Harry Bates. This is enclosed in a folder envelope in 
sepia with sepia covers and black and gold lettering and 
ornamentation. The catalogue is 13x11 and contains thirty- 
two pages exclusive of cover. The stock is a high grade 
calendered book paper. Each page presents some feature 
of the Remington accounting machine system, such as 
the Remington vertical adder with examples of work and 
descriptive matter, unit invoicing, invoicing and sales jour- 
nal, and Remington vertical adder equipped with Simplex 
collator. This last has two pages, showing the machine 
itself and the different forms on which it is used, with 
appropriate descriptions. The forms are in black and yellow 
on white. Then we have the Remington used for copying 
and checking statistical work, showing machines with wide 
carriages and many totalizers and cross totalizers. Next 
we have machines suitable for bank remittance letters and 
bank posting and statement writing. There are machines 
and forms for ledger posting; statement writing; Reming- 
ton front feed bookkeeping machines in various forms; 
twin cylinder bookkeeping machine, and machines for rail- 
road accounting with their various forms, likewise for pay- 
roll voucher and check writing, public utilities, insurance, 
bookkeeping, etc. One page is devoted to additional uses 
of Remington accounting machines; another to special Rem- 
ington equipment; a third to desks, stands and copy hold- 
ers; a fourth to certain specifications, type styles, etc.; a 
fifth to the Remington features giving eighteen points of 
advantage in the Remington bookkeeping machines, and 
finally, the last page gives twenty outstanding reasons why 
Remington mechanical bookkeeping should commend itself 
to the favorable attention of business men. 

To anyone who wishes to understand machine bookkeep- 
ing and particularly bookkeeping by means of the Reming- 
ton typewriter equipment, this catalogue is a boon. It is 
not only pleasing to the eyes, but it is packed with valuable 
information, the mastery of which would carry one well 
along into the field of bookkeeping by machinery. 

Mr. Bates and his associates are to be congratulated. 

———— 


Posture Chairs Again 

The Chicago Daily News of October 31 last presented 
an article giving the views of Dr. J. R. Garner of Atlanta, 
president of the American Association of Railway Surgeons, 
on the subject of correct seating. Readers will remember 
that Dr. Garner’s views were expressed some months ago 
in Office Appliances. The Association of Railway Sur- 
geons held its session at the Hotel Sherman on the date 
above mentioned. Dr. Garner said that if your chair is of 
improper construction, you slouch forward, the lungs con- 
tract and fail to expel all the impure air in them, sending 
bad blood to the brain and slowing down activity. At the 
same time the abdomen is pushed out, the bodily organs 
thrown out of place and digestion deranged. Nerves and 
muscles of the spine are strained, so that fatigue follows. 
He recommended a type of chair to overcome these diffi- 
culties. Dr. Garner’s ideas with regard to a properly con- 
structed chair for office workers have already been given 
in Office Appliances. 

a 


Buchanan Stationery Co. Receives Charter 
The Buchanan Stationery Company of Wichita Falls, 
Tex., has been granted a charter by the Secretary of State 
at Austin, listing the capital stock at $40,000. It is incor- 
porated by G. T. Buchanan, R. B. MacDonald and W. A. 
Bolling. —B. C. R. 





Ss eg ers 


———— 











ee 














OFFICE APPLIANCES 107 


December, 1928 


Now You Can Sell a 
$3.00 Ring Binder for $2.50 and MAKE 
MORE PROFIT PER BINDER! 





COVERING 
DUPONT 
FABRICOID 
LEVANT GRAIN 
#3000 QUALITY 


COLORS—BLACK OR BROWN 


— . , more profil per sale than on a 
Million Letter Size Ring chet priced binder! 
Binders with above qual- The Feldco Standard Flexi- 
ity to be used next year ble 3-Ring Binder sells for 

$2.50. (You can get more 


HERE is money for you 
in increased profits in the 
Feldco Standard Flexible 3- 
Ring Binder. (Letter size— 
11” x 8%”). Notice the 





above specifications. Compare this binder with 
those you have been selling for $3.00 and $4.00. 

In a new, specially equipped department in 
our modern factory, these binders are turned 
out in enormous quantities every day. And con- 
sequently at a cost less than that of other manu- 
facturers. This saving is passed on to the wise 
dealer, enabling him to sell a standard, high 


easily.) You do not have to be told it is easier 
to sell a Ring Binder for $2.50 than for $3.00 
when it is the same quality. Cash in on this all- 
year-round business. Make it a leader. It will 
stimulate other business, too. 

Write today for complete information and 
discounts. Address: FELDMANN SYSTEM MANU- 
FACTURING CO.,, Inc., 2306-2308 Armitage 


grade binder for less money, and actually make Avenue, CHICAGO. 


Here is an opportunity for the wise dealer to meet the competition of the 
independent manufacturer. Our exceptional discount makes this possible. 
The goods offered and the prices quoted are standard throughout. 


The FELDCO Standard 
Flexible 3-Ring Binder 


Letter Size—11’’x 8's” 
with linen lining to match. Lmproved trigger 


operation. A quality product throughout. E Sta b l i s h e d O ver;T Y h irt y 





FELDCO Ring Binder without 


pocket. Levant Grain 


Years 
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January changes are planned in 
December. Many of those plans 
will call for more storage equip- 
ment. Better get Lyon Steel | [5 
Cabinets on good display. Let “~(*<) 
passing executives see Desk-hi | 

and office managers see Won-dor. Their use- 
fulness and their looks will go far towards 
selling them. Write for sales information. 


LYON METAL PRODUCTS, 
INCORPORATED 


Aurora, Illinois 


ee 


Successor to: 


> DURAND STEEL LOCKER CO. 
P Chicago Heights, Il. 


LYON METALLIC MBG. CO. 
Aurora, Lil. 
Steel Shelving ... Lockers... Cabinets... 


Counters... Steelart Folding Tables and 
Chairs. General Steel Storage Equipment 
and Steel Furniture. The Lyon name and 
trade mark attest the strength, finish, use- 
fulness and durability of Lyon Steel Products 
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Texas House Celebrates Twentieth Anniversary | 
Ed. Blanton and W. D. Holcomb, partners in the | 
Holcomb-Blanton Printery at San Angelo, Tex., celebrated, | 
last month, their twentieth anniversary in San Angelo by | 
formally opening their up-to-date stationery and job print- | 
[his shop is said to be completely equipped, and | 


ing shop. 
The front part 


the store to be modern in every particular. 
of the store displays office fixtures, supplies, holiday 


novelties, books, etc. The rear portion of the new building 








ED. BLANTON W. D. HOLCOMB 


is equipped with automatic feed presses, bookbinding | 
equipment and fifty pieces of apparatus necessary to the | 
complete printing shop. Thirty-nine persons are employed 
in conducting the business built up by the Holcomb-| 
Blanton Printery. In addition to being active in the bus-| 
iness, Mr. Holcomb is mayor of San Angelo and Mr. 
Blanton is a member of the school board. The former | 
made his start in San Angelo about thirty years ago when | 
he purchased refused strawberries from the express com- 
pany, carried them to the banks of the Concho river, 
where in a tent he washed, sorted and repacked them, and 
peddled them from house to house. A few years later he | 
made the acquaintance of Mr. Blanton, a printer’s devil 
with the old San Angelo Press News. Mr. Holcomb | 
bought the job plant of that paper and met with immediate | 
success, and in 1914 Mr. Blanton bought an interest in the 
business 
= > #8 - 
E. H. Bussing Joins McDermott Brothers 

After fourteen years with Burroughs Adding Machine 
Company, seven of which were spent in Danville, IIL, E. H 
Bussing refused a promotion to eastern territory, preferring | 
to remain in Danville and go into business there. He pur- 
chased an interest in McDermott Brothers, Inc., bank and 
office outfitters and stationers. Mr. Bussing is secretary- 
treasurer of the concern. 

Since Mr. Bussing became 
several new lines have been added, including posting ma- 


chine supplies, carbon paper, and ribbons. The principal 


» connected with the company, 


business of the concern is in planning and making complete 
bank equipment 
: ineseiah 
Rochester Ribbon and Carbon Man Visits Boston 
Mr. Battelle, vice-president of the Phillips Ribbon & Car- 
Rochester, N. Y., recently paid the 
Boston office a visit. Accompanied by Paul Richard, Boston 
manager, he called on Bromley & Company, and other large 
customers of the Phillips organization in Massachusetts. He 
left Boston telling Mr. Richard that the reception given to 
the presidential candidates in New York City did not have a 
thing on the reception the trade has given the Phil-Co line 
in Massach 


stallations of office and 


von Company, Inc., 


usetts during their first year in this territory. 
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“Many Thousands of 
Users Can’t Be Wrong!” 





Proving the Wonderful Sales 
| Possibilities of MILWAUKEE Chairs 


Remember the old war-time song—“Fifty Million 
Frenchmen Can't Be Wrong”? Well, neither can 
the many thousands of users of Milwaukee Chairs. 
We wish we could reproduce the whole chorus 
because it would make the greatest advertisement 
ever written. But we can’t. So the next best thing 
is to impress upon your mind the fact that the 
largest and most influential banking, commercial 
and industrial institutions in the world, as well 
as professional men all over the country, are users 
of Milwaukee Chairs. 

We could not lay claim to the honor of having 
the largest factory in the world devoted to the 
exclusive manufacture of office chairs if the fore- 
going statements were not correct. 

The modern business office demands serviceable 
chairs, possessing artistic and dignified merit, and 
Milwaukee Chairs are supplying this demand. 

Many important towns are still open for ex- 
clusive representation — possibly yours. Write 
today for full particulars. 


THE MILWAUKEE CHAIR COMPANY 
Executive Offices: 666 Lake Shore Drive, Chicago 


MILWAUKEE 
CHAIRS 
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SOLOR PRODUCTS 


TYPEWRITER RIBBONS 
TYPEWRITER - PEN & PENCIL 


‘CARBON PAPERS 
REFLEX 


WRITING INKS SHOW CARD COLORS 
STAMPING & NUMBERING 
MACHINE INKS 






































THESE ARE ALL COLOR PRODUCTS 
SOLD BY 
OFFICE SUPPLY DEALERS 





The fact that our business has 
grown and developed largely, 
over a period of 50 years, is in 
itself first evidence that super- 
ior goods are produced, that 
they are sold at reasonable 
prices, and that satisfactory 
service to thousands has been 
rendered. 


Grade for grade—price for price, 

there are no stationers color 

or that surpass the A. & 
. Line. 
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Matthew Dillon Joins Associated 
The Associated Stationers Supply Company, Chicago, 
Ill, are now represented in the territory from Denver, 
Colo., west to the Pacific coast by Matthew A. Dillon, 
popularly known as “Matt” Dillon. 
Mr. Dillon has spent a great many years in the sales 





l end of the stationery business. During his long service 


2 ¢ - 











MATTHEW A. DILLON 


in the industry he has called on the trade in the Pacific 
Northwest, and for the last five years has been in the sales 
division of Horder’s Inc., Chicago. 

Mr. Dillon is conversant with the many subjects and 
problems relative to the stationery business and is in a posi- 
tion to carry out the educational sales program of the 
Associated Stationers’ Supply Company. Mr. Dillon ex- 
pects to cover his field at least four times a year. 

cenlaencisidlliciaiesisted 
Some New Conklin Items 

Several new items are being featured by The Conklin 
Pen Manufacturing Company, Toledo, Ohio, this fall and 
winter. Whether in desk sets or in individual pens and 
pencils, the black and gold combination has caught the 
public tancy. 

A new combination desk set and ash tray, retailing for 
$5.00, is different from other desk sets on the market. It is 
produced in a very attractive shade of green, with pen to 
match Its popularity is due to its novelty and to its 
reasonable price 

Another new item in the line is a desk set in black and 
gold pyroxylin. The regular Conklin Endura pen in black 
and gold is used with this set 

Desk sets of Argentine, Yavapai, Arizona, and California 
onyx, in beautiful color combinations, are now ready for 
distribution 

<a ‘ 
Illinois Stationers Adopt a Pencil 

The new I. B. S. A. pencils will be made by the General 
Pencil Company. They come in two grades, specially 
priced to association members This is the company’s 
regular Semi-hex. The I. B. S. A. special is a dark blue 
pencil packed one-half gross to a box and sold to members 
only at an agreed price 

Officers of the association report that the I. B. S. A 
school covers and fillers have proved successful. These 
are made by the Irving-Pitt Manufacturing Company for 
members of the association. 

i his ccsiilte 
Gummed Tape Concern Moves 

The Gummed Tape & Devices Company, manufacturers 
of “Gumceraft” glued products and sealing devices, have 
moved from 401 Broadway, New York City, to 173-177 
Lafayette street. Removal to the new address occurred 
November 1. The new premises include a store for dis- 


play, as well as offices and warehouse 
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“Y and K” offers a «+e « 
complete line of steel desks 


. eer desks have all the characteristics to meet the 
needs and demands of modern business. The 
“Y and E” “7800” steel desk line is complete: 

“Y and E” steel desks are made in a wide variety of 
sizes and styles to meet every office need. Electric spot 
welding eliminates the use of bolts and rivets and 
makes “Y and E” steel desks absolutely rigid under all 
service conditions. 

“Y and E” steel desks are offered in the pleasing 
“VY and E” olive green enamel finish, or in mahogany 
and walnut finishes—exact replicas of standard woods. 
Special finishes can be supplied to your order. Narrow 
bronze edging around the tops of “Y and E” steel desks 
holds in place the soft-toned olive green moisture-proof 
linoleum with which the desks are covered. Walnut 
finished desks have brown linoleum. Leg cups are 
bronze. Write for catalog. 


-” 





YAWMAN “0 FRBE Mre.(0. 





1255 Jay Street, Rochester, N. Y. 


Steel and Wood Filing Cabinets—Steel Shelving—Desks—Safes 
—Office Systems and Supplies—Bank and Library Equipment 


Export Dept., 368 Broadway, New York City; Cable Address ““Yawmanerbe", New York 
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In Successful Use In 5 


—for storage of stationery and 
supplies 
—for transfer of old records, books 
and correspondence (often much 
better than regular transfer files). 
—for filing catalogs, samples, books, 








Turn the storage problem into _— td - 

demand for convenient, nares bam nid 
equipment was never greater. — 
tories, public buildings, —, : — 
etc., are fast realizing that supp#l¢ “i 
on desks or heaped in a corner mea .. 
fusion, waste, and needless — - 
italize on this situation! Tie to an p 
the best and broadest line in America. 


ERREL 


Storage Equipment 
“Meets Every Storage Need’ 


i ke the Terrell line 

five styles and sizes ma | 

prone Our catalog of Steel Storage _ 

wertiebes Shelving, and Lockers yg 
wealth of information of real cash register V 


data 
_ Have our complete 
Ask for a copy try over know that 


t is a profitable 
Let us send 


to you. 
right at hand. Dealers the coun 


TERRELL'S Storage Equipmen 
line to handle, and has been for years. 


you the facts. 








TERRELL’S EQUIPMENT COMPANY! 


Grand Rapids, Michigan 


magazines. 
—for drawings, blueprints, maps, etc. 
—as wardrobe for coats, hats, etc. 
FACTORIES 


—for storage of tools, dies, parts. 
—for supplies of all kinds, particu- 
larly those of value. 


—for paints, varnishes or oils that 
are highly inflammable. 


RETAIL STORES 

—for stock and merchandise ofall 

kinds. 

STORE ROOMS 

—for parts, material, surplus stock. 
WAREHOUSES 

—for records, forms, supplies. 
PUBLIC BUILDINGS 


—for supplies of all kinds, especially 
old record books. 


PUBLIC UTILITY CORPORATION 
OFFICES 
—for small meter books and records. 
HOTELS AND HOSPITALS 
—for linen, bedding, supplies. 
APARTMENT HOUSES 


—for linen, bedding, supplies. 

—for storage of separate personal 
belongings in basement. 

HOMES 

—Attic—for storage of miscellane- 
ous articles. 


—Cellar—for fruit, groceries, canned 


goods, etc. Absolutely vermin- 
proof. 


GARAGES 


—for spare parts, tools, materials. 

LIBRARIES 

—for books, collections, etc. The 
12-inch Open Storage Cabinet is 
particularly suited for libraries. 

SCHOOLS 

—for text books, supplies, etc. 

SPORTSMAN’S LODGES 

—for provisions, supplies and 








paraphernalia. 








This Catalog 
has a real 

place in your 
business, write 
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Hanson Desk Company Takes Larger Quarters 

Hanson Desk Company, distributor of business furniture 
in Los Angeles, Calif., has moved into larger quarters at 
913 South Hill street. Louis E. Hanson, president of the 
company, states that the store is not elaborate, but it has 
an inviting appearance and compares favorably with other 
stores of its size in Los Angeles. The removal provides 
space to carry a full line of fine furniture as well as the 
commercial grades and a larger assortment of home desks 
and chairs. 


——_——— 
A New Carter Desk Stand 


Wherever shown, the new Carter cigar lighter desk stand 
combination is of great interest to stationers. Though the 
item has just been put on the market, many orders have 
been received by the Carter’s Ink Company, Boston, Mass., 
for Christmas delivery on this very desirable item. 

No. 27 has an onyx base and No. 37 is of Portoro mar- 





ble. Either style has a colored pen holder to match the 


EALERS find that Ftex1-Post builds 

repeat orders and a bigger binder 
business. Because of its efficiency and 
economy in record-keeping, FLex1-Post 
is the binder that “stays sold”. 


FLEXI-PosT 


REG. U.S. PAT. OFF. 
Auxiliary Post Sections provide unlimited 
capacity. Two Inches of Working Space al- 
low ample room for the insertion and re- 
moval of sheets. Direct Screw Compression 
holds sheets with a vise-like grip — in 
perfect alignment. Non-Protruding Posts 


save stor age space, 








CARTER DESK STAND WITH CIGAR LIGHTER 


color band on the lighter. The lighter is the nationally . r . 
advertised Evans Table Lighter, which may be removed | F Lex1-Post is backed with national advertis- 
from its base when it is to be used ing and attractive direct literature. Write 


Both the onyx and the marble bases measure five and a 


for dealer’s arrangement on Fexi-Postr 
glass with a center etched panel, measures four by seven Binders, Faultless Visible Records and other 
inches and carries the catalogue number 69 Loose Leaf Books in the complete Faultless 
The Nos. 27 and 37 retail at $28.00, and the No. 69 at Line. You'll find it decidedly profitable, 


$20.00 


half by ten inches, and another base of polished black 


a 
Adding Machines Aid Newspaper on Election Night 
Office Appliances is indebted to Van W. Haverion, Pe- 


STATIONERS LOOSE LEAF CO. 
CHICAGO MILWAUKEE NEW YORK 











Ill representative ot the \ ctor Addin M; chine 
fetes ce ; r p — note the exclusive prin- 
( y, t ie f ving pping trom re Peoria Star ; a ee 
. Ae ciple of flexible link posts. 
The St dge the courtesy of the - 
Adding Machine company for the use of two adding Ss 
es during the tabulation of returns of the recent ; = oa NS 
7) 
electior [he machines were kindly donated by Van W. 2 aye | 
erton manager ot the Peoria sales omee, and were . ener” FA 
] 17 ’ ; ‘ ‘ “ at le ‘ 
iluable aid in speeding up the placing of the ballot- - c S a 
re the ryt lig 2 =a. 
= 


——_ 
Youngstown Dealer in Bankruptcy 


\ voluntary petition in bankruptcy was filed in United One of the many 





States District Court, Cleveland, on November 12 by the 

Youngstown Office Supply Company through its president ILE 

Robert L. Cavanaugl The liabilities are $12,294.13 and AUL om 
the assets $8,970. Unsecured claims amount to $8,827.32 LOOSE LEAF BOOKS 

and s ired claims $2,450 The principal assets consist 


rondin GA20ir dehte dae oh stn aes Oe “All that the name implies” 
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The Correspondence Machine 
For Office and Home 


BARR | 
Typewriter 





All Standard Features— 
Five Colors 


Small Enough to Carry Off, 
Sturdy Enough to Carry On. 


Add this Machine 
to your selling list 
and watch your in- 
crease in turnover. 


Manufactured by the 


BARR-MORSE CORPORATION 
ITHACA, N. Y. U. S. A. 


This machine is a Morse Industries product; other 
Morse Products are: the Morse Silent Rocker Joint 
Chain, the Allen-Wales Adding Machine, the Poole 
Clock, and Thomas-Morse Aircraft. 


Born with a Pedigree. 
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Sixtieth Anniversary of Crane & Company 

The officers of Crane & Company recently announced 
with pride the sixtieth anniversary of the founding of their 
business at Topeka, Kas. The house was founded by 
George W. Crane in 1868 

On November 1, 1928, the company held a reception at 
their store, 812 Kansas avenue, and at their factory, 110-112 
Eighth avenue, East, Topeka, from 3:00 to 5:00 P. M. 

Crane & Company were the first printing and publishing 
house in Topeka. For decades it was the largest house 
of its kind west of the Mississippi and continued to do a 
large and important business throughout the west, enjoying 
great prestige 

Dr. Franklin L. Crane, father of the founder of Crane 
& Company, was a member of the original Topeka Town 
Company and took an active part in everything pertaining 
to the upbuilding of the city. He was a New Englander 
descended from a family distinguished in the Revolutionary 
War. He came to Kansas in the fall of 1854. He estab- 
lished the first lime kiln in Topeka and farmed land which 
is now a part of the city He donated town lots to all 
who would erect houses and live on the land and was 
active in many other ways in the upbuilding of the new 
city He served as mayor and was active in having the 
state capitol established at Topeka. He served as surgeon 
in the Union Army during the Civil War, enlisting with 
two of his sons. Dr. Crane died in November, 1884, and 
the business was carried on by his son, George W. Crane, 
who also carried on the philanthropic and industrial enter- 
prises in which his father was interested. 

George Crane, on account of the death of his mother, 
had been brought up by an aunt in Canada. He came to 
Kansas in 1865 and a year later came to Topeka. He 
began business as a bookbinder and blank book maker in 
partnership with another man in November, 1869 

The business of Crane & Company was burned out three 
times, but each time was re-established. The business was 
incorporated as Crane & Company in 1895 

George W. Crane died in 1913 at the age of seventy. His 
son, Frank S. Crane, followed him as president, which office 
he has held ever since. Mrs. F. K. Crane, widow of George 
W. Crane, is vice-president of the company, and Charles 
L. Mitchell, son-in-law of George W. Crane, is secretary 
and sales manager, having become identified with the com- 
pany in 1904. Mr. Mitchell's tireless activity has made 
him a power in all lines of commercial, civic, charitable ana 
social life. He is said to have affiliations with more organi- 
zations of this kind than any other man in America. He is 
known for his work in Rotary and Masonic circles 

— : 
Royal Terminates Window Display Contest 

Month before last the Royal Typewriter Company, Inc., 
of New York, brought to an end a window display contest 
among some 1,500 Royal dealers each of whom had sent 
in to the home office their ideas of attractively dressed win- 
dows from all sections of the country The New York 
office presented a window display having the Graft Zep- 
pelin as its chief subject. Tremendously enlarged photo 
graps of this huge dirigible and other famous airships of 
recent years kept a crowd constantly in front of the window 
for more than a week The New York office window 
proved such a success that it was made in duplicate and 
distributed to a number of other dealers elsewhere 

_— a 
H. G. Schonlau Promoted 

H. G. Schonlau, formerly Kansas City manager for the 
Marchant Calculating Machine Company, Oakland, Calr., 
was recently promoted to the managership of the Milwau- 


kee office of the company. Mr. Schonlau’s new address is 


521 Caswell Block, Milwaukee. Wisc 
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DESKS THAT MEET ~~ 
EVERY DEMAND 
OF THE MODERN 
OFFICE .......2.2.224 


= VAN DORN LINE of General Office and Executive Type steel desks 
will fulfill any requirement ot the present day office. There is a size and 
style for every purpose. For the executive they help create that atmos- 
phere which he expects and demands. In the general office their uni- 
formity, appearance, durability, cleanliness and working comfort make 
them desirable both from the viewpoint of office manager and employees. 


The Van Dorn line of steel desks is complete. No sales are lost because of 
unusual or particular requirements. With the other 
items in the Van Dorn line you are prepared to 
meet every storage and business furniture demand. 
Write for further information about our dealer plan. 







Business Furniture « Storage Equipment 
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Business is Investing 
In Appearance —~ 


N every hand you see examples. From institutions of 
nation-wide size to the one man venture, business is 


investing in appearance. 
The Myrtle line-up for 1929 is groomed for the approval 


of desk users who wish to surround themselves with prestige 
building business equipment. The 3000 suite illustrated is a 


case in point. 

Dealers who wish to inform themselves on the complete 
Myrtle line, embracing every desk need, should write for the 
1929 catalog. It presents a merchandising opportunity of 
unusual attractiveness. 


MYRTLE DESK COMPANY, HIGH POINT, N. C. 
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Sikes Company Opens Permanent Chair Exhibit at 
Atlantic City 

Atlantic City is the focal point for millions of vacationists 
and for business conventions which attract many of the 
nation’s business executives. 

A recent addition to the impressive group of manufactur- 
ers already having permanent Atlantic City displays is The 
Sikes Philadelphia, makers of Sikes office 
easy chairs. 

The large, 
in that it 


Company of 


well appointed Sikes exhibit is of educational 


value demonstrates the important part which 





INTERIOR VIEW OF SIKES CHAIR COMPANY'S EXHIBIT 
AT ATLANTIC CITY 





WINDOW, 


ENTRANCE AND SHOW 
CITY 


MAIN 
EXHIBIT AT ATLANTIC 


chairs play in creating better looking and more efficient 


offices. And it stresses the importance of chairs which rest 
rather than tire the body 

A large number of people have visited the Sikes exhibit 
at section six of the Boardwalk National Arcade, Tennessee 
avenue and the boardwalk 


This exhibit will be of advantage to every Sikes dealer. 


The impressions formed by business executives in the Sikes 
display rooms at Atlantic City will be carried back to their 


influence on future purchases 


own offices and will have an 
of office equipment. 

In itself an effective Sikes 
exhibit supplements the Sikes national advertising campaign 


and The Sikes 


business builder, this new 


attractive dealer helps which are features of 


Company’s nation-wide business building program 
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‘973 


a year 


profit 


from a $35 investment 


Several years ago an office appliance 
dealer in a Middle Western town of 
moderate size put a few sample St. 
Johns Business Tables on his floor at a 
total cost of $35. 


Since then he has averaged $975 a year 
net profit taking orders from those 
samples. We ship each order promptly 
from our large warehouse stocks, mak- 
ing it unnecessary for him to keep any 
tables on hand. 


This experience has been duplicated by 
hundreds of office appliance dealers in 
every part of the country. You, too, 
can add to your profits by selling St. 
Johns Business Tables in this easy and 
economical way. 


Remember, as we make immediate ship- 
ment you do not have to tie up a dollar 
of your capital in stock. Write today 
for catalog and further details of this 
money-making plan. 


f St. Johns Business tables are made in 5-ply ’ 
Mahogany; 5-ply Walnut; Oak, 5-ply - 
tered or plain; first quality quartered ), a 
| Mahogany finish and Northern Gray Elm. 
The under top construction and mitre-joint 
blank edge are exceptionally strong. 

|} tail drawers with 3-ply bottoms. Shipped 
il K. D. with bolt construction. 











ST. JOHNS TABLE CO. 


Cadillac, Michigan 
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Jamestown Metal Desks 


HE feverish activity and rush of 

work which occur in a newspaper 
office make it highly important that 
its desk equipment be sturdy, endur- 
ing, fire resisting and efficient. 


The Rochester Times Union com- 
pletely equipped its offices with 
Jamestown Metal Desks as most fully 
meeting these 


marks it, as the favored equipment 
for all offices, large or small, where 
beauty, permanence and utility are 
considered. 


Jamestown Metal Desks represent 
the highest development of steel 
office furniture. To sell them is to be 
first in line for the many potential 

equipment con- 








requirements. 


This is another 
instance of the 
growing respect 
accorded to this 
superior e q uip- 
ment in metal. 
Its adoption for 
newspaper offices 





or 








JAMESTOWN 
METAL 
DESKS 


em (aa , 


signments in your 
locality. Write 
for complete in- 
Sev- 





formation. 
eral exclusive 
territories still 
available. Act 


Now. 





December, 1928 


Rochester Times Union declares for 


JAMESTOWN METAL DESK CO., JAMESTOWN, N.Y. 
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Wirtz Buys Coe Book Store 
George Wirtz of Little Rock, Ark., has purchased and 
will continue to operate the Coe Book Store of Springfield, 


Ill. Mr. Wirtz is well known to Illinois stationers. He 
was the second president and one of the organizers of 
the Illinois Booksellers’ and Stationers’ Association. He 


is also interested in the Wirtz Book Store of Monmouth, 
The Springfield store will 
be under the management of J. G. McFarland of Oskaloosa, 
Mr. McFarland has attended meetings of the Illinois 
Booksellers’ and Stationers’ Association and is well known 
to many of its members. It is stated that Mr. Wiriz will 
continue in his present work and will reside in Little Rock, 
Ark., where he is actively associated with the Allsopp- 
Chappell Book Store. 

Illinois stationers will be glad to learn of the above pur- 
continuance the 


Ill, managed by James Foster. 


la. 


chase, which assures the of business 
started years ago by Louis J. 


sdimpeneaiiiaiatial 
Kimball Sends Prize Cups to Business Colleges 
The cup donated by Governor Alfred E. Smith to the 
winner of the United States school typing championship 
was shipped 17 to the Florida Business Uni- 
versity at Jacksonville by J. N. Kimball 150 Nassau 
street, Manhattan, manager of the International Typewrit- 


Coe. 


November 
of 


ing Contest. 

It was the Florida institution which schooled Anna Safer, 
who outsped forty-five other state typing champs to win 
the national school title at the world contest at Sacramento 
Her 82 
hour. 


last September. winning speed was words a 
minute for a quarter 

Kimball also sent to the Garbutt business college, Cal- 
gary, Alberta, Canada, the cup which goes with the title 
of world’s school typing champion. This was won by Wilma 


McBride, of 


minute 


one its graduates, at a speed of 87 words a 


- a 
Three Miller Brothers Pen Company Items 
Three new items have just been announced by the Miller 
Brothers’ Pen Company, New York, N. Y. These items 
are the No. 101 Ivordur letter opener, the No. 303 Ivordur 
book mark, and the No. 202 Ivordur ruler. 





PRODUCTS 


SOME MILLER BROS, IVORDUR" 


Ivordur 
amber, onyx, red and blue 
boxed individually or in sets as desired 
ae 


Chance to Secure Warehouse or Assembly Plant 


‘ms are 


D. H. Bellamore, 375 Broadway, New York, N. Y., finds 
himself in possession of a building having approximately 
forty thousand square feet floor space. This building is 
suitable for an office furniture or office equipment manufac- 
turer. It will be sold or leased on satisfactory terms. The 
building has a railroad siding and is admirably situated for 


1 export distribution 


eastern at 
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is a non-inflammable composition made in jade, | 





A superlative New 
Todd machine to serve 
every modern business 


The New 


CENTURY 
PROTECTOGRAPH 




















Sturpy, speedy and a revelation in convenience! Simple, 
perfect in performance, and amazingly easy to operate! 
Adaptable to practically every kind of business or personal 
document! Designed and built to TODD standards—finest 
materials, superior craftsmanship and exclusive features of 
design and construction developed by Todd in twenty-nine 
years’ experience. 

There never has been another check protector so en- 
tirely suitable to general business needs. It saves time 
with its extraordinary speed and easy visibility. It is bet- 
ter built, makes a better imprint, can be used with more 
variety of forms. It is sold at a figure that makes it the 
greatest value ever offered in a moderate-priced machine. 


The only way to judge this remarkable new Protecto- 
graph is to see it operate. Have a Todd representative 
lemonstrate it in your office. 


> bd > > 


Todd Expansion Creates Opportunity 


for Salesmen 


National advertising identifies the Todd name with the protection 
of bank accounts—business and personal. New models are being 
made for a constantly widening market This era of expansion 
means opportunities for men who can qualify to represent a pro- 
gressive organization If you are interested, write to us at once 
The Todd Company, Protectograph Division (Eat 1899), 1129 
'niversity Ave, Rochester, N. Y. Sole makers of the Protectograph, 
Super-Safety Checks and Todd Greenbac Checks. 


TODD SYSTEM 
OF CHECK PROTECTION 


The Protectograph eliminates a large percentage of all 


check frauds by preventing raised amounts. 


Todd Greenbac Checks, with their patented self-canceling 
features, prevent change of payee’s name, date and num- 
ber and “counterfeiting.” 


Standard Forgery Bonds cover the remaining check-fraud 
possibilities, namely, forgery of signature and forgery of 
endorsement. 
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ER STON 
STEEL CCASP 
Tee ee 


















Fastens Securely 
Delivers Safely 


A Clasp Envelope fitted with a New 
and Better strong round cornered Steel 
Clasp and made of either No. 1 Jute, 32 
substance weight, original Jute stock, 
the best obtainable for durability and 
appearance, or No. | Kraft, 32 substance 
weight, the most desirable for smooth 
surface and strength. 


Look for the name ‘‘Kensington Clasp” 
and the A. P. G. diamonds on the bot- 


tom flap. 














Kensington 
Clasp 
Envelopes 
are made in 32 standard 
sizes with standard car- 
ton packings 





Write us for samples and 
special stationer’s 
price list. 


THE AMERICAN PAPER GOODS COMPANY 


KENSINGTON. CONN. . ... . CHICAGO, ILL. 


SALES OFFICES: NEW YORK-BOSTON: SAN FRANCISCO 


»>PLIANCES December, 1928 


Chicago Business Show Exhibits Described 


(Continued from page 38.) 


model Error-No was also displayed. This can be used in con- 
nection with any portable adding machine where it is desired 
to foot across the sheet and put the answer on the sheet. 
Some new brackets were also shown. They are made to carry 
any portable adding machine, eliminating legs as with a stand- 
ard, enabling the operator to put a wide sheet under the width 
of the adding machine. President C. C. Harper was in charge, 
|} assisted by J. W. Swope and Mrs. Charlotte Swan. 
| F & E LIGHTNING CHECK WRITER.—(See 
| Manufacturing Company.) 

F & E LIGHTNING COIN CHANGER.—(See Hedman Manu- 
facturing Company.) 
| FELT & TARRANT MANUFACTIURING 
| Caso, lll.—In addition to showing the regular line of Comp- 
toirreters and the new statistical Comptometer, the results of 
the activities of the research department of the company were 
The basic principles of systematizing routines 
so as to make substantial savings were explained. Routine 
based on unit auditing and the use of original data for 
accounting purposes was graphically described. Visitors to the 
| booth showed just as keen an interest in the routines as in the 
| machines exhibited. F. T. Hess was in charge 

FLEXIFILE DIVISION, REMINGTON RAND 
SERVICE, INC.—(See Remington Rand Business Service, 

GEDDIS & COMPANY, ARCHIBALD, Chicago, Ill.—(See The 
Bircher Company.) 

GENERAL OFFICE EQUIPMENT CORPORATION, 
York, N. Y¥.—The Sundstrand division displayed all models of 
Sundstrand adding machines including the commercial posting 
and bank machine. The Elliott-Fisher division exhibited ac- 
counting machines for straight ledger posting and an automatic 
electric magazine feed machine for payroll and check writing. 
Machines for handling roll, fanfold and cross feed styles of con- 


Hedman 


COMPANY, Chi- 


also displayed 


BUSINESS 
Inc.) 


New 


tinuous forms were also displayed. R. B. Buswell, district 
manager of the General Office Equipment Corporation; Philip 
N. Sea, local manager, Sundstrand division, and F. C. Snow, 


in charge. 
Gregg service in 


local manager, Elliott-Fisher division, were 
GREGG SCHOOL, Chicago, IIL, explained 
the way of training young men and women for business posi- 
tions. The exhibit also text books used. Principal 
Henry J. Holm was in charge 
HEDMAN MANUFACTURING 
ll.—F & E Lightning check writers, including the new key- 
button models and F & E Lightning coin changers was ex- 
hibited. Demonstrations were made of hand and power models 
of checkwriters, especially the new key-button electric F & E 
and Manager B. G. Henn was in 


included 


COMPANY, THE, Chicago, 


Secretary General Sales 
charge. 
HORDER’S, 
Systems, Inc.) 
ILLINOIS BELL TELEPHONE COMPANY, Chicago, 
specia! model of the Morkum-Kleinschmidt teletypwriter, 
with specifications made by the 
Keytown 
explained 
how the 


INCORPORATED, Chicago, IlL—(See Meilicke 


Ill.—A 
manu- 
Illinois 

Sales- 


accordance 
Company, 
idea in 


factured in 
Bell Telephone 
manship, a new 
Examples of wiring plans were 


display 
telephone’ selling, 
demonstrated, 


was on 
was 


showing 


individual concern is helped to most economically secure ade- 
quate telephone service Portable telephones were also ex- 
hibited H. B. Young was in charge 

ILLINOIS PAPER COMPANY, Chicago, Ill.—This company 


Arlac dry stencils, duplicating inks and miscellaneous 
well as their own line of 
comprehensive line of ink 


exhibited 
duplicating parts 
Ilpaco duplicating inks comprising a 


and supplies, as 


mimeograph 


for varying duplicating requirements; papers; a 
new duplicating machine and the 500 Rotary slip sheeter. Vice- 
President A. M. Young and P. H. Werner of the Arlac Dry 
Stencil Corporation, Pittsburgh, Penna., were in charge. 

INSTO ELECTRIC TIME STAMP COMPANY, Oakland, 
Calif (See G. L. Rogers.) 


INTERNATIONAL BUSINESS MACHINES CORPORATION, 


New York, N. Y Devices from all three of the company’s 
divisions were shown, including electric tabulating and ac- 
counting machines; International time recorders and electric 
time systems and Dayton computing scales and store equip- 
ment New models of various machines brought out within the 
past year were featured, including several porcelain scales and 
new models of electric time recorders operated by Telechron 
(Warren motor) without master clock or control equipment. 
Alzo electric master systems for recording, indicating and 
signaling, which operate directly from AC lighting service 


also new models of 
An exclasive, self- 
Also a new direct 
type 83 tabulating 


without batteries or charging devices; 
electric tabulating and sorting machines. 
regulating time clock system was displayed 


i subtraction and class selector and the 
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AN X-RAY OF YOUR BUSINESS 


1+ + eVErY day at nine 


All the facts and figures you need to 


know brought to your notice daily 


HERE is a method that uncovers inefficiency 
... that sends a piercing light into the very 
vitals of your business. 

Figures and facts that you need to know—now, 
today—cannot avoid its powerful glare . . . cannot 
hide away unseen and unsuspected, gnawing away 
at your profits. 

The activities of every department are recorded 
from day to day, week to week, and month to 
month. And each morning at nine all these vital 
figures are placed on your desk . . . focused in a 
single, simple, understandable report. A report 
which enables you to tell at a glance whether 
business is going ahead, slipping or standing still. 


Elliott-Fisher accounting-writing equipment is 


doing this highly efiicient job for thousands of 


Elliott-Fisher 


FLAT SURFACE ACCOUNTING-WRITING 
Product of 


Gren O fice Fevipment Crporation 


342 Madison Avenue, New York 


ALSO MAKERS OF SUNDSTRAND ADDING-FIGURING 


MACHINES 


MACHINES 


businesses, and it can easily be applied to yours. 
Without adding a man to your payroll, or in any 
way complicating any system you may be using, 
Elliott-Fisher can be quickly adapted to your 
business. 

Almost beyond belief, Elliott-Fisher will improve 
your present methods and combine the most 
complicated accounting details into a system of 
remarkable simplicity. 

The story can be quickly told — the method con- 
vincingly demonstrated. Let us send our repre- 
sentative. Hand the coupon below to your secre- 
tary and ask her to fill it in and mail. The coupon 
also brings full, descrip- 
tive information. 






General Office Eouipment Corporation 
342 Madison Avenue, New York City 


Gentlemen: Kindly tell me how Elliott-Fisher 
can give me closer control oft my business 


Name 





Address 
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machine for small users or for department use was shown. 
The Tabulating Machine Company division was in charge of 
Cc. L. Hayes; International Time Recording division, J. War- 
ner Hogue and Walter J. Evans; and the Dayton Scale division, 
M. L. Trescott. 

INTERNATIONAL POSTAL SUPPLY COMPANY, Brooklyn, 
N. Y¥.—(See G. L. Rogers Company.) 

INTERNATIONAL TIME RECORDING COMPANY, New 
York, N. Y.—(See International Business Machines Cor- 
poration.) 

KALAMAZOO LOOSE LEAF BINDER COMPANY, Kala- 
mazoo, Mich.—(See Remington Rand, Inc.) 

KARDEX DIVISION, REMINGTON RAND BUSINESS SERV- 
ICE, INC., Tonawanda, N. Y.—(See Remington Rand Business 
Service, Inc.) 

KEE LOX MANUFACTURING COMPANY, Rochester, N. 
Y., displayed a complete line of Kee-Lox Non-Grease carbon 
papers and typewriter ribbons. Local Manager J. A. Salisbury 
was in charge 

LA SALLE EXTENSION UNIVERSITY, Chicago, Illl.—Here 
was an exhibit of the La Salle Problem Method Home Study 
courses; a demonstration of the Stenotype machine now being 
manufactured and marketed by La Salle Extension University 
through business colleges. The Corporation Service Division 
offered specialized training courses to large ~, institutions. 
Director of Sales Service T. K. Elliott was in charge 

LIBRARY BUREAU DIVISION, REMINGTON RAND BUSI- 
NESS SERVICE, INC., Chicago, IlL—(See Remington Rand 
Business Service, Inc.) 

LINE-A-TIME MANUFACTURING COMPANY, Rochester, 
N. Y¥.—(See Remington-Rand, Inc.) 

MARCHANT CALCULATING MACHINE COMPANY, Oak- 
land, Calif., demonstrated hand and electrically operated mod- 
els, including one with stop and start motor and automatic 
clearance features. Several new models were shown to the 
public for the first time. One of these is the new Marchant 
portable 9x9x13, which is said to be the lowest priced calcu- 
lating machine on the market today. Another is the Twinplex by 
which a quantity may be divided and at the same time multi- 
plied by another figure. H. E. Shifflette, Chicago manager, and 
Dean S. Patton, assistant sales manager, were in charge 

McCASKEY REGISTER COMPANY, THE, Alliance, Ohio, 
exhibited the methods and equipment used in the industrial 
division of the company, such as industrial control methods, 
including perpetual inventory, costs, payroll, tool check and 
tool activity control; planning, routing and dispatching; 
machine and order control, etc. C. Swoboda, manager, indus- 
trial division, was in charge, assisted by E. G. Crane, manager 
of the Chicago district, and C. H. Edwards, Jr., of Detroit, 
Mich F. E. Werner, central district manager, was also in 
attendance 

McDONALD LEDGER & LOOSE LEAF COMPANY, Chicago, 
Ill., exhibited Gravity-Lock binder equipment for bookkeeping 
machine work Cc. D. Foley was in charge 

McKAY & COMPANY, W. L., Chicago, IIL, displayed Multi- 
post stamp affixing and recording machines, the teynolds 
envelope sealer, and Potdevin label pasting machines Presi- 
dent W. L. McKay was in charge 

MEILICKE SYSTEMS, INC., Chicago, IIL, exhibited the 
Meilicke line of calculators, called “The Quickest Reference 
Directories on Earth,”’ including devices for computing interest, 
payroll, disco unt, water bill extenders, insurance, butter fat, 
yard goods, piece goods, commercial, loan office, savings bank, 
gas and electric bill extenders, extension devices, bonus, ver- 
tical cataloging, lumber calculators, freight, express, phone 
lists, time finders, stock keepers, the Dictaform, price checkers 
and coal calculators Cc. H. Carlson and W. E taymond were 
in charge 

MONROE CALCULATING MACHINE COMPANY, Orange, 
N. J., demonstrated various models of adding-calculators, fea- 
turing especially the new Series “3"" KAS, which is equipped 
with double upper dials permitting accumulations and gives 
even more proofs of accuracy than former models. Division 
on it is an entirely automatic operation. The latest develop- 


ment of the Series 3 is the thirteen-bank machine This is 
similar to others of this type with the distinctive feature that 
t! lower dials eof twenty places are split into two sections. 


Beth sections may be cleared simultaneously or either the right 
or the left hand section may be cleared while the figures are 
retained in the other one In addition to these machines, 
Defiance writers both general utility check writers and 
machines for payroll, dividend and specialized billing work were 
showr W F. Barklage, central division manager, was in 
c} ge Associated with him were Chicago District Managers 
L. E. Krackenberger and 1 P. Donaghey R. G. Wright was 
in charge of the Defiance display 

MULTIPOST SALES AGENCY, Chicago, I 
McKay & Company.) 











| 


and TYPEWRITER RIBBONS 





CARBON PAPER 





must be sold on 


WEAR and PERFORMANCE 











This device—the 
GRAND PRIZE TESTER 


makes it easy 


UST as yard goods 

are measured and 
meats are weighed to 
eliminate guess work 
in buying, so also does 
the Grand Prize Car- 
bon and Ribbon Tester 
eliminate guess work 
in buying carbon paper 
and ribbons . . . for it 
demonstrates by im- 
partial tests just what service carbon papers and 
typewriter ribbons will give. In other words, these 
products can now be measured for wear and 
weighed for performance. 


Grand Prize Carbon and Ribbon dealers who have 
used this tester say that it increases their sales 
of the Grand Prize line 
because they can show 
their customers in 
dramatic fashion the 
superiority of Grand 
Prize products. 

You, too, are inter- 
ested in bigger profits. 
The Grand Prize line 
will make these profits 
for you... turn-over 
being speeded by the 
Tester. 




















Write for details of our plan for 
dealers .. . which also tells how 
you can obtain the $100 tester 
free. Write on your company 
letterhead. 


GRAND PRIZE 


CARBON AND RIBBONS 
Pacific Carbon & Ribbon Mfg. Co. 


J. Francis O'Connor, President 
1451 Harrison St. San Francisco, Calif. 
396 Flinders Lane, Melbourne, Australia 
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MR. AUDITOR 


What about your 
sorting methods? 


Here is a sorting device that will sort any 
series of 1000 pieces into 10’s in one sorting. 
In a recent test an inexperienced girl in 
1% hours sorted 1000 checks into correct 
numerical order. 


INDEXES 
Numerical, Alphabetical, Geographical, 
Special Wording 





Made in any size and indexed te fit your needs. 


Representative firms using 
trom 3 up te 160 serters 


CHICAGO NEW YORK 
Aermoter Co. Alexander Hamilton Insti. 
Automatic Electric Beneficial . Bur. 

A. G. Becker Co. John Budd Co. 
Carson Pirle Scott & Co. Cunard Steam Ship 
Chieage Surface Lines DePinna, A.. & Co. 
Chicage Title & Trust R. G. Dun Co. 
Diamond T Motor Guarantee Trust Co. 
The Fair Store Home Insurance Co. 
Hibbard Spencer Bartlett Macy. BR. H., & Co. 
Inland Steel Co. McCall Co. 
International Harvester a «~~ & Co. 
Marshall Field Co. uteal le Ine. 
-Ward Co. New York Edison 
Northern Trust New York Telephone 
. > Undereced i Cc 
ler & Hippach y ypewriter Co. 
m & Co. U. 8. Customs 
Abrahams & Strames............+«+« Brook! - & 
eme Fast Freight... All Branches 
Malieable Co.. - Lancaster, N. Y. 
American Manganese .......«-++++«. Chicago Heights, Ll 
Associated Gas & Elec.............- -Ithaca, N. Y. 
Bacon, LHe Gibesecs -Lenolr City, Tenn 
PamSergee. an OE Gis conecceceseses Newark, 
tel Co. Saab ene Waterbury, Conn. 
Consolidated Gas & Elec. ..«s.+,Baltimeore, M 
J h Dixon Cructble.............. Jersey City 
Du nt DE a cecccesceceeet Wilmington, Dela 
. Pi Crt cbbeteccccecetee ae cles, Cal 
Loulseville Gas & Elec. ........-..««+ Loulsville, Ky 
Ohie Fuel Gas Coe.......... 6c eeecces Pittsburgh, Pa 
Public Serv. ucts .. Newark, N. J 
Ss ol sdebbowedoce Albany, N. ¥ 
ED Ge GED ccc ccuveccccsccceses a, N. ¥ 


We shall be pleased to give you the ideas we have 
gathered in the 12 years we have specialized in 
this work. Catalog and full details upon request. 


THE KOHLHAAS CO. 


Manufacturers of Instant Reference Files 


183 N. Dearborn St. Chicago, Ill. 








@- 


OFFICE APPLIANCE COMPANY, THE, Chicago, Ill.—Here 
the service features of Office Appliances, the news and tech- 
nical trade journal, were explained. Secretary J. A. Gilbert 
and Circulation Manager J. Alan Palmer were in charge. 

PORTABLE ADDING MACHINE COMPANY, Chicago, IL— 
(See L. C. Smith & Corona Typewriters Inc.) 

POSTAGE METER COMPANY, Stamford, Conn., showed a 
full line of power driven mailing equipment consisting of Model 
A Postage Meter machine, the largest device, down to the new 
Model F, the latest addition to the line, which was displayed 
for the first time. Mail-O-Meter stamp affixing and sealing 
devices as well as Ideal mailing tables were exhibited. District 
Sales Manager Frank A. Nuttall was in charge. W. R. Green- 
wood, general sales manager of the company, was also in 
attendance. 

POSTINDEX COMPANY, Inc., Jamestown, N. Y., introduced 
folding panels arranged in two-way cabinets, which type of 
equipment takes up a great deal less space than tray cabinets. 
It permits sorting and stuffing of the work, with the result 
that posting on this type of equipment is much faster. Also 
shown were rapid stack units adaptable to small records. 
Standard tray cabinets adapted to records where references 
are more frequent than entries; one-line indexing equipment 
adapted to credit listing, code indices, pricing or bin location 
records, etc., were displayed. Vice-President J. C. Liggett 
and Werner Klostermann were in charge. 

POWERS ACCOUNTING MACHINE CORPORATION, New 
York, N. Y.—(See Remington Rand, Inc.) 

RAPID ADDRESSING MACHINE COMPANY, Roselle, N. J. 
—(See Elliott Addressing Machine Company.) 

REMINGTON RAND BUSINESS SERVICE, INC., Buffalo, 
N. Y.. exhibited Rand-Kardex visible equipment and record 
systems, Library Bureau filing equipment and supplies, as well 
as safe files and various types of Safe-Cabinets. The loose 
leaf division showed Kalamazoo and Baker-Vawter equipment 
and accounting systems. The accounting machine division 
demonstrated Remington and Dalton accounting machines. 
The Remington Typewriter division displayed all types of 
standard, noiseless and portable machines. Powers accounting 
machines, Line-a-Time copy holders, Russell Soundex indexing 
systems, and a general line of furniture was also shown. J. B. 
Summers was in charge. 

REMINGTON TYPEWRITER COMPANY, New York, N. Y. 
—(See Remington Rand, Inc.) 

RODCOMPRESSOR COMPANY, Chicago, Ill.—Here was ex- 
hibited the RodCompressor, an interdivisional filing device 
which is the newest development in vertical filing. It is adapt- 
able to any filing drawer that has a channel or any wooden 
drawer with an aperture. O. S. Duff was in charge. 

ROGERS COMPANY, G. L., Chicago, Il., showed the Insto 
electric time, dating, endorsing and numbering machines, the 
International Postal Supply Company's check endorser and 
metered mail machines, Mercedes calculating machines, and 
the new Barrett electric adding machines. G. L. Rogers was 
in charge, assisted by George Herbert, Howard C. Nagel, John 
Protty and Lt. Bottomley. Mr. Stuart Coxhead, vice-president, 
R. C. Coxhead Corporation, New York, N. Y., was in attend- 
ance and assisted in demonstrating the Mercedes calculator. 

SAFE-CABINET DIVISION, REMINGTON RAND BU@SI- 
NESS SERVICE, INC., Marietta, Ohio.—(See Remington Rand 
Business Service, Inc.) 

SET-O-TYPE SALES COMPANY, Chicago, Ill.—(See Typog- 
raphic Machines Company.) 

SHAW COMPANY, A. W., DIVISION OF THE McGRAW- 
HILL PUBLISHING COMPANY, INC., Chicago, Ill.—Showed 
the publications of this company, including the Magazine of 
Business edited for the officials who determine policies in big 
business, and System, which serves junior executives in big 
business, the men who suggest purchases and also the heads 
of small businesses Also furnished information regarding 
business books, catalogues or any of the other services rend- 
ered by the company. Norman C. Mick was in charge. 

SMITH & CORONA TYPEWRITERS, INC., L. C., Syracuse, 
N. Y., demonstrated various models and attachments to the 
L, C. Smith typewriter, the black and colored Corona type- 
writers, Corona adding machine and the Corona cashier, as 
well as Typebar brand typewriter supplies. In charge of this 
exhibit were Vice-President L. J. Conger; H. S. Gilbert, man- 
ager, Chicago branch; S. G. Garvey, manager Corona depart- 
ment, Chicago branch. E. K. Ray and Gordon Lawrence of the 
home office were also in attendance 

SOUNDEX DIVISION, REMINGTON RAND BUSINESS 
SERVICE, INC., New York, N. ¥.—(See Remington Rand Busi- 


ness Service, Inc.) 

SPEEDAUMAT ADDRESSING MACHINERY, INC., Chicago, 
Ill.—Here were shown a number of different models including 
several types of Speedembossers for embossing the Speedaumat 
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Sce 


what ATLANTAS 

largest office supply 
store says about 
their SHAWWALKER 

franchi se 








President 





Plans 
for 1929 


juipment dealer, pr 


portunities exceptiona 
industry . « You owe it 
irself to get the full 
facts about the valuable and 
exclusive Shaw-Walker Sell 
ing Franchise. Inquire today! 


! SHAW-WALAER, Muskegon, Mich. | 
I'd like to know more about the new Shaw-Walker Selling Plan and how it can make 
more money for me as an exclusive dealer. 


Name 
Address ; 2S A" : 
—— a a a cm © 7870 
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An editorial by 


APPLIANCES 


Mark ket? 


Dece mber, 











W.C. Dunlap, Vice President in Charge of Sales, 
The American Multigraph Sales Company. 


For many years the watchword in 
selling has been “new business.” 
Salesmen have been urged to find 
new customers, new markets, new 
outlets. Sales organizations have 
been enlarged so that every alley and 
byway could be combed for the new 
prospect. With an eye on “‘volume”’, 
the need for new names on the pros- 
pect list was considered imperative. 

Then executives began to observe 
that volume and profit did not al- 
ways go together. Accepted princi- 
ples of distribution and established 
sales techniques received a new and 
searching scrutiny. In the light of 
close and thorough market analysis, 
ideas about selling have recently 
been undergoing a radical revision. 

The new conception of effective, 
economical salesmanship is concen- 
tration on preferred markets from 
which sales can be gathered without 
an extravagant expenditure of time 
and effort. Cultivation has replaced 
exploration. 

Our own experience with selective 
selling has amply confirmed the 
view that it offers a key to the 


situation described by that oft- 


heard phrase, “*profitless prosperity.” 


Our cost of selling has been re- 
duced; our net profit has been in- 
creased; the average earnings of our 
salesmen have grown; collections 
are improved; and volume, instead 
of shrinking, has expanded so that 
recently monthly sales have been 
the largest in our company’s history. 


The two important factors in this 
progress have been (1) a new and 
more careful system of market 
analysis, and (2) a new development 
in Multigraph equipment which 
makes it easy to direct sales effort 
promptly and economically toward 
those markets which analysis shows 
should yield best results. 


There is in our experience and in 
that of some of our customers a 
store of business information which 
has not yet been given general pub- 
lication. I shall be glad to discuss 
these facts with any executive who 

Please address your 
C. Dunlap, 1836 E. 
Ohio. 


is interested. 
letter to W. 
40th Street, Cleveland, 


There is a new MUOULITGRAP!7 for 


today’s new selling conditions. 


1928 


...- Should salesmen be explorers? 
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stencils, and several types of addressing machines for address- 
ing newspapers, periodicals, envelopes and circular matter of 
all kinds The compact and convenient cabinet equipment, 
which is a special feature of Speedaumat, was also displayed. 
Sales Manager R. O. Bright, Treasurer A. W. Bauer and Miss 
M. Johnson were in charge 
STANDARD MAILING MACHINES COMPANY, Everett, 
Mass., displayed a complete line of modern mailing equipment 
including Standard stamp affixers, Standard envelope sealers 
(hand and motor driven), Standard postal permit machines, 
and the new Standard Junior envelope sealer which sells for 
$12 and seals any size, shape and style of envelope. The latest 
adaptations of the Standard postal permit machine for can- 
celling and postmarking government stamped envelopes and 
for use under the new third class postal regulation in addition 
to its regular use on first class mail, were also exhibited. 
Chicago District Manager Van W. Evans and Sales Manager 
A. W. Vanderhoof were in charge. 

STENOTYPE DIVISION, LA SALLE EXTENSION UNI- 
VERSITY, Chicago, lll.—(See La Salle Extension University.) 
STROMBERG ELECTRIC COMPANY, Chicago, IIL—This ex- 
hibit included: Minute-Impulse electrically operated timing 
system consisting of a master clock, control equipment, em- 
ployees’ In and Out recorders, time stamps, job time recorders, 
secondary wall clocks and program instruments; single unit 
type of recorders, stamps and job recorders, and a new addition 
to the line consisting of a complete display of Telechron- 
operated models, which involve the Telechron motor and the 
recorders and stamps which are designed to “plug into a light 
socket.’’ Stromberg assortment of timing and signalling instru- 
ments were shown Chicago District Sales Manager Howard 
R. Henn was in charge, assisted by S. H. Cundall, C. B. Clark 


Nn 


and C. C. Coyner 

SUNDSTRAND ADDING MACHINE COMPANY, Rockford, 
lli.—(See General Office Equipment Corporation.) 

TABULATING MACHINE COMPANY, THE, New York, 
N. Y¥.—(See International Business Machines Corporation.) 

TALLMAN, ROBBINS & COMPANY, Chicago, Ill.—Tarco 
visible record equipment, machine bookkeeping ledger trays, 
binders, forms and accessories, Tarco Ace chain post binders, 
continuous manifold folded forms and a full line of loose leaf 
binders and forms were shown here G. W. Morris, machine 
bookkeeping division, was in charge. 

TICKETOGRAPH COMPANY, New York, N. Y.—(See In- 
ternational Business Machines Corporation.) 

TODD COMPANY, THE, Rochester, N. Y¥.—Here were shown 
Protectographs, check signers and Greenbac checks An op- 
erator demonstrated the use of the Todd check signer in 
signing payroll and dividend checks at the rate of 7,500 or 


more an hour The electric Super-Speed was in operation, 
printing the amounts on checks at the rate of 1,200 or more an 
hour The new “All-Purposs Protectograph, the Century, 
was also shown The Personal Protectograph in both the 


regular green model and the mahogany Personal, dressed up 
especially for the use of executives and business women were 
alzo displayed. Chicago Manager Ray B. Drum was in charge 

TRINER SALES COMPANY, Chicago, lll.—A complete line 
of automatic parcel post and postal scales of the double pendu- 
lum type (no springs) equipped with compound levers and 
built of steel, such as are used by the post office department 
for weighing and rechecking parcel post, also used by thou- 
sands of firms throughout the country, as well as several types 
of beam postal and parcel post scales were shown A special 
feature was the new model air mail scale which also computes 
all classifications of postal and parcel post rates up to three, 
four and eight pounds, built along the same lines as the Triner 
Peerless automatic parcel post scale of 70 Ibs. capacity, used 
by the post office department F. A. Lang was in charge 
Also in attendance was J. N. Triner 

TYPOGRAPHIC MACHINES COMPANY, Dayton, Ohio.—The 
Set-O-Type machine, which automatically sets any face of 


typewriter type for Multigraphs and flat bed presses One 
model was equipped with a keyboard Another was made so 
that it could be connected with any standard typewriter, the 
required type being set in position as the keys of the type- 
writer were punched The machine was equipped with a 
tabulator, an optional feature When using a typewriter in 


connection with the Set-O-Type, a typewritten proof of the 
matter being set was obtained Cabinets for storing the type 
were also on display V. E. Poeppelmeier, sales manager of 
the company, was in charge 

UNDERWOOD TYPEWRITER COMPANY, New York, N. Y. 
—Showing bookkeeping machines, fanfold billers, standard 
typewriters, portable typewriters and revolving duplicators. 
Speed demonstrations were given by Albert Tangora, world's 
champion typist, and Miss Irma Wright, world’s amateur cham- 
pion typist 











BUILT FOR 
LIFETIME SERVICE 


A Bentley & Gerwig user 
may not keep his desk for- 
ever, but a lifetime of service 
is built into each one. 


Honest, sturdy qualities—a 
full measure of value plus a 
little extra goes into each 
Bentley & Gerwig desk. 


No frills. Dignity and at- 
tractiveness of course, but 
not at the expense of quality. 
For full details about dealer 
arrangements, write us. 


BENTLEY & GERWIG 


FURNITURE CO. 
PARKERSBURG, W. VA. 
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“PREFERRED 
STOCK” 


with American Stationers 





FIVE POINTS ABOVE PAR. 


Genuine Pressboard. 

New Super Folder Stock. 
Slant Tabs (see below). 

The Perfect Insertable (Pat.) 
Red and Black Index Printing. 





Pat. Pending 


All celluloid guides slanted as shown. 
They sell better because they are better. 


Send for Salesman’s Sample Outfit. 





‘THE LINE OF LEAST RESISTANCE” 
Grand Rapids, Michigan 
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UNITED ACCOUNTING MACHINES, INC., St. Louis, Mo., 
exhibited the United listing multiplier and calculator in four 
different models, two having standard carriages, one equipped 
with a ten-inch carriage and the other with an eighteen-inch 
tabulator carriage. There was one eighteen-inch carriage ma- 
chine embracing the feature of the automatic fractional cent 
pickup and also one machine with the two and one-half-cent 
pickup equipped with card chute for payroll cards. Director of 
Salies H. W. Luehr was in charge. 

VARITYPER, INC., New York, N. Y¥.—Here the Varityper 
typewriter with numerous improvements, including a new 
paper rest, scale, variable line spacer, tabulator, one-half-inch 
ribbon, etc., was displayed Here also was shown the widest 
Varityper ever built with a writing line of twenty-four inches 
and a maximum spacing of eighteen characters to the inch. 
A fifty-four-tooth ratchet was also demonstrated which gives 
a maximum of nine lines per inch, making it possible to get 
about three times as much reader on a page as with the usual 
typewriter type. W. E. Pierce, manager of the Chicago office, 
was in charge, assisted by Miss Margaret Murray of the Chi- 
cago office Also present at the booth were W. J. Hausman, 
general sales manager, and Miss Mae Lennon of the general 
sales office. 

VIVID, INC., Chicago, Ill.—The company's line of gelatin 
duplicating machines and supplies was shown Displayed 
for the first time was a duplicator, carriage operated. Among 
its new features is a roll conveyor mechanism built into the 
machine which eliminates individual handling of rolls Rolls 
are changed by merely turning a handle It has a built-in 
moistener and conditioner The carriage operates on roller 
bearings and has no slide rods nor cables. General Sales 
Manager E. E. McNally was in charge, assisted by J. A. Biel, 
J. S. Wells, Gale Kahnweiler and F. J. King 

WITTLIFF FURNITURE BRACE COMPANY, Cleveland, 
Ohio, demonstrated braces for all types of office chairs and 
other four-legged furniture A simple low cost device which 
eliminates all loosening of doweled and glued joints, breakage 
of parts and subsequent repair bills This device is said to 
make new furniture better and old furniture as rigid as the 
day it left the factory Mrs. C. E. Burke, Chicago manager, 
was in charge 

WOODSTOCK TYPEWRITER COMPANY, Woodstock, IllL.— 
At! models of the Woodstock typewriter in various carriage 
widths were shown, in addition to the Electrite Chicago 
Branch Manager F. H. Morse was in charge, assisted by S. D. 
Wakefield, assistant manager Also in attendance were J. M 
Hackney, general sales manager; A. B. Brightman, assistant 
sales manager, and officials from the home office 

- ~ << -— 


Norton Laboratories Bring Out New Desk Set 

The Norton Laboratories, Inc., of Lockport, New York, 
have created a convenient, efficient and beautiful desk set, 
which they have named the “Executive.” 

The set comprises a molded Durez base with an eight- 
day illuminated faced New Haven clock, molded of Durez 
to match the two latest Corona automatic self-filling foun- 
tain pens with red and green decorative casein barrels and 
black bases and tips 

“The Executive” measures seven and a half by thirteen 
and a half inches and is trimmed with solid brass polished 
ball and socket pen holders, and a pen tray, which has the 
novel feature of covers which are also blotter holders. 

The color effects are mahogany and black Durez 

——— 
Winners in “Berloy” Sales Contest 


[he 1928 sales contest for dealers of The Berger Manu- 
facturing Company showed good geographic distribution of 
winners, indicating that the business conditions of a given 
locality do not hamper winners. 

Joseph V. O'Donnel (The Thorp & Martin Company, 
Boston, Mass.), won in Group A, selecting a Gladstone 
bag; E. A. MacCoy, Jr. (The Stockett-Fisk Company, 
Washington, D. C.), won in Group B, selecting an Ollendorf 
watch with bracelet; C. H. Blaisdell (National Office Spe- 
cialties Company, Providence, R. I1.), won in Group C, 
picked the watch and bracelet; Ivey Peebles (Neshoba 
Democrat, Philadelphia, Miss.), won in Group D, selecting 


a Gladstone bag 
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Make This Window Display Test And 


Watch Results 








YPEWRITER and office equipment dealers 
are urged to make a window display test. 
Put a Wil-Fre in the window with our 
display posters and watch results. Check the 








new visitors to your store. See for yourself the 





ow 


attention this new typewriter-writing desk 
commands. 


1,500,000 ‘Portables 





Until the Wil-Fre was placed on the market a 
few months ago, there were 1,500,000 typewrit- 
ers without a home. While designed primarily , 
to house the portable typewriter, the unique Z 
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construction also made possible an attractive 
Ay; 
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writing desk and table—all three combined 


y 
in one. @q 
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The Wil-Fre sells as furni- & NN) > 
ture. [There is no service S ah 
whatever in installing » ) 

anv standard make of 
portable typewriter. 
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1—Cover raised; 2—Concealed light; 


3—-Stationery; 
hinge; 


4—Walnut; 6—Piano 
6—Any portable typewriter; 


7—Finger and thumb draws type- 
writer into position; 8&—Open drawer 


front 


supports base; 


9—Automatic 


typewriter base; 10—Metal tracks; 11 


—Hinge; 


PIIKAV 
VAN 






12—Easy sliding drawer. 


For All Dealers 


Office furniture dealers, commercial 
Stationers, typewriter dealers —the 
Wil-Fre is your opportunity. It 
does not conflict with any other 
line because there is nothing on 
the market like it. Send for details 
of proposition. 


The Wil-Fre Desk 

makes a wonderful 

Christmas gift for 

wife or friend. The 

most practical holi- 

day item in your 
store. 


At the New York and Chicago business shows the Wil-Fre was a remarkable attraction. 


WILa@FRE 2501 Homer St., Chicago J. D. FREESE & SONS CO. 
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STEEL EQUIPMENT BY 
COLU 
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You can find thousands of offices outfitted with 
Columbia steel equipment. Some have just a few 
units. In others the files are numbered by the 
hundred. 


In the majority of cases regular equipment has 
immediately adapted itself to specific needs. For 
other situations special equipment has been de- 
signed and installed. Six typical installations are 
here illustrated. 


With Columbia products you can develop an 
excellent volume of steel equipment sales. The 


Office and Showroom 
1735 Chestnut Street 





Columbia Steel Equipment Company 





line includes a surprising variety of standard, 
counter and desk height files, wide and half sec- 
tions, card indexes, posting trays, etc. Every unit 
is staunch in construction, efficient in actual usage, 
and pleasing in appearance. Prices are moderate, 
and shipments are prompt. 


A recently published catalog attractively illus- 
trates and concisely describes the entire line. It 
greatly facilitates selling and ordering. Your copy, 
with a conveniently arranged price list, dealer’s 
discount and terms, will be sent at once. Write 
today. 


P. O. Box 2244 
Philadelphia, Pa. 
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(In Other Lands—Continued from page 33) | 7 0 


Some Brief Items from Germany 


The new address of the Addressograph, Ltd., G. m. b. H., | 
is Ritterstrasse 99, Berlin S. 42. / he New 
> . > 
There were about 280 exhibitors at the Internationale @ 
6th Buro-Ausstellung in Berlin (International 6th Office | 
Equipment Exhibition), from the 7th to 16th September 1928. | XCCHU 1V€ 
The visitors numbered about 12,000 persons daily. 
SS 2 a ° 
At the International Sixth Office Equipment Exhibition CSIEN 


at Berlin there was a special meeting held by the Inter- | 
national Union of Office Appliance Trade Associations, , 
London. The president of this Union is Mr. Bunte, direc- | 
tor of the well-known firm of Brunsviga Maschinenwerke, | 


Grimme, Natalis & Co., Braunschweig, manufacturers of the 


“Brunsviga Calculator.” The Union was invited by the 
Berlin Ausstellungs-Messe-und Verkehrsamt to a special D ES KS 
dinner at the “Funkturm Restaurant.” This is a very pecu- 


liar place of meeting. The “Funkturm,” erected at the 

Witzleben Park grounds, is provided with a restaurant sit- | 
uated about 100 yards over the ground level, and from 
here visitors have a fine view over the whole city of Berlin. 
Any visitors to the restaurant may take the lift. 


* . * 


Mr. Karl Runte, direktor of the Brunsviga Maschinen- 


werke, Grimme, Natalis & Co., Braunsweig, being the | 
chairman of the “Reichsverband der Deutschen Buiro-In- | 
dustrie” has been elected also chairman of the “Fachsauss- 
chuss fur die Burobedarf-Messe bei der Zentralstelle fir 
die Interessen der Leipziger Messe. This will open the way 
to fully unite the office appliances trade firms at the Leip- 
ziger Messe to arrange for bound complete exhibition. 


* * * 





German trade papers announce the death of Mr. Edmund 
Lichtenstein. Mr. Lichtenstein is said to be the originator 
of the modern automatic copying machine. He was for 


The appearance of this beautiful design is 
Maschinenbau-und Vertriebs-Gesellschaft m. b. H., Berlin, | enhanced by the use of curly American walnut 


many years director of the well known firm of Deutsche 


and their “Victoria” copying machine has become known 


with stripe walnut top and center drawer fronts 
all over the world. It may be mentioned that in contin : 
uation of this undertaking, the manufacture of the “Rota- and butt walnut lower drawers. All our furniture 
print” (offset printing machine) has become known, and of this design is finished throughout in Duco. We 
it was also Mr. Lichtenstein who created the idea of this 1] : , desde bl honk 
product, which is a machine of a very interesting kind make ro tops, typewriter esks, tables, te ephone 
based on quite new principles stands, consoles, costumers and waste baskets to 


* * * 


i ' ile match. 
The owners of the Aspecta Sichtkartei G. m. b H., Ber- 


| Snemesiv ¢ te ardex » agreed to merge . : ; : 
in, f rmerly connected with Kardex, have agreed t merge Further details of this suite, or the complete 
with Kardex-System G. m. b. H., Berlin. The manufac- 


ture and the sales organization will be placed under a Shelbyville catalog will be sent on request. 


united force 





hs | 
German steel furniture manufacture has not yet been | SHE] BY V I] I EK. 
developed to a great extent. There are only a few firms | 


occupied with this kind of production, and by no means 

can there be any comparison with United States manufac- DESK 

ture. But it may be of some interest to learn that “Der 

Stahlverband,” the great German steel production organiza- | 

tion committee, has opened a special department for infor- COM PANY 
mation about steel furniture manufacture at Dusseldorf, 


Stahlhof. SHELBYVILLE, 


*. . > 
. | 4 INDIANA 
Verband Deutscher Biiromébelfabriken: This is an or- 
ganization for the interests of the manufacturers of wood IN NEW YORK, our full line is 
. - ’ 
furniture. — »y shortly arrange "Clz *s for col- . , . 
rniture They hortly arranged special outlines for col on display at Factories Ware- 
oring wood furniture and specified six special colors as a | house, Inc., 21 Murray Street 
, ” . 


standard to avoid too great variety. This organization is 
defending the manufacturer's interests with great success. [] [] 
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NORCOR DESK DISTRIBUTOR 





Wherever dealers stock the NORCOR line, the Desk 
Distributor has been one of the most popular sellers. 
No need to ask why, for a sample in your own office 
for trial will not only prove to you the superior 
merits of the follow-block control, but it will enthuse 
you to encourage and recommend its use to your 
most valued customers. 


WHY 
DEALER 
INSIST 


ON THE Norcor LINE 


The same patented gravity follow-block control which 
has made the NORCOR Desk Distributor such a 
profitable repeater for our dealers, is also incor- 
porated in all of our files, from the small 3x5 tickler 
up to the 4x6x8 duplex file with its divisional com- 
partments. This feature, coupled with durable steel 
construction, attractive finishes, other improved me- 
chanical features, and prompt shipments, is winning 
new dealer trade everywhere, and helping our estab- 
lished dealers to build an increasingly profitable vol- 
ume on their NORCOR stock. 


EASTERN DISTRIBUTOR 


I. D. L. MFG. CORPORATION 
200 HUDSON AT CANAL 
NEW YORK CITY 


GD vows conmmucar CO ¥ercas) 


TREEN BAY 2 be 





PLEASE SEND YOUR CATALOG AND DEALER'S 
PROPOSITION 


FIRM NAME 


STREET ADDRESS 


\ CITY AND STATE : os eveee peese f 








New outlines have been settled to regulate conditions with 
the dealers, etc. A special department will work—(1) in- 
formation in lawsuits and government taxes; (2) regu- 
lating payments without lawsuits; (3) urgent lawsuits; (4) 
united lawyer forces in lawsuits and government taxes. 

* . * 

The house of Mr. Edwin Loewenthal, wholesaler in office 
appliances, has changed from Kurftirstendamm 73, Berlin, 

Wilmersdorferstr. 80, Charlottenburg 4. 

* > * 

The Masa G. m. b. H. has now been registered with a 
capital of 500,000 RM. This is a company organized to 
prospect a new kind of skinning iron and wood to make 
it fireproof. The promotion of the company is due to the 
action of the J. G. Farbenindustrie and the A E G. Direc- 
tor of the company is Mr. H. Zadek, Ing. 

7 oS 

At the general meeting of the shareholders of the Blei- 
stiftfabrik vorm. Johann Faber A. G. Nurnberg the plan of 
the reconstruction of the company was decided. The firm 
owed to the American representative one million marks, 
due 1930. The reconstruction plan is to reduce the capital 
of 5, 6 Mill. RM. to 2 Mill. RM. After this action the 
capital is to be raised to 4 Mill. RM. 

7 . * 

Denmark: Some time ago the firm of H. E. Gosch & 
Co. A. G., Copenhagen, founded a manufacturing plant 
for pencils, called “Viking-Pencil Manufacture.” This 
undertaking is supported by the Danish government. Spe- 
cial means are at disposal of the Danish Commercial De- 
partment for developing new industries. The special board 
of the committee for supporting home industries has again 
given 5,000 Kr. to Mr. E. Jorgensen, Ing., and Aage Siem- 
sen, Copenhagen, to develop the manufacture of repeat 
(mechanical) pencils. 

* * > 

Hannover, Germany: The firm of Ruy’s Maschinen G. 
n. b. H. agents of the A. B. Dick Mimeograph, was regis- 
tered, with a capital of 50,000 RM. This is to be recognized 
as a branch of the N. V. Ruy’s Handelsvereeniging, Haag, 
Netherlands, being the agents of the A. B. Dick Company, 
Chicago.—E. R. B. 

= = - ———— 
Old Town Ribbon & Carbon News Notes 

Some new equipment was installed last month in the 
factory of the Old Town Ribbon & Carbon Company, Inc., 
Johnson and Prince streets, Brooklyn, N. Y, It is expected 
that the additional equipment will enable the company to 
maintain its high standard of quality and service in spite 
of the increased demands on the production facilities 

In Boston, Mass., the branch office moved into larger 
quarters in the Little building. This expansion was found 
necessary in order to accommodate larger stock and to 
efficiently take care of the steadily growing local business. 

For the convenience of customers west of the Rockies, 
the company maintains a complete stock at 7 Front street, 
San Francisco, Calif. Considerable time and transportation 
costs are saved Pacific Coast customers by orders being 
filled direct from the San Francisco office 

——= >-_ | 
Hitchcock in Dallas Division for Multigraph 

H. L. Hitchcock, who has been with the Kansas City 
division of the American Multigraph Sales Company, is 
now division manager at Dallas, with headquarters at 1017 
Santa Fe building. The Dallas division includes a portion 
of Louisiana, nearly the entire state of Arkansas, and the 
northern and western parts of the state of Texas. Three 
branch offices are located within the division—at Shreve- 
port, La.; Little Rock, Ark., and Fort Worth, Tex. Mr. 
Hitchcock is pleased with his new assignment, and con- 
siders his Dallas work an exceptional opportunity. 
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Parker’s New 


| $10 “Pen 
Duofold De Luxe 


Both the smartest and most 
¢ efficient fountain pen ever 
conceived. 

Crystals of Pearl are set in 
Parker Jet Black Permanite 
in unduplicated designs 
of rare beauty —silvery— 
beautifully iridescent —as 
moderne as the moment and 
the mode. 





a 


Extra large and heavy 
points—extra gold bands on 
the cap and clip—no other 
$1C pen can compare with 
the Parker Duofold De Luxe 
in beauty, mechanical excel- 
lence or VALUE. 


Duofold De Luxe Duette, $11,351 
Gift Box included 
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1928’s De Luxe 
Christmas 


Z 


During the coming holiday 
season you can secure EXTRA 
PROFITS through a higher 
average sale, if you feature 
Parker Duofold DeLuxe Pens, 
Pencils and Desk Sets. 

At thousands of pen coun- 
ters the Parker Duofold De 
Luxe is already the leading 
Christmas gift “best seller.” 

And our Heavy Christmas 
Advertising is daily increas- 
ing the demand. 

Not too late now to place 
your order if your stock is 
running low. 

THE PARKER PEN COMPANY 


Janesville, Wisconsin 







Senior size (maximum ink capacity), $10 


Junior, $8.50; Junworette or Lady, $7.50 


Each with a lowely enameled metal case included 


Pencils to match, $3.50, $4 and $5 
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7 For PERMANENCE (ere 
Parker Duofold Pen 2 
GUARANTEED FOREVER 


again all defect. 
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ui appear ia the Lecemt sue of The Saturday Evening Post 


oAt Pen seater: Everywhere 
This Will Bea Parker Christmas 


—and here are the reasons why 


The big demand today is for Christmas gifts 
that are smartly modern, stylish, colorful and of 
known high quality. 

The Parker line of Pens, Pencils and Desk Sets 
meets these requirements as no other does. 

It offers the widest range of new styles, of smart 
colors,and at prices the public accepts as standard. 

And to millions the name Parker means highest 
quality in writing instruments. That name on a 
Christmas gift indicates the giver bought the best. 

Also, Parker’s Christmas advertising will be on 
a scale never known before in the pen business— 
as large or larger than will be run on any other 
gift merchandise this year. 

Yes, this year more than ever before it’s going 
to be a Parker Christmas. So Display, Advertise 
and Talk Parker Products if you want to make 
holiday business at your pen counter the largest, 
most profitable in your experience. 

THE PARKER PEN COMPANY, Janesville, Wisconsin 
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The Guest Book 

Ww. O. GOTTWALS of the Steel File and Desk Com 
pany, Boyne City, Mich., visited this office on November 6 

TOHN L. STEPHENS of Shaw-Walker Company, Mus 
kegon, Mich., inscribed his name in the Guest Book on 
November 7 

ERNEST WALLACE, Los Angeles, Calif., was a visitor 

November 12 Mr. Wallace was on his way East to 
visit some of the companies he represents on the Pacific 
Coast. He expects to retur California in time for the 
Christmas celebration 

4. J. KIRKPATRICK of the Office Specialties Com- 
pany, Mankato, Minn., was a visitor on November 15 

G. P. HYDE of the L. C. Sn 
Inc., Mankato, Minn., inscribed | 

November 15. 

W. C. DANIELSON of L. ¢ 
writers, Inc., Winona, Minn., was a visitor on November 15. 
of L. C. Smith and 


and Corona Typewriters, 
s name in the Guest Book 


Smith and Corona Type- 


He attended the dealers’ conventio1 
Corona Typewriters, Inc 

( F. McKEE of Cincinnati, Ohio, was a visitor on 
November 15 

B. A. TUTTLE of The Tuttle Corporation, South Bend 
Ind., spent a short time in this office on November 15 

FRANK E. TUPPER, president; his son, EDWIN O 
rUPPER, secretary, and A. J. R. BARNEWALL, all of 
the National Business Show Company, visited this ofhce 
during Business Show week, November 16 to 21, inclusive 

WARREN L. HANNA. assistant supervisor of office 
equipment and methods of the Southern Pacific Railway, 
San Francisco, paid a visit this office on November 17 
Readers will recall an article by Mr. 

] 


Appliances some time ago describing a part of the system 


Hanna in Office 


and equipment of the Southern Pacific’s main offices in San 
Francisc« 
I. GROVES COHEN of th 


International Visible Sys 
Cincinnati, Ohi | 


tems Corporation, spent a short time in 
this office on November 15 

GEORGE S. WALKER Denver, Colo., inscribed his 
name in Offes Appliances’ Guest Book on November 14 
Mr. Walker is well know: While 


Chicago he attended the nvention of L. C. Smith and 


typewriter field 
Corona dealers held during Business 
League Club 
EDWARD I! Rey gk sales manager of the Wabasl 
Cabinet Company, Wabas! 1 
fhee on November 19 


as l.. spent a short time 


R. ( CLARKE of the |! S. Webster ( ompany Minne 
apolis, Minn., was a visit November 22. Mr. Clarke 
poke encouragingly of business conditions in the section in 
which he resides, and described some of the work which 
embers of the Northwest Travelers’ Association are doing 
among the trade of the Northwest 
I. C. KLEPPER of the Noiseless Folder Compa: Mit 
neapolis, Minn., dropped in for a visit November 27. Mr 
Kk er was Chicag rpos¢ maki ig 
rang ; the Noiseless Folde 
an 
Farnham Store Number Two 
Far : Pr g and Stat ery Cor " 4) 
I ve M M lave i tl 
g he s¢ I r Minnea Phe 
K r re A Ls eginn eg N enl r l 
‘J reg : the i ver fi : 
< gl the enwuntes 
c cate rt sé 
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Show we it the 








Allaround | 





satisfaction in 


TELL CITY. 
DESKS 


——— 











Every desk that you sell should sus- 
tain and up build your standing and 
reputation as a distributor of satisfac- 
tory equipment. Tell City Desks are 
important in the medium price field, 
offering dependable value for busi- 
ness service. 





Our catalog N 38 illustrates the extensive Tell City 
lime ncluding the attractive carved 0500 series in 


walnut Let us send you a copy. 


Tell City Desk Co. 


TELL CITY, INDIANA 
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: AS THE YEAR ENDS 

























AY we thank those Carter dealers carrying our 
well established lines for the fine support 
given our new members of the Carter family— 
the Carter Pen, Pencil and Desk Stand. Be 
assured that in 1929 we will maintain the 
same high excellence and adequate sales 
assistance to help you put this line over. 
Those Carter dealers not selling Carter 
Pens are invited to investigate their 
many attractive teatures. Carter’s 
Carbons 
and Rib- 
bons are the 
“Stationer’s 
line” of this 
class by the very 
nature of the way 
they are made and 
the real help the sales 
and laboratory staff of 
this company give you 
in selling them. There’s 
a real opportunity for you 
in the Carter line. Let us 
show you the “why” and 
“how” of it. 


Carter's Inks and Carter’s Cico 
Paste continue to have the call 
among those who want the 
best. New numbers include 
Carter’s Ryto — the modern, 
blue-black ink for fountain 
pens and general use; 
Blu-Rex —a _ vivid blue 
that stays blue and is 
washable; and Stikist 
Mucilage in the im- 
proved two- valve 

spreader bottle. 


THE CARTER’S INK COMPANY 
BOSTON nrg CHICAGO 
MONTREAL 
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Beaten the Canvasser at His Own 








Murray Shows You How to Beat 
the House-to-House Canvasser 


Without question he is your source of 


greatest competition And it's tough com 
petition too, because the canvasser calls at 
your customers" homes with samples and 
makes it easy for your customer to order 
Now Murray makes it possible for you o 
do the same thing and beat the canvasse 
at his own game 


An Easy Car- 
rying Murray 
Sample Book 
for Your Own 





Canvassers 

Put out your 

wT anvaseers 

Boys and girls of 

high school age 

are leal for the 

vork ym Satur- 

days or after 

school hours. The 

Murray Canvasser 

Book is a special 

size, easy to han- 

die and arry. 

Here s your op- 

portunity t« get 

this house-to 

house business 

that vou ordinarily would lose This busi- 
ness will come t you easier than to the 
ordinary anvasser because ou are on the 
Kround and we known in the community 
Your ne hb whe od customers have confi- 
dence n uur line and your service 
Let Murray he on you get this house-to-house 
business and fight fire with fire This extra 
Murray service will enable y ae increase 
your greeting card business tremendously. 
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Use the Murray Plan 


Let It Stimulate 
And Stabilize 
Your Greeting 
Card Business 


3050 Dealers from Coast to Coast Now use the 
Murray Plan. They Have No Left-Over, Soiled, 
Unsalable Cards. And Best of All, They Have 


4 


Comat 0 om 











The Peraaaiat Greeting Card Business 


Is Fast Shifting Toward This 


Safe and Profitable Murray Method! 


The Murray Plan is simple but 
mighty powerful. Here it is: 
Murray furnishes you the famous 
Red Book showing 90 samples of 
exclusive, distinctive Murray greet- 
ing card ideas and designs. This 
book stays on your counter and 
your customers order from it. You 
forward the orders to our nearest 
located plant and we fill them out 
of fresh stock and ship promptly. 
The prices quoted are the retail 
prices but are subject to a very lib- 
eral dealers’ discount thus giving 
vou a handsome profit. 

144-Hour Service 

Because of our 
strategic locations 
at Chicago, New 
York and San 
Francisco, we are 
in a _ position to 
render the fastest 
kind of service. 
Our promise is 144 
hours delivery De- 





cember 10th, as 
well as September 
10th 


The Murray Plan brings to your 
counter the equivalent of a com- 
plete factory output of greeting 


Murray 





cards, all confined in less than three 
feet of space. The Murray line in- 
cludes every newest style, every 
latest variation, every up-to-date 
popular fad. 

No Capital or Inventory 

The Murray Plan does not tie up 
your capital in stock. You run no 
risk of loss through left-over cards 
that are soiled from constant 
handling. You do not have to guess 
in advance what cards will sell. The 
Murray Plan is proof against 
the taste of a fickle public. You 
sell the Murray Cards that are in 
demand and do not have to 
worry about “slow 
numbers.” 

Decide to inves- 
tigate the Murray 
Plan for Christmas 
1929. Do not com- 
mit yourself to any 
proposition until 
you have had the 
chance to talk to 
the Murray sales- 
man and learn all 
about the Murray 
Plan in detail. Hold yourself 
open. Don’t miss the Murray 
opportunity. 


Publishers, Inc. 


~ ee Murray Engraving Co.) 
Main Factory and General Offices, Dept. D12, 6152 S. Wabash Ave., Chicago 


New York Branch: 78 Duane St. 


San Francisco Branch: 136 Bush St. 


We Are Manufacturers and Sell to Dealers Only 
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So Easy to Open and Close 


The QUIK - LOK Storage File 


PAT. PENDING 


THE ONLY FILE HAVING 

Automatic Lock, Dust-proof Top, Steel 

Reinforcement, Unusual Durability. 

Three-ply Bottom, Never-Spill Features, 

Handy Pull Strap, All Smooth Surfaces, 

Stee! Reinforced Sag-proof Lid, 
Bulge-proot Ends 











Quik - Lok Stor- 
age Files will keep your 
inactive records clean, 
orderly and accessible 
for immediate reference 
at the lowest possible 
cost 
Quik - Lok Stor- 
age Files should not be 
confused with the or- 
dinary stotage files on 
the market today—they 
are distinctly different, 
not only in construction 
but in ease of operation, 
convenience, and dur- 
ability 
Quik -Lok = sror- 
age Files are distinctive 
in Convenience, Du 
ability, and Appearance, 
vet t f" more 
than the ordinary fibre 
1 4-124 f L beard hiles 
urtrating our A- or Lettert ik « 
and A-93 fer Cancelled Checks Quik - Lek 


ige are Guaran- 


eed to assemble and 





Stor- 


sickly and easily, ar t tisfactory rot 


perfectiy, au 
Quik - Lok Storage Files have no parts to wear, tear or tangle. All 
outsice and inside surfaces are smooth—no projections to catch on the 
shelving and nothing to mar the finest furniture. Send today for your sample. 


‘ , 4 sworite Stationer and giv hi vour order or write us 
you earest distribut Vou 
rO DEALERS Write today t your urest distributo 
i tf iterat and discounts 
DISTRIBUTORS 
The Quik-Lok File Co., Cc. F. Kappes, H. C. Parker, Ine. 
636 Broadway, N. Y. Zanesville, O. 445 Camp St., 
Fer the States of New York, Ohio and New Orleans, La., 
New Jersey, Mass. and Conn't. Penn. Miss. & Louis'’na 
Schwabacher-Frey Sta. Co. Irwin-Hodsen Co., 
San Francisco, Los Angeles, Portland, Oregon 
Southwest States Northwestern States 


THE KAY-DEE COMPANY 


Mire. Steel, Fibre and Paper Transfer and Storage Files 
3644-64 So. 36th St., Lincoln, Nebraska 











(Federal Trade Commission Approves Typewriter Practice— 
Continued from page 28) 


“Then, as | understand, you propose to deal with the ques- 
tion of what is meant by ‘factory rebuilt.’ 


“Now, gentlemen, this is your meeting. You must take hold 
of it and run it. Mr. Flannery and I have nothing to do with 
dealing with the questions which are involved here except to 
view them from a legal standpoint. As far as the business 
standpoint is concerned, you know more about it than we do 
You know what you want, and that is a question entirely for 
you to deal with We simply view it from the legal stand- 
point. to keep you straight on that and tell you how it may 
possibly be regarded by the commission. I am only one of the 
commissioners and can only speak for myself, however. What- 
ever action you may take here will come before the whole 
commission for review I can only give advice or offer sugges- 
tions here, speaking for myself, and the same is true as to Mr. 
Flannery However, I think that between us we shall be able 
to steer you clear of anything which would meet with oppo- 
sition before the commission We shall try to do so, at any 
rate 

‘But you must have some basis upon which to start the 
meeting | understand that definitions have been prepared by 
some committee or some one that has come from your indus- 
try The suggestion comes from this association It has not 
been considered by the commission at all. We are waiting for 
you to tell us what you want to do about it I would suggest 
that those be read to the meeting, merely as a suggestion, as 
a basis for discussion, and then you can proceed with your dis- 
cussion and prepare such resolutions from what is read to you 
While we shall have to hurry along with our meeting, we must 
have a full discussion. Whenever you pass a resolution it must 
represent the deliberate views of the majority of this industry.’ 

At the request of Judge McCulloch, Mr. Deane S. Reynolds 
presented the matter to the conference as follows 

“Mr Commissioner, the condition which has existed for 
some time in the typewriter industry is this: There has been 
a great deal of elasticity given to the term ‘rebuilt.” It has 
included machines which could scarcely be distinguished from 
new machines, and it is sometimes applied to machines of an 
entirely different character. At last year’s convention, in Pitts- 
burgh, we went over very thoroughly the subject of grading to 
properly define the different classes which existed, and while 
we reached a fairly accurate description of the definitions of 
each class, yet there has been more or less question about the 
way they should be designated—that is, the types The term 
‘factory rebuilt,’ mentioned a few minutes ago, we practically 
had to eliminate because it occasioned so much trouble in 
properly defining the true situation 

“Now these are the national standards for grading typewrit- 
ers which were adopted last year at Pittsburgh. * * * The first 
grade, the completely rebuilt machine, it was thought best to 
entitle ‘Rebuilt Perfection,’ with either the trademark or the 
name of the rebuilder and the description * * * and is as fol- 
lows Dismantle; completely japanned; with new transfers; 
completely renickel; assemble with all imperfect type and work- 
ing parts replaced; then carefully adjusted and brought up to 
the highest standard of rebuilding.’ 

‘*Shop Rebuilt. Refinished, nickel and japan where needed 
reassembled with all working parts replaced and carefully ad- 
justed Inspected and used typewriter in good working order.’ " 

Mr. Reynolds further stated that it was for the meeting to 
decide as to whether the last mentioned class should be termed 
Shop Rebuilt,”’ or “Repaired.” 

At the request of Mr. M. A. Ward, the commissioner then ex- 
plained to the conference the method of procedure of the com- 
mission as to approval and enforcement of rules 

The following resolutions were unanimously adopted by the 
conference, and on October 31, 1928, affirmatively approved by 
the commission 

“Rule 1. Resolved, that to sell, offer for sale, advertise, in- 
voice, or otherwise describe typewriters, adding machines, 
luplicating machines, bookkeeping machines, or calculating ma- 
chines, as ‘rebuilt,’ unless such machines are rebuilt by having 
them dismantled. cleaned, completely refinished, with new 
transfers, completely renickeled and assembled, with all im- 
perfect type and defective working parts replaced with perfect 
type and perfect working parts, and then carefully adjusted and 
brought to the highest standard of rebuilding, is declared to be 
an unfair method of competition 

“Rule 2. Resolved, that to sell, offer for sale, advertise, in- 
voice or otherwise describe typewriters adding machines 
duplicating machines, bookkeeping machines or calculating ma- 
chines us ‘overhauled,’ unless the same are refinished, with 
nickel and janan where needed, reassembled, with all imperfect 
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merican Business 


Progress. The habit of doing things. Speed. 


Efficiency. American business has produced 
things which are characteristically American. 
And it is only natural that American desks should 


harmonize and become a part of a vast program. 


The Indiana Desk Company builds desks to meet 
American needs—that fulfill every demand made 
uponthem. They are ideally suited for American ' 
business. The proof of course is in the using, but 
the catalog gives some idea of what one may ¢Xx- 


pect. Have you a recent copy: 


INDIANA DESK COMPANY 


JASPER, INDIANA 
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parts replaced and carefully adjusted, is hereby declared to be 
an unfair trade practice 
Ry direction of the Commission 
Otis B. Johnson, Secretary 
The names of the firms represented at the conference, and 
their representatives, follow 


ann Arbor, Michigan, dealer Monotype Machine Company 
oO. D. Morrill H. G. Wells 
Arkansas Typewriter Com- New Kensington, Penna., 
pany, H. F. Sandersor dealer, C. L. Springer 
American Typewriter Com New York Manufacturer, C. D. 
pany, Fred W. Hock Wells. 
American Writing Machine Office Supply Company, D. 8. 
Company, J. E. Pratt, E. A Reynolds 
Bulger, C. J. Dowdell, M. L Office Appliance Company, 
Rudin Ss Ww Franklin J. J. Sheehan 
Henry Simler, Frank Me Office Equipment Company, H. 
Burney E. Russell. 
Barr-Morse Corporation, J. L Office Appliances,” trade 
Sweeney journal, J. A. Gilbert 
Ruffalo Typewriter Company Pittsburgh wholesaler, V. R 
H. C. Wallenhorst., Shattuck. 
Columbia Typewriter Com Pittsburgh dealer, Chas H 
pany, A. S. Bundy Schott. 
Cambias Typewriter Ex- Reliable Typewriter & Adding 
change, G. S. Cambias Machine Corporation, A. B. 
Chicago publisher, M \ Froelich. 
Ward Royal Typewriter Company, 
Cleveland Calculating Machine Inc.: Remington-Rand Busi- 
Company, L. W. Adler ness Service. N. E. High- 
Central Typewriter Service, L tower. 
A. Pierce. Shipman-Ward Manufactur- 
Cleveland Typewriter Con ing Company James Cc 
pany, H. C. Katz Ward 
Columbus Ohio wholesaler Standard Typewriter Com- 
W. E. Galbraith pany, W. J. Peacock, J. 8 
Cleveland Adding Machine Peacock 
Sales Company, E. R. Pfahl Smith Typewriter Sales Cor- 
Diamond Typewriter Com- poration, H. N. Rice 
pany. Pittsburgh dealer Typewriter Exchange Hale 
Dealer, New York City, Mar Crosby 
cus Harwitz Typewriter & Supply Com- 
Dealer inew and used flies pany, A. W. Schlect. 
supplies), E. A. Glassman Underwood Typewriter Com- 
Endora Manufacturing Com pany, George Button. 
pany, C. J. Kannewisher Vietor Office Machine Com- 
(jeneral Typewriter Exchange pany, M. Jacobs 
c. L. Brown Victor Adding Machine Com- 
Hines, J. E Chicago, J. E pany, FE. J. Eggleston 
Hines Waltz Typewriting & Adding 
Kruse Service Company \ Machine Company 7 & 
J., A. J. Kruse Waltz. 


[his action places the rebuilt typewriter business on a 
sound basis, with definite standards to work to, and 
approved by the Federal Trade Commission 

> 
Boardman Takes Charge at Chicago for Van Dorn 

W. M. Boardman assumed charge of the Chicago branch 
of the Van Dorn Iron Works Company November 1. He 
had been with the company two years, following a term 
of about eight years with The Berger Manufacturing Com 
pany at Chicago Most of his work with that organization 
was outside selling During the war he was connected 
with the chief engineer's office of the Illinois Steel Com 
pany. Prior to that he had sold paper to large users in 
the Chicago field. Mr. Boardman has spent about eighteen 
vears selling, a few of which were devoted to road sales. 

Mr. Boardman has lived in Chicago about thirty years 
He has two children—a girl of eighteen and a boy of 
twelve. Mrs. Boardman passed away in June. She was a 
daughter of Joe Kenyon, a noted marshall of the Chicago 
hre department, and a prominent figure in the big fires of 


e Chicago world’s fair period 


> 
Visitors to Mimeograph Headquarters 


arious representatives of the Mimeograph called at the 


th 


general offices of the A. B. Dick Company, Chicago, in 
November. These included A. S. Butterfield, Jr., of Smith 
& Butterheld Compar Evansville, Ind... Mimeograph 
dealer there k B. Lockwood of Muillingtor Lockwood 


dealer there tor the \limeoerap! 





Break into 
Big Business 


Some of the larger firms in your city 
can be developed into fine accounts 
if you get at them in the right way. 
Why not introduce yourself with 
our line of 


STEEL BOUND 
Storage File BOXES 


They are especially in demand among 
larger corporations, public utilities, banks, 
etc., giving efficient, secure service at low 
cost. Your handling cost is at minimum 
and every sale gives you a worth-while 
margin. 

Ten stock sizes are always on hand for 
immediate shipment. Special sizes in lots 
of 100 or more can be made up in a com- 
paratively short time. 


Let us tell you about the durable con- 
struction and economy of storage space. A 
line from you will bring full information. 


STEEL BOUND 
BOX COMPANY 


5039 Cottage Grove Avenue .. Chicago 
No. Long Wide Deep) No. Long Wide Deep 


10 (Inches) (Inches) 
6 ss 6 4 uM + 8% $4 
. ;. 8 4:1 4 
Stock o> 9 4 iss a 12 1e 
. q 24 10! 4% .14 4 : 
Sizes « 3% 7 4a: 8 WP 12 
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PROFIT 
WITH 
PHILCO 


BIG DEMAND 














The new 


| PHILCO 
| HUMIDOR 


packing for 
typewriter _rib- 
bons and 


CARBO- 
GRAPH TYPEWR' 
| earbon binders RIBBONS 


will build a 








ORIGINAL AND SECOND SMEETS 
LINE UP AGAINGT STITCHING 





SPEC, 
LONG LFE 
CARBON 


| UNCOATED 
€oct 


CUSHION THUMB HOLE FoR L 
BacninG REMOVING aay 
SHeer COPIES AT ONCE 


61 Halstead Street 
ROCHESTER, NEW 





PRODUCTS 


EASY TO SELL 
GREATER PROFITS | 


AIR TIGHT 


COVER 


CHEMICALLY 


TREATED PULF 


LINING: 


METALLIC 
FILTER 
SCREEN 


repeat business 
that no one can 
take away from 


you. 


MODERN, 
CLEVER 
FEATURES, 
NOT 
FOUND IN 
OTHER 


INES. 


| Send for Samples and Dealers’ Proposition 


Phillips Ribbon & Carbon Co., Inc. 


YORK 








Parker Pen Company Adopts Air Transportation 

[he Parker Pen Company, Janesville, Wis., is among the 
progressive concerns who are making use of air transpor- 
tation to speed up the conduct of their business, claiming 
to be the first fountain pen manufacturer to go “air minded.” 
The company recently purchased a monoplane which it 
plans to use for rush deliveries to branches and dealers and 
for general business purposes where getting there fast and 
first is important. The decision to use airplanes was made 
because of the need for fast transportation in the company’s 


= 
Ppa st 





PARKER PEN COMPANY'S NEW MONOPLANE 


national business, both for transportation of company ofh- 
cials and of merchandise. 

If it is advisable for some company official to be in Cin- 
cinnati in a hurry, he can leave the company’s offices in 
Janesville at 10:00 a. m. and keep a 2:00 p. m. appoint- 
ment in Cincinnati. This is business in the new day style! 

Che plane purchased by the Parker Pen Company is a 
Fairchild monoplane with an enclosed cabin for pilot and 
four passengers It is equipped with a 410 h.p. Wasp 
motor instead of the usual 220 h.p.Whirlwind. This extra 
horse power drives the ship at a maximum speed of 140 
m.p.h. and, more important, provides a much greater factor 
of safety when taking off from small fields and when flying 
in high altitudes or over mountains. The plane is capable 
of reaching an altitude of 19,500 feet, and will climb 10,000 
feet in thirteen minutes. It has a cruising radius of 900 
miles and hence it can make the Chicago-New York run 
without stop 

Every safety device possible to obtain has been installed 

brakes on the wheels for quick stopping on the ground 
and easy maneuvering; landing lights, self starter, magnetic 
compass, cabin heater, etc. The company has spared no 
expense to insure safety, because it is planned to give 
Parker pen dealers and their employees free rides whenever 
time allows 

Che airplane The Parker Pen Company has purchased 
is the same type as that used by Captain Collyer and Mr 
John Meers last July in their record-breaking trip around 
the world in twenty-three days. The same type of ship is 
also being taken by Commander Byrd on his South Pole 
k xpedition 

Accurate costs are to be kept and also a careful retord 
of just what the ship accomplishes in time-saving, service 
and general business usefulness, as company officials have 
indicated that this ship may be the first of a fleet of air 


planes to be used in the Parker business 


The plane—“The Parker Duofold”—was christen: 
Chicago the other day by Miss Amelia Earhart 
a 


Commercial Steel Equipment in New Factory 

Since November 1, 1928, the Commercial Steel Equip 
ment Company has been in its new factory at 1026 Eliza 
beth avenue, Linden, N. J The announcement of the 
removal states that the demand for equipment made by the 
company had grown so rapidly that it was necessary to 
move the manufacturing division and general offices to a 
much larger factory Che new machinery and manufac- 


turing equipment has speeded up production considerably, 


insuring well made goods and prompt shipments 
In New York City an office and show room was opened 
ut 25 Church street. Noble L. Hetherington is in charge. 
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It’s easy to know the Acme story 


and it pays to tell it! 


You are regarded by many a business 
man as his business equipment ex- 
pert—one to whom he may safely 
turn for sound advice at any time. 
Are you prepared to tell him about 
the advantages of Acme Visible 
Records when he asks about them? 


By having at your command the 
twelve- points of Acme superiority 
you can justify his confidence in you 
and at the same time acquaint him 
with a visible record system that will 
absolutely save him time and money. 


And remember—when you recom- 
mend Acme Visible Records you are 
referring your customers to the larg- 
est organization in the world special- 
izing in visible record equipment, 
neither manufacturing nor selling 
any other item. Acme is in no way 
competitive. 


Do this—mail the coupon for the new 
Acme illustrated book. You will find 
this 48-page treatise helpful and _ in- 
formative as it deals with the many 
types of Acme t 
Visible records 
applicable to 
the varied busi- 
ness needs of 
all your cus- 
tomers. 


It pays to 
know the Acme 
story —and to 
tell it! 











O.A.12-28 
THE ACME CARD SYSTEM COMPANY 
116 South Michigan Ave., Chicago, Illinois 
Gentlemen: You may send me your new book, 
“Profitable Business Control.” 


MOG ow i ckcccccc dle bus uh cece eattte eee, ae 


Address Seccceecucecndcéddedbius > «oki 


City ET reeete rs ke eS 








ACME VISIBLE RECORDS 
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No. 246 flat top desk, made in walnut 
and mahogany finishes; writing bed is 
genuine walnut and mahogany, five 
ply built up, one inch thick, dull 
lacquer finish 


Length 48 54 60 inches 
Width 26 30 30 inches 
Height 30% 30% W% inches 


Shipping wt.150 160 170Ibs 
State length and finishes wanted 
when ordering. 

The pioneer desk makers of Jasper, 
Indiana, makers of fine desks for 52 
years, time tried and quality tested. 
Write for a copy of our No. 418 catalog. 


Jasper Desk Company, 
Jasper, Indiana 


We are large enough 
serve you—and on the 
basis of Service, Quality 
and Fair Dealing, we 
hope to command our 
full share of business. We 
offer a service to you that 
will meet the most exact 
ing requirements 


Jasper Chair Company, 
Jasper, Indiana 








No. 50] 


THE JASPER DESK CO. and JASPER CHAIR CO. 
_ GS-2 Ci. + 8.8 Tt aA W'S 


Desks and chairs can be purchased from 
us in pool cars, at carload discounts, lower 
freight rates and the assurance that goods 
arrive in first class-condition, without 
damage. We solicit your inquiries 
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Equipment and Stationery at Show 
Francisco held a 
hotel, October 25, 
Neal, Stratford & Kerr 
had the stationery booth and this firm, by its sales manager, 


Association of San 
at the 


Executives’ very 


successful Show Palace for one 


day, extending into the evening 


D. R. Pinney, kindly wrote for Office Appliances the rea- 
son for this exhibit 
“The Executives’ Association is a business men's organ- 


ization with a membership of 110. There is but one firm 


for each line of business and their sole reason for existence 


s nothing but cold blooded business Some people call 

















ycal. STRATFOR? 
& KERR 




















DISPLAYS AT BUSINESS SHOW HELD BY THE EXECU 
TIVES’ ASSOCIATION AT SAN FRANCISCO Above office 
furniture display by C. F. Weber & Company; below, stationery 


tems shown by Neal, Stratford & Kerr, 
lesk sets, pen and pencil sets, diaries, 
<inds of useful desk accessories 


including f« ar pen 
note books id many 


t a luncheon club and others a service club. It 1s a lunch 
on club only in respect that it meets once a week for lunch 
it the Palace hotel. It is a service club only in the fact 
that it renders a service to its members. 

‘The Association enters into no civic or charity affairs 
Che big thing done is to exchange business information 
among members. Some of the leading firms in the office 


appliance group are also members such as Burroughs, 





Addressograph Royal Typewriter and others. 


and the 


Dictaphone, 


This exhibit was held for one day only mem 
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THE (DCO 
CHAIN POST 
BINDERS 








LOwEe rem CARRIES 
CAPACITY 
fro soo Leaves 


TRAVELING NUT TO 
FLEXION POST IS ATtAcrED 





SCREW ROD To 
ATTACHED A FR AvEL NG Mut 









MECHANISM OF (@DCO “B” AND 
FLEXOSEX CHAIN POST CURRENT 
BINDERS. 


The Capacity is increased by adding 
Sections to the Chain Post. 


ay A I Ay Ay A ly A A AR yA Ay A ey A yy NY =A 
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THE (DCO “A” AND “SERVICE” 
CHAIN POST CURRENT BINDER. 
NO SECTIONS REQUIRED. 
PRICE COMPARISON IN the 934x113 SIZE 
(ADCO “A”—$17.85 to $14.30 


Capacity one to 1000 leaves 


(ADCO “Service” $15.85 to $12.30 
Capacity one to 500 leaves 


CADCO “B”—$14.50 to $11.00 
Capacity unlimited 
CADCO “Flexosex” $13.00 to $9.00 
Capacity unlimited 
Your dealer can supply you 


W. G. LLOYD COMPANY 


Accounting Devices Company Consolidated 
626 SOUTH CLARK STREET, CHICAGO, ILL. 
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WATSON 


Horizontal Units 


800-1800 and 900 Lines 


Watson Horizontal Units are a part of 
the many complete lines of stock filing 
equipment that go to make an advan- 
tageous connection for you. 


Watson Steel and Bronze special built 
to order equipment for Banks, Court 
Houses, Hospitals and Public Buildings 
is well known and specified by the 
country’s leading Architects and En- 
gineers. 


A combination of the many complete 
lines of stock filing units, desks, tables, 
safes, storage cabinets, card ledger 
desks, etc., together with special built 
to order work of all kinds increase the 
possibilities of a Watson connection 
for you. 


Write today for cata- 
log and complete in- 
formation regarding 
our dealer plan. 


+ 


Watson’ Manufacturing Co. 
Jamestown, New York 
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bers went to considerable expense to put it over. The real 
reason of this meeting was to bring the wives of the vari 
ous members in closer contact with the products of the 
members so each visiting wife, too, could send leads to the 
association, that would result in additional business for the 
members at large 

“Each lady present received a souvenir when visiting the 
booth and was also allowed to make a guess as to the value 
of the merchandise on display. The lady who won the 
prize, which was a beautiful bridge set, came within $2.10 
of guessing the exact value.” 

[The Neal, Stratford & Kerr Booth showed desk sets, 
fountain pen and pencil sets, handsome diaries and note 
books and many kinds of desk novelties, etc 

rhe C. F. Weber Company made an attractive display 
of a modern ofhce with attractive accessories. This com- 
pany’s chief lines in office equipment include the Leopold 
Desk Company and The Automatic File & Index Com 


pany 


andiiend 

Mr. Rubenstein Pilots a Growing Business 
Joseph Rubenstein, owner and proprietor of the Address 
ing Machine & Equipment Company, 298 Broadway, New 
York, N. Y., has been in the rebuilt office machine business 
for eleven years. He started out originally under the name 
of the Irving Typewriter Company, and operated under 


that name for four years. Then he changed the name to 














JOSEPH RUBENSTEIN 


the Addressing Machine & Equipment Company, and under 


that title the business has grown rapidly during the past 


seven years 


The principal business is in rebuilt addressing machines 


In fact, it is stated that the company is the largest dis 


tributor of new and used addressing equipment in the 


world. Rebuilt duplicating and dictating machines are also 


handled, and a considerable business 1s done stencils 
for both types of stencil addressing machines Also in 


in the lines are new and used filing cabinets for 


cluded 
addressing machine stencils 


The original location of Mr. Rubenstein’s business was 
407 Broadway He moved from that place seven years 
ago The business has grown from year to year so tha 
the company now occupies two floors the tilding at 
298 Broadway 

- = 


Mr. and Mrs. Roger Underwood to Go Abroad 

Roger Underwood of the Fulton Specialty Company. 
New York, N. Y., accompanied by Mrs. Underwood, will 
leave January 15, 1929, on the S. S. Franconia for a trip 


around the world Che 


} . 4] i 
ourney will probably take tour 
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60 “POLAR” Office Items 


IN ATTRACTIVE DISPLAY AT NATIONAL BUSINESS SHOW 
New Madison Square Garden, New York 


Our catalog is entitled “Practical Office Spe- 
cialties” because it is the Polar policy to man- 
ufacture only those items which are really 
practical. Take the Non-Shine chair pad. 
Over 4,000,000 are in use. It must be practical 
or so many would not have been sold. 





Upholstered Chair Cushions 
INTERLACED HAIR FILLED 


Made in Brown, Green, Black or Maroon in Either 
Genuine or Imitation Leather 





POLAR MEG. CO. 


119-125 N. 4th St. 


Philadelphia, Pa. 





Likewise the linoleum desk pads, letter trays. 
stationery racks, typewriter shock absorber 
pads, calendars, and work distributors—all 
are in daily use. 

The Polar line of practical office specialties 
contains 60 useful items. The new catalog 
illustrates and describes them. 





OUR NEW CATALOGUE has 32 pages and each 


item is fully illustrated so your 
sell goods from the catalogue. 


FILL IN COUPON FOR FREE COPY . 


DOLLAR MFG. CO., 119-125 No. 4th St., Philadelphia 
{ Send us your new catalogue. 
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OPPORTUNITY 


DISTRICT MANAGERS 
AND Different 


SALESMEN 

















> Tri, = an 
f - r 
} SE . 
/ } ie. bos 
7 aad | 
r 
} i " 
Es By eae | ee | ry 
Bis 
{ | "> } '* Aenea il 
) » Pre A / e ——_ 
Resins \ ea ° 
5 . ae « 
\ ‘ j we? 
‘ ~4 ., 
= sal — a 
\ AMiacs - MLanOor 
’ of. - 
) ‘ 
) “eer r «8 . . 
\ 
) \ \ 
— & 
\ ? “ee 
Do you know systems selling? 
Do you know record keeping? 


Is your present opportunity limited? 

Would you like an opportunity where a sympathetic understanding and 
appreciation of the problems of the “man in the field” will always have first 
consideration? One where you can take your place alongside some of the ablest 


and most successful men in the industry? 

This New Visible Record Equipment offers all those features that are most 
sought after. Contains features never before obtained. Easy insertion of cards 
—Perfect lay-back—positive visibility always—Flat writing surface—Mechan- 


ical shifting. 
The Company's policies are square, and its contract simple. 
District Managers are needed for most of the points shown on the above 


map. Salesmen for all of them. 
Now is your opportunity. 


Write or wire 


P 


Jo” oem 


General Sales Manager 


International Visible Systems Corporation 
1001 Enquirer Bldg. 
CINCINNATI, OHIO 
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Addressograph Takes New Offices in New York 
City 

The Addressograph Company moved their offices and 
show room, formerly located at 740 Broadway, to the new 
address at 329 Fifth avenue, on November 5. The space 
formerly occupied by this company downtown has been 
combined with their storage and repair room space at the 
same location, thus enabling them to give much better 
service to their customers 

They have the street floor for a demonstration room with 
a show window to display their new products. The new 
store is a decided step forward in the office equipment 
business. C. H. Higgins, a prominent architect in New 
York, designed the layout and he said that he copied from 
the old architects’ plans, using what he believed they would 
use were they alive today 

The main floor has a reception room immediately inside 
the front door, back of which there is a large demonstra- 
tion room. Two private demonstration rooms are located 
off the main room, one for a library. Customers may also 
use this room for special demonstration work. 

The salesmen’s room is located in the basement, easily 
accessible. The manager's office is located on the balcony, 
reached by a pair of beautifully arranged stairs. Also on 
the balcony is a display of rebuilt and demonstrated ma- 
chines so that a man may see the machine he is going to 
buy before he places his order 

The building has been leased for a long term by the 
Addressograph Company and is now known as the Ad- 
dressograph building. Two other floors in the building are 
occupied by other offices of the Addressograph. 

E. J. Ferris is manager of the New York Office and 
R. E. Connelly is assistant manager 

oe 
Ray Drum Speaks on Check Forgery 

Ray Drum, Chicago manager for the Todd Company, 
Rochester, N. Y., addressed the Presbyterian Men's Club 
of Berwyn, IIl., November 15, 1928, on the subject “Check 
Forgery.” Mr. Drum was scheduled to use a half hour, 
but the seventy-five men present at the meeting asked so 
many questions and found so many angles of the subject to 
discuss after the talk, that several half hours were con 
sumed. 

The address and the subsequent discussion were the rea- 
sons for Mr. Drum’s absence from the Todd booth at the 
Chicago Business Show one evening during the week 

J _ s 
Clarence F. Williams Victim of Accident 

Clarence F. Williams, connected with the New York 
office of the Postage Meter Company, Stamford, Conn., 
was struck and knocked down by a taxicab while crossing 
Forty-fifth street and Sixth avenue, New York City, on 
Friday, November 9, 1928. He suffered a compound frac 
ture of the left arm and was immediately taken to a hospital 
where he stayed for one night. Mr. Williams is now at his 
home, 203 Underhill avenue, Brooklyn, N. Y., where he is 
recovering as well as can be expected. 

Before Mr. Williams joined the New York office of the 
Postage Meter Company, he was for many years in the 
employ of the Whiting Paper Company. Office Appliances 
joins his many friends and acquaintances in the field it 
hoping for his quick return to health 

— 
Nat Kremer II] for a Few Days 

Friends and visitors who called at the Business Aids 
Company, 310 Broadway, New York, N. Y., recently, 
were sorry to learn that Nat Kremer was missing from his 
desk due to an infection in his hand. After an absence of 
four days, during which time he was under a doctor's cars 
Mr. Kremer returned to his office 
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Multiply Your 
CHRISTMAS PROFITS 


PEERLESS KEYS 


quicker sales and more profits. This is 

the time to stock Peerless Keys for added 
profits and quicker turnover. An ideal gift 
for the office typist, Peerless Keys sell at a 
glance and the absolute comfort and typing 
ease which they offer will make satisfied 
customers. 


CC tuicker sat time always brings with it 


Peerless Keys have four points of superiority 
that prove conclusively to Peerless dealers 
that Peerless Keys are the only satisfactory 
product of their kind. 
1. They are guaranteed against all deterioration 
for five years. 
2. They have an already created consumer de- 
mand, they are asked for by name. 
3. Peerless cooperation includes referring in- 
quiries and orders to dealers whether obtained 
by mail or by Peerless salesmen, and Peer- 
less Dealer Helps are the kind that really 
increase your sale 
. Peerless does not compete with its dealers 
by selling direct. 


Peerless Keys will multiply your Christmas 
profits and add to your after-Christmas sales. 


Write now so you may take advantage of our 
special Christmas offer! 


PEERLESS KEY COMPANY, Inc. 
176 Fulton Street New York City 


Peerless Key Company, Inc.. 176 Fulton Street, New York City 


Kindly send us, without obligation, details of your profit- 
building plan for dealers, together with sample Peerless 
Key and Erasure Shield, with our imprint. 


NAME 
FIRM 


ADDRESS 
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Monday, November 26, 1928, S. P. W. Office Outfitters, 
2053 West Sixty-third street, Chicago, Ill, opened a new 
store handling a full line of commercial stationery, filing 
supplies and office furniture. The principals in the new con- 
cern, Ralph Swanson, Miss A. Poths and G. E. Weygant, 
are well equipped, both in ability and in experience, to carry 
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= 
= Miss Poths, an expert bookkeeper, will handle the cler 
= ical work. She was formerly connected with the Engle- 
= wood Blueprinting Company, Chicago 
= Mr. Swanson was store manager for Marshall-Jackson 
= Company, Chicago, for eight years. He has had extensive 
= experience selling stationery on the road. 
= Mr. Weygant was connected with E. M. Kolar Station- 
= ery Company, Chicago, for several years. He spent three 
{ = vears in the Fritz-Cross Company store in Duluth, Minn. 
= S. P. W. Office Outfitters would appreciate receiving 
= catalogues from manufacturers. 
= ——_o— 
= 


A Triple Celebration 

Office Appliances acknowledges the receipt of an invita 
tion from the house of Kenrick & Jefferson, Ltd., West 
Bromwick, England, to attend a community singing con- 
cert which was held in the town hall of West Bromwich on 
November 15 at 7:30 p.m. This concert was given by the 
employees of Kenrick & Jefferson, Ltd., and synchronized 
with the completion of the new administration offices, the 














No Other Posture Chair 
has this vital feature— 


If you are a bit confused over the rela- 
tive merits of the many so-called posture 
chairs which are now coming on to the 
market, here is one very important point 
to keep in mind. 

The fundamental correct posture seating 
principle involves the use of a special seat, 
scientifically molded to the exact shape of 
the human seating parts. Derby holds 
exclusive manufacturing rights under the 
Earl Thompson Correct Seating Patents to 
this essential feature of construction. 

No other chair maker can use it. Thus 
no other chair can fulfill as does Derby, 
the complete requirements for a scientific- 
ally correct and comfortable chair. 

Che Derby Correct Posture Chair makes 
restful, healthful seated position automatic. 
The right way is made easy, comfortable— 


fiftieth anniversary of the founding of the business and 
the occasion of a presentation to the directors of a me- 
morial to the founders of the firm, the late John Arthur 
Kenrick and Frederick T. Jefferson. 

\ reception took place at the new offices from 4:00 to 
6:00 p. m 


This occasion was most interesting and it is our hope to 


have something more to say later about the event and about 
the souvenir booklet which the house of Kenrick and Jeffer- 


son has issued 


oe ——e 
Chilton Pen Adds to New England Sales Force 


As part of the campaign of expansion, the Chilton Pen 





Company of Boston, makers of the “Twice the Ink” Chil 


ton pen, have added two new men to their New England 
sales force. Edward L. Baker, for ten years with the Fire 
stone Rubber Company, is covering Eastern Massachusetts 
ind Rhode Island, and H. A. Stebbins, well known 


throughout New England because of his many years with 


the je welry and optical goods trade, is covering Western 


Massachusetts and Connecticut 
Che Chilton Pen Company has just released an extensive 
newspaper campaign running in six Boston papers as well 
s in other papers throughout the New England states 
> 
Woodstock Distribution Arranged for Turkey 
The Automobile Tire & Tractor Company of Turkey, 


inevitable. 
No other chair embodies so many 


engaging features, or offers so attractive 


an opportunity to dealers. Write today faeces 

: “ : : onstantinople, has been appointed exclusive representative 

for the full story. r the Woodstock typewriter in Turkey Mr. Ahmed 
Emin, one of the members of the organization, is spending 


a month or so im the United States, visiting the various 


ompanies represented by his company 





DERBY 


= \ large shipment of Woodstock typewriters fitted with 
=| Correct Posture Chair 


the modihed Latin keyboard, which has been adopted for 
writing the Turkish language hereafter, was shipped from 
the Woodstock factory in October ’ 
o~ c 
Faustmann on European Trip 
E. C. Faustmann, vice-president of the Royal Typewriter 
Company, Inc., New York, N. Y., recently left on a short 


trip for central Europe 


Made under Earl Thompson Seating Patents 
P. DERBY & CO., Inc. 
Gardner, Mass. 
1 Park Avenue, 197 Friend Street, 
New York, N. Y. Boston, Mass. 
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Adaptable to 
_ Substitute Drawer 


Inserts 


IC 


All Drawers 
2% Deep 
Outside 


A THENCE /CaTiTes 


of The Globe Wernicke PRICE-VALUE “8000 Line’ 


NEVER before has the office 

equipment dealer been enabled 
to offer this unusual filing cabinet 
value: 


GREATER FILING CAPACITY 
—Full 28 inches deep outside, each 
drawer has an inside depth of 26% 
inches. 


ROLLER BEARING EXTEN. 
SION DRAWER SLIDE— 
Insures easy drawer opera- 
tion and long life. 


PERFECTED STEEL FOLLOW. 
ER — Occupies minimum filing 
space; locks positively into position; 
holds contents upright. 

WEDGE LOCK CONSTRUC. 
TION—lInsures unusual strength 
and rigidity. Corners of file heav- 
ily reinforced; bracing members 
and channel spreaders impart addi- 
tional strength. 


FOUR RELATED GROUPS OF FILING CABINETS 
for Every Purse and Every Purpose 


SUBSTITUTE DRAWER IN. 
SERTS—By the use of numerous 
substitute drawer inserts available, 
cap or letter size cabinet will ac- 
commodate Letter, Card Index, 
Check, Document or 


Files, etc. 


Voucher 


Globe - Wernicke straight - line, 

mass production makes this 

price-value possible. Write 
- - today! 








The key to all your local filing cabinet business! 
Globe-Art—the Globe-Wernicke de luxe line; “7000 
Line’’—the line Globe-Wernicke made famous; the 
“9900" Utility line and “8000” Price-Value line! 
Jen ¥ ( | 
= jew 


Slobe “Wernicke 


NEINNATI 


Si. 
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Larger Unit Sales Result from Selling Nearleather 
Envelopes by the Box, Instead of Singly 


Nearleather Envelopes are now supplied in convenient 
boxes of five, ten and twenty-five envelopes. Now you 
can sell them by the box, instead of singly. Thus you in. 
crease your unit sale, and give the customer the benefit of 
reduced prices on box-lot quantities, without reducing your 
margin of profit. Write for price list and complete infor. 
mation. 


Vanguard Line Guides and Folders . . . A High 


Quality, Low Priced Line, now Packed in Boxes 


Globe-Wernicke mass production facilities make possible 
the low prices and high quality of Vanguard Guides and 
Folders. These are now packed in boxes for easy selling. 
The Globe-Wernicke Vanguard Line and “A” Line offer 
you the opportunity to obtain the major portion of the 
guide and folder business of your locality. Write for 
samples and Price List No. 5-628. 





i ei I i i ng gl gl ng il ad a 
Globe-Wernicke Celluloid Angular Tab Guides 
Increase Your Unit Sales and Offer Greater Profit 


Selling the customer higher priced merchandise that offers 
him greater service is a sure way to increase your unit sales. 
This is easy to do with Globe-Wernicke Celluloid Angular 
Tab Guides. They enable you to obtain five times more 
profit than on the sale of ordinary guides, and insure more 
satisfied customers. Write for samples and full particulars. 


Globe-Wernicke Gummed Folder Labels Now 
Packed in Books of 1,000 

Sell SIX BOOKS instead of a small quantity of Gummed 

Folder Labels! Globe-Wernicke Gummed Folder Labels 

now packed one book to the carton—-1,000 labels of one 

color — samples of five other available colors included. 


Write for sample book. 


Globe “Wernicke 


CINCINNATI 
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Why be satisfied 
with makeshifts- ~ 





M OST office printing is makeshift 
printing. Everybody admits that. 
Business men put up with it because 
it’s cheap and quick. They’d rather 
have quality—and now they can get 
quality! 


ROTAPRINT does quality print- 
ing only—does it faster, does it 
cheaper, does it with less bother and 
fuss than any other method we know 
about. ROTAPRINT isa real offset 
lithograph machine—so compactly 
made, so simple to operate that any- 
one in any office may use it with per- 
fect results. 


ROTAPRINT produces form let- 
ters, letterheads, bulletins, office and 
factory forms, photographs, maps, 
charts, advertising literature, etc., 
without the use of stencils, 
engravings, electros, type or 
other expensive adjuncts to 
ordinary printing. 


We'd like to tell you more 
about ROTAPRINT 
—we’d like to show you 
some ROTAPRINT work — we'd 
like to prove to you that ROTA- 
PRINT can speed up work and cut 
costs in your own business. A line 
to the nearest ROTAPRINT agency 
will bring you full information. 


when you can get 
Real Lithography with 






















Reiner’s ROTAPRINT, Inc. 
1 Park Avenue New York, N. Y. 


Branches in all principal cities 


AGENCIES 
Haney Corp od Los Angeles, Calif. 
© Rotaprint Corp Cleveland, Ohio 
Ohio Rotaprint Corp Cineinnati, Ohio 
Ch o Rotaprint Agency ...+.-Chieago, Ill. 
N 


M. Minnix (« ne Washington, D. C. 
Rotaprint Co. of Canada, Ltd . Toronto, Canada 
Piedmont Rotaprint, Inc. ....-..-..s+ennevaveceseses Atlanta, Ga 
Michigan Rotaprint Corp . Detroit, Mich. 
» C. Haney Corp : San Francisco, Calif. 
Ohio Rotaprint Corp ee sees . Toledo, Ohio 
Rotaprint Sales Co. of Va .Richmond, Va. 
Clarke & Courts . «ees». Galveston, Texas 
Rochester Rotaprint Co : Rochester, N. Y¥ 
Rotaprint Co. of St. Louis St. Louis, Mo. 
Kansas City Rotaprint Co , ..Kansas City, Mo. 
Rotaprint Sales Company of New England Worcester, Mass 
Connecticut Rotaprint Corp ... Hartford, Conn. 
Rotaprint Tulea Company.. Tulsa, Okla. 
Mr. Fred W. Pyman.... Madison, Wisc. 
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1929 IS GOING TO BE 
A VISIBLE RECORD YEAR! 


Beca USE of the The New Cesco Visible Record Equip 
. economy, speed and general efficiency ment contains distinctive features that 
of Visible Records, the market for this insure lasting satisfaction. It is unique 




























type of equipment is steadily growing. in the Visible Record field, combining 
Large and profitable sales await the ease and speed of operation with 
dealer who is alive to its possibilities sturdily built, fool proof construction 


Exclusive Agencies Available 


To progressive dealers, maintaining a force of specialty salesmen, we have 
most attractive dealer franchise proposition, with a plan of co-operation 
which involves the highest type of dealer helps and sales aids Let 


nd you the new Visible Record Catalog and details of 


us se 


our selling plan 


Ghe C. E. SHEPPARD CO. 


271 Van Alst Ave. Long Island City, N. Y. 
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New Machines and Devices \ddressograph Dupligrapl 


Machine—Continued from page 27) 

lifted from the form and new ones inserted It is not 
necessary to re-set the entire letter or bulletin 

When letters, bulletins, etc., have been Dupligraphed, the 
etter-plates” are lifted from the printing form and filed 
away for re-runs at future dates. “Letter-plates” for com 
plete letters or bulletins can be filed in small racks ot 
pigeon-hole files 

The flat-bed printing feature of the Model D4 Dupli- 
graph offers an important advantage to users. It permits 
using standard flat half-tones, zincs, electrotypes, wood 
cuts and printers’ type composition for printing all kinds 
of office record forms, pamphlets, circulars, envelopes 
cards, etc., within its size limitations 

For this type of work the Model D4 is comparable to a 
baby” cylinder printing press. The printing form or chase 
is flat and rests on the flat bed of the press This bed 
moves back and forth, first under the form rollers wher 
the form is inked and then under the cylinder or platen of 
he press 

[The cylinder or platen is of metal and is accurately 
ground and polished Around it are spread several thick 
nesses of paper, which forms what is known as the tympan 


This tympan, which can be quickly changed, improves the 


printing quality by giving a firm, yet vielding, printing sur 
ace on the impression side of the cylinder 

The D4 Dupligraph, when printing forms, et uses 
standard printing ink It is equipped with two ink foun 


tains one at each end of the press, where the flow of ink 
s adjusted by thumb screws [wo distributor-rollers, set 
it angles, break up and provide thorough distribution of ink 

Che ability to print from two colors of ink in the same 


yperation is another feature of the Model D4 Dupligrap! 


This is simply and quickly done by putting different col 
red inks in each fountain and adjusting the form rollers 


so that the desired color inks a certain part of the form 


Registration is built into the Model D4 so that no troublk 
some adjustments are required to give hairline registration 
it great speed After printing, an automatic jogger jogs 
the forms, so that no extra handling or jogging is necessary 

The Model D4 will print sheets of any size from three 

y five inches to nine and one-half by sixteen inches and 
vill print a form eight and three-sixteenths by twelve 
nches. When printing a form, so as to allow proper margin 


it top and bottom, nine by twelve and one-half inch sheets 


ire used Forms smaller than three by five inches may 
ve printed “two up” or “four up,” etc., and then cut to size 
ifter printing 


Che Model D4 can be furnished with or without auto 
matic feed, depending upon the speed and volume of work 
required. With the automatic feed device, 3,000 or more 
sheets may be put on the automatic feed platform at one 
time. This platform moves up automatically as the sheets 
ire fed off the top Paper, cardboard, envelopes and other 


] 


forms are fed with equal facility 


Hundreds of D4 Dupligraphs are now in the hands of 
successful, enthusiastic users in every line and type of 
business The ever-growing demand among business 
1ouses in all lines for conveniences, speed, versatility and 
economy are producing in their own establishments, dupli 
ating and printing works of various kinds, is answered 

the Model D4 Dupligraph 

————— 
Hanson Brothers Parcel Post Scale 
\ new parcel post scale No. 550 has just been announced 
531 North 


the Hanson Brothers Scale Company, 523 
the horizontal 


Ada street, Chicago, II! The scale is of 


1 


type and is well made of heavy steel It is attractively 
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Dandy 
Dater 


We can recommend this popular metal 





wheel line dater for any dealer’s clien- 
tele. Steel construction throughout 
except for the cold rolled brass date 
wheels, the Dandy is noted for its com- 
pactness yet great strength. Friction 1s 
reduced to a minimum—a clever device 
moves the date wheels positively and 
quickly. 


We manufacture a complete line of rub- 
ber and metal stamping devices and inks 
for all stamping needs. Put your prob- 
lem up to us or write for our catalog. 
All orders filled promptly and 


accurately. 


2 : 


80 Duane Street New York, N. Y. 


for the B. G. Volger Mfg. Co., Imc., 
of Passaic, N. J. 


Sellin g A gent 
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Business Is Good 
With EDCO. 


Our business has been and is 
exceptionally good. We ac- 
knowledge co-operation of 
the many dealers who favored 
us with their orders during 
the past year. The volume 
of repeat business leads us to 
the conclusion that they find 
EDCO desks profitable. 


We express our appreciation 
of the pleasant relations—we 
pledge ourselves to the de- 
velopment and extension of 
the service of EDCO desks— 
we wish you a happy holiday 
season. 


Evansville Desk Co. 


Evansville, Indiana 
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enameled in filing cabinet green, and has a solid brass plat- 
form, dial rim and fittings. The capacity of the scale is 
fifty pounds. Zone readings effective as of July 1, 1928, 
are on the dial face. The platform is made unusually large 








_—" 
_" 

— SCALE 

HANSON BROTHERS NO. 550 SCALE 
so as to accommodate bulky pac kages \ liberal guarantee 
as to accuracy, sensitiveness and long life accompanies each 
scale. The mechanism is of the six spring type, making 
the scale very fast in operation. The retail price of this 
new scale is $35.00 
— >_> — 
I. D. L. Postal Scale 


Che I. D. L. Manufacturing Corporation, New York, 





N. Y., is marketing a new postal scale known as the No 
800. It is of solid brass mounted on a mahogany base 
Che base measures three by four and a half inches, and is 
1, 


es 


half an inch high. The scale itself stands above five inc 








NO. 800 LD. L. SOLID BRASS POSTAL SCALI 


high and has a weighing platform two and a half inches 
square Che simple weighing mechanism, consisting of a 
spring and arm arrangement, has a rod extending from it 
that projects through a slot in the scale face An indi 
cator on the end of the rod points to the weight of the 
object on the platform. The capacity of the scale is one 
pound. Four columns on the face of the scale indicate the 
cost of mailing merchandise and printed matter, letters 
catalogues and books, and newspapers [The other two 
columns show weight in fractions of a pound, and weight in 


ounces and half ounces 


o 
Fritz-Cross Utility Typewriter Desk 
The Fritz-Cross Company, Guardian building, St. Paul, 
Minn., has recently put on the market a new utility type 
writer desk. It is made with a steel base and the legs are 
detachable so as to make it easy to ship the desk knocked 
h 


down The top is of wood, finished either in oak, birch 
i 


walnut or birch mahogany. The desk is particularly adapt 





able for use with standard typewriters or for Comptometer 
and calculating machines. 
Ample storage space and a large writing surtace are 


provided in the desk When the machine in the desk is 
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“Order from Horder” is a nationally known slogan. Just 
imagine the Autopoint orders this beautiful window brough* 


Lok a at 


AST movers make profits, and dead items 
waste your time, money and space. Windows 


like these are building business for this progres- 





Sive stationer. 


That’s because Autopoint displays catch the 





eye. They’re colorful and interesting. People look 
—and buy. 
Sales effort is at a minimum. Autopoint’s 
unique features are self-evident and appreciated. 
Feature Autopoint like this dealer—give it a 
regular place on counters and windows—and 
results will astound you. 


All Autopoints are made of Bakelite, in a wide 





The “Better Pencil” 
Made of Bakelite 


AUTOPOINT COMPANY 
4619 Ravenswood Avenue . Chicago, Illinois 














HMorder’s—Chicago—is one of the most successful houses 
in the country. Windows like this have done it. 


these windows! 


They mean big profits for this 


wide-awake Chicago house 


variety of color effects and a range of models and 
prices to fill every need. 
Ask your wholesaler’s salesman, or write us. 


Stock Autopoint and display it. You've never 
had a pencil like this before. 








dl - 


Orders Morder 





Another window from Horder’s that has brought in 


hundreds of customers. You can do it, too. 

















160 


OFFICE APPI 


-IANCES 


December, 





1928 








Every filing system 
can be madea 
“FINDING SYSTEM” 


eee a ‘THESE CHARTS 
HELP YOU TO SELL MORE 


INDEX GUIDES TO 
EVERY CUSTOMER! 


VERY filing system will 

be an efficient “FIND- 

ING SYSTEM” if the file 

contents are subdivided cor- 

rectly with OXFORD 
guides. 


The beginning of the new 
year means the beginning of 
thousands of new filing sys- 
tems. This is your oppor- 
tunity to sell not just 25 
‘division A to Z guides, but 
subdivision sets of all kinds. 


Send for our free indexing 
charts which fasten to shelf 
uprights, to tell your sales- 
people just which alphabetic 
subdivisions to sell for the 
various requirements. 


OXFORD FILING SUPPLY CO. 
500 Driggs Ave. Brooklyn, N. Y. 














} 

















STANDARD 
CARD INDEXING CHART 


Proper filing-and- finding 
equires an index 


FILING SUPPLIES 


tee product of spectators 





Ne 





* 
Standard 
Folder indexing Chart 


FILING st PPLIES 
Prod! Of spectatines 


You just ask 


your customer how many cards 
or folders he wants to index. 
Then a quick reference to these 
charts WILL TELL YOU 
EXACTLY HOW MANY 


GUIDES HE 
HAVE! 


SHOULD 
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not in use, the cover can be pulled over it, presenting ar 
unbroken working surface. The desk top measures twenty 
four by thirty-six inches. The new desk is placed on the 
market to fill the need for a desk with a lowered machine 


base at a very reasonable price The desk is also made 





FRITZCROSS UTILITY TYPEWRITER DESK 
with a solid flat top for general clerical use. It will be 


sold through dealers handling “Eff & C” chairs. 
_ > —— 


Form-fitting Saddle Seats on “Eff & C” Chairs 


The Fritz-Cross Company, Guardian building, St. Paul 
Minn., are making “Eff & C” scientifically correct chairs 
with form-fitting saddle seats in walnut, mahogany, black 
or green finishes. There is no additional charge for the 
special seats 

— 
Attractive “Piercecraft” Catalogue 

The S. K. Pierce & Son Company of Gardner, Mass., 
recently issued office chair catalogue No. 53, which is in 
keeping with the company’s long and honorable career in 
the industry. The organization was founded in 1830 and 
has sustained and increased its reputation for excellence 
of craftsmanship throughout the ninety-eight or ninety 
nine years of its existence 

The body of the catalogue is printed on high-grade white 
stock, with pages artistically outlined in blue, showing 
many different types of office chairs—fifty-two in all, in 
cluding upholstered imitation mahogany and walnut, swivel 
and side chairs; types of swivel and side chairs in full imi- 
tation mahogany and walnut and in quartered oak; side 
arm chairs providing a practical writing surface at the 
right; “Perfect Pep” typists’ chairs; bookkeepers’ chairs, 
etc. Two costumers are also illustrated. 

The cover of the catalogue is a heavy, mottled cream 
stock with embossed design and lettering in red, green, two 
shades of blue, and brown 

a 
Angle Steel Stool Issues New Catalogue 


rhe Angle Steel Stool Company, Plainwell, Mich., have 


recently issued a new 112-page catalogue “C” that illus 
trates and describes over 250 patterns of modern, practical 
steel-built equipment The new catalogue does justice to 
the wide and varied Angle Stee! Stool line. Steel-built items 
that are useful in offices, factories, schools, printing plants. 
public buildings, and other institutions, are shown artistic 
ally and simply. A copy of catalogue “C,” the most com 
plete of its kind ever published by the Angle Steel Stool 
Company, together with pricelist No. 500, will be sent 
dealers on request 
_ 2 
Vermont House Opens Retail Establishment 
he McAuliffe Paper Company, Burlington, Vt., formally 
j 


opened their new retail building at Church and College 


treets on Friday. November 30 
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HOOSIER DESKS 
r ‘ 


Responsibility 





A manufacturer’s responsibility 
does not end after goods are in the 
dealer’s hands—nor after they. are 
in the hands of the user. 


A manufacturer should be 
responsible until the customer has 
received full satisfaction for his 
money. 


To insure this full measure of 
satisfaction, Hoosier desks are 
“built true clear thru”—from the 
foundation up. Material, design, 
construction and finish—each detail 
is safeguarded. Satisfaction to the 
user follows quite naturally. 


Are you interested in desks of 
this character? If so, write us. 


HOOSIER DESK CO. 


JASPER, INDIANA 
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A New Display 
Cabinet to help you 
sell Wrenn Blotters 


Blotter sales are profit sale no stationery item pays better. 


titutes for blotter pads, nothing 


And despite the various sub 


else has the fre n, cleanly neatness of a new de k blotter. You 
can sell two a month for every office desk in your territory. 
The handsome, all metal cabinets (plate glass front and 


They set 
The 


themselves and produce 


finished in mahogany or in olive green. 


top) are 


off the beautiful colors of Wrenn blotters to best effect. 


extra sales they produce soon pay for 


Let us instal i 
Wrenn blotters and 


a real profit beside abinet in vour store ; 


end for samples of details of our 


proposition. 





Each 
Cabinet 


contains 750 full 
size Wrenn desk 
blotters in a fine 
assortment. of 
twelve wonderful 
colors and de- 
signs. Six hundred 
blotters 
banded 


are also 


letter 
(4x94, ) 
in 12s, 
included. 














THE WRENN PAPER COMPANY 


Middletown, Ohio 
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“G. O. E. C.” Expands at Portland 

Che Elliott-Fisher and Sundstrand divisions of the Gen 
eral Office Equipment Corporation have moved from 102 
street, Portland, Me., to the Office Appliance 
Exchange building, 231 Middle The 
affords better facilities for sales and service of both Elliott 
Fisher and Sundstrand The branch 
will take care of the anticipated growth of the demand for 
GS. ths. CG 

Frank M. Quirk is local manager 
the sales representatives of the branch are the oldest office 


I: xchange 


street. new location 


products enlarged 
’ products in the state of Maine 


Numbered among 


supply houses in the state. During the past year the 
‘ranch enjoyed its greatest sales volume since it was 
opened seventeen years ago [his performance made it 


necessary to secure larger and better display space to care 


for the expansion of business in the territory 


Weddings 
Scully-Schubert 


November 24, 1928, Christian John Schubert, 
Miss Geraldine Aloise Scully at St 
Angeles, Calif. Mr. Schubert is 
Othce Company, 





Saturday, 
Ir., was married to 
Church, Los 


with the 


Brendan's 


connected Schubert Specialty 


1405 South Hill street, Los Angeles, Calif 
_ 
Fearing-Lyttle 
Miss Gertrude Fearing was married November 12 at St 


Bartholomew's chapel, New York, to Carol Lyttle. Mr 
Lyttle is uptown branch manager at New York for the 


Dictaphone Sales Corporation 


a 
Frick-McEachin 
Joe McEachin, salesman for the Dictaphone out of the 
Miss Helen Frick, a well 
known young business woman of San Francisco, early in 
November. Mr. McEachin has been for a number of years 
with the Dictaphone at San 
was with the National Cash Register Company 


Birthdays 


Master Robert William Eldert 
Mr. and Mrs. Herbert D. Eldert happily announce the 
urth of ther William, at the Eldert 
Hollis, L. I the scales to six 
pounds and baby, the 


San Francisco office, married 


Francisco and prior to that 


son, Robert home in 


rhe 


rourteen 


new arrival swung 
Both 
second son to grace the Eldert household, are doing well 

Mr. Eldert is secretary of the Ma- 
chine Company, Brooklyn, N. Y. 

— — ~G - - —- 
Master August Buenzli, Jr. 

Mr. and Mrs. August Buenzli were made happy 
August Buenzli, Jr., arrived to diversify t 
Mr. 


cago for The Rotospeed Company. 


ounces moter and 


Roberts Numbering 


On«c tobe r 
27 when he family 


1 


ot two young daughters Buenzli is manager at Chi 


Young August starts 
out life with the good wishes and high hopes of the family’s 
extended circle of friends 
_ 
Towhill Comes Down Stairs 
The James T. Towhill Company, which until recently 
was located on the second floor at 92 Arch street, Boston 


has opened an 


ittractive store on the ground floor at 90 Q2? 
Arch street 
The 


e an 


company began business eight years ago and has 


enviable reputation in and around Bostor 
———— 

Houston Stationer Displays at Fair 

The Wilson Stationery & Printing 


Company, Houston, 


lexas, occupied a display booth at the South Texas state 
fair held at Houston in October and November. The Wil- 
son booth showed recent designs in office furniture, equip- 


office supplies and samples of printing 


ment 
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REMENDOUS and ever-increasing weight 
hurled with greater and greater speed on a 
slender ribbon of steel,—here, surely, is en- 
durance. Yet it is but an instance of the in- 
creased demands which modern enterprise 
makes on strength and stamina. 


All along the line, endurance is more im- 
portant today than ever. Even of a firm’s 
business records is this true. Theswift pace of 
present-day affairs; the use of mechanical re- 
cording devices; vastly greater handling and 
reference,—these and other factors cause in- 
tensified wear. 


To stand the gaff, many non-permanent 
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records must now have the rs 
supreme endurance here- 
tofore associated with per- 

manent records only. Time 

is no longer the sole reason for endurance in 


paper; the way a record is used is often a 
more important factor. 












For those of your records which receive 
hard use, you will find it more economical 
and satisfactory to specify L. L. BROWN pa- 
pers. For 79 years they have been the acknowl- 
edged standard of permanence and endur- 
ance. Your printer or stationer can furnish 
them and advise which is best suited for your 
requirements. 


L. L. BROWN PAPER COMPANY, Adams, Mass. 


Distributors in all principal cities 


BROWNS 


Ledger, Linen and Bond Papers 


. papers of SUPREME quality —L. L. BROWN’S—are made of WHITE rags 





7 Brown's ADVANCE GREYLOCK GREYLOCK 


Brown's Brown's Liven CS 





Linen Lepcer Loven Lepcer Laven Lepcer Linen Lepcer Fine Cream, blue. wove, 
with Brown's Flessble laid 
White, buff. blue White, buff, blue B hite. buff. blue Hinge for loose leaf Books White, buff, blue, ponk 18490 
Apvance Bonn Greyiock Bonp Brown's Linen ADVANCE AND GREYLOCK Brown's Manuscript 
ite, bull. blue. pink T hate EY ap : s . 
White, & j W hat Typewrirer Papers Tyrrewntrer Parser Covers —_——— Quaure 
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Royal or 
Portable s popularity 


restion 
come into th 

, ce 
nagazines 


the land. 


A great deal of the pleasure of giving * Ro} 


Typewriter lies im the 
have selected ® truly helpful and appropriate gift . 


one that is inexpensive: vet quite 


Christmas Day--- 
jong life of ysefulness t° every 


Father records msn) valuable ideas that take fi 


quiet hours at home: Mother's persons! 


correspondence is quickly and and plese 
gaily writtes- And the children find this 


yal Portable sturdy little 


satisfaction of knowing that you 


the finest © be had. 
and the Royal Portable begi=* its 
member of the family. 


ife im 





GYAL - 





of doing their 

The Roya! Portable is the simplest and easiest to oper 
ate of all home type* riters— made with the same 
Writing Royal for the 


colors oF wood finishes 


as the famous Easy- 


r choice of peautiful 
te with carrying © 


office. YOu 


Priced at only 860, comple 
plan of tee montbly p*) ments 


ase. Many 


prefer our 


ROYAL ——s— COMPANY’. INC 


city 


6 Broed~*)- New York 
Deoters * se Unieed Sater 


e.-~ Re! Pee 


SORTABLE 


les among 
, wr known The tbov ne 
©) - on 2 
those who have not oe 

Z Oo yet 


fold 


appe 
read by pees oT 


nation 
millions nal 


throughout 


ROYA 
ae PEWRITER COMPANY, 


316 Broadway 


Branc hes pa Agencies we World O ’ 
£ i 
« ve 


TYPEWRITERS 
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a Pgh. this. gift seaso 
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ose Cus- 


tomers who want to give t! 
5 et 


at Christmas time the best as gifts 


INC. 


New York City 



































December, 1928 OFFICE APPLIANCES 


Passed Away 
Halvar A. Berggren 


Very many of us in office appliances at London and o1 
the Continent have been saddened by the death of “one oi 
the best,” Halvar A. Berggren, on October 17, at the too 
early age of 43. He was born at Stockholm, Sweden, and 
now lies at rest in the beautiful North Church Yard there; 
peace be with him. After varied experience he joined, as 
European sales manager, the Corona Typewriter Company, 
Groton, N. Y., and accomplished some splendid work. When 
this company merged with the L. C. Smith in September, 


1926, he took up the post of European sales manager for 





HALVAR A. BERGGREN 


the foreign held under Warren L. Hoagland, and was busy 
to the end; indeed he brought that end sooner than it might 
have been by his ceaseless attention to duty He was at 
work in Berlin so late as the middle of September, although 
far from in good health; now he is gone. To his widow we 
all offer our most sincere sympathy in her terrible troublk 

But it is not as a man of business that he lives in our 
memories so much as a big, kind hearted man, one whos« 
friendship it was an honor to win. In the words of a close 
friend of his “Our dear friend will long be alive in the 
memory of his many friends in almost all parts of the world 
He was a true friend to those to whom he presented hi 
friendship, always spreading sunshine around himsell, 
always giving from his rich heart and mind.” Yes, as we 
think of him, it is the word “friendship” that recurs, in all 
ts meaning Again: Peace be with him.—W. T. Shore 
London. 

Although we never met face to tace, 1t was my happy) 
fortune to have the friendship of Halvar Berggren for 
more than fifteen years We never clasped each other's 


hands, but through his letters I knew his high ideals, his 


understanding of relative values and his appreciation ot 


the worth-while He was a fine spirit who in his day’ 
vork contributed to the sum of human happiness.—FE. J 
- + + 


Owen E. Bowers 


Owen E. Bowers, owner of Potter's Stationery Store and 
prominent in social and fraternal circles at Saginaw, Mich 
passed away recently at his home, as a result of pneumonia 
He died after an illness of only six days 

He is survived by his wife and one sister, Dorothy Bow 
ers, and his grandparents, Mr. and Mrs. Joseph Ohlane 


Saginaw ’ 
Herbert S. Fickes 
; 


Herbert S Fickes proprietor ot the Mansheld (thee 


Supply Company, Mansfield, Ohio, passed away on Mor 
day, October 22, at 4:30 p. 1 ot a stroke of apoplex 
after an illness of only fiiteen 1 utes 

Mr Fickes, w he s< wite died twent\ vears ivzo traveile¢ 
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At Last! 


A System of 
Key Control 
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we 


Every office building, factory, 
hotel, apartment house or 
other institutions, large or small 
—a prospect. No competition. 
Sells on sight. Wide profit 
margin. Send coupon for 
complete information. 
The Telkee system solves the 
problem of key identification 
a bugaboo to every organi- 
zation that uses large quanti- 
ties of keys. 
The plan is simple but no one has ever thought 
of it before. 
\ Telkee patented marker identifies each key. 
Telkee tells who has the key and prevents un- 
necessary loss. Those now using the Telkee 
system say that it pays for itself in savings 
from lost keys alone. 
[he Telkee system also solves the key filing 
problem. Wall safes, drawer files, wall panels, 
are included in the line. You'll find a method 
of filing and key identification for every need. 


Big Success Already 


The Beverly Hills Hotel, Tower Theatre, Se- 
-urity Trust and Savings Bank, The Texas 
Company Building, Builders Exchange, Holly- 
wood Storage Co., California Petroleum Build- 
ing, Smoot Holman Co., Doheny Stone Drill 
Co., and many other large Los Angeles organi- 
zations installed Telkee as soon as they saw it. 
Salesmen find that Telkee identification and 
filing system sells on sight. 


Send Coupon NOW 


Make big money selling Telkee, the only sys 
tem of Key Identification in America. Use it as 
a means of gaining entree to the big accounts 
you have been unable to win over. Big profit 
from every sale 


Send coupon NOW, before you turn this page, p* 


— 7 
We will forward you complete details about , 
direct mail helps—advertising program, 


etc. Don’t Miss This Opportunity. see 
e 


- ‘ am 
Thayer Telkee Corp’n PF ee TR a 
Builders Exchange Bidg. “~ os Angeles, Calf. 


Los Angeles, Calif. Pd Send me more information 
Office Utilities Corp’n t the Telkee system of 


General Distributors Oo ia > fi ation 
Los Angeles Ys 
ao * 
“oe 
Ps 
it BState..«. 
a 
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The new Europe 
offers you 


NEW PROFITS 








> a 
AM illite. Ne 
Come to the Leipzig Trade Fair in March 
The latest products of 22 different 
countries at your fingertips. 


See 1070 exhibits of stationery, 
office supplies and appliances, etc. 


WICE a year 10,000 exhibitors show their new- 

est, and most saleable merchandise at the 
Leipzig (Germany) Trade Fair, the world’s great- 
est buying and selling center. 
At the spring Fair last year 185,000 buyers from 44 
countries attended. Five hundred million dollars’ 
worth of goods changed hands. Over 2000 Ameri- 
can buyers found profit and pleasure. 
No matter what your line of business is, you will 
find it well represented. For Leipzig offers you 
everything .... from lavallieres to locomotives... . 
from toys to trip-hammers from dusters to 
dye-stuffs . everything. 
Plan this very minute to attend the General Sample 
Fair from March 3 to 9, or the Great Technical Fair 
and Building Fair from March 3 to 13. Send the 
coupon below and let us tell you about special offer- 
ings in your particular field, about concessions in 
travel rates, and generous, helpful, free service. 
Write us immediately, for the time is getting short. 
Send the coupon today. 











LEIPZIG TRADE FAIR 


For 700 years—the market place of Europe 


ee me me ee ee ee ee ee ee ee oe oe ee, 
¥ EIPZIG TRADE FAITI Der 0 

11 Weat 42nd Street N ¥ Cc 

Gentlemen Please send me a copy of the booklet “A Save- 
Mone Trip to the Make-Money Fai: which contains complete 
informat regarding profit possibilities, special travel rates 
and y sery 

Name 

Adcress 

Firn 

Business 
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De: ember, 


Matthews & Co. of Pittsburgh, Penna., for a number 
In 1916 he started in business in Mansfield, man- 

stamps and dealing in office supplies, 
Gradually he took on more lines until he 
the lines 


supplies, metal 


tor 
of years. 
ufacturing rubber 
typewriters, etc 

establishment which supplied not only 
but steel furniture and filing 


Three years ago the increase in his business 


had an 
mentioned, 
shelving, etc 
obliged him to move into larger quarters on the ground 
floor at 18 East Fourth street. 

Mr. Fickes is survived by a Mrs. Kibler of 
Urbana, Ohio, and a son, Herbert G. Fickes of Garrettsville, 


daughter, 


Ohio. Dr. Fickes of Pittsburgh, Penna., and Dr. Charles 
Fickes of Pueblo, Colo., brothers, also survive, likewise 
one sister. Mrs. Hunter. who resides at the family home in 


Steubenville, Ohio 
The remains were interred at Steubenville, where the fam- 


ily home was 


+ + + 
Frances Bahr Decker 

The staff of Office Appliances sorrows over the passing 
of a loved and respected associate in the person of Frances 
Bahr Decker, who passed away on November 15, at her 
home, 620 Aldine avenue, Chicago, the immediate cause of 
her death being cerebral hemorrage 

Mrs. Decker, before her marriage to Decker, was 
connected with Office Appliances from October 28, 1911, 
1914, in which month she was married to 


Sol 


to October 16, 





DECKER 


FRANCES BAHR 


Mr. Decker She returned to the service of this journal 
in December, 1922, and remained nearly six years, until 
late in October of the present year, when ill health com 
pelled her to take what it was hoped would be a briet 
vacation 

She is survived by her husband, Sol. Decker; her father, 
Andrew Bahr: two sisters, Mrs. Frederica Goossen and 
Bertha Bahr, and two brothers, Harold and Chris. Bahr 

Mrs. Decker was born near Big Rapids, Mich., about 


forty-three years ago. She possessed a charming person 
ility, free from pettiness and ever charitable and considerate 
She was kindly, loyal, cheerful, conscientious, 


burden ot 


to others. 


efficient and bearing bravely her 


failing health and concealing from her friends to the last the 


courageous, 


seriousness of her physical condition 
Funeral services were held on Monday, November 19, at 


2:00 P. M., from the chapel at 2843 North Clark street, Dr 
Felix A. Levy of Temple Emanuel officiating. Interment 
was at Rosehill 

+t + + 


Thomas Hardy 


[Thomas Hardy, vice-president of the Cleveland Desk 
Company, died at his home, 16509 Clifton boulevard, Lake- 
wood, on Wednesday evening, November 14. He was 73 


years of age 
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ay\e) DISTINGUISHED 
s Lae suite for the executive’s 
Ween personal office .... De- 
signed by Evans.... . A pleasing 
merger of an old period motif with 
a touch of the new Moderne influ- 
ence . . . . Looking well into the 
future... . Executive caliber in 


every detail... . Complete with all 


companion pieces. 
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| Are You Acquainted with 
Old Town Products? 


Why Not Sell Old Town “Hermetic”? Typewriter Ribbons and 
‘*Triple-Wear’’ Carbon Papers? They Will Increase Your Good Will. 





Ol town Riagon ¢ Carson Co. ine. 


JOHNSON AND PRINCE STS. BROOKLYN, N. Y. 








ORPIN DESKS “ee and Your 
New Avenue of Profit 


Without reducing your sales of standard office desks, these 


spondence to attend at home prices 











By restricting the styles and manufacturing on large scale. 


and 


genuine mahogany and walnut especial designs will produce 

we c yall 
a very welcome business from professional offices, studios = able to offer high quality at attractive prices, rivalling 
and rsons having considerable business or personal corre- combination woods Let us send you description 


ORPIN DESK CoO., 121 Medford Street, Charlestown, Mass. 
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Mr. Hardy was associated with the Cleveland Desk Com- 
pany for forty-one years and started as a draftsman with 
the company when he first came to Cleveland from Oak- 
ville, Ontario. He progressed from one position to another 
ntil he finally became vice-president. He had a very wide 
affairs, was 


of Commerce and also the Cleveland 


acquaintance and kept in close touch with 
active in the Chamber 
Rotary Club. 

his widow, Gertrude Lacey Hardy; 
Kent L. and Leroy A. 
William S. Hardy, all of Cleveland, also a sister, Mrs. Har- 


riet McPherson of West Lorne 


He ts survived by 
two sons, Hardy, and a brother, 
Ontario. 

Funeral services were held on November 17th from his 


ate residence and burial was in Lakewood cemetery- 
: ho 
+ + + 
Mrs. Julia Beike 
Beike, mother of ]. B. Beike, 


Exchange, died at her 


Mrs. Julia president of 


the Houston (Tex lypewriter 


home in Houston recently at the age of sixty-five years 
In addition to the son above mentioned, she is survived by 
yne other son and three daughters —B. C. R 


++ + 
Jacob Muggli 


is with great regret that we announce the death of the 
well known German merchant and educator, Jacob Mugegli. 

Mr. Mugegli has been for thirty years the German repre- 
sentative of the Underwood Typewriter Company and his 
association with this company has always been successful 
and mutually very pleasant 


Throughout his long and active career, Mr 


Mugeli de 
voted much time to teaching and the betterment of edu 


activities also included arc! 


cation in his country His 
tecture and the building of numerous fine edifices 


} 


He was a member of the Board of the Lutheran Teach 


rs’ College in Unterstrasse for nearly twenty years. He 
ult up a very fine piano and organ business which ex 
tended over into other countries He was the author of 
“The 
which is the pioneer work of its nature in Ger 
ator of the “Mugegli Method,” 


the work known as, Underwood Championship 
\lethod.” 
many. He 


a textbook 


was also the origi 


which is used numerous foreign business 


: , ’ +9 
wos anc colleges 
! 


The war severely affected s business and the later loss 


his wife followed by the death of his son were blows 


Later 


tr 


m which he was never able to completely recover 


he was rendered practically blind in an automobile accident 


ut in spite of his misfortunes he never lost his fine cour 
ize and kindly disposition 
Mr. Muggli will long be remembered as one 


standing pioneer figures in the German Typewriter |: 


lustry and will long live in the hearts of his friends for 


is many good deeds and his unselfish devotion to the best 


- + + 
M. Henry Norris 
M. Henry Norris, who was for many years manager 


Boston, Mass.., 


the American Business Supplies Company 


passed away at his home in Belmont, Mass.. on Monday 
October 22, 1928 

Mr. Norris’ long conne th the American Business 
Supplies Company dates back to the time when the cor 
ern was part of the Library ireau. For the last sever 
ears Mr. Norris was i1 mplete charge ffairs of 
he compar 

' + + 
Archibald B. Lewis 

Archibald B. Lewis, president f the George |! Barnard 
Stationery Company, St. Louis, Mo. ended his life while 
espondent } throwing smncel? wr er 2 heav truck Bie 


. 
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Columbia 


Ribbons & Carbons 


About 2,500 different varieties of 
colors, combinations and qualities 
are carried at our plant. 


A 5-year guarantee and the utmost 
skill in manufacturing assure every 
satisfaction for the dealer. 


“Quality is worth a few cents more.” 


Prices and samples on request. 


COLUMBIA RIBBON & CARBON MFG. CO., Inc. 


Dixon, Holmes & Dixon 
69-71 Wooster St., New York 


Dwight Bldg., 1305 Arch St. 
Kansas City, Mo. Philadelphia, Pa. 


COLUMBIA RIBBON & CARBON MFG. CO.,, Ltd., 
22 Bush Lane, London, E. C. 4, England 


COLUMBIA RIBBON & CARBON MFG. CO. S. A. 
Viale Abruzzi No. 20, Milano, 119, Italy 


And Agencies in all other Principal Cities 
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had been ailing since May, 1928, following a nervous break 


ee 
] fs Y down. Mr. Lewis was fifty years old, and is survived by 
his widow and two children. He joined the Barnard busi- 


ness as a boy of thirteen and worked up through most of 





Is the demand in the departments of the business. Part of his career with 
: the company was as traveling salesman in the western 
Office Appliances ll 


Today + + + 
Get in line with the ONLY Mrs. Arthur N. Bushnell 
Visible Numbering Machine. The sympathy of the many friends of A. Nelson Bush- 


Geed geelit end quick turnover bo- nell, Jr., and his brothers, A. F. Bushnell of the New York 
cause ole ONE model to stock. office, and F. A. Bushnell, connected with the Philadelphia 


2 ‘ . “ office of the Alvah Bushnell Company, Philadelphia, Penna., 
Retail Price in U. 8. A. only ‘3 — 





is extended to them because of the recent death of their 





$12.00 mother, Mrs. Arthur N. Bushnell, nee Nellie R. F. Murphy, 

_- 29 Yeu ase it widow of Arthur N. Bushnell, long in charge of the com 
65432 before it pany’s New York office. 

3-Movement prints! Mrs. Bushnell was born in Philadelphia in 1868 and was 








an able assistant to the first Alvah Bushnell, founder of the 
firm. She met Arthur N. Bushnell while in the employ of 
ICAN VI the company and was married to him in 1891. Mrs. Bush- 
nell died October 19, 1928, from a stroke of apoplexy. She 
NUMBERING MACHINES was a lady of estimable character, of a lovable disposition 
NOV18°34 By the makers of and efficient in all that she undertook.—C. H 
ce 
Fac-Simile Impression AMCODATER 
The great little desk companion with ‘the New Parker Gift Ideas 
sharp metal res and the long life. All- ’ q ‘ ; os 
metal construc ates run for 12 years— Che Parker Pen Company, Janesville, Wisc., announces a 
be yr ae —— we $2.95 number of new creations for the holiday season. Duofold 
Manufactured by DeLuxe pens in the new black and pearl combination are 
American Numbering Machine Co. meeting with favor. The pens retail at $10.00, $8.50 and 
224 Shepherd Ave. Brooklyn, N. Y. $7.50. Pencils in the same pattern sell for $5.00, $400 and 
Chicago London Paris $3 50) 
Canadian Agents _ wer 
S. S. Stafferd Co. Ltd., 146 King St. Another Parker innovation is the new Parker Duofold 


Toronto, Canada 











WEBER -The Best Known Name 


on Artists’ Colors and Materials 


F. WEBER CO., INC., 1220 Buttonwood St. 
Philadelphia =) 55 


. Leuls Baltimore 


‘ 





PARKER DUOPOLD PEN, PENCIL AND KNIFE TRIO 


lrio—pen, pencil and penknife, matched in color These 
sets come in two sizes, the Senior selling for $13.50, and 
the Junior for $11.00. 

Some new models have also been added to the Parker 
desk set line The “Statuette’ models, retailing at $16.00 
and $17.00, are proving especially popular with gift-buyers 
Dealers also report a surprisingly large demand for the new 
Parker $100 De-Luxe desk set—a masterpiece in bronzed 
metal designed tor Parker by James Cady Ewell 

an 


Hanna Typewriter Store Begins Business 
Thomas A. Conn has opened a store at 2049 East Four- 
teenth Street, Cleveland, under the name of the Hanna 
[ypewriter Company. He is carrying typewriters and office 
furniture ao. wD 












































Now is the time to stop and look back over 
7 the year’s business and ask yourself a few 
& questions. Has it been a profitable year? 
| Were the profits made on a few lines that 

= carried the unprofitable ones? Can you 
PR substitute for the unprofitable ones— 
7 that themselves 


Tal 
| 


; have 


lines proven 


money makers to other dealers? 


You cannot afford to give store room 
to any line that does not show a profit. 
Furthermore, you are doing your- 
self an injustice if you are not hand- 
ling the most profitable line of Fire 
Resistive Safes and Vault Doors. 


Diebold is that line—it has proven so to 
hundreds of our dealers. There are many 
reasons — the important is that 
Diebold Safes in construction, appear- 
ance and quality lead the market. Our 
advertising and merchandising plan— 
1928—will be far bigger 
and more 1929. 
Our dealer policy is sound and abso- 


most 


the best in 
comprehensive in 


lutely consistent. 


The right way to start the new year 
is to consider the Diebold Line and 
its possibilities to you. Write today 


for complete details. 
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CORONA Creates a Nine Bank 
Adding Machine 0 Retait for only 


De cemoer, 











Today Corona offers another great op- 
portunity to Office Appliance dealers. 
\n adding machine with capacity for 
the largest operation (nine banks of 
keys with ten column adding and 
printing in totals) to retail at only $80! 
Never before has a dependable, fast 
operating, durable adding machine of 
like capacity been offered at so low a 
cost. Corona Nine Bank has every 
feature necessary for a high quality 
machine. Keyboard is standard in 
size, lever action fast and easy, print- 
ing large and legible. 


Corona Simplified Design Alone Makes 
Possible the Remarkable Price 


To dealers who sense the sales Oppor- 


tunity offered by the Nine Bank, 
Corona will send full details as to dis- 
counts and deliveries. Send coupon to 
Portable Adding Machine Company, 
(Division of L C Smith & Corona 
Typewriters Inc), Dept. 2-D, 703 East 
Washington Street, Syracuse, New 


York. 





COUPON FOR DEALERS 


Portable Adding Machine Co., 
Dept. 2-D, 703 E. Washington &t., 
Syracuse, N. Y. 
Please send me, without obligation, full facts 
t the Corona dealer plan. 











CORONA 





A Marvel of Simplified Design 




















a 
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ROBARCO 
VERTICAL FILE FOLDERS 


distinct grades—weights 


—$_ STOCK FOLDERS—Four 
Ras por || ranging from light to extra heavy—sufficient variety to 
i 





Fifth Cat meet ALL filing requirements. Straight cut—or tab cut 
— | rat any position, or arrangement of positions. 
(— aS ‘ Cut \\\ Hii . Ae s 
Third | 1| SPECIAL FOLDERS—of every description—odd sizes, 
| -———— il. ||| special cuts, cloth re-inforced, printed folders. Send us 
Mee your specifications. 
| Malt One ce 
Transfer Time will soon be here. 
| Snag At Get ] Make up your order NOW. 
4 | Price List No. 1027 
: ——__— and complete set of samples showing qualities and weights 
are now ready. 
- May we send them to you? 


ROCKWELL-BARNES COMPANY 


1511 WEST 38TH STREET CHICAGO, ILLINOIS 





More Profit for Printers 


Goes Bordered Blanks have been designed for type overprinting. They will 
help you to turn out high grade printed products quickly, easily and eco- 
nomically—and to secure better prices for your work. 


ee And it is so easy to turn out jobs this way. No type borders 
to set, make up and lock up—no tint blocks to make up— 
=... no presses to wash up and make ready—no colors to run. 
intownisaprespect = Merely turntoyourGoessample book, select the appropriate bor- 
fer dered blank, order it when you receive your order. By the time 

GOES you get your forms set up, your proof o. k’d, you will have your 


ART blanks— because orders are shipped by us same day received. 
ADVERTISING Goes line of Bordered Blanks includes an assortment of more 


B than 100 styles, ranging in size from 2°, x6!4 inches to 17x22 
; fine 4 4 


something for practically every conceivable purpose. 


Send for Samples = ices 
Send today for Goes wall display illustrating a diversified assortment of Goes 
———— Bordered Blanks and their uses. It will work as a silent salesman for you. 


Goes Lithographing Company 
Ch 


49 West Gist Street 


(ab 
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Frenchmen Awaken to the Value of Office Machines 
(Continued from Page 31) 


pathetic to be consulted by elderly men who diffidently 
ask whether it is possible to learn typewriting after the age 
of 50. They are already afraid of being superceded by 
some gaudy young flapper, who will run all over their 
sacred books with a many-legged Elliott-Fisher “spider- 
contrivance” as it is sometimes called, which will throw 
everything excepting figures to the wind, putting an end to 
all the beautiful, artistic lettering, the painting in of cap- 
itals and the ruling of careful, clear-made lines. 


As the machines continue their march, carrying stand- 
ardization with them everywhere, they sweep aside some 
very useful “old brooms.” In spite of the protests of the 
discontented, new typewriter shops spring up overnight. 
They not only occupy the best sites in the great capitals, 
but are perhaps assuming larger proportions to the rest 
of the trades carried on in the big provincial towns. Rouen 
and Lille, for instance, simply bristle with machines of 
every kind. Luminous signs guide the unitiated to the 
stores where every kind of office fitting can be had. 
Ordinary shops stock small traveling and calculating ma- 
chines. The stationers’ shops all now sell type machine 
paper, often ribbons and cleaning apparatus, whereas some 
years ago it was exceedingly difficult to find anything but 
ordinary note or foolscap paper in such provincial shops. 
The stationers not only sell these articles, but very often 
use them as a draw. One of the articles that always 
catches the eye is a mouse made in India rubber. The 
perfect reproduction of a grey mouse, life size, it can be 
used to freighten the timid, as well as for erasing. 
Naturally a tray of mice, with long tails, attracts the eyes 
of children, who are all eager to possess one, and once 
inside, the parent is invited to inspect “this small traveling 
machine, weighing nothing, working by itself,” so to speak. 
The cheap price of typewriter paper is leading people to 
purchase it for ordinary letter writing, the packets being 
very convenient. Blotting paper is now being cut to suit 
the machines, te pack away in the top of a traveling ma- 
chine, or to take up exactly the space available in front 
of a large machine. Everything is beginning to revolve 
round the central idea of a typewriter; everything is being 
made to fit, on the assumption that a machine is among 
the desk furniture. 


Progress Overcoming Conservatism 


One by one the opponents of progress are abandoning 
their attitude of indifference. A big Paris paper merchant 
told me the other day that type machines were no good for 
his business, as he wished to identify mistakes through the 
hand writing. Calculating machines took longer to manip- 
ulate than doing the small sum in the head. Yes, errors 
arose, as with the second method, while he had never 
thought of identifying the machine by its peculiarities. 
Gradually he began to reconsider his preconceived prejudice 
against machines and was heard recently asking for cata- 
logues and enquiring whether the noise was so abominable 
as reported. This is the first step towards reform, and 
this reform would be much more rapid if there were not 
so many second-hand machines on the market. Enquirers 
are all too apt to shy at spending much money on the trial 
machine and, unskilled in mechanism, do not understand 
that a typewriter must be new to render most efficient 
service. Every writer has his mannerisms, his peculiar 
tricks, and the machine suffers in consequence, to the un- 
doing of him who inherits it. Second-hand machines, like 
second-hand bicycles, are apt to require frequent repairs, 
whereas the really good standard machine requires little 
or nothing in this way for vears if properly handled. All 
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Business Is Good 


—and now more men can 
share our prosperity 


Business is prospering to such an ex- 
tent that our present nation-wide sales 
force is heavily overloaded. 


The new $12 Standard Junior envelope 
sealer was placed on the market a few 
weeks ago. It won immediate response 
from the thousands of business offices 
whose daily volume of mail did not 
justify one of the larger models of 
Standard Envelope Sealers. 


The very gratifying sales volume al- 
ready attained indicates the tremendous 
field for the Junior Sealer in addition 
to the already existing market for 
Standard Stamp Affixers, Envelope 
Sealers and Postal Permit Machines, 
and most of our offices throughout 
the country can use one or more exper- 
ienced office appliance salesmen, im- 
mediately, to handle this increased 
business. 


In some cases, too, there are vacancies 
for District Agents, with exclusive 
sales rights on our products. 


Apply by letter, giving age, 
experience and references. All 
replies will be kept in strictest 


confidence. 


—Standard— 


MAILING MACHINES Co. 


Agencies in Principal Cities Service Extended Everywhere 


Envelope Sealers—Stamp Affixers 
Postal Permit Machines 


Revere Boulevard Everett, Mass. 
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FPtSt Ste Ste St Sr Store 


Wherever Desk Lamps 
are needed, sell 





The Principle of 
Silverglo Lighting 


No 








Irritating 
31 
Glare 

Biue Band Absorbs e Indirect Silverglo 

Harmful and Wasted Pt Bulb with Opaque 
Rays prt: Reflecting Surface 

Shade with White = 

Ineide Reflecting i 

Surface Creates 4 


Complete Diftus on 

In reading or writing, too little light or 
too much light is equally bad, tiring the 
eyes and straining the nerves. Silverglo 
gives the proper quantity. 


The quality of Silverglo is also different; 
soft and diffused, neutralizing all glare 
from the bulb or from polished desk tops. 


This is why SILVERGLO lamps give 
Eye-Ease at the Snap of the Switch. 

















NO. 223 
Height 17 Inches. 


Adjustable trough shade, six by twelve inches. 


Finishes—Statuary Bronze, Bank Bronze, Oxidized 


Silver and Antique Brass. 


Send for illustrated booklet and prices. 


Silverglo Lamps, Inc. 
300 East Federal St. Baltimore, Md. 
“The Modern Genii of the Lamp” 


PPPS POH Ott Ott Gt G+ Gt Gt Gt Gt Gt Gt G+ G+ St G+ G+ St G+ G+ G+ S++ G+ G+S+S+S+O+o+o+e 
PEDH St St O+ G+ H+ o+ PPPPDIP Dt St P+ Pt Pt Gt Dt Pt Pt G++ Dt G+ G+ G+ Gt G+ G+ G+ Gt G+ G+ G+ G+ G+ S++ S++ O+S+O+S+S+S+o+e 


Dt Ot St St Ss S++ S++ S++ O+O+o+ 
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these things, together with the advantages to be reaped 
from the use of machines, are beginning to be apparent 
even to the most conservative nations in Europe, and even 
to the most conservative trades and professions in these 
lands. The idea of papers to be 
typed is gaining ground, while many firms in Paris refuse 
to allow a hand-written letter to leave the premises, for 
once convinced of the superior appearance of the printed 
letter, they are loath to be classed among the conservative 


allowing examination 


and men who refuse to reform. 
German Machines in France 


American firms should not neglect this demand for ma- 
chines in Europe generally and especially in France. Re- 
introduction of 


cent commercial agreements favor the 
German machinery into France, in exchange for certain 


other raw materials and products, such as brandy, wines, 
etc., of which France is anxious to get rid, her markets 
for this class of goods being closed in the States, for in- 
The American 
product very 
to attend to the matter of the 


German machine is running the 
Now is the time, not in six 


French market, 


stance 


close months’ 


time, with 


all its boundless possibilities.—R. 
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COMBINED BOOTH OF THE ARKANSAS TYPEWRITER 
AND EQUIPMENT COMPANY, INC., AND THE LEHIGH- 
GREEN COMMERCIAL COLLEGE AT THE UNION COUNTY 
FAIR, EL DORADO, ARKANSAS.—By co-operation, both con- 
cerns saved expense. The school furnished girls to stay in the 
booth and the typewriter company equipped the office. 








Chicago Salesmen Visit Royal Factory 
Fred F. Kennedy, manager at Chicago for the 
[Typewriter Company, Inc., conducted a contest in October, 


Royal 


percentage of 
quota that month winning a trip to the factory. The able 
quotafiers were J. M. Roberts, E. H. Johnson and A. V 

They ticket to Hartford, 
a specially conducted tour through the Royal factory 
It is said that one noon 


the three salesmen showing the highest 


Grove received a round trip 
Conn., 
there and delectable entertainment 
the Chicago salesmen were about to enter the factory lunch- 
room to enjoy a meal with the workers, when Vice Presi- 
dent Cook diverted them to an extra select meal at a Hart 
ford hotel 

The Chicago salesmen enjoyed their trip hugely, 
a valuable fund of knowledge about the production of the 


and a generous fund of sales enthusiasm 


acquire d 


Roval typewriter, 





emeenetin 

Harold McD. Brown Heads Advertising Club 
The Advertising Club of Syracuse has been organized 
Harold McD. Brown, advertising manager for the L. ( 


Smith & Corona Typewriters Inc., was elected president. 
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With PENCIL 
and BRUSH 


a6arr > Fae 
——~ KBERHARTY Fa 
MRS ee ee 


HESE pencils can be 
(preferably 

r taining wash cok 

h much greater cf 


j “water 


B 


EBERHARD FABER : 
“The Oldest Pencil Factory in America” FBE RH A RD 


NEW <<>> York NEW <4 
MON G<¢ 


N LEAD COLOREI! 





Assortment No. 741—12 Different Colors in a Convenient Box 


MONGOL “” PENCILS 


are the new pencils with the extra-strong leads that do not. break, 
that can be sharpened perfectly to needle points in a pencil sharp- 
ener, and that last three times as long as ordinary colored leads! 





Ideal for all general purposes for which colored pencils are desir- 
able, and for many special uses as well. Twelve popular colors. 
Packed solid colors in square dozens, or assorted as illustrated. 


Light Blue, Orange, Red, Pink, Brown, Yellow, Light Green, 
Heliotrope, Green. 


NEW <> york 


The Oldest Pencil Factory in America 


Name . 


Street .. : . peces WTTTTITITTiTiiiit. 











yr ec ce ee ee ee ee es ee ee ee we we we i 
| EBERHARD FABER, 
37 Greenpoint Ave., Dept. Ol, Brooklyn, N. Y. 
| 
Gentlemen: Enclosed find $1 for which send Assortment 
| No. 741—MONGOL COLORED PENCILS with extra- 
| strong leads in 12 indelible colors—Purple, Black, Blue, 
! 
| 
| 
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Helping Your 
Customer 


Meet 


Economy 
sails Wisely 


1 (geal business men, of necessity Well Built, with a good finish, and 

* or because of policy, choose to they come to you at a cost which 
equip their offices at the lowest pos- allows a good mark-up. In addition 
sible cost. to the 42-inch desk shown, we also 
To that group of buyers who con- make a 50-inch double pedestal size 
sider strength and durability, along and a drop-head typewriter desk to 
with price, the Alma “Inch Top” match. Oak, walnut or mahogany 
Line will appeal. finishes. Write for catalog. 


ALMA FURNITURE CO. - - High Point, N. C. 











- —_ LE — — —— : 
N nd Better Uprigh 
ew a etter Uprights | 
Progress means change. Customers expect improvements 
and new things. Manufacturers of office equipment must 


keep step. 
Hence the new 800 line of steel filing cabinets—a line of 






























better files, with movable, rustproof slides and solid brass 
hardware. These are made in a variety of colors and in 
both letter and legal widths. 


‘“. Details Which Make Sales 


Che frame is formed by welding eight 16 gauge 
drawer slides to four 18 gauge corner posts. The 
top and dividing sheets between the drawers are 
welded to this frame and the 22 gauge furniture 
steel sides, steel top, back and bottom are se- 
curely fastened on the outside 

The slides are full progressive, in three 
parts, and made from 16 gauge steel. 
Eight rollers are used on each. Rust- 
proofing is an exclusive feature. 

The drawer fronts are 22 gauge furniture 
steel. Body, liner and backs 24 gauge 
O. P. C. R. steel. Followers are positive 
locking, operating in extra drawer 
channel 

Send for full details and prices. 


AURORA 


METAL CABINET WORKS 
AURORA, ILL. No. 851 


No. 841 Letter Size 
Five Drawers 











No. 842 Cap Size 
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Chicago Business Show Guest Book 

Chicago.—Van W. Evans, Standard Mailing Machines Com- 
pany: J. M. Roberts, Royal Typewriter Company; A. P. Christ- 
mann, Set-O-Type Company; J. D. Pahlman, Edwin C. Barnes 
& Bros R. R. Herring and M. D. Rankin of Remington Rand; 
A. B. Brightman, Woodstock Typewriter Company; J. W. Kip- 
linger. A. B. Dick Company; Ray B. Drum, Todd Sales Com- 
pany, W. E. Pierce, Varityper Incorporated; Ted Heyer, T. A. 
Heyer Duplicator Company; C. S. Buchanan; A. E. Blackstone 
Dictaphone Sales Corporation; W. Lee Fergus, Marshall-Jack- 
n Company Arthur L. Davis Addressograph Company; 

G Henr Hedman Manufacturing Company; George L. 
ogers, G. L. Rogers Company; E. G. Ryan, Multicolor Sales 
Company S F Kuhlow: Evan Hansard, Victor Adding 
Machine Company; J. M. Triner, Triner Scale & Manufactur- 
ing Company 4. Mohler; Frank A. Lang, Triner Scale Com- 
pany: Carl Marine, L. C. Smith & Corona Typewriters, Inc.; 
W. D. Hanna. Monroe Calculating Machine Company; A. F 
Freeberg, Royal Typewriter Company; Charles 8S. Lippman, 
Victor Adding Machine Company; J. B. Peatling, Jr., Webster 
Company 4. C. Gilso, Diebold Safe & Lock Company; R. L 
Shepherd, Automatic File & Index Company; Walter Olson, 
Englewood Desk Company: G. R. Lawless, L C. Smith & 
Corona Typewriters; G. C. Burmeister, American Perforator 
Company; H. 8S. Gilbert, L. C. Smith & Corona Typewriters, 
Inc.; A. B. Froelich, Reliable Typewriter & Adding Maghine 
Corporation; Tom Sawyer, Wil-Fre Company; H. R. Freese, 
J. D. Freese & Sons Company; G. W. McClellan, Underwood 
Typewriter Company: M. A. Borreson and A. H. Green, Busi- 
nes Machines; Edward J. Goldblatt, L. C. Smith & Corona 
Typewriters, Inc J. Cc. Liggett, Postindex Company; A. G. 
McKnight, F. B. Steel Company F. E. Hannon, Aluminum 
Company of America; R. M. Nicholas, Addressograph Com- 
pany; C. G. Ellis, A. B. Dick Company; L. S. James, Quality 
Park Envelope Company: W. W. Schwalbe, Remington Rand 
Business Service, Inc.; C. G. Olsen, Triner Scale & Manufactur- 
ing Company: W. J. Schilling, Addressograph Company; Wil- 
liam Eismann, The Nelson Eismann Company; Harry R 
Williams, H. M. Storms Company Fenton K. Forrest, Ad- 
dressograph Company; A. E. Froelich, Reliable Typewriter & 
Adding Machine Company; W. L. Schuster and O. E. Bull of 
the Workman Manufacturing Company; Theodore H. Ubbe- 
lohde, Addressograph Company; R. W. Cornell, Addressograph 
Company; Howard C. Nagel, George L. Rogers Company; W. J. 
Black, Do/More Chair Company: Charles C. Madsen and 
Charles B. Roane of the Real Letter Opener Company; Nor- 
man O. Mick, McGraw-Hill Company; F. M. Boughton, Ameri- 
can Multigraph Sales Company; Munroe Cole; B. F. Dennison 
Underwood Typewriter Company; Robert C. Goldblatt, Royal 
Typewriter Company; C. E. Thorne, Addressograph Company; 
George Cormack, Wilson-Jones Company; Edward Krantz; Lee 
Comegys and R. N. Fellows, Addressograph Company; L. W. 
Ranzer, Sun Rubber Company Carl R. Stith, The Meilink 
Steel Safe Company; H. D. Beaumont, H. D. Beaumont & 
Company; E. E. Blankmeyer, E. E. Biankmeyer Company; 
M. A. Thometz, Kohlhaas Company; H. E. Skeels; Fred W 
Neely and William Reed of Fred W. Neely Company; Archi- 
bald Geddis, The Bircher Company; W. D. Lawrence, Felt & 
Tarrant Manufacturing Company; O. S. Duff, RodCompressor 
Company) J S. Duncan, Addressograph Company; E. J 
Sheehan. Ames Supply Company, and Harry 8S. Jones, Work- 
man Manufacturing Company 

Boston.—A,. W. Vanderhoof, Standard Mailing Machines Com- 
pany: Paul J. Carl, Remington Rand Business Service, Inc 
Dayton, Ohio.—Larry Bloss; W. F. MacCandless, Typographic 
Machines Company 

New York, N. Y Dean S. Patton, Marchant Calculating 
Machine Company; E. R. Rodriguez, Biltwell Pencil Company; 
Albert Tangora and William F. Oswald of the Underwood 
Typewriter Company; Stuart P. Coxhead, Mercedes Calculating 
Machine Company; Addison J. Campbell, New York, N. Y 

Los Angeles, Calif.—Ernest Wallace; Waldo T. Tupper. 
Syracuse, N. Y.—E. K. Ray, L. C. Smith & Corona Type- 
writers, In 

Cleveland, O RM. Winger, The American Multigraph Sales 
Company Ww. Cc. Dunlap, The American Multigraph Sales 


B 
R 


Company 

Milwaukee, Wise.—George T. Herbert; H. G. Schonlau, Mar- 
chant Calculating Machine Company, and George H. Ott of the 
Aluminum Company of America 

Pittsburgh, Penna E. I. Burget, Dandy Sealer Corporation 
Fresn Calif lL. D. Camps, Lisenby Manufacturing Com- 
pany 
Green Bay, Wis« Cc. W. Straubel, Automatic File & Index 
Company) 

Cantor Onhi« E. W. Nelson, The Diebold Safe & Lock 
Company) 

Cincinnat Ohi J Groves Cohen International Visible 
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Bates TELEPHONE INDEXES 
in the new Christmas finishes 
of apricot and jade 
AT THE POPULAR $2.50 PRICE 


packed in attractive 
holly gift wrappers 
is the 


Bates 


message to you at this time 


Your customers will appreci- 
ate the gift possibilities of the 
new colored indexes. Order 
an assortment now and don’t 
overlook the de luxe, grained- 
brass finish which has a spe- 
cial holiday appeal. 


THE BATES MFG. CO. 
Est. 1891 Orange, N. J. 
New York Office: 20 Vesey St. 


BATES NUMBERING MACHINES, BATES 
EYELETERS AND OTHER OFFICE 
APPLIANCES 
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THE INTERNATIONAL 


OFFICE EQUIPMENT 
EXPOSITION 


NEW ORLEANS 


ets its market 


uwhere meri JAN. 21-26 
Ww 1929 





The New Orleans market is now, 
more than ever, worth serious 
consideration to the distributor 
of office equipment. 





New Orleans, the center of the 
Mississippi flood control project is 
seething with new business activity. 





Make your contacts with our grow- 
ing South as well as The Central 
American markets at the Interna- 
tional Office Equipment Exposition. 


Write or wire, without delay 
for space. 


Tate Exposition Co., Inc. 
225 BROADWAY 


New York City New York 
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Systems Corporation; H. B. Gilmore, The Globe Register 
Company 

Urange, N. J.—George C. Chase, Monroe Calculating Machine 
Company. 

Indianapolis, Ind L. R. Hanna, president, Hanna Register 
Company 

St. Louis, Mo.—J. H. Shinn, Marchant Calculating Machine 
Company 

Joliet, I.—G. E. Patorson. 

St. Paul, Minn.—L. C. Goenen, Fritz-Cross Company 

Buffalo, N. J Joseph Summers, Remington Rand Business 
Service, Inc.; George A. Payne 

Peoria, Il.—E. G. Davis, Workman Manufacturing Company 
Van W. Haverton, Marchant Calculating Machine Company. 

South Bend, Ind B. A. Tuttle, Tuttle Corporation; Harry 
Fixier and Jay See Getz of The Tuttle Corporation; Karl G 
King, Office Engineers, Inc. 

Danville, Il.—V. L. Reck, Typewriter Sales & Service. 

Aurora, Il B. G. Wiley, All-Steel-Equip Company 

Glen Ellyn, IL—P. B. Boone. 

Kenilworth, Ill.—Roy Jarrett, American Multigraph Sales 
Company 

Racine, Wise.—A. Z. Myrup, J. IL Case T. M. Company; 
Thomas P. Kennedy, Ajax Rubber Company, Inc 

Woodstock, lIll—Arthur Williams, Woodstock Typewriter 
Company 

Calgary, Alberta, Canada.—D w McDerby and Mrs 
McbDerby, Standard Typewriter Company 

Zion, IL—J. G. Burgess, Zion Office Supply. 

Rochester, N. Y Cc. C. Harper, Error-No, In« 

Detroit. Mich.—T. J. Georgi 

- oe - 

Eberhard Faber Features New Stationery Sets 

Unusually attractive new de luxe stationery sets are being 
introduced by Eberhard Faber, Brooklyn, N. Y. The 
“Martha Washington” writing set No. 105, a_ beautiful 


two-drawer chest mounted on legs, is richly decorated with 
novel scenic effect The “Marie Antoinette” writing set 
No. 103 is similar to No. 105 but has only one drawer. It 


is charmingly adorned with bird patterns 














MARTHA WASHINGTON” WRITING SET NO. 10 A Crea- 
tion by the House of Eberhard Faber 

\ smart appearing flat box, the “Ramona” writing set No 
102, has several compartments, and is covered with im 
ported English paper of jade green, orange and black with 
gold printed floral designs. The “Sappho” writing set No 
100 is a flat compartment box of somewhat smaller size. 

The “Varsity” No. 64 set is a neat and compact genuine 
leather case with two pouches. It may be had in six bright 
colors each attractively stamped in gold with a Varsity 
pennant 

hese new stationery sets are completely outfitted with a 
very carefully selected assortment of Eberhard Faber pop- 
ular pencils, erasers, pencil sharpeners, etc., and have been 
designed to please practically every taste. The price range 
is such that no matter how little or how much a buver may 


be willing to spend, a handsome set is available 
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SORT OREOE ia of ADO FAMILY &, 


You can Guarantee the 
No 5 “RELIANCE” 
Numbering Machine 


Automatic Three Movement 
Consecutive—Duplicate—Repeat 











wy, 





A Sturdy Machine for general work. The mere shifting 
of a small, milled head button changes the movement. 


Price $8.00 

















12 345 6 Write for Circulars and Trade Discounts 
eee iy ri OT B® We sell through 
= Cushman Denison ATIONE the Trade 
109-1]lLeonard St. con RA ln New York City 


























IS PRICE COMPETITION AFFECTING 


| YOUR RIBBON AND CARBON SALES? 


itl 
| 






HEN sell Quality—sell Novelty — sell 
Efficiency. 
You don't have to talk Whitedge Carbon Paper 
Show it—it sells itself. 


Whitedge ‘‘Noiseless’’ carbon paper is clean to 
handle —durable—makes clear copies. 


Stormtex Typewriter Ribbons write like print. 


Te 
aes 
Sen we 


Write for samples and prices. 


eid 
a 
7, ‘S 
Roan 
a. 
; 
~< 


H. M. STORMS COMPANY 


(THE COMPLETE LINE) 


Re, 2H r Carbon Papers Typewriter Ribbons 
nen or 561 GRAND AVE. BROOKLYN, N. Y., U.S. A. 
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‘Note Especially this 
AURORA STEEL PRODUCT 


Designed for storage of catalogs, books and 
other business office material, this No. 6600 
rack has unusual features of convenience, 
appearance and economy. 


The rack measures 34 inches wide by 12 inches 
deep by 78 inches high; it has no doors of any 
kind; it has four shelves adjustable on 2 inch 
centers, additional shelves supplied at small 
extra cost. The section has sanitary base and 
adjustable feet to take up any unevenness of 
the floor. Olive green and wood grained fin- 
ishes. Made entirely of steel; simple, sturdy 
construction. 


DEALERS: Write for price-list 
and details of our other items 


— STEEL PRODUCTS COMPANY, Aurora, Ill. 




















The easier the sale 
the less the overhead— 


Good goods well advertised sell 
easier and repeat sales follow 
almost automatically. 


BUSHNELL hemp rope Wallets 
and Vertex Pockets are recog- 
nized quality—and certainly 
they are well advertised. 





Verfex 


FILE POCKETS 





Convert the time necessary to 
sell less known substitutes to 
selling something additional. 


Alvah Bushnell Company 


13th & Wood Streets Philadelphia 
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L. J. Messina Forms Own Business 

L. J. Messina, formerly sales manager of the Kremer 
Company, New York, N. Y., and for several years adver- 
tising manager of the Rapid Addressing Machine Company, | 
New York City, has organized the Officeforms Printing | 
Company, 298 Broadway, New York. Mr. Messina plans | 
to handle all kinds of printing, engraving and lithograph- | 
ing work 


Mr. Messina was connected with the Elliott-Fisher Com- 
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pany for two years, one year as a salesman and the second 


A 
\ 











ane 
ra 

shades 
styles etc, 
and 
every one 
meeting a 
definite 
demand 
People bag thew 


and like because 
they are :— 








L. J. MESSINA 


> »y 
year as assistant advertising manager. He then became 
advertising manager for the Rapid Addressing Machine 


Company. Resigning that position he went into business for Cc HOWARD HUNT PEN co 
‘ . . 


himself for a time. Later he was salesman for The Safe- 

: Cc it : ' ' CAMDEN, N.J. 

7 iT de r¢ c ) « res “ . ~te 7 

; net — =) 2, - s < - fr a year was connecte . with LLL Lh ldtdiitatddddsddddddddddddddaddddddddddddddddddddddddddddddididda 
the New York office of the Yawman and Erbe Manufactur- 
ing Company in the same capacity 


Oe 


New Company Organized by J. L. Wenzel This is it 


L. Wenzel, until recently systems manager for Rem 





HUNT PENS—Nationally advertised for over a quarter century 





ngton Rand Business Service in Kansas City, Mo., has 
rganized the Wenzel Office Equipment Company, 924 Bal 
timore avenue, Kansas City. The new company is exclu 
} 


e distributor in the Kansas City territory, for the prod 


ts of the Filing Equipment Bureau, Boston, Mass. The 


lines handled include card and filing systems, filing cabinets the 
vood and steel, loose leaf and bookkeeping equipment standard 
Mr. Wenzel entered the office appliance field October 10, Dealer's 
1911, starting as a salesman for the Baker-Vawter Company Assortment 
St. Joseph, Mo. November 27, 1913, he was appointed 


district manager for Baker-Vawter at Kansas City, Mo 
\fter the consolidation of Baker-Vawter with the Rand 
Kardex Service Company, Mr. Wenzel was made district 


anager of the company on July 1, 1927. With the forma 





> 


of the Remington Rand Business Service, he became 





nager of the Systems and Loose Leaf department at 
} . t ' n r : 19? > vere . . 
Nansas City Novembe 18, 1928, Mr. Wenzel severed un be said, unhesitatingly, This Display, constantly more 
connections with Remington Rand and organized the that in our recollection there is Conspicuous in the Stationery, 
. ' lealer’s aid which has pro Art and Drawing Supply Stores 
Wenze Office Equipment Company 3 Ge . ‘ tt everywhere, provides the Dealer 
wed ench grati Ww ults as ’ : 
ced such gratilying resul ~ with another item of steady | 
ee does the SPEEDBALL Stand sale. another source of liberal 


ul tee for the well-known name: 


° > . . rd Dealer Assortment; above ywoht and a holesome respect 
C. H. Korb Now Selling Victor Adding Machines wth Meche eelkinane Gault. 


G. ki. Bae r the past nine years connected with the 


is ane . 
\llen-Wales Corporation, New York, N. Y., has just con , y 
nected with the Victor Adding Machine Company, Chicago, 
Ill., as a salesman, taking care of the territory in New York 
City from Forty-second to Fifty-ninth streets, from the ato wi 


North to East Rivers Aids to the Artist and Letterer 


Prior to his connection with Allen-Wales, Mr. Korb PENS : INKS : BOOKS 


was associated with the Burroughs Adding Machine Con 


panv in Boston. and before that was in business for himself i DEN. N J 
C. HOWARD HUNT PEN CO., CAM » N. J. 
in New York City —= 
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You Can Eliminate 
Ribbon Guesswork 


The Bucki Supreme Typewriter 
Ribbon takes the guesswork out 
of ribbons and ribbon selling. 


Under day in and day out pound- 
ing—continuous typing—this rib- 
bon stands up, giving clean, sharp 
impressions and renewing itself 
overnight. 


The renewing process—ink mov- 
ing from one part of the ribbon 
to another—is what makes it so 
universally satisfactory. 


The Bucki Supreme ribbon i: 
well supported by carbon papers 
of like quality—a most pleasing 
combination for any typewriter 
supplies department. 


Both products are backed by the 
Buckeye plan for creating a suc- 
cessful ribbon and carbon depart- 
ment. Ask us about it now. 


THE 


BUCKEYE 
RIBBON & CARBON CO. 


1466-68 East Fifty-fifth Street 
CLEVELAND, OHIO Established 1896 
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Chicago Rotaprint Agency Moves 

The Chicago Rotaprint Agency, distributors of Reiner’s 
Rotaprint in Chicago, has recently moved to new quarters, 
added to its personnel, and expanded facilities. 

The new office is in the Engineering building on West 
Wacker drive. It has added new equipment so that the 
local office is now able to service Rotaprint users by fur 
nishing complete printing plates for the machine. 

Frank R. Atwood, Chicago agent, has added Dave L 





DAVE L. RILEY 


Riley to his staff. Mr. Riley has been with the Hawthorne 
plant of the Western Electric Company for the past five 
years, first as power board, tool and special machine de- 
signer and later as engineer in charge of printing develop- 
ment. He was employed for two years previously by Ray- 
mond Brothers’ Manufacturing Company, as a machinist. 

Mr. Riley studied at the University of Illinois, Armour 
Institute of Technology and Loyola University. His back- 
ground of specialized education and practical experience 
fits him very well to advise large concerns as to printing 
and lithographing. He is devoting most of his time to 
sales work 

: sities i 
L. T. Trudel Organizes New Concern 

L. T. Trudel, formerly branch manager for The General 
Fireproofing Company at St. Louis, Mo., has organized a 
new company known as the Office Equipment Company, 16 
West Ninth street, Kansas City, Mo. The new firm 1s 
handling the products of the following manufacturers 
Metal Office Furniture Company, Terrell’s Equipment Com 
pany, and Wagemaker Company, all of Grand Rapids 
Mich., and the Englewood Desk Company and the Bankers’ 


Box Company of Chicago, III 


i 





a 
Dayton Stationery Concern Reorganized 
| Charles A. H. Thom, Jr, and Joseph M. Kager recently 


purchased the interests of C. J. Buntell in The Buntell 


Othce Outfitting Company, Dayton, Ohio. The con 
| reorganized and is now operating under the name of 
The Thom-Kager Company, at the same location as befor 
Ludlow street. Mr. Thom is president of tl 
company and Mr. Kager is vice-president and treasurer 
The products handled are loose leaf devices, office 


| stati nery and engraving. 


a Typewriter Company Takes More Space 


e Roberts Typewriter Service, formerly at 804 Century 

build g, St. Louis, Mo, has taken space at 855 in the same 

building, which is at the corner of Ninth and Olive streets 

Che mpany now has a larger display space and other 

’ advantages F. Roberts, who conducts this business, f d 
adds s ct ecessar n account of increased business 
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| Co-operation 


Wail, The dealer who han- 

dles Imperial Desks 

} gets cooperation. First 
ii) the Imperial Line is 
esigned ¢t neet the 


No. 1261 Flat Top 
60"x34"x30" High 


md engine A LINE IT PAYS TO TIE TO 
ote stemenen tnt You will increase your desk business and your profits if you tie to the Imperial Line. 
a eo Let us tell you more about it. 
Send for Catalog No. 26-S 


| IMPERIAL DESK COMPANY, EVANSVILLE, IND. 
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GREE I PN ae 


Yuletide, the merriest, happiest season of the year is with us 
once more and it gives us great pleasure to wish you a Merry 
Christmas and a Happy, Prosperous New Y ear. 


Our organization has certainly enjoyed the contacts we have 
had with our many dealer friends, throughout the current year, 
in all parts of the world. 


It is earnestly hoped this association may thrive and become 
more intimate during 1929, to our mutual satisfaction and profit. 
With every good wish to all, we are, 


Most sincerely yours, 


The Sun Rubber Company 
Barberton, Ohio, U. S. A. 


Manufacturers of “Sunruco” 
Rubber Office Specialties 


b. > > , >. z. 
VR BET SS 
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This 
Electrical 
Window Display 
Sold $2,400.00 wortho 
TRI-KOLORS fora Dealer 


This big, handsome, automatic Electric Win- 
dow Display stops the crowd and brings in the 
business. 


Book it now for a two weeks’ run at your store. 
Sent with minimum order of four dozen 
NARDI Tri-Kolor Pencils less regular discount 
from the retail price of $3.00 each. We pay 


APPLIANCES 


Decembe? 









Choice of black, orange, rose, or 
blue colored barrels. 


ex pressage. 


Hundreds of these displays are now working in 
all parts of the country; making quick sales and 
earning big profits for Dealers. Send in your 
order today. State when you want this record, 
sales-making display forwarded. 





NARDI MANUFACTURING COMPANY 


CAMDEN, N. J. 


rer 

















JA-ME-CO 


STOCK AND SPECIAL 


STEEL EQUIPMENT 





The popularity of JA-ME-CO 
equipment is reflected in the 
constantly increasing demand 
and repeat orders from satisfied 
customers. 


Dealers are invited to 
write for catalog 
and information 
on our sales 


policy. 


Jamestown Metal Equipment Co. 
JAMESTOWN, N. Y. 
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Serial Mystery for Stationers 
Stationers, druggists, jewelers and department store 
fountain pen clerks have a chance to cut in on $5,000 in 
prizes offered by the W. A. Sheaffer Pen Company. Maybe 
they cannot imagine when a customer before them at the 


counter is a mysterious reporter. If they can, a slice of 


$5,000.00 





SEE DETAILS 

JANUARY 1929 ISSUE 

RETAILERS REVIEW 
he $5,000 is theirs. The prizes will go to a number of 
ndividuals associated with the fountain pen in retail lines. 
lf they are aware of the identity of the Sheaffer reporter 
they can stake a claim on prize money. It does not cost 
salesfolk a cent to get into the contest to win a prize. No 
extra effort is required, except to give thought to the day 
by-day affairs that interest all keen salespersons—increased 
sales 

4 preliminary announcement was made in the Novem 

er 1 issue of Retailers’ Review, the Sheaffer dealer news 
paper, which has a circulation list of 42,000 in its chosen 
field. Full details will be published in the January, 1929 
issue of Retailers’ Review 


ae 
Brochure on Style and Design in Industry 
“The Use of Style and Design in Industry” is a brochure 
forty-eight pages and cover, issued by the policyholders 
service bureau of the Metropolitan Life Insurance Com 
pany, New York, N. Y. One hundred manufacturers, trom 
varied fields, have contributed to the symposium on which 


this brochure is based Included are several members of 
the office equipment and supply fields: The Central Alloy 
Steel Company, Canton, Ohio; Dennison Manufacturing 
Company, Framingham, Mass Joseph Dixon Crucible 
Company, Jersey City, N. ] The Parker Pen Company 
Janesville, Wis.; Yawman and Erbe Manufacturing Con 


pany, Rochester, N. Y 

“Although new styles and designs are absorbing a greater 
proportion of production, and despite the fact that these 
new styles and designs are appearing at an accelerated 
ace the brochure says, “investigation shows that appar 


ently there has been very little developed in the way of a 


regular procedure to control, co-ordinate and direct the 
production of these new styles and designs so that th 
undertaking shall be a profitable one. The fact is appre- 
ciated that the adoption of new styles and designs cannot 


be placed on a mathematical basis, but the risks now taker 
by American business are inordinately great 

‘American business has been characterized by the freest 
exchange of information, even among competitors. Mucl 
reliable information is available on material control, wage 
systems, cost accounting, production routine, sales manage 
ment, budgeting, organization activities, office practice and 
costs of doing business. But the literature on styling is 
scanty and fragmentary. If progress is to be made in the 
successful utilization of style and design as factors in pro 


ducing profits, the first step would seem to be the con 











ReEquipment 
MODERNIZES 
Vertical Filing 





RodCompressor—quickly installed in your 


present equipment. 


RodCompressor— p revents mangling of 


papers and guides. 


—fastest and best under all 
filing conditions. 


RodCompressor —produced by vertical filing 


experts. 


d sor 
417 S. Dearborn St. Chicago 























GUNLOCKE MATCHED SUITES 
are selling easily 


Dealers in Gunlocke matched suites are get- 
ting the business. They are getting it be- 
cause they go after it in a systematic way. 


A new catalog showing our complete lines 
is now being distributed. This is one of the 
largest and most complete lines of commer- 
cial and business furniture ever shown. 
Copy sent upon request. 


The W. H. Gunlocke Chair Co. 
Wayland, N. Y. 


Export Department New York Western Office 
368 Broadway Warehouse Furniture Exchange 
New York City 138 Grand St. San Francieco, Calif. 
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Now Ready 


for 


Dea 
ing 
and 
in t 
Pen 
just 


create new 
sale 
profits 









Distribution 


lers who are look- 
for something new 
novel will find 
his combination 
and Pencil 
the thing to 


Gives you 


ibout and 
sand new 
reaction 1s 


To show it is to 


The 
“VISEON” 
DUPLO 
boost up 


thing new to 


new 


will 
your 
pen business. 
some- 

talk 

customer 
immediate. 
it. 













Dealers Circulars with imprints. 


Hutcheon Bros. 
241 Centre St. 


The “VISEON” Duplo is made 

a number of colors in both gents’ and 
ladies’ size. Retails from $5.00 to $8.50. 
Write for our big dealer proposition. 


in 


New York 

















“K. B.” BLANKS 


ESSENTIAL INSTRUMENTS OF ALL BUSINESS 


K. B.” BLANKS are engraved business Papers.” 
They are made mn blank form for imprinting 

nds mortgages short time notes stock cer 

icates and all papers of value by type or 
lithography 

ix BB.” BLANKS are aste¢ engraved in bank- 
note atyle equal » the standard f the paper 
money of t? world Every necessary form is 
arried in at ” mh an assortment of eix colors 
They offer a ese expensive solution to the problem 
of proper! engraved onda stock ertificates or 
ther essential business netruments An at 
ractive and profitable ne for the dealer 

The makers f theme blanks also ater ft an ad 
ertising lientele requiring steel ngraving 

ade the } nknote Way 


Write for particulars 


KIHN BROTHERS BANKNOTE ENGRAVERS 
205-209 West 19th Street, New York City 
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sideration of the styling process, as it is undertaken in 

various types of industrial establishments. Just how is the 

styling developed? How are styles launched and how are 

they controlled once in production? It will not be long, 

then, before best practices and standards are developed in 

a field that is still open to guesswork and snap judgment.” 
a 


U. S. Export Managers Compile Book List 
A bibliography of foreign trade has been published by 
the National Foreign Trade Council, India house, 1 Han- 
over square, New York, N. Y. More than 200 foreign 
trade executives, educators, economists and editors con- 
tributed to this compilation. The council's committee on 
Ashburner, The American 


Vyman, The 


bibliography included A, E. 
Multigraph Sales Company, and Walter F. 
Carter's Ink Company. The bibliography, which lists 
about 120 titles, is published as a guide to the standard 
books and reference works most widely in use by American 
foreign traders. The price is twenty-five cents 

“It is obvious from this bibliography that American 
foreign traders are now standing on their own feet as 
regards the literature of foreign trade,” comments O. K 
Davis, secretary of the National Foreign Trade Council. 
“The systematized information on international business 
conditions from thoroughly authentic American sources 
which this booklet reveals is available to every American 
business man, and it is his privilege to make the most of 
it.” The statement continues: 

“American foreign trade grows through the far-sighted 
capacity of most American traders to share the knowledge 
and experience which have helped the fortunate few. This 
bibliography carries on that spirit of co-operation by citing 
the most worth-while books on foreign trade theory, foreign 
trade practice, the Merchant marine, trade with Latin 
America and the far East, and reference books and direc- 
tories. The council has also listed a number of Government 
Handbooks and Pamphlets of the Bureau of Foreign and 
Domestic Commerce with special regard to their practical 
use, and has headed up its selection in a five-foot foreign 
trade bookshelf of forty essential books.” 

—_< 


Chicago Stationer Survives a Fire 
Fire in the reserve stock of Stevens, Maloney & Com- 
pany, Chicago, November 4, caused a loss of about $10,000 


Much of the loss was caused by water used to extinguish 


the fire Che extensive use of steel shelving in the Stevens 
Maloney stockroom prevented a disastrous spread of the 
fre 

The alarm was turned in early Sunday morning by the 
building heating plant fireman, who had smelled smoke an 


hour previous, but did not think it might be due to a fire 
in the basement Prompt work by the fire departme: 
prevented the spread of the flames to the office rurniture 
department, located in the front of the basement 


0S 
Buy-at-Home Campaign in New Orleans 


The New Orleans Typothetae has organized a Buy-at 


Home campaign, to educate the business men of New 
. : : 
Orleans to the advantages of patronizing local print shops 
instead of sending their orders out of town \ co-operative 


: : 
idvertising plan is to aid in keeping the New Orleans print 
ing orders at hom« Several stationer-printers are on the 
committee in charge of the campaign, including A. W 


Hyatt (Hyatt Stationery Manufacturing Company, Ltd 


chairman; | H. Baudean (Baudean, Inc.), P. D. Lorio 
(Perry & Buckley Company), W. S. Pfaff (Searcy & Pfaff, 
Ltd Frank H. O'Donnell (O’Donnell Bros., I: 
a 
The old-fashioned mother who saved her weddine dress for 


her daughter now has a daughter who is saving her wedding 
dress for her next wedding Hello (The Office Outfitters) 






































— —_a =a a: ae PRESSE DENT SUits = 
Proudly exemplifying the fine craftsmanship and correct style of Leopold installations 











“The Spirit of Gracious Living 


Moves Down Town’’ 









OR executives whose present day success Leopold dealers in principal cities make Leo- 








has outgrown their earlier day surround- _—pold engineering service easily available to 
ings, the Leopold Office Engineering service every executive. Write for name of Leopold 
creates ensembles of gracious dignity—stately, | Office Engineer located near you...and forour 
rich and correct in every detail. Such com- deluxe Brochure—“The Spirit of Gracious 












Living Moves Down Town.” 



















plete office ensembles are out- 
ward expressions of success— BUILT ON HONOR THE LEOPOLD COMPANY 
symbols of achievement. . Burlington, lowa 
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FINE OFFICES 






BUI“cDREARS OF FIVER DESKS AND OF FICK FURNITURE SINCH 18782 
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~— 
Builders of DESKS and OFFICE FURNITURE 


December 1, 1928 


The Office Equipment Trade 
In any Progressive City 


Gentlemen: 


It will be read by over a million business 
executives J] The four-color advertisement, reproduced on the 
reverse of this letter, will appear in the January issue of 
the following magazines: 


Nation's Business 
Forbes and 
Magazine of Business 


This advertisement will interest Business Execu- 
tives in Leopold Fine Offices and help you to sell them. 


Develop this created interest in Leopold Fine 
Offices into sales for yourself by circularizing your prospects 
with reprints of this advertisement, 


Orders for reprints sent us immediately (for 
the supply is limited) will be filled promptly. Write us 
today. 


Yours sincerely, 


THE LEOPOLD COMPANY 


Golf 


President 
CSL:VC 


P. S. If you are not a Leopold Dealer now, write for our 
dealers’! proposition, 


BURLINGTON, IOWA 
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FOX Offers Many 


Suggestions for Xmas 


E offer our com- 
plete line of Office 


No. 294 


\ Specialties as Christmas Embossed 
No. $55 suggestions to your Desk 
e 
Rubber Cushions trade. They fulfill the Portfoli 
2” thick meeds in every office 
and are built to with- 
° stand hard wear. They 
Other Big Sellers have that definite appeal No. 292 
onthe eh 7 that makes sales. Put Genuine 
t . 
ra Bs. tte these in stock and ex- Leather 
Folding Desk Pads perience consistent sales Brown 
Felt Cushions on our full line of or G 








~\ 











Feit Chair Pads 
DeLuxe Cushions 
Flexible Desk Pads 
Stiff Blotter Desk Pads 
Glass Desk Pads, and 


many others 


“U-Need-Me”’ 
OFFICE 
SPECIALTIES 


profitable items. 


GEO. E. FOX & CO. 


325 W. Ohio St. Chicago, Ill. 


A. H. Denny, 356 Broadway, New York 
New York Representative 


Schubert Office Specialty Co., 1405 S. Hill St., 
Les Angeles, Cal., Pacific Coast Distributor 








i 











QUALITY BUILT 





FLAT AND EXPANDING CONTAINERS 
OUAL/TY PARK ENV. CO 
WE CAN GIVE YOU EXCEPTIONALLY PROMPT SERVICE FROM OUR 
CHICAGO REGIONAL WAREHOUSE ON ALL 
STANDARD STOCK ITEMS 








IN EITHER 
OLD STYLE 
RED PAPER GUSSETS 
OR 
NEW STYLE 
TAN CLOTH GUSSETS 








Both Styles Have the Flaps Reinforced Along the Fold 


This Prevents Tearing or Cracking 


WRITE, PHONE OR WIRE YOUR RUSH ORDERS TO OUR NEAREST SHIPPING POINT 
3000 PACKAGE CARS DAILY FROM CHICAGO WILL LOWER YOUR TRANSPORTATION COSTS. 


QUALITY PARK ENVELOPE COMPANY 


“Makers of Sellers” 


GENERAL OFFICES 
ST. PAUL, MINN. 


THE BETTER LINE 


CHICAGO WAREHOUSE 
162 N. FRANKLIN ST. 














a scene 
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Sell FITT-WELL 
CHAIRS 


Look at picture No. 1. See how 
the operator crouches over the type- 
writer when she works. This posi- 
tion is not conducive to efficient 
work, besides it is injurious to the 
spine and chest. 


Now look at picture No. 2 Opera- 
tor is sitting in a chair where the 
seat and back fit comfortably to the 
body. Every action is for efficiency 
and at the end of the day, the opera- 
tor is as fit as at the beginning of the 


day. 


| A Colonial Fit-Well chair produces 
| these results. Supply your customers 
No. 1 with Fit-Well Colonial typewriter 
ames chairs. When used once, none other 
| will do. Recommended by the medi- No. 2 
| cal profession as the proper chair "a 

| for proper work. Send for our new 

' catalog, showing new designs in | 
| 

| 






period styles. 


Chair makers for half a century. 


COLONIAL CHAIR CO. 
i EAR CHICAGO, ILLINOIS | 


/mperial 


FOLDERS AND INDEXES 
SS] Here is a complete line of fil- ee 


| tens ing supplies that combines | 
high quality and low price to | 
an unusual degree. Why 


pay more? 


| Send for samples 


Let attedin r with quotation. 
a ae 


IMPERIAL METHODS CO., Forest Park, Ill. 


SCHUBERT OFFICE SPECIALTY CO., PACIFIC OOAST DISTRIBUTORS 
1405 8S. Hill Street, Lee Angeles, Calif. 580 Market Street, San Francisco, Calif 
GERARD D. WHITE EARL H. PRENTZEL 
2235 Bassford Ave., Apt. 18, New York City, N. Y. 123 S. Broad St.. Philadelphia, Pa. 
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Members of the trade who visited the booth of Office Appliances 
at the Chicago business show are listed in the “Guest Book,” 
which appears wm the story of the convention, printed elsewhere. 


Berkeley, Calif.—C. B. Radston, a local stationer, has opened 
a branch store in the Monadnock building, San Francisco. 

Billings, Mont.—O. D. and R. C. Dillavou have opened a sta- 
tionery store on North Second avenue, trading as Dillavou 
Bros., Inc 

Brooklyn, N. Y.—The Wilgreen Stationery & Supp! Com 
pany has been chartered; capital stock, $10,000; M. Ehrlich, 
charter representative, 44 Court street 

Champaign, til_—Lioyd & Company has been chartered to 
retail office supplies, books, musical instruments, etc.; capital 
stock, $72,000; incorporators—Clarence A. Clifford, L. Lloyd, 
Lillian M. Lloyd and Nellie Lioyd 

Chicago, t!l—The C. F. Pease Company has amended its 
corporate charter, changing the name to The Pease Blue Print 
Machinery Company 

Chicago, tll.—The Louis W. Jung Company, 130 North State 
street, has joined the Chicago Association of Commerce The 
company manufactures brief cases and other leather spe- 
clalties 

Chicago, Ii!.—The Process Stationery Company, 2135 South 
Michigan avenue, has been chartered to manufacture and deal 
in blank books, stationery, paper novelties, etc.; capital stock, 
$10,000; incorporators—J. I. Davis, Marie Davis, S. M. Perry 
and L. A. Cohen 


Cincinnati, Ohio.—John P. McKenzie has been appointed man- 
ager of the wrapper department by The C. L. Downey Com- 
pany. He has been with the company six years. 

Dover, N. J.—The M. C. Havens Stationery Company is being 
operated at 10 Bast Blackwell street by Agram and William 
Zuckerman. They bought the business of Martin C. Havens. 

Hoboken, N. J.—Henry KintZell's stationery store at 91 Mad 
ison street has been bought by Henry Hinkel, of Woodcliff. Mr 
Kintzell will operate the stationery store at 237 Madison street 
which he purchased from his brother 

Housatonic, Mass.—The B. D. Rising Paper Compeny has 
been purchased by the Strathmore Paper Company, Mittin- 
eague, Mass. It will be operated as the Rising Paper Company 
continuing to make the same lines and brands of thin papers 

Les Angeles, Calif.—The California Standard Stationery Com- 
pany. Inc., 750 Gardner street, has been chartered capital 
stock, $25,000; W. H. Kindly and others, incorporators 

Minneapolis, Minn.—Walter V. Pierce, formerly at 430 Second 

enue, South, has moved to 2411 Eleventh avenue, South 

Mobile, Ala.—The Patterson Printing Company 65 Saint 
Michael street, has added stationery to its established printing 
ind rubber stamp manufacturing activities 

New York, N. Y.--The C. F. Pease Blue Print Machinery 
Company has moved its local branch to 12 East Forty-fourth 
eer 
New York, N. Y.—Office Systems & Supply Company has 

reased its capitalization from 250 to 12,000 shares, : par 
value 
New York, N. Y Hirschman Bros. has beet har 
lea n stationery; capital stock, $20,00¢ Hirschmar I : 
rter representatives, 93 Nassau street 


New York, N. Y.—The Dollar Stationery Company has been 


hartered; capital stock, $10,000; Schaffes and Pierson. charter 
representatives, 115 Broadway. New York 

New York, N. Y.—The Arthur P. Jackson Company has been 

rtered t le n stationer apital stock, 10,600 pre 

red, 2 shares common; C. P. Kingsley, charter repre 
é tive, 60 Broad street 

New York, N. Y The Perfection Ink, Ir has bee har 
tered in Delaware to deal in writing fluids and chemicals; cap- 
tal st k 100 sharee r par } h hard 1} } ter 


presentative, New York City 
Philadelphia, Penna.—The Aetna Stationery Company is going 
through bankruptcy proceedings 


Philadelphia, Penna.—The M Products Company, 619 
Cherry street, has been registered as a commercial! title In th 
common pleas « rt The registrants are Charles A. Devlir 

14 East Dauphir street W m F. Oijlard, 4536 North 
Forty-eight} efreet Bernard \ Grogar 2837 Parris street 


John H. Moloney, 5233 Pine street. 








Opportunity 


to Secure 


Warehouse or 
Assembly Piant 


Suitable for Office Furniture or 
Office Equipment Manufacturer. 
For Sale or Lease approximately 
40,000 Sq. Ft. with railroad 
siding; admirably situated for 
eastern and export distribution. 


For particulars address 


D. H. BELLAMORE 


375 Broadway 
New York City 














“ 


‘La Bourse” is only one reason why 
GUTH TABLES are in so popular 
demand. Not only is their design 
and “INBUILT WORTH” readily 
distinguished from other tables, but 
they mark that dealer as one who 
will handle the newest and best in 
office tables. 

Guth Tables constitute a comprehensive 

lime from the simple squared leg design te 


the most elaborate 
16”. 





stock sizes from 3 


Henry L. Guth Associates 


Allentown, Pennsylvania 
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No. I1IE-B = 
14 drawers, — 
full width, 
Bo Soe = Send 
inside — for 
— Booklet 
se 
ee te = ened 


OK— * 
into this PROFIT PRODUCER 


Service Steel Products, with a liberal profit margin. pay handsome 


profite to any igereassive dealer They se everywhere and eerve 
all storage purposes sconom ally Cuble Inch Storage is the big- 
gest ne dea the industry has had = sinc the advent of 
stee equipment 
No lll E RB shown above is designed particularly for the 
- “) filine of electrotypes and uts \lso suited 
for filing plans, biueprints, charts, maps, drawings, et« 
Good looking lust-proof, rust-proof, fire-resisting. Smooth 
top, sides and back No bolts, rivets, open joints or laps 
exposed Strong. double walis of steel enameled in olive 
green 14 sixes 7 styles, suited to every office, store, 


and shop need 


Sell Cubic Inch Storage—it produces profits 


SERVICE STEEL PRODUCTS CORP. 


914 W. North Ave., Chicago (4100A) 











DE LUXE BRIDGE SET 


Hand Decorated) 


Durable, Comfortable and Inviting. 


Also STEEL FOLDING CHAIRS for 


Auditoriums, Schools and Salesrooms 





WARK - BEACON 
STEEL FURNITURE COMPANY 
1410 So. Wabash Ave. 
Chicago 
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Portiand, Ore.—Mr. Bodensted, a new city salesman in the 
wholesale department of The J. K. Gill Company, had been wit! 
the Blake. Moffett & Towne Company previously. 

San Antonio, Texas.—J. W. Hadley has been placed in charge 
of printing by the Maverick-Clarke Litho Company He had 
been with The Forman-Bassett Company, Cleveland 

San Francisco, Calif.—The Ingrim-Rutledge Company has 
found it necessary to have a burglar alarm system installed 
The handsome store is on Montgomery street, next to the 
Financial Center building in what is called the financial dis- 


trict Busy as a beehive during business hours, the district is 
quiet at night The show windows have deep indentations 
where a burglar can easily conceal himself Richard Glissmar 


of the Ingrim-Rutledge Company, speaking of the installation of 
a burelar alarm system, said that during Conklin week a 
window display of Conklin pens and pencils was swept away 
by a burglar who broke the plate glass and rifled the window 
of hundreds’ of dollars worth of Conklin merchandise. Later 
during a typewriter display in one of the windows, burglars 
broke the plate glass and stole two portables Mr. Glissman 
said that they were beginning to fear that burglars would 
steal desks out of the windows if some action was not taken 
hence the burglar alarm system 

Seattie, Wash.—The Montgomery Printing & Stationery Com- 
pany has been chartered capital stock, $50,000; incorporators 

W. H. Montgomery and Selma Montgomery 

Spokane, Wash.—The Sunset-McKee Salesbook Company, W 
1024 Ide avenue, is a consolidation of several coast firms. It 
includes the McKee Salesbook Company, Spokane and Oakland 
Calif.; Sunset Fanfold & Register Company, San Francisco 
and the Hall-White Company, printers and lithographers of 


San Francisco 





: PENS AND PENCILS 
BS _—_ ——__—_J 


Chicago, !ll.—**Tom'’ Emerson, sales manager for The Conk 
lin Pen Company visited the Chicago branch in November 














Chicago, til.—W. A. Sheaffer, president of the W. A. Sheaf- 
fer Pen Company, visited the general sales offices here Novem 
ber 15, on his way t his headquarters at the factory, Fort 
Madison, lowa Mr. and Mrs. Sheaffer had been in New York 
City several weeks 

Dayton, Ohio.—E. M. Collins has been assigned to the west 
ern QOhio territory by the W. A. Sheaffer Pen Company. He 
relieves J. M. Leeman, who has been transferred to anothe 
Sheaffer territory 

Fort Madison, towa.—Craig R. Sheaffer, treasurer of the W 


A. Sheaffer Pen Company, visited the general sales offices at 
Chicago in November Mrs. Sheaffer accompanied him on this 
trip 

Los Angeles, Calif Auburn J. Wilson, coast representativ« 
of the American Lead Pencil Company, made a fall trip t 


Honolulu Mrs. Wilson accompanied him 

Philadelphia, Penna.—Norman W. Rogers. of Boston, has th 
come a junior pencil salesman for the local branch of the 
Joseph Dixon Crucible Company. 

San Francisco, Calif.—The H. S. Crocker Company, Inc 


showing some espe illy attractive desk sets among its holiday 
lines Some of the Swan pen desk sets were mads¢ ip iocauy 
using bronze horses, dogs and elephants W H. Goldfinger 
retail store manager says that the demand for animals 
netal is strong 

San Francisco, Calif.—The Mongol” bird, welcomed w 
acclaim by the stationers here as a striking item of window 
display, has also inspired some snappy poetry Of course the 
“Mongo bird is an Eberhard Faber production, and the verses 
describing its heroic merits and deeds are by E. L. Faber. An; 
B. Thomas, coast manager for Eberhard Faber stated f 
Office Appliances that E. L. Faber wrote the verses, which aré 
in six Stanzas, and are printed in a very neat little folder 
illustrated with pictures of the Mongol bird n its colors 

‘ yellow, brow | black A box of Mong per s 

als s wn rt M z bird wa disporting itself r 
s , Ww vs n f ti ading cal sta t Ss j 
when greeting cards and holiday lines were making stationers 
show windows especially colorful Angy B. Thomas says 

s still booking rders at the old stand 

Wilmington, Oel.—Air Mail Interests, Ir has been chart 
to deal in pens, pencils, stationery, paper, cards, et: cay 
stock, $1 000, 15,000 shares no par r. Ll. Fray, cha repr 
senta Wilming 














OFFICE 


December, 1928 


APPLIANCES 195 




















Practical 
Devices 


The market is overflowing with 
devices which serve some whim 
or fancy but do not pass the test 





| The Uptodate Calendar 


If you are not famil- 
jar with the line, ask 
for circular and 


} prices. of practice. Such items have 
given costly experience to some 
dealers 


Quite different are the IDL 
specialties, each of which has 
















proved desirable for average 
offices. The handy Eyeletter, the 
beautiful Up-to-date calendar, 


Norcor products, the Thoroclean 
brush, the new and Improved | 
Postal Scales—all purposeful, 
convenient, clean - cut 

items, worth their => 
Space on the busiest ~ 

office desk 


A 


Ia 
A 


No. 800 Solid Brass IDL Pos- 
tal Scale mounted on a Ma- 
hogany base, $2.25 list. 











200 Hudson Street, New York, 7 We 


RESULITS...counr 


| That is why M. & S. Chairs 
| are Leaders, backed by 46 years 
| of craftsmanship. 
| 


Many important towns and 
cities are open for exclusive 


: representation. 
| 
' 


Write immediately for infor- 
mation. 








MARBLE & SHATTUCK 


CHAIR Co. 
CLEVELAND, OHIO 











ORIGINATORS 


OF THE FAMOUS 


Flash-o- brief 


Equipped with Hookless (Talon) Fastener 
Light, Neat and Practical Cut Out Handle 
Opens in a Flash 


























1926 WRITE FOR CATALOG 


Tessin Leather Goods Co. 


INCORPORATED 
25-27 WEST 30TH STREET 
NEW YORK CITY 
4 Leather Case for Every Office Use Equipped 
with Talon Fastener 


Feb. ? 











Free Hand Binder 


REG. U. S. PAT. OFF. 


holds any office form 


Every office has printed forms of some kind— 
forms which can best be used in a FREE HAND 
Binder, permitting quick accessibility. 


The FREE HAND is just the thing because, as the 
name implies, it leaves one hand free; but one hand 
is required to operate it. This time-saving and 
convenient feature alone soon pays the cost of the 
FREE HAND. Send for circular and prices. 


Free Hand Binder Company 


227 Pearl Street New York, N. Y. 
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QuickasaF lash! 


End Mistakes—Double Speed with 
Precalculated Verified Answers 


Meilicke ready-made anewers to routine problems cut 
calculating time in half for Western Union, Western Biectric 
and many other users. Any employee can use Meilicke 
Systems without training. There are no keys to punch, no 
levers to pull. Just turn the card and copy the answer. 


























The Mellicke line consists 
of the following devices: 


Interest Calculators 
Savings Bank Calculators 
Time Calculators 

Pay Rol! Calculators 
Bonus Calculators 

Unit Basis Calculators 
Dosen Basis Calculators 
Freight Calculators 
Express Caiculators 
Lumber Calculators 

Coal Calculators 
Commercial Calculators 
Butter-fat Calculators 
Yard Goods Calculators 
Discount Calculators 
Water Bill Extenders 
Electric Bill Extenders 
Price Checkers 

Vertical Cataloging 
Phone Indexes 


The Dictaform for letters, 
paragraphs and all 
data. 


Meilicke Systems meet every need, and special Calculators 
can be supplied to meet any special requirements. Let us 
show you without obligation how Mellicke systems can save 
money for your business. Write now. 


Agents—Some valuable territortes are still open. Write today. 


Meilicke Systems, Inc. 
3471 No.Clark St. Chicago, Illinois 












“LOOSE-LE! 
HOLDER 


The “F-B" Loose Leaf Holder is in use in the 
offices of the leading concerns throughout the 
country Numerous testimonials praise its use- 
fulness and simplicity 


Adjustable to any size of records and te distance of cen- 
ters by means of extension slides. Posts are also remov- 
able and can be exchanged for longer or shorter ones, 
thus regulating the capacity of the holder They are 
inexpensive, economical and efficient. Write for prices 
and samples 


F. B. MANUFACTURING CO. 
1228 INTERVALE AVE., NEW YORK 




















Pheasant Crepe Paper 


Retailing at 10 cents 


Here is a high-grade crepe to 
retail at the price of the lower 
grades. Its purpose is to an- 
swer an urgent demand for a 
cheaper, silk-finish crepe for 


: making costumes, hats, favors, 
Pry novelties and for general deco- 
| ' 





rating. 


Pheasant Crepe comes in 10- 
foot folds, 20 inches wide and in 
30 colors. Packed 12 folds to a 


box, | gross to carton. 














Other Tuttle Crepes are 
Crinkle, a high-grade crepe; 
Appleton, a good grade crepe, 
and Cascade. Send for color 
chart and prices. 


, meTutile Co. 


WISCONSIN 
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Al used 
= Everywhere 


Certified Adding Machine Rolls introduce you 
to the kind of customers you want—-satisfied 
customers who will come back again and 
again for more. 
Prepaid orders for “Certified” means a stead- 
ily growing business and reputation for you. 


U.S. LACE PAPER WKS, tive 


163 UNION AVE. BROOKYA,y > 











AOE Maan Rag 
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Chicago, !il.—O. D. Fielding, who has been traveling in the 
northwest many years for the National Blank Book Company, 
has given up road work and now has an inside position with the 
Chicago branch. 

Chicago, tll.—H. L. Murdoch, territorial manager for the Irv- 
ing-Pitt Manufacturing Company, motored to Peoria Novem 
ber 9 His son is a junior at Bradley Polytechnic, and Mr 
Murdoch visited with him to partake in the Father and Son 
activities November 10 

Chicago, itti—The T. M. Sheppard Company is expanding its 
office, accounting and shipping departments, taking added space 
on the second floor of the building at 542 South Dearborn 
street. A sample and display room has been arranged, parti- 
tioned off from the general office to give uninterrupted oppor- 
tunity for customers to study the several lines carried by the 
company 

Kalamazoo, Mich.——The Loose Leaf Binder & Equipment 
Company, recently organized, has opened temporary offices in 
the Rickman hotel, pending the completion of its new plant 


=- a ee - 
Commerce Department Trade Opportunities 


Inquiries sent to the United States Department of Commerce 

by Representatives Abroad. Recognized Business Establish- 

ments Can Secure Names and Addresses on Application to the 

District or Co-operative Offices of the Department, Mentioning 
the File Number Appearing on Each Item. 


Appliances, office, and parts, Aschaffenburg, German) No 
4,738; purchase or agency contemplated 

Binders, loose leaf, Rio de Janeiro, Brazil No. 34,453; agency 
desired 

Chairs, folding, and folding tables, Glasgow, Scotland.—No 
14.448; sole agency desired 

Desks, school, Ciudad Juarez, Mexico.—No. 34,542; purchase 
contemplated. 

Doors, vault, for banks and offices, Quebec, Canada.—No 
34,544; purchase and agency contemplated 

Desks, school, 350 required, Ciudad Juarez, Mexico No 
34.731; purchase contemplated 

Equipment, office, Prague, Czechoslovakia No. 34,749; egency 
desired 

Furniture, office, wooden, San Juan, Porto Rico.—No 4,736 
purchase contemplated 

Lockers, steel counters, shelving, etc., for banks and offices, 
Quebec, Canada.—No. 34,544 purchase and agency contem 
plated 

Machines, adding, bookkeeping and caiculating Prague 
Czechoslovakia.—No. 34,749; agency desired 

Machines, calculating, Paris, France No. 34,734; purchas« 
contemplated 

Machines, blue printing, and apparatus, Leipzig, Germany 
No. 34,343; purchase contemplated 

Machines, calculating, Berlin, Germany No. 34,588; agency 
desired 


Machines, calculating, Berlin, Germany No. 34,589; agency 
desired 
Machines, calculating, Berlin, Germany No. 34,590: agency 


desired 

Machines, calculating, Berlin, Germany No. 34 
desired 

Machines, calculating, Berlin, Germany No. 34,592: agency 
desired 

Machines, calculating, Berlin, Germany No. 34,593: agency 
desired 

Machines, calculating, Rosario, Argentina.—No. 34,338; pur- 
chase and agency contemplated 

Machines, stamp cancelling, hand operated, Piraeus, Greece 

No. 34,743: agency desired 

Machines, typewriter, portable, used or rebuilt, Gera, Ge 
many.—No. 34,330; agency contemplated 

Machines, typewriter, rebuilt, Rosario, Argentina No. 34,338 
purchase and agency contemplated 

Novelties, office, Basle, Switzerland No. 34,461; agency de 
sired 

Novelties, office, Rio de Janeiro, Brazil.—-No. 34,453; purchase 
and agency contemplated 

Paper, blue print, drawing and tracing, and tracing cloth 
Chihuahua, Mexico No. 34,433; purchase and agency contem 
plated 

Paper, carbon, and typewriter ribbons, Rosario, Argentina 
No. 34,582; purchase and agency contemplated 

Pens, fountain, and pencils, including mechanical, Glasgow 
Scotland.—No. 34,435; agency desired 


591 agency 


Pens, fountain, Guatemala Cit) Guatemala No 4,266 
agency desired : : 
Pens, fountain, Rosario, Argentina No. 34,582; purchase and 


agency contemplated 

Pens, pencils and inkstands, Rio de Janeiro, Brazil.—No 
34,453; agency desired ; : 

Specialties, office, high grade, Quebec, Canada No 4,583 
purchase and agency contemplated 

Stationery, including pencils, ink and notebooks, Chihuahua 
Mexico.—No. 34,433; purchase and agency contemplated 

Supplies, typewriter, Rosario, Argentina.—No. 34,338; pur 
chase and agency contemplated e 7 

Supplies, office, small, Rosario, Argentina.—No. 34,338; pur- 
chase and agency contemplated 


Splendid 
Opportunity 


for Dealers 


The name COURANT 
marks a_ specialty of 
superior features and 
substantial quality with 
high profit possibilities 
for office outfitters 
everywhere. Salesmen 
featuring COURANT 
in their regular calls can 
double their day’s vol- 
ume. Our dealer mar- 
gin puts COURANT in 
a class by itself. Write 
for our proposition. 


Business 


Aids Co. 


310 Broadway New York 
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The Ideal Chair 
For Clerical Workers 


Ideal. The Cook 
Posture chair is ideal 
for clerical workers 
because it gives real 


comfort a 


ed because 


is produced 


this. 


There is 


prices. 


Cc. A. COOK COMPANY 


Ashland, Mass. 


7 


motes efficient work. 
Efficient work is aid- 


chair abates fatigue. 
It prevents nerves 
from tiring because 
it encourages a cor- 
rect position. Much 
unnecessary fatigue 


rect chairs; Cook 
chairs eliminate all 


oo ki Cee 
business in 


chairs for you. Ask 
for catalogue and 
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New Patented Binding Systems 


HANDY DESK PAD 


Bridy Desk Pad 
ws Ey, 


Made of imitation leather—pad slides in— 
quickly refilled. One of our many patented 
refill products such as memo books—check 
book covers—bridge score books—catalog 
covers, etc. 


$24.00 a gross. Send trial 


order for one dozen. 


SYSTEM BINDERY, INC. 


442 North Wells St. CHICAGO, ILL. 
STATIONERY SPECIALTIES 


VY discount 


all kinds of installment paper 
for office appliance dealers 


For the convenience of office appliance 
dealers, we are now handling Installment 
or Deferred Payment Accounts on all 
kinds of adding machines, typewriters 
and other office or business machines. 
The specialized experience which this 
company has had in this field makes it 
particularly qualified to act as the financ- 
ing agency for office equipment dealers. 
The advantages of our service under the 
Victor Acceptance Corporation Plan are 
many. Capital may be kept more liquid, 
money turned over more quickly, new 
stocks acquired, and bank credit keptopen. 
We will gladly send full details of the 
Victor Acceptance Corporation Plan. 





















VICTOR Acceptance Corporation 
Lincoln Trust and Savings Bank Building 


1951 Irving Park Boulevard - CHICAGO 
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ADDING MACHINES 
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Members of the trade who visited the booth of Office Appli- 
ances at the Chicago business show are listed in the “Business 
Show Guest Book,’ which appears in the story of the conven- 
tion, printed elsewhere. 

Cleveland, Ohio.—M. J. Griffin, who has been connected with 
the Marchant Calculating Machine Company at Columbus, is 
now attached to the locai office at 510 Advance building 

Miitwaukee, Wis.—H. G. Schonlau has been appointed man- 
ager of the local office, Marchant Calucating Machine Company, 
521 Caswell block He had been manager at Kansas City, Mo., 
heretofore 

Montgomery, Ala.-T. N. Beall has succeeded W. 8S. Putnam 
as manager here for the Burroughs Adding Machine Company. 
He had been manager at Chattanooga. 

New York, N. Y.—J. T. Morris, who had been with the Sund- 
strand Corporation in Pennsylvania many years, has joined the 
eastern branch of the W. A. Sheaffer Pen Company here. 


‘iow = 
| OTHER MACHINES 














Albany, N. Y.—Henry Kass, 640 Broadway, tied up with the 
presidential election in a large display ad in the Albany Eve- 
ning News The decision in the national election was im- 
portant; Albany merchants of the capitol district have made 
important decisions regarding cash registers. A statement by 
a firm of accountants showed figures for 1927 and 1928 on the 
Kass sales of cash registers 

Chicago, lil.—The T. M. Sheppard Company added a new 
motor driven machine to its line of “‘Bostitch’’ fasteners in 
November 

Chicago, Ilil.—Gene W. Clute & Company has been estab- 
lished at 549 Washington boulevard, handling Mentges folders 
and other products Mr. Clute had been with the Latham 
Machinery Company 

Chicago, Ili.—Robert B. Wyker, a director of Thomas A. Edi- 
son, Ltd... Sydney, N. S. W., Australia, was a November visitor 
at the office of Edwin Barnes & Bros. Company He also vis 
ited the plant producing the ““Ediphone"’’ at Orange, N. J 

San Francisco, Calif.—The Pacific coast was visited in No- 
vember by two executives of the International Business Ma- 
chines Corporation, J. T. Wilson, sales manager of the Tabu- 
lating Machine Company division, and S. M. Templeton, vice 
president and sales manager, The Dayton Scale Company divi- 
sion They started in the Northwest, visiting the local offices 
of the corporation in Vancouver (B. C.), Seattle and Portland 
holding conferences with their representatives When they 
visited the San Francisco offices, all the northern California 
representatives came in for a sales conference held with the 
visiting executives From this city the two sales managers 
went on to Los Angeles to confer with representatives of In- 
ternational Business Machines Corporation for southern Cali- 
fornia 

—$—___—_- 
Rubber Stamp Signature Can Be Binding 

Sales Management and Advertisers Weekly, in discussing the 
validity of certain types of signatures to contracts, said: ‘“‘For 
instance, in a recent case, a firm attempted to avoid liability 
on a contract signed by a sales manager with a rubber stamp 
However, the Court held this form of signature valid and en- 
forceable, and explained that any signature, such as that made 
with a rubber stamp, typewriter, printing press or other me- 
chanical device, is equally as effective as a pen-written one, 
providing that the complaining party proves that when the sig- 
nature was made the parties to the instrument intended to be 
bound.”’ 

— 
Addressograph and Graphotype Operators for U. S. 

The United States Civil Service Commission, Washington, D 
C., will receive applications for positions until December 31 for 
Automatic 3-A Addressograph ($1,440 annually): F-1 Addresso- 
graph ($1,260 annually); Graphotype operator ($1,260 annually) 
The examinations will fill vacancies in the departmental service 
at Washington. Competitors will be rated on elementary men- 
tal tests, practical questions in the care and operation of the 
machines, and on their experience in machine work 
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8611-2UE 
SWIVEL TO 
MATCH 


CROCKER CHAIR CO. 


SHEBOYGAN, WISCONSIN 
NEW YORK 





CHICAGO OAKLAND 











DIEMER 


PRODUCTS 
for 


o — 
Satisfaction | 7 
and 


Service 


ENVELOPES for filing, 
mailing and carrying pur- 
poses, in RED ROPE and 
JUTE, for flat or folded 


papers. Also metal end 
filing boxes. 


The Illustrations show a 
few of the designs carried 
in stock. 









Samples furnished on 
request 


The JOHN F. DIEMER Co. 


519 Broadway New York, N. Y. 


Send for Catalog No. 30 
(Established 1869) 











AUTOMOBILE 
EXPENSE 


HARVEY’S 
Shows the Exact Cost of Auto Travel. 


BOOK 


Manufacturers employing sales- 
men who travel by auto have 


found the Harvey book a quick 


guide to comparative costs. 
A counter display makes sales. 


Write for sample and discounts. 


FRED W. HARVEY CO. ™cosen2vr 








TYPEWRITER STANDS 


Built entirely of Plain Oak or 
Selected Gum. One drawer with 
three-ply framed-in bottom 
Drawer equipped with pencil 
pocket Rigidly braced with 
Steel Corner Braces. Genuine 


Duco, dull rubbed finish 


Can be furnished 30 inches h 


Packed six to a crate, K/D 


Stands can be equipped with 





genuine Laurite tops at small 


additional cost. 


Length 32 inches. Depth 17 inches 
Height 26 inches. Finish Golden Oak, 
Mahogany, or Walnut. 


“4 production unit at remarkably low 


t. Write for catalogue containing our 
complete desk line.” 


McLEOD FURNITURE COMPANY, LAUREL, MISS. 
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Built to Order Steel 
Equipment ata 

| Moderate Price 

Because special steel furniture 
is not as much in demand as 
stock items, it is very often 
high priced. For nearly a 
quarter of a century Imperial 
installations have met with 
approval in all respects but 
especially in the matter of 
price. Imperial dealers often 
secure contracts because they 
can offer the best in equip- 
ment and service at a moder- 
ate price. As he carries no 
stock, the dealer’s profit is 
not eaten up by storage costs 
or hauling charges. Full par- 
ticulars will be gladly sent at 
your request. 


IMPERIAL 


STEEL CABINET COMPANY 
2130-2152 Fulton Street 


CHICAGO, ILLINOIS 
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No. 468 Chair Iron. 
Made under our own 
patents. | . ’ 

r SeeeeaL 


7 








Che Collier-Keyworth No. 468 Chair Iron is low in price but 
not low in quality. It is light, strong and well finished. The height 
adjustment is simple, yet positive. The construction of hub and 
bottom plate is such that legs will not loosen Friction, noise and 
wabble are conspicuously absent. Its popularity is fully justified 


MADE UNDER OUR OWN PATENTS 


COLLIER-KEYWORTA CO., 


GARDNER. MASS., U.8.A. 
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Boston, Mass.—John A. Paine has been appointed salesman in 
Territory No. 7 by the Yawman and Erbe Manufacturing Com- 
pany. He was promoted from floor sales. 


Boston, Mass.—The Thorp & Martin Company, agents for 
The Berger Manufacturing Company, has added three new 
salesmen: Wm. H. Gately, J. G. Burke and Warren M. Harmon 


Charleston, W. Va.—Talley’s, Inc., has been chartered to deal 
in office equipment and supplies: capital stock, $25,000; in- 
corporators—B. C. Talley, Leona M. Talley, L. A. Williams, 
Erma P. Williams and Era Osborn Davis. 

Chicago, til.—Louis J. Filiatrault has been appointed a sales- 
man by the Yawman and Erbe Manufacturing Company. 

Cincinnati, Ohlio.—Edward Dinan, who was connected with 
the advertising copy department of The Globe-Wernicke Com- 
pany the past four years, is now a copy writer for Moreland- 
Stuckenberg, a Cincinnati advertising agency. 

Chicago, ili.—The Peerless Office Furniture Company, 523 
South Dearborn street, has been chartered to manufacture and 
deal in office furniture; capital stock, $10,000; incorporators— 
T. F. Reilly, H. H. Markovitz and Isadore Edelson. 

Chicago, til._—The Harmsworth School, Inc., 127 North Dear- 
born street, has been chartered to conduct courses in filing, 
indexing and kindred subjects; capital stock, $6,000; incorpo- 
rators—A. B. Crawley, C. C. Neff and P. D. Carson. 

Chicago, ttl.—The Crown Office Supply Company, 322 West 
Washington street, has established an office furniture depart- 
ment. Additional space has been taken on the fifth floor of 
the building, which will afford space for a representative show- 
ing of the furniture lines handled 

Chicago, ili.—A. J. E. Larson, vice president of the Art Metal 
Construction Company, and E. A. Keeling, general sales man 
ager, were visitors at the local branch in November. Mr 
Keeling had been on a business trip to the Pacific coast, and 
stopped over in Chicago on his way back to headquarters at 
Jamestown, N. Y. 

Fitchburg, Mass.—The Office Equipment Company, 336 Main 
street, has been established by Louis E. Rice and Lester T 
Win 

indianapolis, ind.—The Rosner Furniture Company has been 
chartered to manufacture, buy, sell and deal in furniture, office 
and store fixtures and devices; capital stock 250 shares common 
no par value; incorporators—Morris C. Rosner, Portia Duncan 
and Henry Rosner 

New York, N. Y.—H. F. Dorey is a new floor salesman with 
the local branch of the Yawman and Erbe Manufacturing Com- 
pany 

Newark, N. J.—The North Jersey Fixture Company has been 
chartered to deal in office equipment; capital stock, $25,000; 
Samuel Weitzman, charter representative, Newark. 

Portiand, Ore.—H. H. Cruttenden is a new salesman in the 
office furniture department of The J. K. Gill Company store 

Providence, R. 1.—Francis W. Post has joined the “‘Berloy” 
department of the National Office Specialty Company. 

San Francisco, Calif.—H. L. Smith, general sales manager of 
the Yawman and Erbe Manufacturing Company, paid a visit to 
the coast in November and called at the branches in Los An- 
geles, San Francisco and Seattle He was in San Francisco 
during the third week of November, and visited the greatly en- 
larged and beautified offices of the company on Sutter street 
Charles H. Victor is the San Francisco manager. 

San Francisco, Calif—In the Remington-Rand organization 
B. R. Lindgren has been promoted to be Library Bureau verti- 
cal specialist for Zone 7 For years Mr. Lindgren occupied a 
responsible position with F. W. Wentworth when his organiza- 
tion represented Library Bureau in this territory. Prior to 
the presidential election, the sales force of Remington-Rand ran 
a vigorous election contest, sales counting as votes at the polls 
The highest sales record was polled by G. A. Murphy who had 
been assigned to the union labor ticket 

San Francisco, Calif.—The State Corporation Department has 
issued a permit to the National Selectograph Corporation 
authorizing a public offering of 49,250 shares of the National 
Selectograph Corporation, of par value of $10 per share. This 
corporation, with offices at 455 Ninth street, has handled its 
affairs locally, financing having been undertaken by the officers 
until it is now reaching the final stages The Selectograph 
automatically selects from a card index the particular record 
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The Cover Cannot 
Work Loose 


Kumfort Kushins retain their new- 
ness. This because the top is perma- 
nently vulcanized to the sponge 
rubber body. The cover cannot 
tear, buckle or work ioose. Annoy- 
ance is eliminated. 


Kumfort Kush- 
ins give comfort 
to body and 
comfort to mind. 
Write for full 
details. 





Featheredge Rubber Co. 


342 West Huron Street 
CHICAGO, ILLINOIS 
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Advantages to Dealers 
in the DIETZ Line 


O establish your prestige among 

business leaders you should carry a 
fine line of office furniture. DIETZ 
Executive Desks fulfill this need. 


‘THE J. F. Dietz Co. is centrally lo- 

cated. Direct rail connections with 
most markets—freight and time saved 
are added profits. 


THE J. F. DIETZ CO. 
CINCINNATI, OHIO 
Makers of Good Desks Since 1881 


Send for our new catalogue 
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The Complete lag 
LC Smith | ! revue” 


Rebuilts 
Service 


By taking advantage of 
the complete service we Selected 
offer, you can fulfill Roughs 
every customer require- 
ment, whether it be for 
the finest of rebuilts for Rebuilding 
cash or easy terms, a ma- Service 

chine for rental, or in se- 
lected rough condition. 


You can make bigger 


2 Smithtype 
Rentalgrades 





- Exchange 


profits if you use these Service 
services. 
Installment 
Financing 











Write for New Price 

List and Spot Cash 

Commission propo- 
sition, 





Smith Typewriter Sales Corp. 
World's Largest Rebuilders of the L C Smith 
41C-360 E. Grand Ave. - - . CHICAGO 


Dealers Wanted 


tosell Tested and Approved 


DRY STENCILS 


Two years of research and experimenting 
with dealers and consumers proved that we 
have a product which you can handle with 
great profit. 

Government Purchasing Agents, supply men 
representing the largest Public Utilities and 
Industrial Corporations have tested, com- 
pared and reordered our “Aladdin” Stencil. 
+ It meets all commercial requirements. 


Quick-Selling Stencil 














| Embodying the finest ingredients for duplicating 
| work—"“Aladdin” gives clearer copies at greater 
| speed. Extensive advertising will acquaint your 





customers with its qualities—a Jower selling price 
will move your stock more rapidly. Dealers receive 
full protection and greater discounts. 


Write us for samples and best dealer 
discounts. One dealer sold 2200 quires 


( Get behind this approved Dry Stencil. } 
‘ (retail) the first month! 


ALADDIN DRY STENCIL CORP. 














| 72 Duane St., New York City 
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Atlanta, Ga.—E. C. Pittard has joined the Royal Typewriter 
Company, Inc., taking charge of the country territory 

Bellefontaine, Ohio.—L. E. Marquis has moved his business 
to the Opera block, East Court avenue; the former location was 
on South Main street. 

Billings, Mont.—-The Woodstock Typewriter Sales Company 
has been established here, an enterprise of Harry Williams. A 
branch is operated at Miles City. 

Buffalo, N. Y.—F. A. Plummer has joined the local sales or- 
ganization of the Woodstock Typewriter Company. He had 
been with another typewriter manufacturer at Chicago before 
joining up here 

Chicago, Ill.—W. C. Nauveaux is a recent addition to the 
local sales staff of the Woodstock Typewriter Company He 
Saw service overseas 

Chicago, Ili—H. M. Rice, of the Smith Typewriter Sales 
Company, visited home office and factory of the L. C. Smith & 
Corona Typewriters Inc., at Syracuse, N. Y., in November 

Chicago, Ill.—K. W. Lund, of the E, W. Lund Company, Du- 
luth, Minn., visited the home office of the Woodstock Type- 
writer Company last month. His company is distributor for 
the Woodstock at Duluth. 

Chicago, ill.—I. W. Stevens has been appointed office man- 
ager by H. S. Gilbert, manager here for the L C. Smith & 
Corona Typewriters Inc E. Harris, who preceded Mr. Stevens 
as office manager, is now selling typewriters in a loop territory 

Chicago, til.—The nine kinds of Underwood service which 
have been featured by the Shipman-Ward Manufacturing Com- 
pany seem responsible for the crowded condition of the shop 
Day and night work have been necessary to care for orders 
October was one of the best months the business has expe- 
rienced, and November hit the same stride. 

Chicago, Ili.—J. E. Riley is again attached to the Chicago 
sales staff of the Underwood Typewriter Company, as special 
assistant on outside sales, working directly from the office of 
George W McClellan, branch manager Mr Riley was con 
nected with the Chicago branch ten years ago In the interval 
he had been engaged at Baltimore, New York and Davenport 

Clinton, towa.—E. A. Quinlan has established an office at 
211-12 Weston building He sells Royal typewriters, a sub of 
the office at Davenport 

Davenport, towa.—Miss Helen Stolle is a recent addition to 
the local sales organization of the Royal Typewriter Company, 
Inc 

Detroit, Mich.—Mr. Herold, an experienced typewriter man 
has joined the local sales staff of the Woodstock Typewriter 
Company 

Fitchburg, Mass.—The Office Equipment Company has beer 
established by Lester T. Win and Louis E. Rice, handling a 
varied line of office equipment Woodstock typewriters are 
distributed 

Great Falls, Mont.—George Bennyhoff has established the 
Woodstock Typewriter Sales Company. He is familiar with the 
local typewriter fleld through a farmer connection. 

Huntington, W. Va.—The Smith & Hitch Typewriter Con 
pany has been established by Herbert M. Smith and Carltor 
W. Hitch The company is agent for Royal typewriters 

Jacksonville, Fia.—A. H. Henley has been transferred by the 
Royal Typewriter Company Inc., from Miami to the local 
branch, 224 Adair building. 

Kansas City, Mo.—D. C. Long, formerly a service man, has 
become a salesman for the Woodstock Typewriter Con pany 


here 

Lancaster, Penna.—The L. C. Smith & Corona Typewriters 
Inc.,. has moved to 220 Chester street from 38 East Liberty 
street 

Los Angeles, Calif.— Walter H. Matthews has become a sales- 
man here for the Woodstock Typewriter Company He had 


been with the H. M. & C, Carbon Company at San Francisc 
before joining the Woodstock here 

New York.—The Roland Typewriter Company has increased 
its capital stock from $10,000 to $20,000 

Ponca City, Okla.—The Hall Typewriter & Adding Machine 
Company has been established by J. F. Hall at 201 East Grand 
avenue 

- Providence, R. |.—The Maurice C,. Smith Company has become 
distributor in this section for the Woodstock Typewriter Con 


pany 


(Continued on Page 205) 
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LO 
STAM P PAD 


Conceded by the largest consumers of 
Stamp Pads to be the only pad having 
every essential quality necessary for com- 
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plete satisfaction. 


Guaranteed to outwear any other pad 
25%, and due to its radically different 
type of construction (patented), elimi- 
nates all traces of surplus ink on the 
striking surface of the pad, therefore you 
must get absolutely perfect rubber stamp 
impressions at all times. 


Sample on Request. 


Peerless Carbon & Ribbon 
Mfg. Company, Inc. 


476-478 Broome St. New York, N. Y. 





IT’S A CONRADES 





When a user points to a chair and 
says, “It’s a Conrades,” he pays a 
high tribute. It’s all any user needs 
to know about a chair. 


CONRADES 
MFG. CO. 


1942 North Second St. 
St. Louis, Mo. 






EXHIBIT 


1718 Washington 
Avenue 


St. Louis, Mo. 
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BANKS NEED THEM 


THE 
CURMANCO 
STEEL 


NOTE 
and 


DRAFT 
RACK 


For drafts, 
checks, pads 
of all kinds. 
Used by 
bankers, mer- 


chants, ga- 
ragés, oil 
stations and 
in many other 
lines of busi- 
ness. 
Made in Stock Sizes 6-8-10 Pockets—Easy to Read— 
Easy to Select—Neat and durable construction, art 
steel, all enclosed body, rests on rubber pads, fin- 
ished baked enamel. Olive green or grained.mahog- 
any, Golden Oak, Walnut. Ornamental as well as 
serviceable. 


SAVES TIME — SERVES QUICKLY 


Staple Seller—Order to-day—Less Dealer's Discount 


CURRIER MANUFACTURING COMPANY 


N. W. Terminal - Minneapolis, Minn. 








Get your profit now 


There’s no waiting for 
profit when you install 
Lincoln Superior Type- 
writer Keys. Every sale 
carries a nice margin. 
No trade-ins or special 
concessions to make — 
just a straight, outright 
sale for cash. Get your 
profit now. Send for de- 
tails of the profit mak- 
ing plan. 
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Amestyle 


envelope service 
makes money 
for you 


ry 
ui 





If you want to make 
money in your envelope 
department give your 
sustomers envelope 
vervice 


The way to give them 
complete mailing and fil- 
ing envelope service is to 
know more about Amestyle 
——a line that covers every 
general and special en- 
velope need 


You don’t have to stock 
the whole line or any 
part of it; we work with 


you Write for samples 
and further information 
today; be the first one in 
your territory 





Ames Safety Envelope Co. 
55 Sudbury St. Boston, Mass. 
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o The New Amestyle 

- 1 Envelock. 

= Amestyle Expanding 
2 Sealwell Mailing 


Envelope. 
> 3 Amestyle Vertical File 
Pocket. 
4, Amest le Safety Ex- 
ing Filing En- 
v . 




















ROBERTS MODEL 49 
Here's QUALITY - - at the 


HE Roberts Model 49 

gives — a lowest 
utmost value—Quality at a 
price they never question price ° 


—only $7.50! It’s made by 
the world’s largest manu- 
facturers—for general use 
wherever numbering is 
done—and has three ac- 
tions, consecutive, dupli- 
cate and repeat from 1 to 
999,999. 

Want more information? 
Write for it—and at the 
same time ask about the 
Roberts Big Six 
Line and the sales 
plan that’s getting 
such big results for 
other Roberts 
dealers. 


ROBERTS 
NUMBERING 
MACHINE Co. 
694-710 Jamaica 

Ave., 
Brooklyn, N. Y. 


Western 
Distributors: 
The Superior Type 









°. 
3940 Ravenswood 
ve. 
Chicago, Il. 



























NEW NEW 
In _ os 
APPEARANCE Seeeeeeeeem §€§6 EFFICIENCY 


Underwood Typewriters 


“INVESTMENT” INSURES GAIN. 
“SPECULATION” INVOLVES RISK. 
' SALES BY SATISFYING USERS. 
REDUCE COST OF “SERVICE MAINTENANCE” 


SELL WHAT YOU COULD USE 


Not a ‘*Makeshift’’ 


SMITH BROS. 
PRICES || anv ALL OTHERS VALUE 
EXPORT---WHOLESALE 


GENERAL TYPEWRITER EXCHANGE, INC. 


462-464 BROADWAY NEW YORK, U. S. A. 














CARRIED IN STOCK BY 
YOUR JOBBER 


Not only convenient for use by window dressers 
retail merchants, newspaper publishers and a host 
of others but quickly available to dealers, being 
CARRIED IN STOCK BY YOUR JOBBER 
Easy to turn out an attractive sign or show card 
with COIT’S—and profitable to sell; small stock 
investment and stock quickly replenished. We 
offer you display card of 12 pens for 30 days’ sales 
trial, prepaid, with window card for advertising 


The Bridgeport Pen Company 
239 John Street 
BRIDGEPORT, CONN. 


COIT’S terrerinc PENs 
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STAMPS - STENCILS - SEALS 
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Chicago, tll—J. R. Swift, general manager of The Superior 
Type Company, spent several weeks in November on the Pa- 





cific coast 

Chicago, til.—F. X. Mayer, manager here for the A. D. Joslin 
Manufacturing Company, served his country twice in November 
First he voted. Second he was called to jury duty in the crim- 
inal court. First class job on both counts. 

Chicago, lil._—W. A. Force, III, of Wm. A. Force & Company, 
Inc., passed through Chicago in November, returning to New 
York from a tour of the Pacific coast cities He was inter- 
rupted because of an accident to H. G. Baumann, sales man- 
ager, which necessitated Mr. Force returning to headquarters to 
supervise work until Mr. Baumann cou!d take hold again 

New York, N. Y¥Y.—H. G. Baumann, sales manager for Wm. A 
Force & Company, met with an accident in November, break- 
ing two bones in his ankle. He was rushing to board a sub- 
way train, and slipped. Mr. Baumann is making good progress 
but it will be some time before he can resume work at the 
office 

St. Pauli, Minn.—Alexander & Company, law printer, 24 East 
Fourth street, has installed rubber stamp, seal and sign de 
partments 

. 
(Typewriters—Continued from Page 702 

Richmond, Va.—Roscoe Adams, a salesman for the local 
branch of the Royal Typewriter Company, In is president of 
the Charlottesville Chamber of Commerce 

Riverside, Calif.—A. P. Bolius has been appointed manager 
of the local sub branch, Underwood Typewriter Company. He 
was transferred from Tucson, Ariz 

St. Louis, Mo.—H. O. Hackel has been appointed a senior 
salesman by the Royal Typewriter Company, Inc 

St. Louis, Mo.—The Roberts Typewriter Service has moved 
from 804 Century building to 855 Century building 

St. Louis, Mo.—H. C. Michaelis has been appointed salesman 
in this city by A. L. Lambert, manager for Varityper, Incorpo- 
rated 

San Francisco, Calif.—Earl White, Pacific coast manager for 
the Ames Supply Company, is one of numerous business men 
who are pleased that the election is over In addition to the 
presidential campaign, the California ballot was complicated 
by many state amendments, initiative measures, etc In San 
Francisco they were sixty-two in all. Mr. White said that now 
the election is settled and merchants are getting down to busi- 
ness again, he and his assistants feel that they can devote 
themselves to selling parts, instead of talking politics. October 
was the best month of the year for the Ames Supply Company 
on the coast 

Washington, Penna. taymond Falland, who conducts the 
Typewriter Sales and Service at Wheeling, W. Va., has opened 
an office here 





The “Aluminum” Pocket Seal 


and other MARKING DEVICES 





POCKET SEALS SPECIMEN IMPRESSION 


Li 


e Self - Inking Numberin 
Rotary Dater Rubber Stamps Machines. WAX SEALS 








NAME PLATES 
BADGES METAL CHECKS 


MANUFACTURED BY 





MEYER & WENTHE - CHICAGO 


OFFICE & FACTORY - 24 to 30 S. Jefferson St. 
LOOP STORE - 31 North Clark Street 
WEST SIDE STORE - 28 S. Jefferson St. 


Catalogue of Complete Line will be sent upon request 
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ACCOUNTING MACHINES 
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Chicago, !!l.—D. Q. Horner, of the Maloney-Gilmore Company, 
returned in November from a business trip to New York and 
other eastern cities 

Chicago, !!!1.—E. A. Norman, special! public service representa- 
tive of the Elliott-Fisher Company perated in the Chicago 
territory in November 

Chicago, !!l1—Miss M. A. Rooney, who was with the Elliott- 
Fisher Company several years, has returned to become secre- 
tary to R. B. Buswell, district manager 

Newark, N. J.—The Ellis Adding Typewriter Company has 
been acquired by The National Cash Register Company 

Portland, Maine.—The General Office Equipment Corporation 


has moved its local branch from 102 Exchange street to 231 
Middle street Increased space and better facilities have been 
obtained through this change 
-——_— ~<a 
The only safe way to destroy an enemy is to make him your 


friend Type—Hi (Hollywood Citizen) 





THE AJAX SERVICE STAMP 


A New 
Article 







pia 
JAN 20.1927 A 


Service 
STANDARD OIL COMPANY Stamp 


OF NEW YORK 
Of Many Uses 


For receipt bill 
SAMPLE IMPRESSION Satine a 


The Ajax Service Stamp comes to you with — ae 


date wheels good for TEN YEARS’ USE, No of 
without replacement; any reading matter you ays fig- 
may desire, and with any of the five colors ures; no smear- 
of ribbon you may select, and protected 

against breakdown by our guarantee! Price, The Ajax prints 
complete, $15.00—good discount. through a ribbon 


Ajax Time Stamp Co. 


81 Washington St. Boston, Mass. 


PER. .~----------<<<- —<<<8<eneom 
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WE OFFER THE FINEST 
LINE OF 


CARBON PAPERS 


tii he i 


A 





TYPEWRITER 
RIBBONS 


EXCLUSIVE FOR 
THE DEALER 
AND STATIONER 


il i hi titi te i 


Allen & Company 


11-13-15 Vandewater Street 
New York 
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Office Chairs 


Made to stand long service 
at minimum price 
Empire Chair Company 
johnson City, Tenn. 


Permanent Exhibit — American Furniture Mart 
Space 1526 — 1527 — 1528 Chicago, Ul. 
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RIBBONS AND CARBONS 
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Chicago, tll.—J. A. White, manager here for the F. S. Web- 
ster Company, Inc., motored to Ocean Springs, Mass., in No- 
vember. He spent several weeks at the gulf resort before re- 
turning to Chicago. The motor car was left at Ocean Springs, 
as Mr. White plans an extended stay there early next year. 

San Francisco, Calif.—W. G. Huston, coast manager for 
Mittag & Volger, Inc., returned to his headquarters, 591 Mis- 
sion street, November 19, after a satisfactory trip over his 
territory as far east as Denver. Mr. Huston said he expected 
A. H. Barkerding, vice president and general manager of Mit- 
tag & Volger, Inc., either in late November or early in De- 
cember. While here, it was planned to hold a general coast 
conference with the various managers for Mittag & Volger 
attending The Ribbon and Carbon Dealers’ Association of 
San Francisco has placed its next meeting in charge of Mr 
Huston, and Mr. Barkerding will be the chief speaker 

San Francisco, Calif.—The Pacific Manifolding Book Company 
of Oakland, Calif., had as usual quite a large booth at the 
food show, held in the Civic Auditorium Many California 
products that could not exactly be classed as ‘“‘food’’ are always 
shown at this big exhibit, which draws thousands of spectators 
daily during the week it runs. Many people showed much in- 
terest in the Pacific Manifolding Book Company's display and 
E. A. Sullivan, who was in charge, explained the general lines 
and this year's novelties The cash sales book and the auto- 
graphic register with the original and duplicates, new this year 
is a case of getting from the simplified to the more simplified. 
The Niagara fold for office stationery gives the operator a per 
petual carbon, starting in a continuous strip. The duplicates 
come in different colors, so that invoices, etc., can go to the 
different departments, each having its own color, for record, 
packing department. delivery, etc., and consignee Several 
other new devices were shown The company has plants at 
Emeryville (Alameda county, in the trans-bay section), and 
Los Angeles, Calif., and one in Seattle, Wash 

- ee —_ 
(Furniture—Continued from Page 201) 
desired by the operator. Shown some time ago at a business 
show the Selectograph aroused much interest both in this coun- 
try and abroad It is understood that production is now be- 
ginning 

San Francisco, Calif.—The Ingrim-Rutledge Company has ap- 
pointed O. A. Auld manager of their furniture department. The 
company is wholesale and retail distributor in northern Cali- 
fornia for Cutler Desk Company and The Browne-Morse Com- 
pany's steel filing equipment and supplies Mr. Auld is attend- 
ing to the furniture interests of the firm in San Francisco, the 
bay region and northern California. James McCabe is coast 
manager for both Cutler Desk Company and The Browne- 
Morse Company Mr. Auld was formerly with the M. G. West 
Company and is thoroughly conversant with the city and the 
bay region and its office furniture requirements He is a be- 
liever in displaying office furniture as attractively as possible 
and in a way that will make executives vision themselves at 
home n the different sample office arrangements There are 
many attractive office displays in the large office furniture 
rooms of the Ingrim-Rutledge Company, many of them featur- 
ing new products in desks, ¢ 

San Francisco, Calif.—John B. Hibbard, coast representative 
for The Globe-Wernicke Company spent a couple of weeks in 
this city early in November and then left for Los Angeles 
While he was here he received congratulations on being given 


a wider field in the organization For over four years past he 
has been visiting the H. S. Crocker Company, distributors for 
this territory of the Globe-Wernicke, as coast manager He 
has now been appointed district sales manager and will cover 
o the coast 


Arizona, Nevada, Idaho and Montana in addition t 
states of California, Oregon and Washington “Hibbard’s a 
fine fellow and a canny Scotchman to boot, said one of his 
associates, alluding to the greater power which has just been 
placed in the representative's hands by The Globe-Wernicke 
Company He often holds sales meetings with Globe-Wernicke 
representatives here and his shrewd sales ability is recognized 
by all A. V. Gillin, of Portland, Ore., has been appointed as- 
sistant to John B. Hibbard 

Washington, D. C.—The local branch of the Yawman and Erbe 
Manufacturing Company, in charge of William St. Johr has 
moved to the Homer building, 603 Thirteenth street, N. W 
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Sell FILING SAFETY 
and Make Three Profits 











The ACCO Fastener, con- 

sisting of a base with two 

prongs, and a lock compres- “a 
sor strip, permanently binds 

papers tightly together in a 

folder, eliminating refiling, 

mishling and loss. 


The Three 
aC, Go 


Vush erfeers 


_ 
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ACCO Punches are made for 
all standard filing and loose- 
leaf gauges and holes. They 
operate with an easy wrist 
action, never rust or get out 
of order, or require servicing 
of any sort. 


The ACCO Binder Folder, 
of durable pressboard, is 
made for all standard sizes 
of correspondence and record 
sheets. Contains an ACCO 
Fastener; the papers cannot 
slip or tear out Takes up 
less room than ordinary ma 
nila folder with its loose 
papers. 















Beebe Ave. & William St. 


O CLOSELY related, so obviously connected, 

so necessary to each other are the three ACCO 
items illustrated that a sale of one almost always 
means a sale of all three. This triple tie-up is the 
result of ACCO planning for filing efficiency —a 
definite method by which you can help your custom- 
ers increase their business success and so earn 
their lasting good will 


Instead of selling single items of merchandise you 
can thus sell filing safety, filing economy, filing in- 


AMERICAN CLIP COMPANY 
Long Island City, N. Y. 


CANADA: 
ACCO CANADIAN COMPANY, Led. 
454 King Street W., Toronto 














surance—and watch three profits grow where one 
grew before. That means the success of your own 
store and the healthy, pleasant increase of your 
bank account. 


The ACCO line of Business Builders contains many 
such items worthy of your aggressive selling in- 
terest. You'll find them all in the ACCO Loose 
Leaf Catalog. Send for it and let us tell you all 
about the ACCO proposition. No obligation, of 
course. 


EUROPE: 
ACCO COMPANY, Ltd. 
18 Whitefriars Street 
London, E. C. 4 


ARGENTINA: 
FRED BERG & CO. 


448 Sarmiento 
Buenos Aires 
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with the SLIP-ON 
shade 


The Slotted Green Glass Shade 
is found only on FARIES 
LAMPS. The instant removal 
and replacement of AMRON- 
LITE shades without re-wiring 
is an exclusive Faries feature. 
It will put over many sales for 
you. Made by FARIES—the 
ORIGINATORS of Portable 
Electric Lamps with Green 


Glass Hoods. 


AMRONLITES are made of 
brass throughout—high quality 
in every respect. They put 
light where it is wanted and 
relieve eye strain. The use of 
MAZDA Inside Frosted Blue 
Daylight Bulbs makes AM- 
RONLITE like DAYLIGHT. 
Full detai!s in catalog O-12. 


CUSPIDORS, TOO 


Faries brass cuspidors are 
equally as salable. Send for 
8403 beoklet OA-12 and prices. 


FARIES MFG. COMPANY 


Decatur, Illinois 


Rencib 


the most economical pencils 
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= 2 of the world ! 

= = —a 1) Try Our 

= V 

STABILO 
THIN LEAD 


COLORED PENCILS 
THEY DO NOT BREAK 


Prices and samples on request 


Stationery Export & Import 
orp. 
221 Fourth Ave., New York 


Sole Distributor of Swan Pencil 
Company 














A New Desk Line 


Furnas has designed a line 
of distinctive desks—desks 
which rival the finest in 
every way but price. Let 
us send new catalogue. 


FURNAS FURNITURE CO. 


INDIANAPOLIS, IND. 




















Our “600 Line,” low 

priced commercial 

grade four drawer 
filing cabinet 


Substantial and hand- 
somely finished; all hard- 
ware brass, in satin brass 
finish. 


Each drawer operates 
on two anti-friction roll- 
ers at the front. This 
value is also available in 
the four drawer legal cap 
size and in the corre- 
spondence unit. 


Very adaptable for in- 
active files or files not in 
use every day. 





Write for our catalogue 
and prices. 


601 Without Lock 
602 With Lock 


Corry-Jamestown Mfg. Corp. 


CORRY, PENNSYLVANIA 
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QoQo0o0o0000000000 J 00000000 - 
Q s) “UNIVERSAL BULLETIN BOARDS 
5 are DURABLE, ATTRACTIVE and CONVENIENT 
bd Ready to Hang on the Wall 
5 SIZES 
. 5 16 x 24” $ 5.85 
by ordering at once 5 
0 0 RA <= 7.75 
o = 
Yankee Val-U-Roll o 24 x 36 9.60 
: : 5 Serr 11.50 
Adding Machine Paper g _— 
0 2 ae eT 
5 Fe 16.75 


aaa ss sis sie \s/s/8 s/8/s/s/6/s sis aleis/s ss s\s0 50s sis\sislesls's sstste) 


A guaranteed roll containing 250 


lineal feet of paper. All rolls 
are 34 inches in diameter, not 
short in yardage An _ excep- 
tional grade of paper at a 
moderate price, considering 
quality 


Manufactured by 


Yankee Paper & Specialty Co. 


IOOOOoOoooooo! 


OOo 





ONSTRUCTION: Rigid steel frame, 

electric welded, fillers of %%” thumb- 
tack board, covered with finest quality 
green burlap, usable both sides; metal 
plate “BULLETIN” on one side. 


QIK C6 


There is a large market for these Bulletin 
Boards in Banks, Schools, Colleges, Li- 
braries, Chambers of Commerce, Welfare 
Organizations and in the Office. To recog- 
nized Office Outfitters and Dealers there is 








O 

O 

O 

O 

O 
5 a 

a special discount. Please write for lit- 

fs MENASHA, WIS. s erature OE-27. 
: : 
q : Giniversal Fixture Corp. 
. 5 135 West 23rd Street New York City, U.S. A. 
Ooo00000000 c joooDoooooooo00005 














Is Its Own 
Salesman 


Nappanee, 





TELEPHONE 
DESK No. 1407 


Our No. 21 catalogue 
shows complete line 
Desks, Costumers and 
Draft Screens in the 
latest Modernistic 
designs and colors. 
Mail your inquiry 


now 


GEORGE L. LAMB 


Manufacturer 
















Indiana 
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VITAL 


EVERY great selling organization, 
outstanding sales executive, all examples of Bs 
successful merchandising, base their position 
on firm conviction of the quality of the gocds. 
That confidence in the quality of the supplies 
when properly supported by the manufacturer 
is a VITAL essence—an ingredient that in- 
sures success. 

We are in search of that VITAL essence to 
carry our campaign to success in various 
localities throughout the field. Queen brand x 
ribbons and carbons are manufactured in 5 
various weights and degrees of inking for 
gpeciic purposes. When used as specified, ; 
these typewriter supplies are superior g 
We shall be glad to furnish proof or ad- E 
ditional details to any retailer. 


UEEN 


ibbon and Carbon Company 


MANUFACTURERS 


d 109 Reade Street 
| New York, N. Y. 
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CATALOGUES 
— Se 


Paragraphic reviews of current issues from 
the catalogue and allied fields, classified for 
convenient reference. 











Manufacturer 


From the Lin-May Company lli West Jackson street, Ch 
ag I! omes a folder showing the ease with which that 
typewriter attachment can be iffixed to the machine and the 
results it brings to the typist stenographer 

Dealer 

A handsome folder i three lors fron Australia announces 

the removal of W. R. Smith & Patterson, Ltd Brisbane. fron 


Adelaide street to Marshall street Valley The cover desig: 


shows two marching figures, titled We're Keeping In Step 
referring to important advancements suc as the new Brisbane 
own hall and the cross-river bridge Both of thes nprove 
ments are shown on the cover of the folder 
Direct Mail—Manufacturer 
4 folder with reply postal from The Elliott Compar Can 
ge Mass.. showed that at least thirty cents are lost every 
anyone in an office addresses 10 envelopes or writes 
names on formes 
4 mailing by The Trussell Manu ring Company, Poug! 
epsis N. ¥ featured the company’s gift box line. an attrac 
holiday special with all year around possibilities A‘ 
npanying it Was i folder Trussell loose leaf memos 
diaries and address books 
Owners of Corona typewriters were addressed by the L. C 


Smith & Corona Typewriters Inc. regarding a trade in prop 


sition, enabling them to get a new Corona, with selection fror 
the various color finishes and the improved mechanisn 
reply postal made it easy for Coro users to get their new 


typewriter without delay 

Branches of The General Fireproofing Company dispatched 
to their mailing lists a convincing broadside on shelving. This 
mail piece showed the advantages of steel! shelving from many 
wing how an original 


angles neluding graphic pictures si 
installation can be strengthened by adding reinforcing angles 
ind fitted for still heavier loads by installing ledge supports 
ind reinforcing angles for the centers of the shelves In any 
ise the changes can be made by any handy man 
Direct Mail—Dealer 
Farnha s reer ape dis atched a folder in colors d 
recting attention to the new store at 605 Second avenue, Sout! 
with a page dev a to six spe« s te Get Acquainted.” \ 
perspective view f the Minneapolis business district showed 
ition of the new store 
Accessory Advertising Matter 
The Yawman and Erbe Manufacturing Company, Rochester 
N. ¥ provides its dealers wit! n effective advertising special 
ty This is a dusteloth with the Y and E” imprint ich j 
dividual glassin: bag These are sold to the company’s 
s at a low pri vermit vide distribution at mod 
I Ww 4. Sheaffer Pen Cor has vided dealers with 
piece colored window tr for w Chris tmas selling 
s This is a ‘ r ‘ derne a style Christ 
massy n spirit without the onventional “allan of the gift 
sor There is arge winged center piece, two side pieces 
wo dis] ards The forceful design and wonderous 
of color 1 ke the trin verful adjunct to displays 
j dis 
+ 
Stationers’ Rubber Sundries in British Columbia 
Cor erce Reports] Rubbe bands and erasers used in Brit 
sh Columbia ;¢ supplied chiefly by anufacturers located 
stern Canada American goods, however, hold a prominent 
~ n. both in rubber bands of sizes, and in white and red 
sers for pet nk ind typewriter the latter wit! i brusl 
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Paragraphic reviews of current issues from 
the house organ field, classified for convenient 





reference. 
Manufacturer 

The Lyon Standard (Lyon Met Products, Inc.) ran an in 
teresting article or Making the Card Table Stock Pay It 
showed how steel fo Iding tables and chairs can bring increased 
profits and larger sales units 

The Beau Geste suite was the t é f The Leopold News 
(Leopold Desk Company), displaying selections from the suite 
and illustrations of accessories essential t complete equip 
ment of the elegant office 

An efficier installation of special filing equipment ir cour 

se was shown in the Berlovalist (The Berger Manufne iring 
Company) it houses the records of St loseph County ‘Souti 
Ke Ind d was sig? t very easy to refer 

d ’ ents 
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101 YEARS OF MANUPACTURING EXPERIENCE 
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There is a swivel 
chair to match 


This chair is 
No. C 3003 C 
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GOOD LOOKING—FAST SELLING 
"T HIS new Heywood-Wakefield 


design looks good and sells 

fast. It is well made, extremely 

comfortable and possesses an in- 

dividuality that will appeal to 

your trade. And it is priced 
right, too! 


Heywood Wakefield | 


Baltimore, Md. 
Boston, Mass. 








Los Angeles, Calif. 
New York, N. Y. 







Buffalo, N. Y. Philadelphia, Pa. 
Chicago, Ill. Portland, Oregon 
Kansas City, Mo. St. Louis, Mo, 






San Francisco, Calif. 









Signals flash facts 
in every index—an easy to ap- 
ply metal signal makes a per- 
fect system—Cook’s File 
Signals ‘‘stay put’’— 


Are you posted on the new No. 20 
series for Visible Indexes and Sales 
Display No. 660? 


COOK’ 


are especially designed for the mod- 
ern card file—nickel plated—heavily 

enameled and with ex- 
clusive patented 
features. 










No. 20 


oe 


cooK’s cooKs 
NO.22 No. 24 





Name 

Address 
| Terms L— 
LL Gook's Stays Flush 
THE H. C. COOK CO., ANSONIA, CONN. 
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PREHISTORIC WRITING 
WAS FOLLOWED BY 
QUILL PENS 


; SSS SSS Sas 
——->- SSS — 


SSS 
Cl 
THEN CAME STEEL PENS - 


FOLLOWED BY FOUNTAIN PENS AND NOW COMES 


le 


te a ous nD 


Per leer Offer 


The coupon below will bring you samples 
valued at $1.40 IF forwarded with $1.00. We 
will deliver prepaid. 
1—50c Erado Pen, Eradicator.......... $ 50 
1—50c Inkout, Single Fluid Eradicator .50 
1—25c Inkout, Single Fluid Eradicator. .25 
1—15c¢ Eradovial, Single Fluid Eradicator .15 


TOTAL RETAIL VALUE ........ $1.40 


Above Trial Assortment for $1.00 
Unqualifiedly Guaranteed 


INKOUT MFG. CO., Inc., Montclair, N. J. 


Deliver te Undersigned the samples as described for $1.00 
enclosed. 


Name : ~ 
DED 060006 6000S 6600 O65 050k on 0b de OPEC S Ee tec cece cee 


Town . State 
Money Refunded If Unsatistactory 
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The Superior 


MULTIPOST 


STAMP AFFIXER and RECORDER 
SAVES STAMPS, TIME and MONEY 
Eliminates four out of five necessary oper- 
ations in the stamping of mail. Prevents loss, 
misuse and mutilation of stamps by keeping 
them locked together in one safe place. 
Makes possible an accurate record of all 
stamps used. 





DEALERS: 
You know that persistent National Advertising 
creates a steadily increasing 
demand for an article, the 
merit of which has already 
been established. Each of our 
advertisements urges pros- 
pects to ask you for the Mul- 
tipost and you should be pre- 
pared to supply them. Under 
our Deaier Plan you carry no 
stock, have no money in- 
vested and are not obligated 
for service. 













If you have not received our 
ealer Book “Why & 
How,” write for & now 


Multipost Company 


ROCHESTER, N. Y. 
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The Fellow Aladdin’' (Aladdin Manufacturing Company) 


welcomed the election of Herbert Hoover to the presidency of 


the United States—a business man and engineer fitted to solve 
our problems 

Fred Zopfie, of the Chicago branch, Yawman and Erbe Man 
ufacturing Company, explained in The “Y and E” Idea how a 
bank had changed its saving accounts to card system, the 
savings accomplished in space. and the rapidity with which the 
transfer was made from books to cards 

Here's speed in international trade When the “Graf Zepp 
lin’ arrived in the United States its mail cargo included ar 
order for portable typewriters. The return trip carried Roya! 
portables, according to The Royal Standard, which were deliv 
ered in Munich at the rate of $5.00 a pound for freight 

We want to earn while we learn.’ innounced a group « 
junior salesmen in the Addressograph-er (Addressograph Con 
pany). These chaps, in training, asked the seniors to give then 
practical help so the juniors can make sales to compensate the 
company while attaining proficiency in their training 

A novel idea has been worked out by The Mouthpiece (Dix 
taphone Sales Corporation) It is “Welcome an occasional 
column welcoming individuals to the organization It offers ar 
excellent means of getting acquainted with newcomers at the 
various branches, and should help also in renewing friendships 

“Light Artillery of Business” is an apt appellation for desk 
pads, chair pads and work classifiers. This was the heading 
of an article in The Du Pont Magazine (—& |. du Pont de 
Nemours & Company) regarding the many office accessories 
which employ “Fabrikoid’’ in their manufacture The articl 
referred to the lines of the Polar Manufacturing Company 

Clearness in writing orders saves much time for the sta 
tioner, according to “Steel-Strong”™’ Dealers’ Every Month (The 
CC. L. Downey Company). Among the important causes of delay 
in filling orders is the necessity of writing the dealer for expla 
nations This can be avoided if the buyer or clerk making 
out a requisition will base his order on the Downey price list 
where all details are explained clearly 

Woodstock—The Typewriter (Woodstock Typewriter Com 
pany) bristled with the theme of “New Orleans or Bust."” A 
sales conference will be held at New Orleans in January, which 
will be attended by the top notch branch managers, district 
managers and distributors—men who secure the highest per 


centage of quota in October, November and December Every 
man Jack is keyed up to go, or to enable his chief to make 
the trip 

Association 


Sales possibilities of filing safes. storage cabinets, lockers 
etc., were stressed in Making Markets (Sheet Steel Trade Ex 
tension Committee). Several illustrations showed representative 
specimens of such steel equipment 


Dealer 
The Blank Book News (The Columbus Blank Book Manufa« 
turing Company) discussed “Business Acumer It was cl 


acterized as a necessity for every good business man—a com 
bination of quickness of perception, discernment and discrin 
ination 

A display advertisement in Bramwords (The Bramwood 


Press) features Snubbers for Your Desks.’ That's a good 
name for bumpers of rubber that prevent bruising the legs of 
wooden desks, leading to frequent tears and runs in dainty 
hosiery 

“Eternal Change n Common Sense (Corlies, Macy & Com 


pany. Inc.), narrated the influences that bring about radical 
changes in metropolitan neighborhoods, due to new conditions 
The march of progress often steps on folks’ toes, but time 
irons out the rough spots 

A dissertation on “‘Ink’’ in The Stationer (Bredesen Brothers 
told of manufacturing processes, and as Beloit is a river towr 
with possibilities of flooded basements alone the water front 
urged the use of blue black ink for permarience in case f 
inundation 

“What They Are Telling About” ir Osco Business Ideas 


(Office Supply Company, Inc.) is a page about personalities 
among Houston business folk An intimate touch like this 
1 dealer's house organ is a powerful weapon in building ul 
good will 
Ambition vs. Wishing in Bramwords (The Bramwood 
Press) cited the case of two elderly salesmen. one of whon 
had been “following his nose and the other had studied on a 
specialized field of business The first was considered fortu 
nate to keep his job; the other was prepared mentally for a 
new departure by his house, and soon became sales manager 
Good Method Talks (The Gregory, Mayer & Thom Company) 
showed two impressive before and after’ pictures One half 


tone showed the salesmen and their cars lined up before the 
company's building. That was before the orders were taken 
The other picture, after, showed the company’s delivery fleet 
ready to carry Detroiters’ stationery and office equipment to 
the job 


‘The Right Man in the Right Place is always an important 
element in the success of an enterprise The Office Cat (The 
Richmond & Backus Company) referred to the careful s« t 
by Commander Byrd in his antarctic expeditior where ver 
man is a specialist—yet capable of stepping into the jot 


any other member of the crew who may be disab'ed 
The Christmas Key” is the holiday issue of The Frank 
lin’'s Key (The Franklin Printing & Engraving Company). It's 


a novel adaptation of the usual name. with a ver ir lors 
showing Santa Claus preparing for his annual trip to se the 
message of “Good Will on Earth Within were offers of met 
chandise classified for easy selection and priced for ony 
ience in making up the Christmas budget 
Interna! 
An interesting article about Niagara Falls was printed in T 


Dixonite (employees of the Joseph Dixon Crucible Company) 
It was illustrated by excellent pictures made at the falls by 
. H. Rowley 


Internal house organs are usually for employees only The 
Gill-O-Gram (‘The J. K. Gill Company) goes further En 
ployees who leave the business, and indicate an interest in the 
house orgar ire sent copies at their new addresses The roots 
of loyalty sink deep for Gill's 

“Winter Opportunities’’ in The Dixonite (employees of the 


Joseph Dixon Crucible Company) narrated the educational op 
portunities available at Jersey City for shop and office workers 
The public schools and the local Y M. C. A. offer a variety 
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PENCILS 


A Consistently Good Pencil! 
Why? 


Because it includes the 
Highest Grade Raw Ma- 
terials — Fine Grained 
Cedar —the Smoothest 
Writing Lead—The Best 


Eraser 








Send for Samples and Prices 


UNITED STATES PENCIL CO. 


Manufacturers 


PHILADELPHIA, PA. U. 


























SENECA 
RULERS 


‘“‘The Standard of Quality 
and Service for 
Over Fifty Years.’’ 








Write for Illustrated Folder C5 


Seneca Falls 
Rule & Block Co. 


INCORPORATED 
Seneca Falls, N. Y., U. S. A. 
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You’re never out of ink with 
Inklets on hand and a faucet 
handy. Inklets combine with 
water to make a fresh, smooth- 
flowing ink, in 5 rich colors. 


The next time you want | 
to please particular cus- | 
tomers — show them and 


tell them about Inklets. 
You'll make repeat sales, 
never losing through 
spoilage or returns, net- 
ting a neat profit in the 
course of a year. 


GENERAL ECLIPSE CO. 


Dept. A 
DANIELSON, CONN. 


We shall be glad 

to send samples 

and outline our 
dealer offer 


BENS 











Every 


OFFICE 
FURNITURE 
DEALER 





can profitably stock this stand and stool, con- 
venient for typewriter, telephone, filing, adding 
machine, etc. Light and strong, they will last 
indefinitely; when not in use, stool is placed 
under stand out of the way. They are fitted 
with rubber tips or steel caps or with castors on 
two or four legs. 


You can sell this specialty to many firms for 
extra typists, for stenographers using clerical 
desks or many other purposes. 


Write for descriptive matter pertaining to 
weights, dimensions and PRICES. 


Searles Electric Welding Works 


1850 Fulton Street Chicago 
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Ingento Cutters 


for CARD AND PAPER CUTTING 





NOW MADE IN 7 SIZES 





A SIZE FOR EVERY NEED 


No. 1. 614% inch blade. No. 4. 12'% inch blade. 

No. 2. 8'% inch blade. No. 5. 15 inch blade. 

No. 3. 10% inch blade. No. 5'4. 18 inch blade 
No. 6. 24 inch blade. 





Manufactured Only by 
IDEAL SCHOOL SUPPLY CO. 
8316-8340 Birkhoff Ave. 
Chicago, Illinois 








AGENTS WANTED 





VIDAVER Starts the Day Right! 


In every business office, the first duty of the day is to open 
the mail. Speeding that detail accelerates all things that 
follow—handling of orders, bank deposits, shipments, filing, and 
important executive decisions. 


VIDAVER opens the mail at a speed of 21,000 per hour, 
feeding automatically and accurately gas off six thou- 
° 


sandths of an inch from the edge the envelopes, thus 
avoiding any damage to enclosures, and any interference in 
- ey sometimes occasioned in other methods by coins. 
clips, or other metallic contents. It opens all sizes and shapes 
of envelopes requiring no previous preparation of envelopes or 
adjustment of machine. 

There are still a few choice territories available. Write us 
in detail of your qualifications; we shall be glad to explain 
our proposition. Our folder “Time” gives details of machine 
and is sent on request. 


IDAVER 
LETTER OPENER COMPANY 
1755 Broadway New York, N. Y. 



































NEW TYPE 
AIR MAIL 


SCALE 





This scale is used by the post office depart- 
ment for air mail. It was selected as the 
best type for the purpose. It is built of steel 
with brass beam and poise. By means of 
deep “V” notches in the beam and a steel dog 
on the poise which seats in them, it is easy to 
get positive, accurate weight. 


All Triner Postal and Parcels Post Scales 
show the latest rates, in effect July 1, 1928. 


Triner Scale & 


Manufacturing Co. 
2714 West 2Ist Street, Chicago 
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“SATELLITE” 
PLAYS A 
STELLAR 
ROLE 


In the field of 
typewriter stands 
“Satellite” is a 
star seller The 
Steady, solid-piecs 
top, the accurate 
adjusting mech 
anism, the large 
quiet rollers, al 
combine to make 
@ stand that sells 
on sight and re 
mains sold when 
in use All “Sat- 
eliite” users are 
thoroughly satis 
fled because 
“Satellite stands 
give the perfect 
service desired. 

Model 2X. illus- 
trated above, is a 
simple etand 
made entirely of 
metal except the 
top, which is a 


solid plece of 
Oak wood = six Model 2X 
teen inches 


square. The tops 
are also finished 
in Mahogany or 
Wainut and “if 
desired, can be had in all metal which is adjustable 
The metal top is supplied im a baked ebony ename! 
Write for complete information 


Adjustable Table Company 


Grand Rapids, Michigan 
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of courses for the workers who aim to improve their spare time 
in study 

‘Would You Hire Yourself? jueried Col. B. A. Franklin in 
the Strathmorean (Strathmore Paper Company) The artick 
presented a personal questionnaire for individuals seeking a 
position Inasmuch as the Strathmorean goes to folks employed 
in the company office and mills, reading of the questionnaire 
should inspire ambition to individuals to make a tailor-made 


fit for their respective jobs 
> - 
British Board Considers Import Regulations 


The British Board of Trade has received applications from 
citizens regarding establishing mark of origin requirements 
on various items in the office appliance and stationery fields 


These applications are taken under advisement pending decisior 
on the requests 
Cash, deed, jewelry, and similar boxes of metal 
Scissors and shears made partly or wholly of steel or iror 
Attaches’ cases, dispatch bags, courier bags. bankers’ wallets 
nd school satchels 
When the board reaches a decision, it sets a date for putting 
the new regulations int« effect and specifies in what manner 
the mark of origi: * to be placed in the various items cor 
anmadl 
i 
Office Furniture Market in South Africa 
(commerce Reports] The average commercial office of today 
the large South African trading centers is not only sparsely 
irnished, but the principal items such as desks, chairs and 
ling apparatus r ns cted of wood, and few follow the 
attr tiv desig on on typical modert American 
ffice These are. of course, noteworthy exceptions, and an in 
reasing number of people ar lemanding a more inviting at 
mosphere in which to conduct their everyday business, with the 
esult that expenditures for furnishings are becoming somewhat 
4 i r th tof 
(me of the most nfluential f tors in connection with the 
grad | business metamorphosis is the rapid development i: 
nodern office lilding constructi in several of the principal 
ities of the Ur ! i development which has bordered on the 
r i the rapidity wit which it has taken place The 
Nov t is by means cor as plans are reported to be 
wl ” pla ! 1dditions to the growing 
i of Pp to date ffice buildings, with the expected 
esult that irt demands fe propriate office furniture will 
t cr ited 
Wooder ffice fu ture is at present chiefly supplied by local 
inufacturers The furniture anufacturing industry has been 
we developed in Soutl Afri d has so prospered under 
favorable tariff protection that ninety per cent of the total 
and “ fice furnitur of all kinds is supplied by 
Soutl Afri roducers In the f e of such conditions it ap 
! re ti t the isua quality products of Americar manufac 
t office furniture of wood do not have very favorable 
. = ! ntroductior ind sale n the South Africat market 
American Metal Furniture Popular 
he metal fur tur business or the other hand remains 
hiefly under the ontre of foreig manufacturers; about sev 
five per cent f the annua sales are said to be mrnorted 
Ks nd Ame in office equipment and furniture holds a 
‘ nating tion in this de 
Meta fice furniture sales are said to be easing grad 
nd pron nt members f the trade are hopeful st 
sal e! : prod t especially since price re 
] ha ig? ‘ the competitive radius of 
\ Br sl " p At o7 t i 
line ma t age four-—drawe nz t 
tl N mported into t { ! 
l ‘ sa me article s sold for 
1 ! pr \ i made cabinet. sin 
sig ! i I l he pr differential is 
de l l me r design and 
t s} nye I | Price is a st 
ature " r s t) African trad: An 
lucts ‘ “ quality and xcel 
s l " " “ ly hizher tha for ma 
\ r st fir resisting I 
r I rn was advertised 
2 i 6d te ¢ I 
~ ~ plete li x 
bir " g We rey we . 
~~ \r 
I re g£ percentage f 
} , ? < of ets l off 
s Afr ‘ I M“ regarded mer 
sid st four f the ight pri 
I \ t her ur are Br ~ 
: iz dominane fA r 
ff t ge f sey i 
\ s ‘ ty ny | r Tt 
I ur Ger 
Local Stee! Furniture in Fair Favor 
lé tee furniture beer fairiv well received |! 
he« onsidered sat 
wy it \f ’ ’ ay fact rers of 
d “ 
g abl under 
u I desig 
x ich on tl 
* ” ’ y | 
, x net 
fiy Enel i 
> } x s \ I s! 1 t 
‘ irer wl | “ 
I z ay ad v 
s } } nest | 
‘ } | } ddet all 
Ww 
7 } ne ffi pla agen 
| read con ted 
T I s ! res tatives s 
suff rf ! len of 2 
; possit 
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the name on the core 
identifies QUALIFIED 


A new feature—a mark that symbolizes 

our rantee on every roll of QUALI- 

FIED Adding Machine Paper. A further 

positive identification of the constant 

uniformi of quality that has made 

QUALIFIED famous. 

Clear, bright whiteness; lintless, velvet 

surface; exact width and full len are 

now definitely identified by the ALI- 

FIED mark on every roll. 4 


CENTRAL PAPER CO. Menasha, Wis. 


QUALIFIED 


eADDING MACHINE PAPER, 


SY 





Llsz 
sea 











Co 








(Ahk Up 





Quality-Built 


OTORS 





38 Years’ Experience 


The manufacturer who needs a_ special 
motor finds an ideal combination of quality 
and experience behind Emerson Motors. 
Emerson’s electric and mechanical standards 
are unusually exacting—in design, tolerances, 
materials, workmanship and testing. And our 38 
years’ experience in building special motors for 
practically every small motor use assures a 
prompt, intelligent application of this built-in 
excellence to your particular requirements. 
THE EMERSON ELECTRIC MFG. CO 
2018 Washington Ave., St. Louis, Mo 


806 W. Washington Bivd., Chicago, Il! 
50 Church Street, New York City 






1/30 to 2 hp. AC and DC 


EMERSON 


MOTORS 

















TIME is usually a big factor in the ae 
operations in which the ADD-A-UNIT COM- 
PANY specializes. And long years of experience 
have so accustomed the ADD-A-UNIT organi- 
zation to speed work that completion within a 
stated period is a matter of course in the ADD-A- 
UNIT record. An ADD-A-UNIT PARTI- 
TION installation for an office, bank or finance 
ofhce becomes a paying investment in the shortest 


possible time. Why not let ADD-A-UNITT 


service help you to serve your customers. 


Add-A-Unit Partition Company, Inc. 


872 WEST NORTH AVENUE 
CHICAGO 
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PREMIER 


STEEL SECTIONAL BOOKCASES 


At the 
Price of 
Wood 


Standard sizes and 
finished in Oak, 
American Walnut, 
Mahogany, in na- 
tural wood effects 
and in Olive Green 
enamel. Construct- 
ed of cold rolled 
steel welded into 
rigid units. 

Each section com- 
plete. No top is re- 
quired. Receding 
doors. Can be had 
with stee! doors, 
with glass doors, or 
without doors to be 
used as shelving. 


Folder and Prices 
on request, 











Address All Communications to the Chicago Sales Office 


Premier Metal Products Co. 


JOHN W. MESSIMORE, Sales Manager 
1467 CATALPA AVE. 


Address Export Inquiries to G. Ww. Snowman, 
215 W. 35th St.. New York City 


CHICAGO 
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such as Johannesburg, Cape Town, Durban, Port Elizabeth and 
Bloemfontein, or some sort of connections affording storage and 
display facilities, and should be equipped with a staff of com- 
petent salesmen In view of the possibilities of government 
business, they should be in a position to submit tenders and 
follow up leads in that direction 

The method of shipping has been pointed out by some dealers 
as seriously affecting sales prospects, one saying that “prac 
tically the only way to land a four drawer steel filing cabinet to 
sell in this highly competitive market was to ship it knocked 
down.” He indicated that fifty to sixty per cent of the number 
of cabinets shipped in completely assembled form although 
really well packed, were damaged in transit The landed cost 
of the knocked down cabinet. also, was said to be lower on ax 
count of the packing methods employed 


Typewriters—Ribbons—Carbons—1927 Census 

The Department of Commerce announces that according to 
data collected at the biennial census of manufactures taken in 
1927, the establishments engaged primarily in the manufacture 
of typewriters, ribbons and carbon paper and the rebuilding of 
typewriters in 1927 reported the production of 555.021 new stand 
ard typewriters (including long—carriage machines), valued at 
$31,770,405; other new typewriters (portable and bookkeeping 
billing). valued at $18,616,852; rebuilt typewriters. valued at 
$1,555,162; carbon paper, $7,518,059; ribbons, $5 296.625: and other 
products, including typewriter parts, $4,355,389: making a total 
of $69,111,992, an increase of 9.6 per cent as compared with 
$63,079,602 for 1925, the last preceding census year 

Typewriter ribbons and carbon paper are manufactured to 
some extent as secondary products by establishments classified 
in other industries. The value of such products thus made out 
side the industry proper in 1925 was $1,182 811, an amount equal 
to 10.6 per cent of the value of the typewriter ribbons and car 
bon paper reported for the industry The corresponding value 
for 1927 has not yet been ascertained, but will be shown in the 
final report of the present census 

This industry classification covers the manufacture of type 
writers (including bookkeeping—billing typewriters) and of typ 
writer ribbons and carbon paper The latter are included be 
cause of the fact that they are made largely by manufacturers 
of typewriters 

Of the seventy-five establishments reporting for 1927, twenty 
nine were located in New York, eleven in Illinois, eight in New 
Jersey, eight in Pennsylvania, six in Connecticut, three in Cal 
ifornia, three in Massachusetts, two in Ohio, and one each in 
Colorado, lowa, Missouri, Oregon and Wisconsin 


The statistics for 1927 and 1925 are summarized hers The 
figures for 1927 are preliminary and subject to such correction 
as may be found necessary after further examination of the 
returns 


Number of establishments manufacturing typewriters, et 


runes and manufacturers of ribbons and carbons—(1927) 
75; (192 70 

Wage earners, average, not including salaried employes 
(1927) 16,598; (1925) 14,969; per cent of increase, 10.9 

Wages, excluding salaries—(1927) $20,913,141: (1925) $18,803 
506; 11.2 per cent increase 

Cost of materials, shop supplies, fuel and purchased power 
total—(1927) $15,955,837; (1925) $15.157,092; 5.3 per cent increase 
The amount of manufacturers’ profit cannot be calculated from 
the census ficures, as no data is collected in regard to a number 
of items of expense. such as interest on investment, rent, de 
preciation, advertising, taxes and insurance 

Value of Products 

Aggregate value of products (the amount of manufact 
profits cannot be calculated from the census figures, as no data 
is collected regarding to divers expense items, such as interest 
on investment, rent, depreciation, taxes, insurance and advertis 
ing)—(1927) $69,111,992; (1925) $63,079,602; 9.6 per cent increase 

. . > 


urers’ 


The typewriter classification embraces new, portable book 
keeping—billing and rebuilt typewriters The aggregate annual 


values are New typewriters, including wide carriage type 

(1927) 55.021 machines, valued at $31,770,405; (1925) segregation 
by models. et« not in effect Portable typewriters ene book 
keeping—billing typewriters—(1927) $18,616,352; (1925 segrega 
tion by models, et not in effect {These machines are com 
bined in the tabulation to avoid disclosing production of in 
dividual establishments.] Rebuilt typewriters (1927) $1,555,162 
(1925) $1,880,607 decrease of 17.3 The annual totals f cor 


respondence typewriters, portables and billing—bookkeeping ma 
chines were—(1927) $69,111,992 (1925) $63,079,602 includes 
value of typewriter parts in 1925 [not segregated], increase of 


%6 per cent 


. > . 
Carbon paper (1927) $7,518,059: (©1925) $6,084,445: increase 
twenty-four per —_ 
Ribbons (1927 $5,296.62 (1925) $5,115,142: increase of 


per cent 

All other products, including typewriter parts (1927) $4,355 
389; (1925) $1,710,029 [not including typewriter parts, which are 
included with total value of typewriters in 1925]; 154.7 per cent 
increase 

Value added by manufacture being value of products k 
cost of Pa shop supplies, fuel and ratenaed power 
(1927) $53,156,155; (1925) $47,922,510; increase of 10.9 per cent 

om >=. a 


On the Outside Looking In 


Current Comment on the Copy and Plans of the Manu- 
facturers and Distributors of This Field, and Brief 
Reviews of Magazine Articles of Genera! Interest 


The Todd Company—Sales Management and Advertisers 


Weekly published “George Lee Chalenges His Salesmen,”’ tell 
ing of a “‘defi’’ the Todd sales manager offered his men He 
offered $100 to every salesman who could outsell him and hit 
the road himself to set the mark. One man tied “G. W.,” with 


twenty-two machines sold in a wee 

Esterbrook Stee! Pen Manufacturing Comp pany.—Sales Man- 
agement and Advertisers’ Weekly published “Finding the Name 
that Sells.’ This narrated instances in which naming different 
models, instead of using number or letter symbols, helps popu- 
larize merchandise H. C. Shank, sales manager of the Ester 
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S. 


96-102 Cross 
BOSTON, MASS. 


4 No. 


K. PIERCE @ SON CO. 


.- RESPONSIBILITY -—- 
EFFICIENCY---SERVICE 


2389-6 LBS 


GARDNER, MASS. 


Street 


WAREROOMS: 


25-27 Carroll Street 
BROOKLYN, N. Y. 
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Six million magazines 


ion readers 


ertising—to help y 
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In nearly 85 cent of 
the public@&and private schools 
and colleges of America, V ul- 
Cot is the standard waste 
basket— because it is one 
basket strong enough to stand 
the rough-and-tumble treat- 
ment it issure to get. Its solid 
sides and bottom will not leak 
pencil shavings and chalk dust 
onto the floors. Vul-Cot comes 
in olive green, maroon, oak, 


walnut, mahogany—at sta- 
tionery, house-furnishing and 
t 


- the-national wastebasket 


Guaranteed 5 years 


National Vulcanized Fibre Co, 
Wilmington, Del, 


carry the Vul< { message 
nonth during 


u sell more wastebasket 


LONAL VULCANIZED FIBRE CO., Wilmingt 





Everything that 24 
years experience in 
the portable table 
field has taught us is 


embodied in The 


New Line of Sherman- 
Manson Tubular 
Steel Stands. 


The net results are 
yours to enjoy at 
lower prices than 
such stands have been 
sold for in many, 
many years. 


Write for full partic- Style 23-A 


ulars and prices to 
day. 


SHERMAN-MANSON MBG. CO. 


621-31 S. Kolmar Ave., Chicago 
Please send folder with full information regarding your new, lower prices. 


Name = 





City State. 














O 4 


IDEAL FOR THE SMALL OFFICE 
3in1 
Hat, Coat and Umbrella Rack 
in 


Oak, Combination Mahogany, or Combination Walnut 


Sizes No. 308—19\%xllx 
63% with 8&8 Holes 
Sizes No. 312-—27%x11x 
63% with 12 Holes 
Copper Pan, 2 Hat 
Racks, 6 Plated Hooks. 


The Quigley 
Furniture Co. 
Whitesboro, N. Y. 


Representatives: 
Pacific Coast 
602 Grant Bldg. 
Los Angeles, Calif. 
Mr. E. M. Stokes 
New York City Office 
130 W. 42nd 
Phone Room 414 
Wiscorsin 3280 
Geo. B. Wray, 

Sales Mgr. 


Southern States 
1968 Morningside St. 
Jacksonville, Fla. 
Archibald Ryan 


Chicago District 
251 Park Ave. 
Hinsdale, Ill. 

Mr. C. M. Sailor 


Southwestern States 
Box 873 
San Antonio, Texas 
Phil. F. Webster 
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PEERLESS 
PRODUCTS PLEASE 


Letter trays and waste paper baskets, all sizes, 

mail and tape baskets, space baskets, built up 

trays, locker baskets, PEERLESS paper burn- 

ers, wire globe guards, office partitions, wire 

guards, etc. SPECIAL WIRE GOODS 
MADE TO ORDER. 


PEERLESS 
WIRE 
GOODS CO. 

2720 Ferry Street 


; q ’ . ‘ \ NM 
PALLY WANS LAFAYETTE, 
INDIANA 
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FREE OFFER 


on high class 


TYPEWRITER RIBBONS 


5 GET a high class ribbon you usually have to 
pay a pretty good price but now we are putting you 
mext to a source of supply where you can get a high 
class ribbon at moderate prices 

Here is a ribbon that will continue to write black down 
to the fortieth consecutive writing day under severe 
usage It writes cleanly from the start, erases easily 
and clearly and does not smudge 

We want you to see for yourself what a mighty fine 
ribbon it is. At our price it is a real buy! 
Supplied boxed under your imprint or ours, also 
boxed, or in 144-yard reels 

Fill in and mail coupon. You will be glad you did 


Imperial Manufacturing Co. 
295 Washington St. Newark, N. Y. 


un- 


Piease send sample typewriter ribbon at no 


charge) f 
Machine Color 


i Name 


Address 
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To have a quiet laugh, put a Neva-Clog Stapling 
Plier im the hands of a prospect who says 
“They're all the same.” Watch him work it 
fast, then slow, on cardboard, leather or wood, 
on one sheet of paper and on fifty. Watch h's 
eyes open. Watch him smile with surprise. HE 
( AN'l CLOG A NEVA-CLOG. No one can 
It's the one stapling machine you can sell, cer- 
tain that it won't give you headaches. Neva-Clog 
Stapling Pliers retail at $5.50 with the usual 
trade discounts. Send for a sample. No 
»bligation 


NEVA-CLOG PRODUCTS, INC. 
BRIDGEPORT, CONN. 


T APLING PLIERS 


wad TOREICH PATENTS 




















Price not an index to 
Quality High price doesn't 


necessarily mean high 
quality The excess cost 
may be put in things 
which add nothing to 
the utility of the 
product. 

WESTERN is content 


to build good, sound, 





efficient, long-lasting 
desks without any frills 
just honest quality 


DESKS) 2t honest prices 
FOr etter oticese el : 
May we send further details? 


WESTERN FURNITURE COMPANY 


: ESTABLISHED 1883 
Blair Ave. and Palm St. 








St. Louis, Mo. 
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brook 
certain 
re:nember 
symbols. 


Yawman and Erbe Manufacturing Company.—Sales Manage 


organization, reported on the plan of naming pens for 
types of writing. giving them a “handle” far easier to 
when reordering than arbitrary letter or figure 


ment and Advertisers’ Weekly published an article by D. W 
Duffield, educational director for “Y and E."' which shows the 
policies governing the selection and training of salesmen. “Our 
Experience in Finding Salesmen Who Stick and Succeed” indi 


cated the steps which a prospective salesman goes to get on 
witt Y and E and why they succeed 
Articles of General Interest 

Two cover designs used by Lyon Metal Products. In were 
reproduced in The Inland Printer, characterized as Two fine 
italogue covers by Paul Ressinger 

The Chain Store Review published Mechanical Memories 
Cut Out Guesswork This article was based on an interview 
with Wha F. Merrill. president of Remington Rand In 


Man 
Walter 


ing Salesmen in Sales 


Mistakes 1 Have Made n His 
t narrative by 


agement and Advertisers’ Weekly was a 


F. Wyman, general sales ma rN TI Carter's Ink Company 
Sales Management nd Adve sers Weekly described ana 
This 


Take to the Air 


pictured Remingetor Rand Sales? 
on t he Rem Rand organ 


contribut was by Louis M 
iZatior 


dictating machines in bus- 


rhe it siv r sua ses 
ness W discussed by Systen Chicago) in How Modern 
Pra Solves Today's Problems The department is con- 
luc it W. H. Leffingw 
(curt Affairs (orgar Bos (Chami of Commerce) 
eferred to the electior f Charles P. Garvin as general man 
iger of the National Stationers Associatior Mr. Garvin has 
t ive vies and ass« n work at the Hub 
Bridg and | ig Party Requisites in The Gift and Art 
Shop was tr it Walter F. Wyman, general sales man- 
auger, The Car s Ink Company, to indicate the profit sales 


possibilities whic! e in the sale f bridge equipment 
Systen Chicago) as a department for ideas on retail store 
nagen t The plar ised by Horder'’s, In¢ Chicage to 
signal depleted stocks Ir the retail stores was described as an 
effective way to control stocks and to avoid running out 
What Should We Buy discussed in System the matter of 
purchasing office supplies and printed matter for the average 
business house It was contributed by Curtis F. Moss, sales 
manager. Reliable Typewriter & Adding Machine Corporatior 
4. R. Zoccola, managing director The Parker Pen Company 
Lad contributed Taught Retailers to Sell " in Sales Man 
agement and Advertisers Weekly He narrated the steps 
taken to educate British sta ners t the sale of high grade 
fountain pens 
James H. Rand, J: hairmar Remington Rand, In con- 
tributed Compulsor Profits t Printers’ Ink Monthly He 
discussed the ew attitude f the Federal Government toward 
big business whicl 1 res of the public demand for 
stabilized profits 
Modernism Invades the Office ! The Magazine of Bus- 
iness showed how the art moderne is finding its way into 
executive offices ndividualist equipment, decorations and 
irrangements call for special furniture, accessories and floor 
verings Evident! t is me thing for the general office 
which calls for steck furniture and efficient utilization of floor 
pace 
How We Solved Our Parcel Post Problem” in Printers’ Ink 
Monthly was ntributed by Curtis F. Moss, sales manager 
Ve-P Ad’ d . tl R at Typewriter & Adding Ma- 
! Cor] atior Ar ! ‘ g& system of order, shipping 
ibel and post ffice documents enables the division to fill and 
ship rders n the day of receipt, the detailed bookkeeping 
routine being carried on without delaying shipment 
I H. Prentice surer, The Sikes Company contributed 
\ Little Sermon for Faint-hearted Advertisers” to Printers 
He referred to instances in which national advertising 
ad illed ft show tangible results for other advertisers. Then 
! Sikes exper r six irs was cited, creating a back 
ground for the Sikes hair wil } becomes a sales medium 
wher reinforced by i : campaigns and aggressive 
dealers 
4 nov ise f bulldog I is described in the National 
Miller In making moisture tests in a flour mill it is necessary 
t time he opera and the temperature rise must keep 
step with the minutes 4 home made temperature timer is 
described n wil ? juadrillie ruled paper mounted on boards 
gives the basis calibratior { time and temperature To 
ermit sliding the temperature readings according to the clock 
e former scale is slid over the time scale The temperature 
readings are fixed in a Hunt bulldog ip. w h gives pos 
t e ad etrr f h reading 
oe 
Metal Office Furniture Exports 
ds es ex s of tal furniture t iT . z 
\ugus » By 1? Statist = Depa f 
S = Bank 
ind and 
s. safer Other 
¢ leposit ffi 
ur vaults furr 0 
irglar and ture meta 
Fe x july and fix— furt 
‘ N ? ‘ tures 
Austria ; $20 $ ‘ 
Belgi 2.709 $240 , $227 
‘“zechos k 2,165 
Denmark ‘ 1.92 248 t 
Finland 49 2 
France 2 633 2 $128 2.260 
ermal: Po t 1.742 
‘ 49] 658 ” 
x ry ‘ 
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PELOUZE POSTAL SCALES 


HEY tell automati- 
cally the exact amount 
cents, re- 





of postage, in 
quired on all mail matter, 
including parcel post rates 


by zones. Warranted ac- 


curate. Beautifully finished 
gold 


in French 
bronze enamel. 


gray or 





Made in Several Styles 


Intended for in- 
dividual desk, 
library, office or 
shipping room. 
Dealers supplied 
by principal job- 
bers. 






New 


“Standard” 
ASK FOR PELOUZE SCALES 


Pelouze Manufacturing Co. 
232-242 East Ohio Street 
Original Manufacturers of Reliable Automatic Postal Scales 


Chicago, Illinois 














Manufacturers of 
Duplicating Supplies 
Specializing in Dry Stencils 


(Mounted or Unmounted) 
Sold to the Trade Only 


W. W. ERSKINE 


NORTH AMERICAN AGENT 


525 Market St. 
San Francisco 


320 Broadway 
New York 
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Instantly Moistens—Practical 
—Convenient—Simple. 


A beautiful Nickel-Plated Article. Always ready 
for use—no waiting. Leak proof water con- 
tainer. Positively sanitary, non-sticky. 


The Famous Argus Specialties. 


Paper Clips 
Pen and Pencil Clasps 
Typewriter eaenes 
Sanitary Moisteners 


Ask your dealer for Prices and Discounts or write 
ARGUS MANUFACTURING CO. 


1134-44 N. Kilbourn Ave. Chicago, Ill. 
Dealers: White for beautiful counter-easel. 














PERSONAL LETTERS | 


WILL BUILD YOUR SALES!! 
ADD TO OTHER DEPARTMENTS 
SAVE ON YOUR PAYROLL! 


THE 


AUTO-TYPIST 
SELF - OPERATING 


TYPEWRITER » 


INDIVIDUALLY 
TYPEWRITES 
LETTERS 
ACCURATELY 
AT GREAT 
SPEED IN 
ENGLISH, 
FRENCH, 
GERMAN, 
SPANISH, 
PORTUGUESE. 
ETC. 











Does 3 girls 
typing 





Write for details 


AUTO-TYPIST CO. 


) 417 So. Dearborn Street Chicago 
———— 
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Safes Bank 
and and 
cabinets, safety Other 
fire deposit office 
and vauits furni Other 


burglar and ture metar 
Filing cases proof. equip— and fix— furni- 
Norway 29 1, 266 " 818 420 720 
Poland and Danzig 111 
Portugal } 246 158 
Rumania 7 
Spair 211 4,039 1s y vf 
Swede! 12 01 1] 
Switzerland SI t. OR s 
United Kingdon 60 17,911 26 a 152 TRO i, 8 
Canada »6% 12.657 170 10.160 ° oF 41.254 $4 28% 
British Honduras | 111 l 4") 
Costa Rica 22 1,337 2 1.56 1.005 ‘ 
(juatemala 41 1.146 1 1.358 404 1.442 
Honduras 14 S38 150 312 
Nicaragua 25 1,054 f 148 77 100 
Panama 29 812 ] 624 1.1 1.769 TOS 
Salvador 2 40) 415 545 
Mexico 261 12,851 72 1,689 0 6.850 16.962 
Newfoundland and 

Labrador I 24 ] 11 é 12 
Bermudas i 2M 410 
farbados 3 
Jamaica 11 0) l 15 8 
Trinidad and 

Tobago x ‘ 48 
Other Britis! 

West Indies 410 518 
Cuba 141 8 5 612 64 111 2.305 
Dominican Re 

public ’ 9S 21 1,051 72 », 955 
Netherland West 

Indies } 162 5 270 66 5.637 
Republic of Haiti 1! 1] 
Virgin Islands of 

I'nited State l 5 
\rcentina 1 17.016 0 1.441 610 8,778 18,724 
Dotivia 16 2.328 378 
Brazil 202 7.230 8,357 2,220 
(hile 9S 3,631 18 4. SF 
Colombia 256 7,39 71 7,721 63 2,142 7,238 
Kecuador 115 441 S78 28 
British Guiana " 130 
Surinam 8D 1,020 
Paraguasy ) 79 
Peru 5S 419% is 2,59 1 t14 1,241 
lruguay 26 1.649 92 26 
Venezuela 95 1.346 | 1.6 1,770 2.330 
British India i) 1,11 2 451 1,694 61 
British Malaya a | 791 l 10 4 451 
Ceylon lj 194 575 
China 17 1.496 8.113 2.383 55 
Java and Madura 17 x7 1,237 6% 
Other Netherland 

East Indies l ‘ l 2 
French Indo-China 610 
Hong Kong 1 300 . 308 244 
Japan 182 6.940 71 3,403 8.314 4,667 761 
Kwantung l 12 
Palestine ‘ 11 1,567 
Philippine Islands 6 1517 161 8.143 1 ¢ 242 0 
Syria $92 
\ustralia 152 5.655 ' oS 30 695 NS 
French Oceania 15 
New Zealand ‘ 1,160 41 275 991 
British East 

Africa 29 
I nion of South 

Africa J1¢ ] 97 103 1.6 
British West 

Africa ] 
Egypt 25 1,01 ; 163 121 
Liberia 55 
Mozambique ‘ l 
Canar’ Island } 231 42 

Total 4,937 $162.688 S809 $53,857 $31,311 $70.4708136,322 

Shipments to: 
Hawaii 85 $3,178 16 $1,043 $219 $5,320 $12,714 
Porto Rik 12 1,232 9 79 ¢ 141 2.97 
> - 


Carbons, Ribbons and Filing Supplies Exports 


United States exports of carbon paper, typewriter ribbor 
ns ir August 


filing folders, index cards and other office forn 
By the Division of Statistics, United Stat Departmer 


Commerce 


Filing 
folders, index 


ards and Carbor Typew 
other office pape! ribbons 
Countrie forms Pounds lDozer 
\ustria $ ? ; . _ : 
Belgiun 1,265 32 6§ 25 199 t 
Czechosloval ORT 568 15 0 
Denmark 2 $22 54 
Finland (ne 17 95 
France 21 1.593 oi 1.092 2 736 
(germany 102 1.191 10 i) % 
Gibraltar aL 22 
Cjreece 100 a4 
Hungary 190 80 127 27 
Italy 1.261 1,081 2,234 1,422 2,887 
Latvia 12 _16 _49 107 
Netherlar 2.954 1,058 +62 i31 
lsh 


Norway 
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Grajffco 
VISE SIGNALS 


the desired information. 
find the right one 
llow -up letter, to 


to collect 


< tv pe T open 


] 


signal. Made of plated steel: 12 colors: 


several sizes: no sharp rners to mutilate ad- 
joining cards 


DEALERS: 


GEORGE B. 
GRAFF a 
SOMPANY gis 

“aaa 
Cambridge. Mass 


Write for catalog. 








Book Form Cards’ printed by 
YOU bring repeat orders! 
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REGAL REBUILT 
ROYALS 


All Makes 
All Series 


Lowest Prices 


REGAL TYPEWRITER COMPANY, Inc. 


524 Broadway, 
New York, N. Y. 


Cable Address 


12-14 So. Jefferson St., 














PRINTING ordinary 


nothing unusual; any printer can do it 


But printing business cards 


business cards is 


inan out 


an afford to do good work 


paying but a small price for high quality 
and a liberal margin of profit. With them 


' 


of-the-ordinary way, and delivering them Blank scored cards in several standard 


to the customer bound 
which each card « 
fresh with perfect edges 


ts something which printers 


with @ reputation fors 


wore are doing 


For the printer who buys 


ani be Geta 


these blank scored card 


ready for printing fror 


The John B. Wiggins Co 


ts 


in tabs from 


PRINTERS’ SPECIAL GRADE 

SAMPLE ASSORTMENT LOTS 

200 Cards, Business Size $1 
2 Lever Binder Cases 

1,200 Cards, 4 Sizes - - $5 
8 Lever Binder Cases 

2.500 Cards, 4 Sizes $10 
1S Lever Binder Cases 


can be secured direct from us, ready 


ched crisp and for printing and inserting in Patent Lever 


Binder Cases which hold 15 
or more cards. No binding 
or stitching is required 
Write today for a sample 
assortment of cards and 
cases. See how easily orders 
for business cards will come 


when you demonstrate them! 


The John B. Wiggins Co., 1153 Fullerton Ave., Chicago 


[ Established 1857 ] 






WIG 








NS 


+ 
> 
he Cards that 
ietach from tad 


with perfect edges 











For more than a quarter century 
CROWN PRODUCTS have been 
making “Good impressions.” 

Our trademark stands for good 
service intelligently rendered by all 
who sell our products. 

We desire high grade and responsible 
stationer, ofhce supply and individ- 
ual distributor connections. 

Write for full particulars as to the 
profit-making possibilities of this 
line. 


Crown Ribbon & Carbon Mfg. Co. 


Rochester, N. Y. 
U.S.A. 


























Peerless Book Form 
CARDS 











——— 
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‘gi OUTWEARS 
>, OUTLOOKS 


OUTSELLS 































LERTHERWEBR 


—File Folders and Wallets— 
ANYMETAL All-steel Cos- 


Flat and Expanding 
Legal Envelopes. ow Tt A 


ene finishes they present a handsome, 
harmonious appearance in any 

Filing Jackets. office atmosphere. And, because 
—— they are priced to compete with 

wood costumers, they outsell 








— Envelopes of all kinds — SS Fee 
Official and Commercial. a a ae 


ment sales sell the permanent 
costumer—Sanymetal 


Catalogue. 


Tongue Clasp. Windows. The Sanymetal 
Tension Products Co. 5+ 

' 1695 Urbana Road 

Cleveland, O. 


New York Distributor 
A. H. Denny, Inc., 356 Broadway 









LEATHERWEAR wallets have the strength 
and durability suggested by their name The 
individual excellence of each LEATHERWEAR 
paper speciality is augmented by the complete- 
ness of the LEATHERWEAR line The popu- 
lar sizes of wallets. envelopes. boxes, folders, 















McGILL PAPER PRODUCTS C7 COSTUMER 





501 Seventh Avenue South, MINNEAPOLIS, MINN. 
















Copy Book Holder 


A portable device for holding The Arlac Plan for 
stenographer’s notebook or 
copy. Shelf may be tilted to Dealer Profits 
any angle. Equipped with Arlac Dur a6 Dry Stencils make repeat sal 
adjustable line indicator and because they do the work better. This firm, hard sten 
spring clip leaf holder. Base cil is easy to cut—o's and other round characters re pre 
‘s weighted t went t duce perfectly and the sharper lines require less inl! 
Ss vege OS peevens Lop Especially fine for all stylus work. Easier to read 
pling and has protected proof. Customers like Arlac Stencils and come bac 
rubber ring to prevent for more—and repeat sales make profits 
marring of desk top. Arlac believes that co-operation with the retailer is an 


important factor in the sales plan. Inquiries fr 
national advertising are turned over to the local dealer 
Examples of Arlac work are furnished for exhibiti 


Gl M h o purposes. Quality and co-operation—these are thi 
t reasons wide-awake dealers are making money on Arlac 
ts Zu ass ou piece Stencils and Duplicating Supplies 
Made of clear crystal glass, with ‘ 
a threaded metal section for screw- Chere are several profitable territories 
sae / = we ~ E ane available for alert dealers W rite 
: «= y ing ‘nto transmitter front. vasy todav for full details of the Arlac 
—— to keep clean. Plan. Sample stencils sent on request 


MANUFACTURED BY 


oo Arlac Dry Stencil Corporation 
- lectric (¢mpany, Jac , 
AMaerican G G 4h, Sac 418 Fourth Avenue Pittsburgh, Penna. 


State and 64th Sts., Chicago, U.S.A. 
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Filing 
olders ndex 
cards and Carbon Typewriter 
ther office paper ribbor 
es forms Pounds L ome 
! ! di 1.759 1.24 2 
' imal ¢ 
hur nia 4/ 
> - ~ tt ‘ 3 
sw 16s Lov ih 
Sw and 178 819 42 
nited Kingdor 1.579 7.449 14.620 (an 
(‘anada 71.269 1.116 4 895 74 
’. Honduras 33 1 106 j 
(‘ost Rica 709 62 11 : 
(jautemala 27¢ 401 522 is 
Honduras 1:28 2:5 254 
Nicaragu 1 ‘ a 
Panama t l 212 
Salvad w ] 
Mexi« ) +s $.on4 ‘ 
New indl | | 
Labrador zt if 
I udas j 
Barbados ‘ 
jama $ TS ] ?1 
Trinid ! Tobag ‘ 69 
Othe I W Ind is 0 
‘“uda SUH ‘ ; 738 S4s 
Lor Re} 1s t ti l 
Netherland W ‘ 184 
Hait Rep. of 257 
Argentina 2 oN 2s 
I v I t l i 
Brazil t 28 ‘\ 107 
Chile 2 27 124 
c's It ‘4 ‘ S 
bx or x x r 
B {sulla 
_ arm +t z 
Peru ; 02 ’ 
l rugua ‘ 754 
Venezue | 11a 
I India ! 2 29 8 
I Malay 77 
( na ‘ ‘ 
] and M si 
‘) eT Ne ¥ } x4 
k Indo—Chir i 
Hong-K ZNE 4 
jlapar ( 
Kw iT £ 
Pr} s¢ 
Sian 
Svria ’ 
Austra 
Bb. Ocear ' 
Fr. Owe 
N Zea { 
B. I Af : 
ty of Ss Af 650 62 
ig t 10 
] ’ + 
Ml bic ; 
( Is 
$44,764 R914 $s ‘ 
Shipments from VU. S. to 
Haw $11.452 1.8 $ 1.952 a 
Pet K =,02 : 1.22 
> 
Writing Instrument Exports 
s tes eX rts { ‘riting nstruments «dur gx J y 1s 
I} sion « st stics United States Department t ton ‘ ” 
Re l 
et and I : Meta 
r air ‘ ex t al except 
( 1 . ». ib I> (;ross 
Aust 73 $ is 
Belg s ‘ $902 
Bulg a 11 2.8 
iw «] ~ 14 
Denmar s ~s 
Est 1s 
I : 
ra ‘ ‘ 4) ” 
‘ rmany ere 
: iS 
It . 14 
Ne s I t 
I 2 1” 
K 78 
Spa y 
Sw ‘ s6 4 
Ir ed h 2 “1 “17 / J. Ste 21 60 70 
Canada HS17 Hes $ 139.081 27,197 2.266 
Brit Hor . 14 10 411 149 11 
‘ » R 27 
‘ ‘ 1 ‘4 4 " 
Hor as t “an 48 
Nicarag ‘ 1 44 7 =o 
I at ‘ ' ‘ $72 4 1“ 
: l 7 at a4 3 24 
Me if ‘ s 1 8] » 187 
Newtlo ! La s1 s 7% 
Is « ‘ 1 
I 4 . i 
| : ’ 2. 4 ‘ 1%4 1 
lad Hw 1.088 
at EB W I = 
{ ha 27 Os 2 aS f Cis ° ; 
I Re “ ‘ 2.048 1 2 
Ne wi oT 0 ‘ 60 ”) 
Ha I f 8 7 10 wee 12 
\r “ r 7.200 O84 ‘1 m1 
Roliv a7 oT S04 0 aS4 24 
I ‘ “ a7 92 . 17 
‘ . TRT r, 414 on ' “i 
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- 
i His 


WiLL NOT 


WEDNESDAY 


DECORATION 


Leca. Mo 


A Holiday Sign Your Bank 
Trade Will Appreciate 


In convenience and time saving, this new 
D & T holiday closing sign is unexcelled. 
Your salesmen, when calling on your bank 
customers need mention but a few points, 
such as complete words and not individual 
letters are used, each line of type is affixed 
as a desired, individual letters 
can be used, and a sale will be well nigh 
A clinching sales point is the special 
$12.50, com- 





unit, or if 


made. 


introductory retail price of 


plete. In bronze, the retail price is $17.50. 
Order a sign today and show it to your 
bank trade. 


DAVENPORT-TAYLOR MFG. CO. 
New York 

General Offices and Factory 

412 Orleans Street 


Boston San Francisco 


Chicago, Il. 

















| 
} 
DAILY | 
\A 
j 
The atest addition to the Perfection line of Calendars 
Made in three sizes—4\"x6%", 5%"x8", 6%4”x10” 
New exclusive features 
Permanent metal Base with rubber plugs which prevent | 
scratching 
Ingenious method of punching the Pad with half round holes 
fit the posts This facilitates mounting the Pad and 
permits a sheet to be removed without leaving a ragged edge. 
Two pencil racks as illustrated. 
“*The House of Service” 
= aja yea " 
** 
| 


Stationers’ Glassware, Hardware and Specialties 


SALES CORPORATION 


72 SPRING STREET 


NEW YORK | 
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Here They Are! 


(Boxes Are Made With Lock Corner Joints) 


CUBISTIC BOX Bt pee HS 
Complete Set \¢orocts| price Ps 


a enioces| 


ae 38 


Above Shows Some of the Ways These Boxes Can Be 








Ne. 35 SET 







Stacked 
CUBISTIC BOX - 

: The MODERNISTI IDEA ' window 
DISPLAYVERS lieplay ia now possible wit the Ct 
Above show the on er a ant _ } } Pao 
full set, consi«t- on ages’ —— aa SFG - 
ing of ae BP ger er nd dis 
1 Koxes syed. ¢ a. am (Oo wrrang " mn mar 

1 Bridges simple settings and mak window 
i Shelves ming sy bu tte e rT} o 
-— lay able for 4 ne Sta nery f ll 
12 Units to a set is tlery a a sends ! ~— 
Stock Anish for | wae YOUR WINDOWS PULL INCREASED SALES 
Ship nt Order Direct or Thru Your Jobber 


No. 247 Chinese 
Red Inside and 


oa inside and “Tare Osc Oran Co. 


Per Set S12 Net No. 624 West 4th St. CINCINNATI, OHIO 
Ask for Special Book No. 24C Medernistic Creations. Use Your Own Stationery 

















4 4 4 


Ft oF 


eo 
SO AO AOA ol 
ayy yh gh” gh’ “A 


Good Impressions 


You can recommend No. .3\% 26% Inches 
VICTORY Stamp Pads to No. 3....4%x7% inches 
your trade with ful! assur No. 4....4 x9 inches 
ance of satisfactory service. S 

A Supplied uninked, or inked 
Made of high quality ma in red, black, blue, violet 
terial, they wear long and and green. We have oa 


retain a smooth inking sur 
face despite the most severe 
ounding and scraping 


price-list and details of our 
line of stamp pads, inks, 
- mucilage, paste and sealing 
ade in six sizes as follows: wax for stationers on ap- 
Junior ..2 x3% Inches plication. We can furnish 
No. 0 2\%x3% inches any of these items for 
No. 1....2%=4% inches your own private brand. 


4 U T H E R INK AND STAMP PAD 


55-57 East Park St. Newark, N. J. 


£4140 1 CALIE 
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Refillable 
pencils and 


pencil Fountain pens. 


Countries leads. Number 
Colombia ios 
Ecuador 108 
British Guiana 
Peru 
Uruguay 195) 
Venezuela 160 
Arabia 
Brit. India 1,271 
Prit Malaya aol 
Ceylon v2 
China S2 
Java and Madura 1,263 
Oth. Net! I It 117 
Hongkong 
Japar 131 
Persia 
Philippine Islands 0 
Siam -1 
Turke 207 
Australia -. 180 
French Oceania 
New Zealand S17 
Pelgian Congo 
Brit. 1} Africa 7 
Union of 8 Africa 2S 
trit. W Afr 11 
Moroces 1i™) 
Other I Afr : Iso 

Tot $68,017 11,05 

Shipments 
Hawa s S31 
Porto R 146 

! ted States x ts f writ 

the Division of Statistics, 1 
Refillable 
neils and 

nel 

Countr nds. Nun 
Relgium s 1224 
Czechoslovakia 
Denmark 91 
Estonia 
Finland on 
France O10 
(Crermany m2 
Gibraltar ov 
(reece =4 
Iceland ™ 
Italy 2.541 
Netherlands 1.389 


Portugal 
Rumania 


Spain 

Switzerland wu) 

United Kingdor 13.4607 46 

Canada 12.400 

tritish Hond is 

Costa Rica 10 

Guatemala 3 

Honduras 7 

Nicaragua 

Panama 2 

Salvador be) 

Mexte« 6,25 8,574 

Newfound ind =6Lal “au 340 

Bermudas 28 

Barbados 

Jamaica tL 

Trinidad and 1 72 

Other Brit W Ind a) 

Cuba 147 

Dominiean Rey Ss ano 

Netherland W Ind 6 333 

French W. Ind 58 

Haiti, Rep. of AL 29 

Argentina O34 5,520) 

Virgin Is. of I s 9 15 

Bolivia 118 498 

Brazil 536 2,436 

Chile 1,291 5. 

Colombia 1,187 2,924 

Ecuador » 454 

Surinam #2 63 

Peru 118 246 

Uruguay 00 2,018 

Venezuela 325 426 

British India “oO 5.529 

British Malaya 418 2,556 

Ceylon 1,010 

China 1,0) 18,126 

Java and Madura 3,789 8,302 

Other Neth. | Ind 85 451 

French Indo-China 120 

Hongkong 111 166 

Iraq Su 

Japan 142 649 

Persia ee 

Philippine Islands 7, 

Siam 23 

Syria 

Turkey 

Australia 8.710 21,719 

British Oceania +f) 26 

Fr. Oceania 

New Zealand 442 SS6 

Brit I Africa 41 

Union of S. Africa 1017 2,623 

Liberia 

Mozambique 138 

Other Port Africa 123 

Canary Islands 7 22 
Total £101,548 581 $198.560 

Shipments from United States 
Hawai s i i 3.354 : 
Porto Rico 50 1.436 


States 


3,452 


40 


68,419 
from Un —y Stat es 


struments 


Departn 
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STEEL DIE ENGRAVED 


Business 
Motto Cards 


can be used to good advantage in your 
correspondence especially where quota- 
tions are being made. They are steel die 
engraved on a paneled card, size 3}x4} 
inches, and are enclosed in folded wea- 
ding tissue. We give below the wording 
of a few of the cards. 





Beware of the higher cost of the 
lower price. 

Cost is measured by the results 
obtained and in no other way. 
It’s what you get, not what you 
pay. 
Anybody can cut prices but it 
takes Brains to make a better 

article. 


We have samples and price list ; send for them 


The American Embossing Co 


Steel Die and Copper Plate Engraving | 
and Printing in All its branches | 

' 

j 


192-96 Seneca Street Buffalo, New York 














-——e 





Sell Bump 
with every 
file cabinet 







Salesmen who are filing equip- 
ment experts are the best in- 
come producers in the store. 
Their advice frequently saves 
hours of business time every 
month, and hundreds of dol- 
lars. They advise use of the 
BUMP paper fastener — no 
clips, staples or pins to catch 
and scratch—no mucilage to 
gum up unrelated papers. 


There are two models; the 
stand machine illustrated 
here, and the hand model, 
portable and easy for long, 
continued use. 
BUMP 
PAPER FASTENER 


CO. 
LA CROSSE, WIS. 
Eastern Representative 
ymour Conover Company 


350 Broadway, New York 








‘*Steel-Strong”’ 
The Quality Line of Coin Handling Supplies. 


4 Styles Coin Wrappers 
2 Styles Bill Straps 
- Coin Bags—Coin Storage 


Trays 
Coin Bag Seals Seal Presses 
Manual Coin Counters 
Currency Racks —Tellers Moisteners 
Handy Wrapper Cabinets 





de exclusively wt ate h dealers 


Write for Catalog Salesman’s Sample Case 
The C. L. Downey Co., 943 Clark St., Cincinnati, 0. 











AZORA 1 


Azora air cushions and twirlers, two 
highly practical accessories, are 
making typewriting easier for thou- 
sands of users. Sales, both new and 
replacement, are large. Write for 
prices and discounts. 






AZORA RUBBER CO. 
S4th and 20th Streets, 
CICERO, ILLINOIS 
Above Belew 

THE AZORA THE AZORA 

TWIRLER AIR CUSHION 


RING (Cress-Section View) 





Do ne ER. PAT. DECEMBER 21,1916 










For Memo 
and Ring Book 
Metals— 





MANUFACTURING STATIONERS use 
our metal parts service to advantage in 
handling quantity orders for memo and 
ring books, loose leaf catalogs, price 
books, etc. Many firms would use this con- 
venient, economical method of cataloging 
their goods if the proposition was prop- 
erly placed before them. We shall be glad 
to send full details of our extensive as- 
sortment of these metals, as well as our 
complete line of book rings, posts, keys, 
end lock metals, etc. 


Write for illustrated catalog and price-list. 


— 


Loose Leaf Metals Co., Inc. 


6816-6824 Arsenal Street 


ST. LOUIS, MO. 








a 














226 OFFICE APPLIANCES December, 1928 





U. S. TYPEWRITER RIBBON MEG. CO. 
ae 









RIBBONS CARBONS 


ESTABLISHED 1895 


Dealers Inquiries Solicited 


Sansom at Tenth Street Philadelphia, Penna. 








a 













AIR MAIL 


and Parcel Post Rate 
Reductions are now in 
effect with greatly ex- 
panded mail service. 


Over 125,000 
TRINER SCALES 


are now used by the 
Post Office Dept. for 
computing and recheck- 


NEVER 
WARP 

DESK 
PAD 











There is nothing quite so good as Hoffman Neverwarp . . 
blotter desk pade—firm yet yielding and restful to the ing mail and parcel post 

eye. The leather corners give a pleasing finish and up to 70 pounds. 

aoe the blotter ee but permit easy replacement. 

te «sure your stock of Hoffman pads is complete for 

average calla The sixty styles take care of almost any TRINER SALES co. 

demand. 53 W. Jackson Boulevard 4 lb Allmail Computing 

L. HOFFMAN CHICAGO, ILL. ‘ _ 

145 Lafayette Street New York, N. Y. 














Mn Mn A A A, li li, i, li, li, ly li, l,l, li, l,l. i, l,l. li li. l,i, lt. lt. lt. li. ll, 


Dealers! 


wwr. 


Ahentq fuga 


4 

q 

< 

4 

4 

> Write for our proposition on 
: the 

7 


HARTER Handistand 


Patented and 
Manufactured by 


B. E. LAWRENCE & CO., Ine. 
402 East Ohio St. - - CHICAGO 


The HARTER CORPORATION 


Sturgis, Michigan 














la eh dd i 
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BALTIMORE INDEX MFG. COQ. 


(Specialists in Metal Tab Guides) 
AN ASSORTMENT OF FIVE COLORS 


RED - BLUE - ORANGE - GREEN - BLACK 


Your Name Stamped on Guide Tab Without Charge 















112-114 S. Calvert St., 





WRITE FOR 






Baltimore, Md. 





PARTICULARS 














tl oat 
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All Stationers 
20c Box of 100 
Canada 25c 


For Genuine 
Specify 


Golden Color, 


imum Capacity. 





“T6P” 


>= ~=The Universal Paper Clip 


“TIP TOPS” 
Distinguished by their Lasting 


lets that protect the fingers, Max- 


Canadian Agents: 


Brass Fasteners 


Full Drawn Evye- 





The Tip Top Mfg. Co., Inc. 


818 Park St. Syracuse, N. Y. 











We Have Introduced You— e. 


his ore ip-to oe ty P: al 
Traveling Bateas ar you ‘fr m 
‘all 


- BEACH’ S 
“Common Sense” 
Travelers’ Expense Books 


Remember! He stands for 
Compactness 
Durability 
Convenience 


The books y 1 bu now \ not be 


f date until 1930 


BEACH PUBLISHING CO. 
1351 Book Bidg. Detroit, Mich. 














Brown Brothers, Ltd., Toronto 


Celluloid Envelopes with chemically welded seams. Shop 
Record Protectors, raisable faces. Loose Leaf name-line 


Indexers for credit and other lists. Transparent signals. 
Celluloid Card Cases, etc., for industrial uses. 
There’s a nice profit for Stationers with the 
Markilo All-Visible line. Write for samples 
and proposition. Samples, etc., on request. 


MARKILO CO., 936-C West 63rd Street Chicago, U. &. A. 














The Featherweight Eyeshade 


is constructed to protect the ( 





wearer's eyes from glaring arti 
ficial or natural lights or bril- 
liant reflections. Durable, hy- 


gienic, adjustable, light weight. 





Where it touches the forehead, 


the celluloid is curled, presenting 








a smooth surface. 


The FEATHERWEIGHT EYESHADE CO. 
Merchantville, N. J. 


DEALERS — — SALESMEN 


ENCELLOGRAPHT 


DUPLICATOR, 


$3750 cQupPED. FOLDER FREE 


PITTSBURGH TYPEWRITER & SUPPLY © 
SUITE 524 ,339FIFTH AVE, PITTSBURGH. 














Lemna: Priced 


I PF to the dealer, 


W tt es, that ire 


KIGGINS & TOOKER CO. 


35-41 Park Place NEW YORK 





No. 02232/43 











CORK BULLETIN BOARDS 








Framed or 
Sizes 
Unframed 
18x 24 in 
te 
Frames 4x 6 
Are Oak 
feet 
Finished 





Dealers write for catalogue 


N. Y. SILICATE BOOK SLATE CO. 


20 VESEY STREET NEW YORK CITY 
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{THOMPSON TIME STAMPS. 


Record the hour and 
minute A, M.&P.M., 
firm name and char- 
acter of the transac- 
tion—such as Re- 
ceived, Sent Out, ; 
Started, Finished, etc. Prints cotep of Paper 

TELLS WHEN THINGS HAPPEN 
Special Seth Thomas Movement with Jeweled 
Balance. No soft metal used in construction. 

MODEL B hasthe 


Used by prominent firms all over the world. “—iitpeon one 
Repeat orders will follow the first sale. Write for folder 5 piece bed plate. 


THE THOMPSON TIME STAMP CO., Inc- 
240-2 West 23rd Street New York, N. Y- 












.. 


MR. BUSINESS MAN 


Start using WASHBURNE’S PATENT 
PAPER FASTENERS; you'll never stop. 

POINTS! They hold two to twenty sheets of paper 
tight together Make check stick to remittance letter 
Easy to put on or take off Don't bulk up files. Not 
costly—box of 100 for only 25c. 

Buy ‘em; try ‘em. 

Start using SANITARY “O. K.” ERASERS; you'll 
never stop 

POINTS! They erase neatly, quickly They are 
always clean They slip in and out of their metal 
holder “just as easy.” 

Write us for catalogue and prices 

THE O. K. MFG. CO 


James V. Washburne, President 
Oswego, New York, U. S. A 











(Od AW: FABER eo 


ORIGINAL 
THIN LEAD * MECHANICAL PENCILS 
“THE WORLD'S STANDARD” 
RED PURPLE BLACK 
BLUE YELLOW WHITE 
GREEN BROWN INDELIBLE 
FIRM = SMOOTH «= UNIFORM 





DESK PADS °° ‘he Heliaay 


Brass Corners—Brenze Corners—Leather Corners—Velour 
Back—Moire Back—Felt Back 


All sizes in STIFF 
and FLEXIBLE 
pads Leather cor- 
ner pads made in all 
colors including 
pastel shades of 
ecrase 





Manufa< 


tured by) 
SAINBERG & COMPANY, INC. 











79 BK. 180th Street New York, N. Y. 
Send for Ulustrated price list. 
CHAMPION 





“SECURITY” 
Pen and Pencil Clips 


Window or Display Hooks 






STEELGRIP 





STA-FAST Paper Clips 
in sizes Ne. 0, 1,2, 3 & 4. 








VAL-CLIP 
Pencil Point Protector, Eraser and Clip 


L. D. VAN VALKENBURG CO., Holyoke, Mass., U.S. A. 





<VER D> The Stapling Machine 
. Par Excellence 

The new Eveready model A 
attains greater mechanical 
perfection in stapling ma- 
chine development, applying 5000 
staples freely, easily and without 
interruption. Compact, light 
weight, graceful, furnished in 
colors, olive green, mahogany and 
walnut. 













A auick § seller, 
offering excellent 
profit to dealers 
and agents. 


EVEREADY MFG. CO. of BOSTON 


34 Southbridge St. Boston, Mass. 
GENERAL SALES OFFICE: £0 Church St., New York, N. Y. 




















PRECISION 
PLATENS 


For Typewriters, Multigraphs, Adding Machines 


Recovered with best black Rubber, non-blooming. We 
originated grinding on cylindrical dead centres, insuring 
same accuracy given engineers’ instruments. Delivered 
free in U. S. 30 years experience. New catalog and 
price list ready. 
Special Bargains in Complete Platens 
We specialize in making ribbons for the trade. 


BUSHNELL MFG. CO. 


125% W. 3d Street Los Angeles, Cal. 

















wy a) rrr aaaimanaas anes} 





: e of resources and opportun! 
| nte ensive ties results in more than or- 
dinary success. In many 

cases it proves to be the 

evelopment difference between 0 truly 
successful man and one 

whose achievements are mediocre. A careful reading of trade litera- 
ture, of advertisements, sales plans, and other subjects which are 
met every day by men in positions very similar to your own, 
will increase your power toearn. OFFICE APPLIANCES prints 
each month such material as we have just referred to. And if 
you will read it monthly, you will find that in some way jt will in- 

crease your capacity for work and your earning power. 


Subecription price is $2.00 a year 


THE OFFICE APPLIANCE COMPANY 


417 S. Dearborn Street, Chicago 
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SIMONSON., 


For Vertical Letter Files, Ledger 
Check Files, Are 








NONE GENUINE UNLESS STAMPED U. S. 
PATENT NO. 794,749 ON METAL TIP. 


Roger A. Simonson & Co. 








Manufacturers 


PATENTED 

METAL TIP GUID ES 
Posting Trays, Card Systems and 
Indestructible 








and 
Send for Free Sample an 


122 S. Michigan Ave., Chicago 











Stationers-- 


Cash In On 
FIBERSTOK’S |i) 


National 
Advertising! | 


Write for Details on Our Salesmaker Cabinets 


National FiberstoK Envelope Company 


427-447 Moyer Street Philadelphia, Pa. 
New York Office—150 Nassau Street 



















2 


Dealers 
Attention 


Sell inks for all DUPLICATING 
MACHINES, also STENCIL COR- 
RECTION VARNISH UNDER 
YOUR OWN BRAND. Half a cen- 
tury of ink manufacturing experience 
is back of our product. 


Send for samples and prices 


Peerless Ink Corporation 
350 Broadway New York 
2. 2.4.8.4.4.4.0.4.9.0.9.0.0.5.5.2.555 25522566888 6 66 6 oo ef 


KKKKKKKKKKKKk 


SER a 


KEKE KKKKKKKK 


6sletwok 


PENS 
Standard since 1858 


ESTERBROOK PEN CO., CAMDEN, N. J. 









POLK’S 
Reference Book 
and Mailing List 

Catalog 


Gives counts and prices 
on over 8.000 differ- 
ent lines of business 
No matter what your 
business, in this book 
you will find the nun 
ber of your prospective 
customers listed. 
Valuable information 


Orders - Inquiries 





mails to secure orders 
and inquiries for your 
products or services 
Write for Your FREE Copy 
R. L. POLK & CO., Detroit, Mich. 
Largest City Directory Publishers in the World—Maliling List 


Compilers—Business Statistics—Producers of 
Direct Mail Advertising. 








LEON ISAACS & CO. TURNER & HARRISON 
GLUCINUM PENS SILVER-ALLOY PENS 


The Slickest Pens Ever Made 


SPECIAL IMPRINT 


PENS 
FOR THE TRADE 


LET US QUOTE OUR PRICES 
Established 1876 


The Turner & Harrison Pen Mfg. Co., Inc. 


FALCON PEN WORKS 
Ulestrated catalog on application PHILADELPHIA, PA. 


















1929 
Bunch of Dates 


The 1929 Bunch of Date lines are 
now ready. Made with metal 
stands in red, blue and green 
colors. With celluloid stands in 
pearl finish, white, pink and 
green. Stands in nickel, brass, 
glass or leather, in 3 different 
sizes. 

We also make Dainty calendars, 
Paragon Calendars, Giant Para- 
on Calendars and Paragon 
lass inkstands. Complete lines! 


Frank A. Weeks Manufacturing Co. 
93 John Street New York, N. Y. 


3 


ees | 
san 5 age 


es 
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| Moon Globe Trotter F 


| Times Half Moon Memphis 
Iribune Gladiator Multator 
Moonlight 


9.3. STAEDTLER, INC. | 
53-55 WORTH Sl NEYY YORK 


STAEDTLER PENCILS SINCE 1662 








XTRA—Just out! 


CONFIDENTIAL WHOLESALE 
CATALOGUE No. 375 


24 pages full of information. . . Information and Prices 
on all makes of Typewriters, Adding Machines, Calcu- 
lating Machines, Duplicating-Addressing-Folding-Ma- 
chines, etc. 

Write, Phone or Wire for your copy today! 


‘All That the Name Implies" 
170 W. Washington Street, Chicago, III, 








WESTON 


LEADERS IN LEDGER PAPERS 





The ledger papers made by 
this company are the standard 


by which others are judged 


Byron Weston (sompany 
Wills at ‘Dalton, Massachusetts, U.S. A. 


WRITE US FOR SAMPLE SHEETS 





STOP evertastinc NOISE 





Made for L. C. Smith, Remington, Royal and Underwood 


ae 
hen ordering state make of machine. 

Saves repair calls, does away with desk drumming, makes 
t iter more quiet and snappy. 

eppoustter fo entebiiy endl eutemnetionit attached and as 

quickly removed, without tools, from the d . 

Sold at all offices of The L. C. Smith & Corona Typewriters 
Ine. Ask for trial. 

Dealers write for liberal proposition. 


Smith Noise & Shock Eliminator 
303 Kellogg Street Syracuse, N. Y. 

















‘Loose Leaf Rings | 


| Brass Five 
| Nickel Plated Sizes 
| Open Easily, No Large 
Close Joint to Tear 
Securely Paper 





4”, 2", 1", 14", 2” imside diameters 
for loose leaf books, binding reports, blueprints, etc. 


Write for information Loose Leaf Metals 


on our line of ...... 


The E. W. Carpenter Mfg. Co. 
Bridgeport, Conn. 


















that 


brush 
Y thoroughly | 
4 cleans all parts 
e of TYPEWRIT 


ERS, OFFICE AP- 
PLIANCES AND DE- 


Y The only 


VICES, Typecieaning end 
made of stiff China Bristles, 
leneral cleaning end made of 
substantial Camel Hair 
ractive colored display 





1 i with each order Rig profit to 
dealers Write for interesting prices. 
ARTHUR W. HAHN, Dept. A. 


Years of Brush Manufacturing Experience. 
195-201 Lafayette Street, New York 








00000000000000008) 
HIGGINS DRAWING INKS 


Sell “Christmas Sets” in Assorted Colors 










Here's a real gift of all-vear usefulness 12 Bottles: 
Colors assorted to suit. No increase in trade prices 
Carmine Green Indigo Violet 


Brick Red Blue Brown White 
Orange Vermillion Scarlet Yellow 
BLACKS 


Waterproof and General (Soluble 


CHAS. M, HIGGINS & Co. 


271 Ninth Street 
BROOKLYN, N. ¥ 





Cc bhKo_-:-:- 


New Dealer Pian 


ON LINOLEUM DESK TOPS 


Reduced prices on IDEAL brands now 
building bigger sales volumes for dealers. 
Here is your opportunity. No stocks to 
carry—no investment. We help you sell. 


Get the Details of our Dealer Plan without Delay Write 


LINOLEUM TOP CO. 
IDEAL 107 W. Austin Ave. 


Chicago . ° Illinoi 
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Quick Sellers—Bi : 
uick Sellers~Big Money Makers | |Speed Up Your Business 
“Instant” Des 
ond Handy Files Air mon apetts =p vast 

Their pocket pages keep re aay an Gets 
papers in order but instantly orders back uick!l 
accessible, indexed A to Z, 1 to G this lat .. ° Ak a 
31, or specially classified by 4 Sell oe aa on - 
celluloid covered, removable in- iia and Hanson re 
oon ee j B | 3 Mail Scales. 
with pasteless pocket pages for i 
news clippings, striking advts., Hanson Air 
etc. The storehouse for val- ; 
uable ideas, instantly accessible. , Mail Scale 
Albums for Every Purpose 

Autograph, Camera, Portrait, Write for latest informa- 
Postcard, Dise Record, Greeting tion about Hanson Air 
Card Memory, “Bach Day’s Mail, Postal, Parcel Post 
—,< Girl’s 5- “yr. Diary. and Bath Scales. 

ra 





Double Dummy Bridge Boards 


Write for prices and special discounts 


W.C. Horn, Bro. & Co, Est; 


200 5th Ave., New York 





Hanson Bros. Scale Co. 
539 N. Ada St., Chicage 

















WE I 


GEL 


Gold Pen Points 


are 


first quality. 
use Weigel pens 
pen point made by us. 


You can 


leaders in the trade, known 
Your trade gets 100% 


for their perfection and 
satisfaction if you 
unhesitatingly guarantee any 


We back up our product. 


Highest Grade Pen Pointe 








for the repair trade. Im- 
printing done on quan- 
tity lote—all etandard 
a and size — Mani- 
fold, Accountants and 
Special Points. 


Send today for samples and prices. You'll be glad you did 


E. O. WEIGEL & SON 


587 South Tenth Street 


Newark, N. J. 











READEASY 


World’s Greatest Copyholder 
Made in four standard sizes: 


cacbesaner $3.00 

With lime Reet 4.50 
WEEE 6000000606660 3.50 
with line guide....... 5.00 


Liberal trade discount. All READEASY 
Copyholders shipped ready for imme- 
diate use. No adjustments nec ° 
Not a screw on them. Standards col- 
lapsible. Fixtures of brass and alumi- 
num and are not affected by weather 
conditions. 

New dealers advised to make first order 
on approval. 


Address READEASY 


223 Grond Ave., West Highland Park 
DETRO U. &. A. 











MEET THE DEMAND 
Profitably 


In Apex, Summit, and Xtragood, the dealer has 
three qualities of ribbons and carbons to offer 


customers which cover 
In the supreme test of use, 


demand. 


the whole gamut of 
Union 


Ribbons and Carbons are in the front ranks, 


continually 
Union dealers. 
demand—profitably? 


creating profitable 
Do you wish to meet 
Write us. 


for 
the 


business 


Une RIBBON & CARBON CO. 


ont and 


Laurel St 


reets 


PHILADELPHIA, PA 

















A-S-E Transfer Cases 


Roller bearing cases which lock into 
solid stacks—no bolts necessary and 
no loose pieces or fittings. 

Heavy band steel frame—drawer 
completely enclosed — bottoms 
grooved for guides — sides low 


enough for easy access—bolted 
handle—label holder stamped in 
drawer front—dark green baked 


enamel finish. 

These features—together with at- 
tractive prices—make A-S-E Trans- 
fer Cases “Best Sellers.” 


Our dealers and agents proposition 
will interest you. 


ALL-STEEL-EQUIP COMPANY 
Dept. T-12, Aurora, Illinois 














Style “L” Metal 
Counter Display 
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This Attractive 
Counter Cabinet 


finished in brown 
with gold lettering, 
contains 150 packets. 


40—10c pkts. of 


Moore Push - Pins 


also 110—10¢ ite of 
Moore Push-less Hangers 






List $15 
Advertised for 26 yrs. 
Used in “Nearly Every Home™ 


Moore Push-Pin Co. 
Philadelphia Pa. 








Gardner’s Pull Tab Leather Lines 








PUL TAS CARD CAS 





Card Cases, Bill Folds, 
Playing Card and Cig- 
arette Cases. Keep 
contents absolutely 
clean. Easy to get at. 





GARDNER'S HOT 
GOLD LETTERING 
MACHINES 





Write for Samples and 
Prices 


P. A. GARDNER 
LEATHER WORKS 


Inc. 
709 Pine St. St. Louis, scan 
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Easy Grip 
LISTO PENCILS 


Amazingly efficient. Knurled front barrel in- 
sures easier, firmer ho!d and absolute relaxa- 
tion in writing. A sturdy, serviceable, 
economical pencil for pocket or desk. 50c 
Surprisingly low a ; 

In reds, blues, gré , black , lavenders 


DEALERS: hts new idea offers a real 
sales opportunity. Get them early. 


LISTO PENCIL CORPORATION, Alameda, Cal. 


Ss, browns 


THE COLYTT “REDI-ROLL” 
TELEPHONE MEMO 


A neat, compact writing shelf, 
with paper roll, for attaching , 
to the telephone stand—for ha 

¢ Kf 

















memorandums 

Has continuous writing sur- 
face for standard paper roll, 
Sharp cutting edge for tear- 


ing off 
sma i spas -e — 
room for 


Takes up 
leaving 


hand grip on tele- 
phone 

Easily attached PRICE 
Nickel and black $1.09 


finish 


Dealers Write for Discounts 


THE COLYTT LABORATORIES 565 W. Washington St. 


(Engineering Chicago, Ill. 














™ KLEEN KWICK KLEENER 


A Liquid Cleaner 
‘‘THREE KAY” 
Cleans Typewriter Type 


CLEANLY EFFICIENT 
ECONOMICAL 
QUICK 








HARMLESS 


Simple, Direct, Practical; 
notafa 


Result of 25 Yea:s’ Ex- 
perience and Research. 
50c 


50c Full directions with 
Ask for liberal dealers discounts 


each bottle. 
E. E. PURCELL 


Distributor 
Kansas City, Mo. 








Westport Station 





—( The Dealer Lines = 


VICTOR 
Certified Safes and Filing Safes 


RAND 


Visible Equipment and 
Business Time Savers 





i 


The Victor Safe and Equipment Co. 


Marietta, Ohio 

















ig veal et AIGNER 


Special Guides and Folders 
Leather and Celluloid Tabbed Indexes for 
Loose Leaf Systems 
Celluloiding Die Cutting 
Stamping and Embossing 
Plain or Embossed Seals and Labels 


AIGNER 600, Howie 


Chicago Illinois 








id Stampers for Stationers and BSeokbinders 
= oe, { Systems 


a Titles “fer kaw eet a 
4215) Aiqner's Patent Cut index Stripe 

















BETTCHER CHAIR IRONS 


Safeguard the Reputation of your Chairs 


Rex 


lrons are 


Chair 


cle 


ause Bettcher 


correctly 


signed and caretully n 


from high quality mate 


rials they will give lor 


and satistactory service « 


1! j 
a cesigns of swivel 


Let us quote on 
your requirements 


rHE BETTCHER STAMPING AND MFG. CO 





oD | 











yy, 
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ESCO 


Esco for Quality 
in Felt Top Pads 


Economy Seat Company 
511-517 S. Paulina St., 


Chicago, III. 











ie 


IF 


you haven’t investigated Rotospeed’s 
New Dealer Proposition 


that alert dealers everywhere are ac- 
cepting, write for it today. 


THE ROTOSPEED CO. DAYTON, O. 


Manufacturers of Rotospeed Stencil Duplicating 
Machine and the new NO-WAX Dry Stencil. 
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DEALERS WANTED 


for a patented typewrit- 
er cushion key, with 
advantages and merits 
no other key ssesses. 
You'll get MORE key 
business by selling 


The Master Key 


(No rubber to wear out) 
Write for Samples 
and Prices. 

Speed Key Mfg. Co., Inc. 
28 Columbus Place 
Brooklyn N. Y. 














FAtStO+ St G+ G+ St St G+ Gt Os G+ Gr Os GrGy 


Excelsior 
Ink Company 


An Ink for 


Every Purpose 


319 West Ohio Street 
Chicago, Illinois 


PtS+O+O+O+SO+S+O+S+O+o+ 
A + D+ D+ S++ + H+ S++ S++ 


D644 S++ S++ S+ S++ O+ S++ G+ O+H+ 





CARO TI 


Brings Repeat Business 


Assures neat, clean typing 
and carbon copies. Just apply 
with dauber and the type is 
cleaned instantly. Does not 
evaporate. 


We furnish free advertising 
aids to our dealers. 


Individual bottles to retail at 50c and 75c. Also 
pints, quarts and gallons. Liberal discounts to 
dealers. Write us today. 


THE CLAROTYPE COMPANY, Inc. 
16-P Hudson St. New York 








RADIAL DISTRIBUTORS 


Efficient and economical. Will keep corres- 
pondence and papers always on hand and prop- 
erly arranged. The most efficient desk file on 
the market. Made in four sizes. A very profit- 
able item for stationers. 


STANLEY 
R. 
BRISTOW 


24 Central Avenue 
West Orange, N. J. 














wneud ——- with Liner 


Patented! 








Keep it right in sight! 
Drop it down in your desk. 
New model retail $20, $24 
and up. Take the 
agency for your lo- 
cality. 


7 


Write for literature. 


Kobler& Co. 


Dept. 


11 W. pou Street 
New York 















tabs with the 
cutting scale 


It is 80 easy to make indexes the 
‘E-F jay. You need not guess 
the length, cut them accurately 
along cutting scale Write or 
typewrite on white or colored in- 
serts, slip insert into transparent 
index. Three wicths, projection or angular. For ore, 
memo books a anywhere you need an index. rite 
for FRE samp 
A. Mohter. a , Dept. x.. 416 &. Dearborn, Chicage 





































BOEHNER IMPROVED 
CARD HOLDER 


The Boehner Im- 
proved Card Holder re- 
uires no expensive per- 
orated or bound cards. 
It keeps your cards 
clean; it holds one card 
securely as well as @ 
full case of cards. 


When a card is with- 
Grawn the others are 
mot only held in place 
but are kept on the 
bottom of the holder. 


Furnished in twenty-eight different sizes; bound in imported 
morocco; metal parts highly nickel pla ated. 


In writing, please mention “Office Appliances.” 


Improved Boehner Binder Co. 


142-144 Fox Street Aurora, Ulinois 
We manufacture Leather Novelties only and are not Engravera 








MARKIT TICKET PRINTER 


Every Store and Stockroom should have it 









For printing 
price tickets, 
numbering 
bins, boxes, 
shelves, etc 


HOLDERS MAY BE FASTENED TO ANY ARTICLE OR 
SURFACE wood, glass, tin, paper, etce.. by means of a 


lasting adhesive materia furnished. Made in two sizes. 
Write for prices and discounts to 


HANS H. HELLESOE, 2444 Ainslie St., Chicago 
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AMES MEANS EXCELLENT SERVICE 






























Many Successful 
Typewriter Dealers 


assure satisfaction to their customers by depending exclusively on AMES 
as a source of supply for typewriter parts, tools and rubber platens. By 
concentrating their needs for these supplies in one order, they save valuable 
time and much trouble and expense. 


Branch offices, conveniently located, provide quick service in supplying tools, 
rubber platens, and wide selection of parts. Orders for these goods are 
shipped 24 hours after they are received. By devoting our service to the 
trade, we leave the retail field entirely to our dealers. 


If you buy AMESCO platens, you know we give every order utmost atten- 
tion; why not obtain the same service for typewriter parts and tools? 
Remember that 


Anes Means FE. XcELLENT Service 


AMES SUPPLY COMPANY, 564-572 W. Randolph Street, Chicago 


Bee, Cee 008 Bet Bam. Great Britain Office esr Brasch Office 
Lispenard ° - Led. Mission Sen Fraacisce 
> end 00 Queue Gieee haniee BC. @ Eee a 





















Designed 


stapling samples” to- 1643 Haddon Ave. - Camden, N. J. 


Est. 1894 









TYPEWRITER PARTS — TYPEWRITER TOOLS — RUBBER PLATENS 





34 Years of Efficiency 
and Going Strong 


ACME Staple Binding Machines and Staples 
have stood the test for 34 years They are 
dependable. 

There is nothing better for fastening letters, statements 













Th ideal de 


“ACME” Staple Binders you are proving your knowledge ot 
the “BEST.” 

ACME Staple Binding Machines are made especially tor 
heavy duty. Parts are interchangeable and any part needed 
can be supplied at once. 

Send us a copy of your mailing list and we will send them 
ACME literature over your name 

ACME Staple Binders are the only binding devices de- 
signed, built and distributed from our own factory 


ACME STAPLE CO. 








5 
. ) : ' > The sk paper fast | 
or documents of any kind and when you recommend a ~ fhe . Ls 


efficient 





le 
co 
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Seebe] 


IT RAISES THE CURTAIN ON — 
NEW BUSINESS 










Free with every 
purchase of 
$120.00 or 
more in 
B&P 

Memo 
Books 


S B& I 
| B 
| _ —— 
I Dis . 
A Wide 
e High 
‘Its Deep 
wy ee BOORUM @ PEASE CO. 
B & P Memo Books P. O. Box 272, City Hall Station, New York City 
" we New York Store St. Louis Office Boston Office 
349 Broadway 212-214 South 7th Street 29 Otis Street 
General Offices Chicago Office 
84 Hudson Ave., Brooklyn 500-532 So. Throop St. at Harrison 
astediaietainneiatimntitinel 











During Transfer Time Feature 


BENTSON fits 


These popular steel cabinets and transfer 
cases will add to your profits during transfer 
season. Strong construction, easy, quick 
operation, various sizes for all requirements, 
attractive olive green, mahogany and walnut 
finishes, are features. 


Stationers interested in good grade steel files 
of moderate cost, should write us for descrip- 
tive matter, prices and discounts. 


Bentson Mfg. Company 8.5 


Aurora, Illinois 





Vew York Representative 


Bentson 800 line 4-drawer t 
letter cabinet Also made 4. H. DENNY, Inc 
counter height and in cap size 356 Broadway Near Leonard Street 


Pacific Coast Representative 
SCHUBERT OFFICE SPECIALTY CO 
1403-5 S. Hill Street, Los Angeles, and 


580 Market Street, San Francisco 





The Bentson Transfer Case with 
stacking, interlocking feature. 
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ARE YOU? 


Are you interested in 
trade doings in 


GREAT BRITAIN? 


If so, there is only one 
way of keeping abreast 
of the times and that 
is by the regular 
monthly receipt and 
perusal of the 





BRITISH STATIONER 


-a monthly journal 
for the Stationery and 
Allied Trade whose 
editorial pages are 
unique for news, in- 
struction, originality 
and general interest. 
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The leading 
trade paper 


for the office equipment 
industry in 


Germany 





BB 
R 





“Biiro-Bedarf-Rundschau” 
(Office Equipment Review) 


Founded and Edited since 1908 
by Friedrich V. Schack 


Issued Weekly 
Circulation in all German 
Speaking Countries 


Subscription Rates 
$4 per year $6 for 2 years 
Specimen copy free 


Biiro-Bedarf-Rundschau 


Berlin-Charlottenburg 5 


Germany 

















ry 
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‘The demand for your goods 
in the British Market 


is steadily increasing 


Let BUSINESS represent you there 


Silently but surely this journal finds its way every month into 
the private offices of the men who initiate and control the buying 
of every kind of Office Machinery, Works Equipment, Business 
Service and Supply, in every important centre throughout the 
Empire (except Canada). 


Not only up-to-date but a little in advance of contemporary 
thought and prestige, this journal commands the attention and 
confidence of the leaders in the business field. 


For full information apply to the Advertisement Manager 


BUSINESS 


6, Carmelite Street LONDON, E. C. 4, ENGLAND 
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66 9? To us “M.B.” stands for “MON BUREAU” 
To you “M. B.” stands for “MORE BUSINESS” 





e * This business magazine is the most valuable me- 
dium for you if you want to sell your goods in 
France. And why should you not? Don’t you 


know that American goods and especially Office 
furniture and modern office appliances are very pop- 
ular and much needed there? 


MON M. B. claims to be the most valuable advertising me- 


——————— | 


BUREAU 


LE MAGAZINE DE L ORGANISATION 
COMMERCIALE & INDUSTRIELLE 
= tt e 


(0nd ame 9 
“ue ee eee 


* T 
. wv 
Me Le gs 


dium in France as far as business circles are concerned. 
This is a very logical and simple proposition; M. B. has 
been the first publication to advocate modern business 
methods in France. So it’s no wonder if it is read practi- 
cally by every progressive firm in the country. Not only is 
it read, but it is carefully kept for reference and this ac- 
counts for the wonderful selling power of its publicity. 


MON BUREAU is particularly fitted to render you signal 
services if you wish to extend your trade on the Continent 
of Europe, in France, Belgium, Switzerland, Spain, Italy 
and Rumania. 














Ask for free copy. It is very likely to mean a most profit- 
able turn in your affairs. 


ING MANAGER MON BUREAU, 186, Faubourg St-Martin, Paris Xéme Arrt. (France) 
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Plan Now! 


Cultivate the Quality Trade. 
Establish contact with new prospects. 
Increase the good will of your old customers. 


Serve those who come to get first hand in- 
formation about dependable office methods 
and equipment. 


Plan now to show your product and dem- 
onstrate your service to thousands of good 
business people---at the 


NATIONAL BUSINESS SHOW 


San Francisco 
At the Civic Auditorium April 8th to 13th, inc. 


New York 
At the Grand Central Palace October 21st to 26th, inc. 


Chicago 
At the New Stevens Hotel November 11th to 16th, inc. 





9 








“It’s the personal contact that counts”’ 


NATIONAL BUSINESS SHOW COMPANY 


Incorporated 
Frank E. Tupper, President 


Chicago 50 Church St. San Francisco 


Monadnock Building 


417 S. Dearborn St. 
C. H. Hunrer, Manager NEW YORK Waldo T. Tupper, Manager 
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Advertising Works for the Dealer 


Who Works With It 


This Irving-Pitt advertisement is one of 
a series appearing in national magazines 
and trade journals. Let it work for you. 








Special Accounting 


Forms? Why Bother? 


“Worth Keeping—Records That Talk” 
will show you how to avoid the bother 
and expense of devisin special office 
forms. “Worth Keeping’ —the first book 
of its kind ever published—is a combina- 
tion loose-leaf manual and catalog. 


It describes more than 4000 Irving-Pitt 
forms, systems, binders and devices—for 
every conceivable bookkeeping need. Vis- 
ible equipment, machine posting ec uip- 
ment, forms specialized to various busi- 


nesses, forms for every purpose in your 
own business, binders from memo to 
ledger size—all are indexed for conven- 
ient reference and carried in stock by 
your stationer. 


With this book on your desk you can al- 
ways find the form or device you need— 
without special designing. A hundred 
thousand executives and accountants are 
using “Worth Keeping” every day. How 
about you? Ask your stationer—or write 
us today for your free copy. 


IRVING-PITT MANUFACTURING CO. 
New York 


Kansas City Chicago 









\ Equipment 
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Accounting Systems R 


Machine Posting and 
Forms 


Books 
isible 
Binders | 
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There is no faster 
Method for Cakculating 








ee ee 











neater letter ~ 
, quicker, better ’ 


(9 HE Woodstock Typewriter is the most improved and modern 
typewriter manufactured today---it embodies the most scien- 


17 17 


ifically chosen and carefully approved mechanical perfections. 


he Woodstock is compact, simple, sturdy, easily operated, smooth 


inning and absolutely dependable. 


7 


is a joy -omplishment to operate a Woodstock; the versatile 
achine built for a long, long life of Good Work--Well Done. 


re are hand operated Woodstocks, also the Woodstock Electrite, 


ered by electricity 


ww 


Write for further information. 


WOODSTOCK TYPEWRITER COMPANY 


E. WACKER DRIVE - - CHICAGO, ILL. 














¥ 


Underwood Portable Typewriter 


in color! 


VERYWHERE UNDERWOOD TYPEWRITER COMPANY, 
General Offices, 342 Madison Ave. New York,NY. 








